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THE PROS 
PREFER 
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PISTON 
RINGS... 






CIRCLE 
ill 


DISTRIBUTES RAIL PRESSURE MORE EVENLY 





The broad flange area of the ‘'98’’ oil ring 
expander-spacer is in almost continuous con- 
tact with the rails all the way around the 
cylinder. This full-circle fit distributes the 
force of the expander-spacer more evenly than 
in rings with fewer, widely-spaced flange 
areas—means good conformability and slow 
rate of wear. 

As a result, the ‘'98’’ delivers positive oil 
control right from the start, and maintains it 
for thousands of extra miles. Full-circle fit is 
another reason why Perfect Circle rings are 
preferred by so many leading engine and ve- 
hicle manufacturers, fleet operators, race 
drivers and mechanics the world over. 

For maximum conformability and better 
performance, always install Perfect Circle— 
the rings the ‘‘pros’’ prefer. 


PERFECT 7. CIRCLE 


PISTON RINGS » POWER SERVICE PRODUCTS 
HAGERSTOWN, INDIANA + DON MILLS, ONTARIO, CANADA 













PERFECT CIRCLE PISTON RINGS ARE IN- 
STALLED AS ORIGINAL FACTORY EQUIPMENT 
IN 95 BRANDS OF VEHICLES AND ENGINES 





THE DOCTOR 
OF MOTORS 





BUY FIVE 
GET ONE FREE 


PERMATEX 


COOLING SYSTEM PRODUCTS 


Meet every cooling 
system need! 





radiator 
Cleaner 





Put extra profit in the till... put your customers’ cooling systems in tip-top 
shape for winter driving! Here’s the Permatex Cooling System Special: 


* BUY FIVE OF ONE PERMATEX COOLING SYSTEM PRODUCT, GET ONE FREE 


or 


BUY ANY FIVE AND GET ONE WATER PUMP LUBRICANT AND RADIATOR ANTI-RUST FREE! 


Your jobber has the goods... stock up now! Offer good September 15th through November 15th. 


Permatex quality automotive chemicals are sold only through you— 
not by discounters or supermarkets —because they're... 


MATES 


COMPANY, INC. 


300 Broadway, Huntington S , N.Y., Kansas City 15, Kan 
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ANOTHER BLUE STREAK 


SECRET SERVICE TIP FOR YOU. 
I'M THROUGH FOR 


THE DAY. 














“The case of the 
SWITCH THAT ALMOST BURNED” 











NOW FOR THE ENGINE 
COMPRESSION TEST, AND 











am JUST CONNECT HOLD IT, MIKE! MAKE SURE YOU’RE 
THIS JUMPER SWITCH } CONNECTING THAT JUMPER PROPERLY. 
TO TURN OVER THE IF YOU DON’T, YOU’/LL BURN OUT THE 
ENGINE WITHOUT NEUTRAL SAFETY SWITCH THAT YOU 
TURNING ON FIND IN MOST CARS WITH AUTOMATIC 


PLAY IT SAFE, M’BOY! REMOVE EXISTING 

CONNECTIONS AT THE NEUTRAL SAFETY 

SWITCH BEFORE TESTING! THAT'S THE 

PROPER WAY TO AVOID APPLYING 
BATTERY TO THE SWITCH. 





THE ENGINE... TRANSMISSIONS.  ———— I SEE! 


A . —/ NOW THERE'S 

a) yi ” 

7 y, LiF) SN NO CHANCE 
' hd i . 





. oe 1g, OF DAMAGING 
| ~ “4 “THE SWITCH! 


























RIGHT! HERE'S ANOTHER EASY 
WAY TO TURN THE ENGINE OVER 
WITHOUT TURNING ON THE IGNITION. 

JUST DISCONNECT THE WIRE 
RUNNING FROM THE COIL 

| PRIMARY TO THE 

DISTRIBUTOR. 


I GET IT! THAT WAY I CAN 
USE THE KEY IN THE IGNITION 
SWITCH TO TURN THE ENGINE 
OVER FOR THE COMPRESSION 
TEST. AND, OF COURSE, 1 MUST 
REMEMBER TO RECONNECT THE 


/ MECHANICS: \ 7S 
THERE'S NO EXCUSE 


FOR A BURNT-OUT 

NEUTRAL SAFETY 
SWITCH! LET 

BLUE STREAK 
HELP YOU! 


a { 

WRITE NOw FOR BLUE STREAK 
SERVICE BULLETIN #90, “HINT FOR 
BETTER ELECTRIC SERVICE” 
STANDARD MOTORS PRODUCTS, INC., 
37-18 NORTHERN BLVD., 

LONG ISLAND CITY, NEW YORK. 





"2 I SURE DO MAKE ALL 
THE RIGHT CONNECTIONS 
WHEN I READ My 
BLUE STREAK 
SERVICE BULLETINS. 


YOU/RE SO SMART, 
MIKE, YOU KNOW ALL 
ABOUT ENGINES AND 

EVERY THING. 


WORLD'S FOREMOST 
HEAVY- DUTY 
IGNITION LINE 











REGULATORS * SWITCHES * COILS * CONDENSERS * CONTACT POINTS* WIRE AND CABLE 
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The watchful eye 
of 80 tests 


When a Silver-Cobalt battery is shipped from one of 
the 16 Gould-National battery factories, the watchful 
eye of 80 quality control tests have checked and re- 
checked every step of its construction. When you 
receive this battery, it’s as trouble-free as human effort 
can make it. 

Such concern for quality has resulted in many exclusive 
Gould-National battery engineering advances. For ex- 
ample: patented Silver-Cobalt plates for top overcharge 
resistance; Bi-Plak® separators for extra protection 
against shorting; new ‘Sealed till Sold” ring which 


7 Silver-Cobalt positive plates 
2 ‘*Sealed till Sold’’ ring 

3 Bi-Plak separators 

4 negative plate group 

All are part of a Gould® or National® battery ... and 5 Deepwell® construction 

at no extra cost. Interested? Write for franchise in- 6 anti-splash vent caps 
formation. 7 hard-rubber container 


prevents the battery’s use until sold. 


AUTOMOTIVE BATTERY DIVISION 


GOULD-NATIONAL asatteries, inc. 


St. Paul 1, Minnesota 
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"*How much cooler are the two-ply tires?'' Harry F. Barr, Chevrolet's chief engineer, 
was drawn out at some length on this question by SAJ editors at the GM Proving Ground 
near Detroit recently. The tires (which cost the factories a few pennies less) 


will average ten to 15° cooler than the four plies under comparable conditions, said 
this engineer. 





Rolling news-wise over the South: Salesmen at 14 of 15 Houston dealerships voted 195 
to 39 against unionizing, climaxing a campaign by the union which started last 
December. . . . Charles E. Wilson, ex=-president of General Motors, died at 71 at his 
Louisiana plantation Sept. 26 where he was trying a number of unusual agricultural 
experiments, including liquefying manure from his dairy and pumping it directly into 
farmlands, as reported a couple of years ago inSAJ. .. . Another automotive mogul 
died last month—Carlyle Fraser (page 156), 66, chairman of the board of the biggest 
thing in the aftermarket—Genuine Parts Co., Atlanta... . And over the Southland 
about 25% of its share of the 41,000-mile superhighway system is inuse, but not in 
such big chunks as to be found readily useful. 





It's cheaper to borrow now. That's to be concluded from the prediction of one of the 
nation's top automotive money men. A native Southerner, he was visiting in SAJ's 
new, modern and streamlined offices (see a two-page layout on these offices next 
month) last month and was asked how money rates looked for the new-model year. 
''Money costs are going to rise from here on out,'' he replied. ''If aman figures he's 
going to need money soon, he'd better start getting it now, as he won't find rates 
running cheaper later. Our economy is on the rise and money costs are going to rise as 
the demand for money—to build up inventories, etc.—goes up.'' 





Will Chrysler return to around 25% penetration of the new-car market? Ford nosed the 
corporation out of second place some years ago. Ed Quinn, the sales vice president 
of Chrysler, told SAJ editors at Cleveland, Ohio, that his firm was out to acquire 
900 more dealers to go with its current 6,000. These men, set up in ''open'' points 
anda elsewhere the market would justify, may be able to lift Chrysler from its 
present penetration of about 11% of the total sales. It's been a good handful of 
years since Chrysler accounted for even 20% of the total sales. 





A new daylight lighting system is showing up on cars. Promoted by lamp companies and the 
Automobile Manufacturers Association, daylight brightness of rear directional and 
stop signals is two to four times greater than heretofore. However, when headlamps are 
turned on, the brightness of all rear signal lights is lowered automatically to prevent 
uncomfortable glare for drivers of following cars. Indicator lights inside the car will 
also employ the dual-intensity feature to remind the driver that his directional signals 
are operating during daylight hours. 





A ''torque box'' helps with the ''ride'' on Ford's new Fairlane. It's so named because 
it is box-like in shape and has the ability to twist and absorb force. Four of the boxes 
are attached to the underbody, insulating the passenger compartment from direct 
contact with the suspension system. 
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Sealed Power STAINLESS STEEL 
oil rings have W/V 




















ae 
, _. 
-@ Sealed Power 
f KromeX } 
PISTON RING SET 
wer Sr 4 »Reach for this familiar red box 


OIL...TAME TOUGH TROUBLE JOBS FAST...ELIMINATE COME-BACKS 


Sealed Power Stainless Steel oil rings control oil 
better and longer than any other ring. 
Stainless Steel retains its tension at today’s 
higher operating temperatures. Tension is uni- 
form because it isn’t necessary to heat-treat this 
premium alloy; it doesn’t vary from lot to lot. 
Glittering Stainless Steel resists effects of acids 
and gases, doesn’t pit or etch, so carbon can’t 
Return oil vents stay clean and free. 
patented design of Sealed Power 


C 1g. 


Stainless Steei oil rings ends groove-depth prob- 
lems. Proper tension does not depend on con- 
tact with bottom of piston groove. No shims, no 
springs, no gauges, no “‘A”’ or ““B” set worries. 

These rings fit, they hold their fit, they’re easy 
to install. Put a set in, button up the job and 
forget it. Sealed Power Corp., Muskegon, Mich. 


Scaled Power 


80,000,000 cylinders can’t be wrong! 


na 








Automotive 


MARKETS 





There's No “Standard” Car Buyer! 


rr much easier to tell who buys hi-fi sets, home air-conditioning units— 
even stocks and bonds—on the basis of income and social standing than 
it is to sort automobile buyers into social and fixed income groups. 

That is what Robert G. Smith, manager of consumer research for Chrys- 
ler Corp., told the marketing session of the National Industrial Conference 
Board recently. 

“Moreover,” he said, “we have learned that the white collar worker is 
much more concerned with the economic and functional aspects of his car 
than is the so-called ‘blue collar’ worker. 

“Not long ago there was a classic status-prestige pattern among car 
owners. The blue collar workers showed up most frequently in the low- 
priced car market, while the white collar workers were found chiefly 
among the higher-priced car buyers. 

“Now the buying pattern is changed. The white collar worker has not 
only been buying compact-sized cars in surprisingly large numbers, but is 
seriously concerned with the practical, functional and economic aspects of 
his car. The blue collar worker, on the other hand, is buying more stand- 
ard-sized automobiles than ever before. Buyers of the standard-sized cars 
seem to be more concerned with such features as styling, power and con- 
venience than the white collar, compact-car buyers.” 

Franchised car dealers of Charleston, S.C., have reported to SAJ edi- 
tors how they know who among the local citizenry have money: If they’re 
driving an old, beaten-up unit and if they later trade in for a used car, 
then they’re in the “rocks”—or so the dealers have said! 


“| dunno why; it’s just never taken hold somehow.” 
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Lower-Priced Units 
Headed for Boom? 


M ost executives of the car fac- 
tories will tell you that they 
expect 1962 to see a further rise in 
sales penetration of the over-all] 
new-car market by the lower- 
priced units. For example: 

Chevrolet in 1962 should hit a 
record, topping even the 1955 high- 
water mark, according to Edward 
N. Cole, Chevy’s general manager. 

President Lynn A. Townsend of 
Chrysler said: 

“Every bit of evidence we have 
available—our consumer surveys, 
the experience of our dealers and 
our analysis of sales trends—shows 
us that the automobile buyer is 
ready for a new kind of automobile 
in what we are used to calling the 
low-priced sector of the market.” 

Even the lower-priced cars get 
rated up some times to meet public 
demands. The Corvair now has the 
automatic choke, which costs more 
than the manual choke. Too many 
Corvair buyers were used to auto- 
matic choking and demanded this 
feature on Corvairs, Cole said. 

President John Dykstra of Ford 
Motor Co. told SAJ editors in At- 
lanta he looked for lessened sales, 
percentage-wise, in the middle- 
priced class as the lower-cost cars 
chewed deeper into the market. 

Cars in the lower-priced bracket 
-$2,400 and under—accounted for 
more than 50% of the 61 models 
produced by U.S. makers through 
June. 


J. A. Pipkin Will Head 
Western Simca Sales 


PPOINTMENT of J. A. Pipkin as 
d western area Simca sales man- 
ager has been announced by Peter 
Nunez, general sales manager, U. S 
Simca Sales, Export-Import Divi- 
sion, Chrysler Corp. 

Pipkin, with 13 years’ automotive 
sales experience in Oklahoma City 
Kansas City and New Orleans, suc- 
ceeds E. F. Frank, who returned to 
the San Francisco area as sales rep- 
resentative. Born in Oklahoma City 
Pipkin graduated from the Univer- 
sity of Oklahoma in 1931. 
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fV/ WASHES * FLUSHES * DEGREASES © DRYS 
with AIR & WATER © WATER ALONE © AIR ALONE 
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Om 2 
ADJUSTABLE 


Famous Tri-Con costs less . . . does more! 
Exclusive, patented, reversible hi-velocity 
37 hole nozzle cap. 

Finger-tip control 

Infinite combinations of air and water or 
either alone. 


The rugged Tri-Con Booster Nozzle is another of the famil 
of Molded Specialties’ products famous for their rugge 
durabili and superior engineering. This handy, blister- 
packaged unit attach to isting air and water sources 
without adapters or special tools. It’s the most versatile 
nozzle available: 
USER'S PRICE ONLY $9.95 


MOLDED SPECIALTIES, INC. 


19801 ST. CLAIR © CLEVELAND 19, OHIO 


AMMCO 
CYLINDER HONES 


CORRECT TAPERED, 
OUT-OF-ROUND 
CYLINDERS— 


#500 
2%" to 4%" 





Extensions to 5%, 


@ Micrometer Dial 
@ Self-lubricating 


#3950 ror 


BIG SMALL ENGINE 
MARKET 


1%" to 2,” 


HHH ENAMEL 


Extensions to 3% 


=) ~—=CNORTH CHICAGO, ILL. 
SEE YOUR AMMCO JOBBER 
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Next Month's 
Editorial Menu 








Back to Service Operations 
For Those Essential Dollars 


The new-car parade is just about ended 
with this issue (unless Ford brings out its 
four-cylinder ‘‘Cardinal’’ next spring to 
compete within the booming small-car 
market), so it’s going to be necessary 
next month to get back to the service op- 
erations, where bucks should be made 
even if new-car dealers should find it dif- 
ficult to improve, with the '62's, their net- 
profit position. 


Automatic transmissions are yielding 
bigger income as they increase in usage. 
A Texan has carved a $50,000-a-year 
business in this field. 


How much business in air-conditioning 
service can a fellow hope to do in a town 
of 2,006 population? It’s far greater than 
you may expect, as you'll read next 
month. 


How to take retirement after a busy 
and successful career, as done by one 
former GM executive, will be published, 
too. 


TECHNICAL-WISE 


Another feature on controlling engine 
oil consumption comes from Technical Edi- 
tor Ed Lowery’s pen—this time piston ring 
service on Chrysler’s Slant Six engine, in- 
cluding conditioning the cylinder walls. 

For body shop men he'll pound away 
on details of aligning the Olds F-85’s body 
after suffering collision damage. 

The enlarged Time Saver department 
will help the shop-minded, too. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 








Automotive 














This details the installation of the Chevy II single-leaf rear spring. 


DEALERS 


Oct. 29-31—Annual convention of Flor- 
ida Automobile Dealers Association 
Galt Ocean Mile Hotel, Fort Lauder- 
dale. 

Nov. 5-6—Annual convention of Okla- 
homa Automobile Dealers Associa- 
tion, Mayo Hotel, Tulsa. 

Nov. 12-14—Annual convention of Mis- 
sissippi Automobile Dealers Asso- 
ciation, Buena Vista Hotel, Biloxi. 
ov. 25-27—Annual convention of Ar- 
kansas Automobile Dealers Associa- 
tion, Arlington Hotel, Hot Springs. 

Jan. 14-17—Annual convention of Na- 
tional Independent Automobile Deal- 
ers Association, Stardust Hotel, Las 
Vegas. 

Feb. 3-7—Annual convention of Na- 
tional Automobile Dealers Associa- 
tion, Convention Hall, Atlantic City, 
N.J. 

March 18-19—Annual convention of 
Louisiana Automobile Dealers Asso- 
ciation, Roosevelt Hotel, New Or- 
leans. 

April 8-10—Annual convention of Au- 
tomobile Dealers Association of Ala- 
bama, Montgomery. 

April 22-24—Annual 
Automotive Trade 
Virginia, Golden 
Norfolk 


convention of 
Association of 
Triangle Hotel 


May 6-8—Annual convention of Ten- 
nessee Automotive Association, An- 
drew Johnson Hotel, Knoxville. 

May 16-17—Annual convention of Mis- 
souri Automobile Dealers Associa- 
tion, Elms Hotel, Excelsior Springs, 
Mo. 

May 20-22 — Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Phoenix Hotel, Lexington 


GARAGEMEN 


June 20-23—Annual convention of In- 
dependent Garage Owners of Amer- 
ica, Battery Park Hotel, Asheville 
N.C 

WHOLESALERS 


Oct. 11-13—Annual convention and 
booth conference of Automotive 
Wholesalers of Texas, Granada Hotel 
San Antonio 

Oct. 27-28—Annual convention of Au- 
tomotive Wholesalers Association of 
Louisiana, New Orleans. 

Oct. 27-29—Fall convention of Virgin- 
ias-Carolinas Automotive Wholesal- 
ers Association (for members only), 
The Greenbrier, White Sulphur 
Springs, W. Va. 

Oct. 29-31—Annual convention of Vir- 
ginia Automotive Wholesalers Asso- 
ciation, Hotel Roanoke, Roanoke. 

Nov. 8-10—Annual convention of South 
Carolina Automotive Wholesalers 
Association, Fort Sumter Hotel, 
Charleston. 

Nov 16-18—Annual convention of 
Florida Automotive Wholesalers As- 
sociation, Americana Hotel, Miami 
Beach. 
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Dec. 3-4—Annual convention of Geor- 
gia Automotive Wholesalers Associ- 
ation, Heart of Atlanta Motel, At- 
lanta. 

Dec. 7-14—44th annual meeting and 
manufacturers - distributors confer- 
ence of Automotive Electric Associa- 
tion, Edgewater Beach Hotel, Chi- 
cago. 

Jan. 29-Feb. 1—Automotive Accessories 
Manufacturers of America Exposi- 
tion, McCormick Place, Chicago. 

Feb. 28-March 3—International Auto- 
motive Service Industries Show, 
Navy Pier, Chicago. 

May 20-23—Annual convention of Au- 
tomotive Engine Rebuilders Associa- 
tion, Sheraton Cadillac Hotel, De- 
troit. 

Feb. 13-16, 1963—International Auto. 
motive Service Industries Show, 
Philadelphia. 


GENERAL 


Oct. 30-Nov. 2—Annual convention of 
Automotive Warehouse Distributors 
Association, Muehlebach Hotel, Kan- 
sas City, Mo. 

Nov. 8-10—Annual convention and 
trade show of Automotive Parts Re- 
builders Association, Biltmore Hotel, 
Los Angeles. 


Safety Inspection Group 
Named in Maryland 


A SPECIAL committee to study 
L motor vehicle inspection and 
report its findings as soon as pos- 
sible to the general assembly has 
been appointed by Maryland Sen- 
ate President George W. Della. 

The Automobile Trade Associa- 
tion of Maryland has announced 
that it will “cooperate with the com- 
mittee in every possible way to 
insure that all facts in the inspection 
program are brought to light.” An 
inspection law may be enacted. 

Senator John Parran of Charles 
County is committee chairman, Oth- 
er committeemen include William 
E. Voyce, National Automobile 
Dealers Association director for 
Maryland. 


H. B. Egan Names Miller 


Heddon Miller has been named 
president of H. B. Egan Mfg. Co. 
Muskogee, Okla., succeeding Jim 
Egan, who retired as president but 
remains on the board of directors. 
Miller was formerly with Fram 
Corp. for many years. 





FASTEST, MOST POWERFUL 
TIRE CHANGER EVER BUILT 


COATS Super Twin-Air 705 ‘ 


The result of 15 years’ leadership in designing and building tire-changing equipment, the new 
705 incorporates every important advancement in air-powered tire changers. It is a vastly im- 
proved machine, assuring faster, easier and better tire-changing than ever before. One look 
at its extra-heavy stand and bead-loosening mechanism tells you the 705 can take any kind 
of abuse. It’s actually built to last a lifetime. 


GBIGADVANTAGES 


1.HANDLES MORE TIRES THAN EVER 
Special, new hold-down, plus greatly improved 
bead-loosener design, handle all passenger, 
light-truck, Volkswagen, and most foreign car 
wheels, 12 inches and up, without adapters. 


- MORE POWER Exclusive power-transfer de- 
sign gives Coats’ cylinder immensely more 
push. Your station’s air supply is transformed 
into thousands of pounds of effective force. STILL 


-LONGER BEAD-LOOSENING STROKES 
Now you get a 5” bottom and 7” top stroke. : ONLY 


. ROLLER MOUNTING, DEMOUNTING No * $269.50 


other take-off and put-on tool even comes close 
to this exclusive new Combination ‘61’ tool for 
speed and ease of operation and for tire safety. 


-70% GREATER BEARING SURFACE 
Because of its tremendous power and extra- 
wide bead-loosening shoes, all moving parts 
of the ‘705’ use larger bushings that are hard- 
ened and ground for extreme ruggedness. 


. RIGID-FRAME CONSTRUCTION New, 
simplified design is beefed up to take many & 
times the force encountered in normal use. 


Independent Surveys Show That More Dealers Buy and Prefer Coats Tire Changers Than 
All Others Combined. Such Advanced Models As This New ‘705’ Are The Reasons Why. 


Write for free literature, Dept. 901 


COA | : JACK P. PUENNESSY 


COMPANY 


Frgt. Paid 


®) 


Manufactured by COATS COMPANY, INC 


... first name in rau 


HOME OFFICE: 110 Lackawanna Avenue, West Paterson, New Jersey 


tire-changing equipment SE SE et Hin 
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Dodge is introducing this Polara ‘‘500"' in the luxury sports car market. It's powered by a 305hp V-8. 


Finance Group to Hear 
Memphian and Texan 


oHN FE. Murdock, president of 
J Murdock Acceptance’ Corp., 
Memphis, Tenn., will preside at a 
discussion on_ specific operating 
problems during the 28th annual 
convention of the American Finance 
Conference to be held Oct. 25-27 in 
New York. 

Sources of funds will be the topic 
of a discussion to be led by David 
D. Steere, president of Allied Fi- 
nance Co., Dallas. 

Other featured speakers will in- 
clude Senator Estes Kefauver of 
Tennessee and Gov. Nelson A 
Rockefeller of New York. 

Hundreds of well-known finance 
executives are expected to attend 
the meeting. 


EXECUTIVE HOOD LIFTING 


“Being a mechanic at heart my- 
self,” Sherwood H. Egbert admit- 
ted to SAJ editors in Atlanta last 
month that he hasn’t failed to peek 
under the hoods and bodies as new 
cars came off the assembly line of 
Studebaker - Packard Corp., of 
which he has been president since 
earlier this year. 

In fact, the executive himself has 
rejected some cars—at the corpora- 
expense—in his _ insistence 
upon quality. 

On the other hand, as almost any 


tion’s 


cab driver in South Bend, Ind., will 
tell you, the youthful president has 
been making friends all up and 
down the assembly line. Maybe it’s 


because of what he told SAJ in an 
interview: 

“People 
success—not money 


are the foundation of 


” 


This crankcase ventilation system has been developed by AC Spark Plug Di- 
vision of General Motors to help California's battle against air pollution. It 
reportedly is almost 100% efficient in eliminating unburned hydrocarbon 
emissions from the crankcase which make up about a third of the total un- 
burned hydrocarbon emissions. This drawing illustrates a typical crankcase 
ventilation installation on a V-8. A special adapter replaces the conventional 
road draft tube at the rear of the engine. A ventilation valve and tubing 
lead to another adapter that fits under the carburetor. Crankcase vapors cir- 
culate through the system and are returned to the engine where they are 
burned in the combustion process. The system eliminates one-third of the total 
smog-producing hydrocarbons emitted by a motor vehicle. 
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BACKSTOP =<: 


What you really sell is customer satisfaction — 
make sure of it. Here’s the secret... 


When the break-in period is over, make sure 
your ring jobs keep on giving customers the 
improved performance and the gas and oil 
savings they expect. Recommend the motor 
oil that cleans as it lubricates, to prevent 
sticking rings and noisy lifters. Customers 
appreciate it. And you’ll appreciate more re- 
peat business and bigger profits! 

The oil that protects your good work best is 
Pennzoil—the world’s richest, most complete 
motor oil. So rich, it gives double the protec- 
tion demanded! So complete, users never need ' 
extra additives! Because the special power in- 
gredient, Z-7, keeps parts clean—stays on the 
job for the full life of each oil change. 

Pennzoil Z-7 makes customers happy .. . 
builds more business . . . boosts your profit 
So protect all your engine jobs with Pennzoil. 
Call your Pennzoil distributor, listed in the 
Yellow Pages, or write Pennzoil, Oil City 33, Pa. 











TITTT laud tae 


Great Motor Oils! 


This great pair of 100% pure Pennsylvania Motor 

Oils with Z-7 stays tough full time—keeps moving 
parts clean and free of excessive wear. Use them—recommend 
them, for top customer satisfaction. 


<> 


"Ok Pues caenereer™ 


Famous Pennzoil with Z-7 
in all correct service grades. PENN! 
Pennzoil 10W-30 with Z-7, 


world’s only oll-rich, 


multiple-viscosity oil. wunneas eco? : —_ ’ 
: ‘a ie olt| | Motor oll , 
w 7 
1-7 , a Member Penn. Grade Crude Oil Assn., 


Permit No. 2, Oil City, Pa. 
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Studebaker: Interested in Profit 
For Dealerships, Not Distributors 


| be STUDEBAKER’s drive for higher 
car sales there definitely are no 
plans for distributorships. 

That’s because, Studebaker- 
Packard President Sherwood H., Eg- 
bert told SouTHERN AUTOMOTIVE 
JOURNAL in an interview at Atlanta 
last month, “we want our dealers 
to be profitable dealers.” 

Distributorships represent “an- 
other profit squeeze” and already 
too many dealers have found little 


or no profit in their business, he as- 
serted. 

S-P has 2,100 dealers, of whom 
only 454 today are duals, compared 
with 1,300 a year ago, the youthful 
executive said. 

The corporation is setting up re- 
tail stores in some of the 30% of the 
U.S. market in which it does not 
have representation “and we will 
sell [these stores] whole or in part 
to any qualified persons,” he said. 
Already there are ten such instal- 
lations, including at Miami, Tulsa, 
Kansas City and Oklahoma City. 

Sales of new compact cars, now 
exceeding 38% of the over-all 
market, will probably reach 50%, 
Egbert calculated, largely at the ex- 
pense of imports and to a lesser 
degree to diminishing sales of the 
medium-priced units, as well as 
some fewer highest-priced when 
viewed from the standpoint of the 
total sales. 

Imports have declined from 500,- 
000 to well below 400,000 since 
compacts have elbowed into the 


market, he pointed out. 

Egbert, who took over S-P’s helm 
earlier this year, said he “whole- 
heartedly agreed” that cars should 
be inspected—even if not requir- 
ing lubes—every 1,000 miles, due to 
possible casing damage and other 
points involving safety. 

“Being a mechanic at heart my- 
self,” he added, “I'd like to see my 
car checked every 1,000 miles. It 
might be the safest insurance | 
could have.” 

The nation’s economy is definitely 
rising and will continue, he pre- 
dicted, due greatly to “a real push 
by the military spending.” 

“We have been asked to deliver 
trucks in half the time earlier re- 
quested,” he said of a federal truck 
order. “The military is pushing a lot 
of money and that’s going to make 
for a much higher economy. When 
people are making more money, 
they are more inclined to spend 
money.” 

His factory figured on delivering 
10,000 to 12,000 cars to dealers in 
September. In mid-September last 
year S-P dealers had 19,800 ’60 
models on hand. The same date this 
year the inventory of ’61’s in deal- 
ers’ handle amounted to less than 


5,000—or slightly less than 2% cars 
per dealer, Egbert said. 


Virginia Dealers Select 
Ten Directors 


EWLY-ELECTED directors of the 
Automotive Trade Association 
of Virginia are: 

W. H. Bowditch of Bowditch 
Ford, Inc., Hampton; Philip Far- 
rand of Cavalier Ford, Inc., Nor- 
folk; G. E. DuBose of DuBose 
Buick, Inc., Richmond; Fred W. 
Beck, Jr., of Beck Motor Co., Inc., 
Petersburg; W. G. Stoneman of B 
& L Chevrolet Co., Inc., Hillsville; 
Stanley Nichols of Stanley Nichols, 
Inc., Covington; O. L. Painter of 
Massanutten Motors, Inc., Stras- 
burg; M. E. Tremain of Charlottes- 
ville Motors, Charlottesville; K. B. 
Snider of Smyth County Motor Co., 
Inc., Marion, and Erle R. Kirby of 
Kirby’s Sales & Service, Inc., Ar- 
lington. 


Fort Myers, Fla., Elects 


Harold C. Case of Hough Chevro- 
let Co. (Chevrolet-Cadillac) has 
been reelected president of the Fort 
Myers (Fla.) Automobile Dealers 
Association. Other officers are W. L. 
deBordenave of Bill deBordenave 
Motors (Imperial-Chrysler-Ply- 
mouth), vice president, and Robert 
Lincoln of Bob Lincoln, Inc. (Olds- 
mobile), secretary-treasurer. 


For owner economy's sake, Chevy II's front-end assembly is bolted on. 
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' Rogers 
really believes 


testing 


When you use a Rogers Remanufactured Engine or a partial assembly, it has been tested—every 
single one! Complete engines are dynamometer tested under full power to assure proper per- 
formance. Partial assemblies are cold run tested to check oil pressure, 

oil leaks, clearances, noise, etc. This testing assures you of an engine ROGERS 
that you can install with confidence and at a profit. Your reputation rides dh ett tea 
with the engines you install ...so install the finest... install Rogers! ENGINES 
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Chrysler-Plymouth Division offers this 
Chrysler—the 300 Series, with sports-car styling that fea- 


He Unscrambled It! 
Vic Ferchill of Reliable Motor 


Supply in Longview, Texas, recent- 
ly reported receipt through a go- 
between of an order for merchan- 
dise. 

The order, hand-written and ob- 
viously with some labor, was 
handed to Counterman Bob Aber- 
nathy for filling. Here is the order: 

“Send Me 4 Brak line for 1957 
Ford Truck and a Caster Cicle for 
the Clouth I want of them to clouch 
and a Squit flu.” 

After some deliberation, Aber- 
nathy filled the order by sending 
the customer a front set of brake 
shoes, a clutch slave cylinder kit 
and a quart of fluid. 

Ferchill did not specify the length 
of deliberation by Abernathy befor: 


new line in the 


he filled the order, but he did com- 
ment: 

“We get some dillies from time to 
time.” 


Georgia Dealers Elect 
Pete Bunch President 


P ETE Bunch of Savannah is the 
new president of the Georgia 
Independent Automobile Dealers 
Association. 

Other officers are Paul E, Ben- 
nett of Augusta, chairman; Ferrel 
Samples and O. Gene Ownby of 
Atlanta, second vice president and 
associate vice president, respective- 
ly; W. H. Watson of Brunswick 
secretary, and C. H. Andrews of 
Augusta, treasurer. 

Regional vice presidents are L. F 
Pye of Dalton, Billy Aiken of At- 





tures all-leather bucket seats and three engines of rang 
up to 380hp for the 1962 two- and four-door hardtops. 


lanta, Holman Adams of Chamblee, 
Carl Ficken of Augusta, Pete Hud- 
son of Savannah, Lee Roy Roberts 
of Dalton, T. Mack Day of Colum- 
bus, Jimmy Smith of Macon and J 
P. Bell of Gainesville. 


Wilson Dies in Atlanta 


Clyde E. Wilson, 62, of East Point 
Chevrolet Dealer, Inc., East Point 
(Atlanta), Ga., died last month. A 
native of Jasper, Ala., Wilson was 
employed by Chevrolet Division of 
General Motors Corp. in Atlanta 
from 1923 until World War II, when 
he became a civilian communica- 
tions engineer for the U. S. Army 
Signal Corps at Lexington, Ky. He 
was a field man for Nash before 
joining East Point Chevrolet Dealer 
in 1948 as general manager. 


Here's a comparison of lengths of the '62 Chevrolet, Chevy Ii and the Corvair. 


CORVAIR 

Overall length 180 in. 
Overall width 67 in. 
Overall height 51.5 in. 


CHEVY IT 


Overall length 183 in. 

Overall width 70.8 in 

Overall height 55 in. CHEVROLET 
Overall length 209.6 in. 
Overall width 79 in. 


Overall height 55.5 in. 
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Gentlemen 
Prefer Blondes 





Mechanics 


Prefer 50UTHERN 


-because of these 10 Quality Points:- 


—COMPLETELY ENGINEERED 
—from 6 different linings 
—all made by us. 


—FULLY-CURED LININGS ONLY 
—Final Cure 1-34 Hrs. 
—At 375° F. under pressure. 


—EXPENSIVE FRICTION DUSTS 
—3M'S NCIII Cashew 
—Muller's Brass Chip. 


—CASHEW BINDERS ONLY 
—IN PASSENGER EXTRUDEDS 
—With Minimum Linseed. 


—DOUBLE—LOCK BOND® 
—Rubber Type on the Shoes 
—Resin Type on the Linings. 





Buy With Confidence—From An Experienced 
and Established House! 


Want more facts? Use Reader Service Card Page 119 


—100% DRY-MIX ON TRUCK SHOES 
—"Heat-and-Pressure" Linings 


—Chip and Fiber Block only. 


—END-RIVETS ON TRUCK SHOES 
—lIn addition to Bonding 
—for added safety. 


—FMSI NUMBERS THROUGHOUT 
—with full Car Data on every box. 


—SHOES STRAIGHTENED HOT 
—By striking dies 
—then chilled. 


—MATCHED SHOES IN EACH BOX 
—Webs, Throats and Anchor Cutouts 
—checked by gauges. 


REC.U.S. PAT. OFF 


UTHERN 
N 
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Autolite, the newest division of the Ford Motor Company, breaks with THE BIG SELL. The biggest 
(and most dynamic) advertising and promotion campaign in Autolite’s history. The weapons? National 
television, Life magazine, 8 other national magazines, and a fall promotion that won’t quit. The 


products: Autolite spark plugs, Autolite batteries, Autolite ignition parts. AUTOLITE 
We’re gunning for America’s 72,000,000 drivers. And you’re the winner. 


THE 





THE 


BIG 


Wait till you see the “Straightaway” — Autolite’s new nationwide half-hour 
SE LL IN show of dynamic men and machines. The world premiere is Friday night 


October 6th. If you miss the first show, just tune in ABC-TV any Friday night 
at 7:30. We think you'll like the Autolite commercials, too. Watch football? Keep 
an eye out for the Autolite commercials on the 

televised American Football League games this fall. AUTOLITE 


The “Straightaway” ABC-TV Friday Nights AFL Football ABC-TV Sundays 








gat 


THE 


A big brass band of full-page full-color ads this fall in none other than 
Life magazine. You’ve already seen the first ad in the September 8th 


issue. Another one is coming up October 13. Plus one in November. 
S E LL [ N And another in December. Besides Life, there’s a fall line-up of full- 


page ads in 8 other books—Car and Driver, Motor Life, Road & Track, 
Hot Rod, Motor Trend, Popular 

AZ fy mS Science, Popular Mechanics, 
and Mechanix Illustrated. 


AW, LTS TIN NN 


‘Sigh. & ¥ 
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fi ' : 
. 
omy !NEWS! 
7 hs . . 


< % FORD MOTOR COMPANY SWITCHES TO AUTOLITE 
CAR=«fIPRI . 7 Autokte spart plugs are now spectted by ford Meter Company engmeers 25 erigmal equapmest on every 
’ > thes Ford, Fatcon, Thunderbird. Mercury. Comet. and Lincoln Contmental they build One reason why is that 





Autolite Power Tip spart plugs actually chess themscives while yoo Gwe They bere onay fouling 
deposits to heap your engine's power and econsmy at thew posh See the tell story @ picteres below 


°ORMERLY SAO 
| VOUST 1S! . 58 Conte 


MAZING. 
EW 


e ve Mog ‘ ect the fring tip on an Aatatite Power Tip apart ping extents «With Power Tip cach tame peer engine fires, the Gapentts 
ARK aihilg ~~) a ~~ sone ete vow enguee Bopeets o 6 ame ved © the cemring = or) me teat ber eet omey Tem apart pangs stay Clee rome 
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a 
JUNIORS “eZ Autolite, the first spark plug that cleans itself 


Motor Company engineers for original equige 


: 
DOLPHIN - LOLA : . Thunderbird, Mercury, Comet. and Lincoln Ci 
“a - you: det you always r 








MOTOR = 

TRY sense ye 
POPULAR 
Bi MECHANICS 








THE 


We’re swinging into action now with a nationwide dealer sales promotion 
program. One that will pull customers into your station with cash in hand. 
You give them a free performance check-up and a money-saving coupon on 
a Grand Prix scale-model electrically-powered Racer Kit. With the coupon 


they can get the kit (that costs $2.00 in model shops everywhere) for only 
SE LL IN a dollar. Your customers don’t have to buy a thing. But you get the best 


chance in the world to sell them Autolite spark plugs, bat- 
teries, ignition parts plus every- 

TION thing else you stock. Sign up for 
this one quick .. . it’s terrific. 





THE 


BIG 


The more Autolite products you sell the more money you make. That's 
why THE BIG SELL is for you. If you don’t sell Autolite, we say only this: 
we know where we're going and how we're going 0 

to get there. Maybe you want to come along. AUT LITE 





=e HERE'S ACTION 10 SET 
poem YOUR SALES IN MOTION! 


with asbestos 





Spun and 


‘ocked SF. ining 


995-tight 
heads 


ABREwWoenTs 
MUOPRFLER - 
069 - W@TU@sH 


CUTAWAY DISPLAY 


” Mt Day 
Extruded tube “bess - 
perforations + hd ai? 
for 












cispersion of pas i. supports for } 
. me | pe = - 
coy |) seewent 


A MASTERPIECE OF LONGER A SALES BUILDING 












. LIFE ON EVERY CAR! SHOWPIECE ON DISPLAY! 

Self. natal 

Slotted Every tube—every support—heads— The most beautiful muffler cutaway 

tube shells—end tubes—all alloy-coated* you've ever seen! Takes minimum 

perforations with the originat Maremont coating counter or floor space. Gives max 

of aluminum, cadmium, lead and sal lsaey-lst-m oleliielialem-lentlelammiieltianicte, 
zinc. You've never sold a muffler on a rotating base to show all the 
where high profit for you and the famous Maremont features. Order 
highest product quality go so ex- muffler-in-motion cutaway from your 
ceptionally well together! Maremont man today! 


> 
OTM imeiaiiie:-\meelace! lielaM lelelile: tilelal | 


The most profit-packed promotion kit an installer 
can get! If it helps you sell mufflers it's in this big 
kit and it's free! 





es > 
's Handy file box that provides quick, read = 
eo a , y ——~ 
%% 4LLoy-c oat reference for monthly Maremont-O-Gram — 
7 © uf installation tips. Index cards separate == 
N T M tips by car families. File comes complete lh 





with all tips to date. See your Maremont 
man. Get on the list today! 


1 most, imiates 


™ 


AREMONT MUFFLERS 





~ 







Am 


~ 


MARPRO, INC. + 168 N. Michigan Ave. + ey 
Canada: Maremont-Acme Ltd. + 207 Weston Rd, ; Ont. 














1962 Rambler Classic Six 


Announcing RAM 


New Style! 


NEW LOUNGE.-TILT SEAT 

There's nothing like it in any other car at any price! 
With the new Lounge-Tilt Seat, the front-seat 
passenger can tilt the seat cushion hydraulically 
to the most comfortable knee height. Adjust the 
reclining seat-back and headrest—and your whole 
body floats in total comfort, as with costly, adjust 
able lounge chairs. Available on all 1962 Ramblers 
with individual or bucket-type seats 


™ 
<—_ 


4,000-MILE ENGINE-OIL CHANGE 


Go twice as long between oil changes— 
every 4 miles. 0.1 filters are 
standard on ail 1962 Rambler models. 


33,000-MILE LUBRICATION 
Most Rambler modeis require chassis 
lubrication only every 3 years or 33,000 


NEW DOUBLE-SAFETY BRAKE SYSTEM 
Tandem master cylinders: one for front 
brakes, one for rear. If one is damaged, 
the other still works. Self-adjusting, too. 
Standard on all models. 


Want more facts? Use Reader Service Card Page 119 


miles. Many components are lubri- 
cated for life. 


BEST RUSTPROOFING 
The only cars with Deep-Dip rustproof- 
ing up to the roof, now armor-clad the 
below-door body panels with rustproof 
zinc 
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1962 Rambler American 


New Savings! New Safety! 


NEW E-STICK 
NO-CLUTCH-PEDAL TRANSMISSION 


Brings you most of the convenience of 
a fully automatic drive at a fraction of 
the cost, with economy of stick-shift 
transmission. No clutch pedal! 


FINEST 
DEALER FRANCHISE 
Rambler dealers sell the only 
complete line of compact cars 
ae enjoy profits es ness the 
industry average. y not go 
and grow with Rambler in 19627 
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CERAMIC-ARMORED 
MUFFLER AND TAILPIPE 


Protects against rust and corrosion for 
as long as the original buyer owns his 
new Rambler. New aluminized metal 
shield offers additional protection. 


AMBLER 


WORLD STANDARD OF 
COMPACT CAR EXCELLENCE 


AMERICAN MOTORS CORPORATION 
14250 Plymouth Road, Detroit 32, Michigan 
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TSI 1G-BRANTELY. 
ag 


See Our Representative 


HIRSIG - BRANTLEY CoO. 


AMERICAN NATIONAL BANK BLDG. 
JACKSONVILLE 7, FLORIDA 





“HOLMES provides _ 
maximum VERSATILITY 


in a HEAVY-DUTY WRECKER” 


N\ 


{ wauiy_ bee oral Cor 9 j 





WILLIAM YUEDE 
HOLMES Factory Repre- 
sentative in charge of 
Sales and Service for 
Northern Ark., lll., East- 
ern la., Eastern Mo., 


HOLMES 650 MODEL ~ onagarhenctggag West- 
20 TON CAPACITY etait ~ 


BUILT with TWO SPEEDS of OPERATION 
SLOW for HEAVY TRUCKS and BUSSES 
FAST for LIGHT CARS and TRUCKS 


One of the most important features of the HOLMES Heavy-Duty 
WRECKER is the ease with which this powerful unit can be adapted 
to every type of pick-up and recovery job. It makes little difference 
as to the size or location of the job. All HOLMES double swinging 
boom WRECKERS provide a 360° working area with smooth, effi- 
OUTRIGGER LEGS —Heovwy legs of steel box cient power for lifting or pulling, with one or both service lines. 


construction, securely attached to wrecker frame, 


transfer lifting strain from truck chassis to There are TWO HOLMES Heavy-Duty MODELS (20 or 40 ton 

ground. They are quickly released and adjusted capacity), with special towing equipment for FAST, SAFE handling 

in a perpendicular position or extended and of big trucks, busses, tractors, trailers, etc. HOLMES’ 46 years of 

anne at ame he eee OO experience in wrecker development is your guarantee of a quality 
built product, of TESTED strength and capacity for the most efficient 
handling of today’s heaviest vehicles. 


ALL HOLMES WRECKER and TOWING 
Equipment is available on EASY TERMS-—up to 
6 years to pay. Send TODAY for full details. 


ard, | ee ee LO) ee) taste 
hattanooga 7, 7 Tennessee 
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SILENCE IS NYLON... 
and Only Airtex has it! 





and they do... 
year after year! 


Why do Airtex Water Pumps outlast all others? The 
answer is NYLON! Only Airtex incorporates NYLON in the 
manufacture of the bearing assembly (note illustration 
above) . . . furnishes an all NYLON ball retainer. Result: 
No squeaky, squealing pumps .. . Airtex pumps are 
noiseless; Lubrication? NYLON requires none! Efficiency? 
The longer Airtex pumps run the more efficient the 
bearing becomes—again thanks to the NYLON retainer. 
Ask your AIRTEX JOBBER » 
about your Electromatic 
Corning Ware percolator. 
It's yours free with the 
Airtex AW62-6 Pack. | 


Install NYLON Airtex ... the best water pump made... 
they'll give you pumping performance unmatched 
year after year. 


AIRTEX 


AIRTEX AUTOMOTIVE DIVISION « AIRTEX PRODUCTS « FAIRFIELD, ILL. © WATER PUMPS, FUEL PUMPS 
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Soundmastrer DK-147 
SERVICE AID 


CALL YOUR N-A-P-A JOBBER TODAY! 





A “GET ACQUAINTED” OFFER ON SOUNDMASTER SERVICE TOOLS 


Bu Soundmaster 
y DK-138 PIPE ROUNDER 


Now you can reshape pipe and bushing 


these ‘ ends, inside and out FAST... for ac 
curate, gas-tight exhaust system fit. The 
' DK-138 is a smooth, friction-free, forged 
; steel cone with a rust-proof cadmium fin 
00 S { ish and safe knurled handle. A must, for 
g fast, profitable exhaust system service 


at yo U r Soundmaster 


DK-145 PIPE EXPANDER 
j Quickly removes clamp grooves and 
MECHAN dents from pipes and muffler bushings 
— leaving smooth rounded surfaces for 
perfect replacement fits. Re-forms pipes 
NET PRICE of 15%” |.D. to 214%” |.D. up to a length 
of 614”. molded rubber segment re 
= tainer rings are oil and grease resistant 


for long life all metal parts are rust 
proofed. 





DK-147 SPECIAL: DK-138 SUGGESTED NET $5.93 Plus DK-145 SUGGESTED NET $8.85 


DK-160 EXHAUST SYSTEM 
REMOVAL OIL 


New, DK-160 rust solvent developed es- 
pecially to help speed up your exhaust qQ 
system service. Outstanding features are \ 
greater SPEED and PENETRATING action * to 
... greater SPREADING ability . . . gets 2 
into remote crevices... breaks rust = 
FAST on all bracket, hanger or clamp = 
connections. + 4 
> 


No. 3170 MUFFLER-PIPE i 
SEALING COMPOUND 


Now, you can properly seal exhaust sys- 


y tem connections against noise and gas 
L y leakage with Soundmaster’s amazing 
, self-drying asbestos compound. So easy 
| , ’ to use, even inexperienced mechanics 
ae: A can make fool-proof, leak-proof joints. 


rg.) AVAILABLE THROUGH YOUR NEARBY N.A.P.A. JOBBER 


DE KOVEN MANUFACTURING COMPANY, Racine, Wisconsin 


Where to find Paint Identification Plates 
on 1962 models 


2. Left front fender 
shield under hood 


3. Sticker on under- 
side of glove box 





1. Right side of 
radiator yoke 
under hood 


4. Left side of fire 


wall 


5. Left front 


under hood body pillar 


6. Rear face of 
left front door 


7. Rear engine 
comp'rt. on left 
rear fender shield 





CHRYSLER CORP. 
Chrysler........5 


Plymouth. . . 
Polara 500 
Valiant 








FORD MOTOR CO. 
Continental... ..5 


Mercury: 
Comet-Meteor .6 
Monterey 

T-Bird 





GENERAL MOTORS 
Buick........4 F-85 
Cadillac. .4 Oldsmobile... 


Chevrolet.....4 Pontiac 
7 Specal......4 


Tempest......4 


Corvair 





AMERICAN 
MOTORS 


Rambler 
STUDEBAKER- 
PACKARD CORP. 
Hawk.. ’ 3 
Lark Ae 





RINSHED-MASON COMPANY 


Write for Alpha-Cry/ 
Refinishing Manual AD-96 





Paint for automotive production and refinishing 


DETROIT 10, MICH. vy ANAHEIM, CALIF. xx WINDSOR, ONT., CANADA 
7" 
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MUSKEGON “ENGINE-DATED” SETS 
make faster, easier sales for you. When you sell 
and install an “Engine-Dated” set, you know you’re 


me installing the very best combination of rings ever 
developed for the particular engine into which they’re 

going. There’s no guesswork on your part as to what 

grade you should install... you install only the very 

best. You and your customers get important savings 
too, from the distributing economies accomplished 
by Muskegon. Individually packaged with easy-to- 
follow instructions that save work and assure the 
right installation every time. “Engine-Dated” sets de- 


ie ee, y ¥ 
be & ¥ id 

liver peak performance ... that’s why Muskegon has 
been the engine builders’ source since 1921 and 


gt ‘e 
. 2 
why more than 1 out of every 3 new cars is Seeee 
with Muskegon. 2 
JUST TRY THEM ONCE AND 


YOU'LL SEE WHY “ENGINE- 
DATED” SETS ARE EXCITING TO 
SELL..A PLEASURE TO INSTALL. 
Request This Fact-Filled Booklet. 
Six easy-to-read pages tell about 
the “Booming Engine Repair Busi- 
ness Ahead” and how “Re-Ringing 
Leads to Related Sales.” Ask your 
Muskegon jobber for a FREE copy 
or write us direct! 





Piston Rings 


sbury voy 
NOS3¥SNW 


PLANTS AT: muenseon “EDATEO 


SPARTA + CHICAGO 


The industry’s source—original equipment and 
replacement—for Piston Rings and Transmission Parts 
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Five separate layers 
for longer life 


1. Heavy steel back provides 
strengthand supporttothe bearing. 


2. Bearing lining absorbs impact 
of engine toads. Federal-Mogul 
combines millions of metallur- 
gically pure copper-alloy par- 
ticles (described below) to 
make a super-tough lining al- 
oy. You get a uniformly high 
strength that is Jess likely with 
other bearing alloys. 


3. Barrier plate extends bearing 
life by preventing migration of the 
overplate alloy into the copper- 
alloy lining. 


4. Overplate is a babbitt-type ma- 
terialthat easily conforms to 
minute irregularities in the crank- 
shaft during engine break-in. 


5. Tin flash plate provides corro- 
sion and rust resistance. 


MAKES BEARINGS SUPER-TOUGH 


The Federal-Mogul: 5-layer bearing has three times the 
fatigue strength of the best babbitt. This means longer 
life under heavy engine loads. It: is a more dependable 
bearing, too, because its super-tough bearing alloy is 
exactly uniform from bearing to bearing. 


You need this better kind of bearing for replacement in 
high-horsepower engines. The bearing lining is made up of 
metallic dust, with each particle—an exact proportion of 
copper and lead—permanently mixed and fused by heating 
and rolling. The result is a superior, super-tough alloy. 


Some kinds of copper alloys are poured from molten metal. Whatever kind of engine you overhaul, there’s a Federal- 


This can produce uneven strength because molten alloy 
tends to form a hard-to-control mixture as it cools. That’s 
why Federal-Mogul developed the sintered alloy using 
the metallic dust shown above. This process gives you a 
controlled, fine uniformity that would be less likely with 
poured alloys. 


Mogul bearing that will deliver maximum service in it. 
In addition to the 5-layer bearing, the complete line 
includes overplated aluminum-alloy, straight copper-alloy, 
and babbitt bearings. You build extra life in your over- 
hauls—and build extra customer satisfaction, too—whéen 
you use the best bearings . . . Federal-Mogul! 


FEDERAL-MOGUL om BEARINGS 


ak 
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FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. « DETROIT 13, MICHIGAN 
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CASH-IN ON FAST LUBE SERVICE! If your lube bay is just an ordinary low-profit area, turn it into a gold 
mine with Alemite Strato-Line Lubrication Equipment. You save time and labor costs . . . get faster turnover! No 
other pumps give you such instant power —with no time lag every time the gun hits the fitting. 
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MEET A MAN 
MAKING MONEY 


HE’S EARNING AN EXTRA $1,000 PROFIT! And so 
can you... on automatic transmission refill fluid and serv- 


ice .. . doing an average of just five jobs a week for one 
year. A portable Alemite Strato-Line drain rolls into posi- 
tion instantly —extends and holds firmly at proper height. 
An overhead reel delivers exact measure of AT fluid, power- 
pumped from original drum — completely protected from 
contamination. Result: a profitable operation completed in 
minutes —with less labor cost—with no hazard of customer 
complaints from grit or foreign matter entering the trans- 
mission. 

This is just another example of how Alemite’s complete 
line of automotive service products makes it possible for 
you to speed up service—make bigger profits from increased 
volume. 


ADD $3,102 TO YOUR YEAR’S PROFITS! Just a single 
job a day with the Alemite Cross-Sight Wheel Aligner does it. 
Simple to operate, fast and accurate— you become an expert 
on the first job. Works wherever the car is—inside or out... 
whether on a level surface or not. 
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BIG MONEY-MAKER FOR SMALL SPACE! The portable 
Alemite Spray-Kleen Car Wash Pump gives you high-pressure 
cleaning — with no costly, space-wasting installation required. 
You can eliminate slow, time-consuming hand wash jobs —con- 
vert a “nuisance” service to high speed, profitable power washes! 


MAKE AN EXTRA $3,800 PROFIT! Do it with the famous 
Alemite “On-the-Car” Wheel Balancer averaging just two jobs 
a day for a year. Exclusive Hand Strobe Light and pickup gives 
accurate meter reading indoors or outdoors proves to your Cus- 
tomer the need for balancing—shows perfect results when the 


job is completed. Gives both up-and-down, side-to-side correction. 


ALEMITE 


Divisio 


EWART- WARNER 


CORPORATION 


Symbol of| Symbol of| 


kwa 


Peer como m mtr rnrrrrrrss 


Send for a free, fact-filled booklet telling 
the whole, big-profit story of Alemite 
Equipment. Indicate which specific 
products you are most interested in. 


STRATO-LINE LUBRICATION EQUIPMENT 0 
Wheel Balancer [] Wheel Aligner () 


Name 


ee 


State. 





City Zone 
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Spray-Kleen Car Wash () 


THE MONEY-AVINGEST =>» 
TEAM YOU EVER SAW! 


Mansons 


=e eo ey MER 
=Yeoyph'4 -ILLER ) astic aye 


wit 


= ee RG cnet : 


HARDE 


—_—— 


< won ee S 








1 3 5 pn i 
and Mauors new “= 


HALF-ROUND BLADES 


me PA e-bay Velier-it-lel (= 


PN Uy ge] -je)} a) 4 
ad | a Lo] pe) 3 


And what a job they do — cutting autobody 
repair costs down to size. Marson’s Black-Smith 
body filler is smashing repair costs all over 
America. It’s the perfect on-the-job partner with 
Marson’s new 3-Way adjustable body file that 
contours and trims all plastic fillers best. Pro- 
gressive automotive jobbers are already out 
writing orders on this profit-making team — if 
yours doesn’t yet have it, write Marson Corp., 
Revere 51, Mass. 


COMPLETELY ELIMINATES DUST! No Power Grinder Required 


As shown in photograph above, Marson’s BLACK-SMITH shaves 
freely and easily even after one week with Marson’s new HR-1 
Half-Round Stanley ‘‘Surform’’ blade. 


. M ee 
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Fishin ‘around | for more profits? 


MORE SALES ~ 


E You can cash-in on our 
Bigger and More Profitable Line! 


New from Ps W 
PRINTED 


and 


VINYL 
COATED ek mn. Top oon, smety er 
Luggage Compartment Liners 
Tailored To Fit or In Rolls 








tg 


“A” type roll matting display rack. Room 
for 4 - 36 inch rolls...a traffic stopper 


New P&W Flip-Top display carton. Easy 
to store, display, identify. Flat folding — 
guards agoinst “set wrinkles”—can be 
used for re-shipping by Parcel Post. 


Front mat—custom molded in rich carpet de- 
Custom rear mots. Handsome, contour sign rubber —rugged and durable. All pedal 
molded for snug fit. Design match mates holes accurately pre-punched to assure easy 
to the front line. Available for passenger installation and smooth fit. Recessed felt pad 
cars and station wagons gives soft cushion and keeps out cold and heat 


ee 


ASK ABOUT 
P&W TIRES 
AND TUBES 


THE PAINE & WILLIAMS COMPANY 
4614 Prospect Avenue . Cleveland 3, Ohio 
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PURE VINYL 


“RAINCOAT 


WITH EACH CASE 
OF TUNG-SOL i 
HEADLAMPS (74h ooo 


PLASTIC 


@ HEAT SEALED, STITCH- 
REINFORCED SEAMS 


") @ SLASH POCKET HOLES 
@ ARM VENTS 


@ STYLISH RAGLAN 
SLEEVES 


@ SNAP FASTENERS 


@ SMART TRANSPARENT 
GREY COLOR 


@ PERFECT FOR DRESS OR 
WORK 


! @ AVAILABLE IN MEDIUM 
12 VOLT Coe , m AND LARGE SIZES 
6012 7” @ MADE IN U.S.A. 
ANY TYPE: 


4001 - 4002 - 4005 
6006 + 6012 + 6013 


CONVENIENT CARRYING CASE 


See your supplier for details 
OFFER LIMITED— ORDER NOW 


(ts) T U hy G . S 0 [ AUTOMOTIVE PRODUCTS DIVISION 
TUNG-SOL ELECTRIC INC., newark 4, N.J. 
36 
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@TeloleMmabeet-rae hey; 
depend on good equipment 


Be right with 


Tune-up work beats all other servicing in volume and profit potential. 
with these SNAP-ON testers and 


and HOLD IT 
give you quick, precise 


the business 


They’re simple to use 


your share of 
gauges. 


readings with a minimum of effort. 


Check these outstanding features: 

e Jeweled bearings that allow needle to move freely and pick 
up even minor fluctuations for greater accuracy 
Extra-long leads 

e@ Silver-plated switch terminals for instant, 
resistance-free response. 

Anti-static coating prevents needle float if 

dial is rubbed 

Self-powered — use them any place. 

Tough alligator clips that won't 

slip 


gripping 


Rubber feet that won't scratch cars. 
Easy-to-read numerals 

Convenient carrying or hang-up handles 
Minimum weight for easy portability in the 
shop or for service call use 

For extra convenience and flexibility, put 
your SNAP-ON meters on this SNAP-ON roll 
stand. Your choice of four meters, two- 
meter racks and heavy-duty roll stand — 
test center on wheels. 


Cc O R 


a complete 
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8052-J 28TH AVENUE ° 
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Capture 


MT-630 6- and 12-Volt 
Battery Charger 


Get in on big-profit bat- 
tery charging with this 
top-quality charger. Sim- 
ple to use, 4 charging 
rates with automaticshut- 
off plus many more 
most-wanted features. 


YES SNAP-ON tune-up equipment can be 


purchased on time — EARN NOW — PAY LATER. 


Ask your SNAP-ON man to tell you more 
about the complete SNAP-ON line of testing 
equipment. Or write for Tune-Up Equip- 
ment Booklet. 


2 CHOICE OF BETTER MECHANICS 


- Oo RAT iF 
KENOSHA, weconen 
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You name it... 
We've got it! 


The COMPLETE QUAL 


Whatever your replacement problem, 
MOPAR has the answer! 


MoPar now covers all the bases with the COMPLETE QUALITY line— 
parts and accessories for virtually all popular makes of vehicles. Engi- 
neered and manufactured to exacting specifications, this new, complete 
line includes: 


For CHRYSLER CORPORATION vehicles— 


GENUINE “NEW” MOPAR PARTS AND ACCESSORIES 
MOPAR APPROVED REMANUFACTURED PARTS 


For OTHER MAKES of vehicles— 


NEW MOPAR PARTS WITH UNIVERSAL APPLICATION 
REMPAR QUALITY REMANUFACTURED PARTS 


With these new or remanufactured parts, you can service more vehicles, 
faster, more profitably, because these quality parts fit right, work right. 


Your MoPar Parts source offers fast, efficient service and delivery on any 
order of any size. Call your MoPar Parts Wholesaler or Chrysler Motors 
Corporation Dealer... today! 


For Quality Parts and Accessories—you name it—MoPar’s got it! 
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line of parts and accessories! 


PARTS 
AND 
ACCESSORIES 


MoPar Parts and Accessories, Chrysler Motors Corporation, Detroit 31, Michigan 
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Year after year, Monro-Matics bring in the winners 
at headline-making races across the nation and A om 
around the world. Where speeds reach 180 mph 
on the straightaways and 100 mph on turns, drivers 


rely on Monro-Matics for the ultimate in car control 
for safety as well as winning performance. 


AT 'NDIANAPOLIS A. J. Foyt 
took top honors in the classic 
Indianapolis ‘‘500"" with an 
average of 139.131 mph, 
riding on Monro-Matics. 


AT MILWAUKEE Rodger Ward 
set 101 new track records in 
the big-car ‘‘100"’ with Mon- 
roe Super Load-Leveler stabil- 
izing units on all four wheels. 


AT DAYTONA BEACH Marvin 
Panch led the field in the Day- 
tona ‘500" for late-model 
stock cars in his Monro-Matic 
equipped Pontiac, averaging 
149.601 mph. 


cia / ' 
cn Bx AT CHARLOTTE, N.C. In the 
World ‘‘600" stock car race, 


- 
a & a 
in | ars | cin da aa in Sa es David Pearson rode to victory 
4 on Monro-Matics with an 
s « a 4 average of 111.633 mph. 


MONROE SHOCK ABSORBERS 
SCORE GRAND SLAM ea 


Dealers report that the ‘who MATE 
No other brand of shock absorbers has ever created the enormous demand Monroe Barrel Demon- 
that continues to build for Monro-Matics®. As motorists become more aware strator is boosting Monro- 
of the importance of shocks to driving safety, the preference for Monro-Matics echoing ae ae 
grows month by month. Leveler® stabilizing unit sales by as much as 400% 


Helping to spur this demand is one of the most ambitious, hardest-hitting 

hy ; : ; bag MONROE AUTO EQUIPMENT CO. 
advertising campaigns in the automotive service industry. Month-after-month MONROE, MICHIGAN 
ads in Lire, Loox, Post, HOLIDAY; POPULAR MECHANICS, POPULAR SCIENCE, World's largest maker of ride control 
MECHANIX ILLUSTRATED; FIELD & STREAM, OUTDOOR LiFE, SPORTS ILLUs- em, meas Sores lene 
, ; LEVELER® stabilizing units « In Canada, 
TRATED and Sports AFIELD. An all-out radio campaign, spearheaded by Monroe-Acme, Ltd., Toronto. In Mex- 
BILL STERN, On more than 350 stations of the Mutual network. A landslide ico, MEx-Par, Box 28154, Mexico City. 


of promotional aids for dealers. 


The fast-moving Monroe line is like money in the bank. Your MONRO-M ATI C 


Monroe jobber can help you start the profits rolling in today. Call him now! 
SHOCK ABSORBERS 





NOW...the new 
McQUAY-NORRIS 


ENGINE BEARING 
EXTRA 

¥ Durability 

Vas OT eval lolanat-leliiih 7 

/Y Imbedability 











THE Blue Bor LINE ~ the new MI-IOOO 


i axe . ENGINE BEARING 
eee synonymous with quality . Precision Steel Back 


. Sintered Copper-lead Lining 
. Barrier Plate 
. One thousandth of an inch 
The MI-IOOO engine bearing has an “extra thin” Sanat Overtay 


: . ; . Pure Tin Flash 
babbitt lining only .001 of an inch thick, electrolytic- 
ally applied on a hard and durable sintered copper- 


lead base. The MI-IOOO has the fine anti-friction 

qualities of babbitt plus the terrific strength of cop- 

per-lead—so it is easy on the shaft, yet won't pound C - 
out under the 


most severe service. 


The combination of the MI-IOOO plus McQuay- 
Norris Heavy Duty, Chrome Control, Leak-Proof 
Piston Ring sst, not only keeps the job running 


longer, but also cuts gas and oil costs. 
McQUAY- NORRIS 
Let your McQuay-Norris Wholesaler supply you with MANUFACTURING CO. 


the new MI-IOOO engine bearing! ST. LOUIS ¢ TORONTO 





another™ 
@ advance in THI 
“Macylinder head 
gaskets 


SOLVES% 
leakage and seepage | 
ee problem on 
mim high compression engines 
STOPS 
costly 
comebacks! 


Why take chances gn conventional cylinder head gaskets when 
you can have ‘the. brofit protection of new, specially designed 
SHiM-BESTOS.. Pakage and seepage, frequent causes of come- 
backs, can be s apped without reducing high power compression! 
SHiM-BESTOS, s double the compressibility of present materials 
( ep’ ° ally thin design, plus exceptional fluid resistance 
i-freeze and water. Installations are better, high 


jee eeeeeeeeerereeeeeeeeeee 
eee 


ned 


with your profit 
uppermost in mind! 
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NOW AVAILABLE FOR THE FIRST TIME... 


RADAR-GARD 


— SPEED-TRAP WARNING DEVICE 


SUGGESTED RETAIL 


NEW ELECTRONIC APPLIANCE 
CAPTURES AMERICA’S IMAGINATION! 


Even before Radar-Gard was in production, orders poured in 
from individuals who had read about it in virtually every 
newspaper in America. Which only goes to prove that 
millions of people want the protection of this remarkable 
device that searches out radar speed traps on the road 
ahead and beeps a warning. 


Radar-Gard detects radar beams ahead 
. More than the distance necessary to slow 
down if you're traveling too fast. 


It is a completely transistorized unit, 3%x2%x3% 
inches. Weighs only 15 ounces. Comes in smart 
leatherette case. Requires no antenna, no installation 
. can be clipped to sun visor or set on dash. 


Backed by powerful national advertising and 
promotional material. Mail the coupon below 
for more information! 


fits , not. sales 
Regbett ond MAIL COUPON TODAY "occ ir"ven" 
M ORTRONIC | NDUSTRIES, | NC. 


2900 W. Peterson Ave., Chicago 45, Illinois 
OK! Send more information on RADAR-GARD. 


FIRM NAME_____ 
YOUR NAME__ 
ADDRESS___ = aie niieniiiariiaaaaal 


-) aes i ONE... STATE... 
() JOBBER ] DEALER 


MY PREFERRED DISTRIBUTOR IS__. ESE 


‘M ORTRONIC | NDUSTRIES, | NC. 


2900 West Peterson Avenue « Chicago 45, Illinois * AM 2-4400 ¥ 
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NETWORK TELEVISION 
Every Tuesday at 7:30 (EST) on the 
full NBC-TV network, the popular 
Laramie show will be bringing tele- 
vision fans the AC story in bright 
new sales messages that sell! 


» 





Plentiful . . . Powerful . . . Persuasive sales 
support that’s unmatched in the industry 

It isn't just how much, it's how good! That's an advertising 
principle too often forgotten. AC has not forgotten. During 
the coming year, your sales efforts for AC Quality Products 
will be backed by advertising and merchandising that's 


outstanding for quality as well as volume. 
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Ction with 


NATIONAL MAGAZINES 
Striking full-page ads in magoa- 
zines like Look, Reader's Digest 
and Saturday Fvening Post often 
accompanied by a hard-sell extra 
column, directing motorists to 
your place of business 


Big, smashing full-page-and-a-column ads in leading 


national magazines . . . eye-catching, ear-catching TV sales 


messages on the highly rated Laramie show . . . dominant 
billboards that home the AC 


story ... plus hand-tailored campaigns in spe 


punch Power-Economy 


Performance 
cialized magazines, such as farm and boating publications 


. . that’s AC’s national advertising program for 1961-62. 
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BILLBOARDS 

Across the nation, on billboards 
designed to demand attention, 
motorists will repeatedly be re- 
minded that AC is their best bet for 
power, economy and performance. 


QUALITY PRODUCTS 

Good advertising won't work 
without a good product. The AC 
Fire-Ring Spark Plug—in design, 
engineering and performance— 
is the finest any motorist can use. 
Other AC products assure the 
same customer satisfaction. 


4 


Then there are outstanding point-of-purchase merchan 


dising aids to help you move AC products faster than ever. 
QUALITY 


This whole program is designed to do just one thing—bring 


customers into your place of business! Join the big swing PRODUCTS 


to AC. Recommend, sell and install AC Quality Products. 


Their reliability is your key to the kind of customer satis 


faction that means repeat sales. 
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ere’s how to add 


to INSPECT the 
MASTER CYLINDER... 








h SSS ISSA 
v 


Pull back push rod boot. Presence of fluid 
indicates external leak at secondary cup (1). 


Push pedal down hard, then relax pressure 
without removing your foot. If pedal gradu- 
ally drops under light foot pressure, internal 
pressure leak at primary cup (2) is indicated. 
By hand, move pedal (3) to check free play 
(14"—34"). Too little free play will cause pres- 
sure build-up and brakes eventually drag. 
Correct free play by adjusting the length of 
the cylinder push rod (4) (no adjustment on 
Chrysler products, w/o Pr. Brk., after mid- 
1958, not equipped with pedal pull back 
spring). If brake bleeding seems difficult or 
pedal becomes increasingly “‘spongy’’ with 


repeated use, check valve (5) may be at fault 
(spongy pedal may also be due to wheel 
cylinder cups leaking air in). 

Replace faulty unit with a new Wagner® 
Lockheed® cylinder, or recondition unit with 
a Wagner Lockheed master cylinder repair 
kit. To repair, dismount unit, remove stop 
plate (6) at open end and shove out parts. 
Clean bore with diacetone alcohol or brake 
fluid. Pressure marks or discolorations in 
cylinder bore should be polished with crocus 
cloth or light honing. If honed, remove burr 
from by-pass port. Lubricate parts and bore 
in brake fluid and install parts in reverse 
of disassembly. 


You're always right with the Quality Line 


the best known—and most trusted name in brake service products 
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brake parts volume 


.when a customer's Car is left for servicing... 
also check the brake system 


... lf inspection discloses new parts are needed... install 


Wazner Lockheed 
HYDRAULIC BRAKE PARTS 


—unsurpassed for restoring original braking efficiency 


Safety-check the brake system of every car you 
service. You'll discover that many cars need brake 
service, and that most owners will authorize neces- 
sary brake repair work—if you stress the importance 
of safe brakes. It’s an effective way for you to add 
brake parts volume. 


Safe Brakes Protect Lives—and you help protect 
the lives of your customers when you use Wagner® 
Lockheed® Replacement Brake Parts to restore origi- 
nal braking efficiency. 


These parts fit and function correctly because they 
are manufactured by the same machinery—to the 
same specifications—-as Wagner parts used for 
O.E.M. (original equipment manufacturer) needs. 


Wagner Lockheed is the most complete line on the 
market. It includes master and wheel cylinders, 
repair kits, pistons, springs, washers, cups, hose, 
cables, and all related items for every, make and 
model vehicle. Available individually or in factory 
sealed kits. 


There’s a supplier of Wagner Lockheed Products 
near you. Look to him for Brake Parts, Brake Fluid, 
Power Brake Repair Kits, Brake Lining and Lined 
Brake Shoe Sets. ONE call gets ALL! 


Wagner Electric @rporation 


Manufacturers of LOCKHEED Products 


Ce 
aay et, BRAKE 


ay Pers oF Wagner Electric Corporation 


6362 Plymouth Ave., St. Lovis 33, Mo., U.S.A. 
(Branches in principal cities in U.S. and in Canoda) 


Catalog AU-500 covering our complete = Please send me Catalog AU-500 covering your complete line. 
line is yours for the asking. Also inquire as 

about how easily you can qualify to 
become a Wagner Lockheed Franchised NAME 
Dealer and enjoy many special benefits. } 
Consult the nearest Wagner Distributor, 


FIRM NAME 
or write us. 


ADDRESS 


CITY & STATE 4 
——S SS 
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Service Sam shows you 


How to float a sale with a raft of bearings! 


If you’re interested in getting in on the big It’s everything to get into the profitable wheel 
profits in wheel bearings, look into the Bower- bearing service business. Encourage wheel re- 
BCA wheel bearing package. You get a key packing the same time you sell a lube job— 
assortment of the fastest selling ball and roller check every wheel bearing. You’ll be pleased 
bearings plus a chrome-plated torque wrench, with the plus business and the customers will 
window posters, decals, application sheets, be pleased. Investigate this new money-maker. 
and price card all in one package. Call your nearby Bower-BCA jobber today. 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. + DETROIT 13, MICHIGAN 
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‘The protit from 90 Gates Belt sales 4 month 
sure helps build our bank balance !" 


says Weldon Baver, partner in 
Baver & Patterson 66 Service, “When Fred Patterson and I started in business a year-and-a-half 


3331 34th St., Lubbock, Texas ago, it was our aim to give not only the best service possible, but also to 
handle the best products we could obtain. We’re glad we decided on 
Gates fan belts, because they’ve proved to be very important profit- 
makers...have steadily helped in boosting our bank account. 


“It was a lucky day when we set a policy to check the belt every 
time a hood was raised, because our belt sales from then on actually 
doubled. And customers were quick to show their appreciation of this 
little extra service. 


“I might add that Gates Sales Aids have been a wonderful help to 
us...they make the job of selling and installing belts a cinch.” 


“Go” Gates for Profit...Call your Gates Jobber TODAY! 


Your Gates Supplier will have a factory-trained Gates Representa- 
tive install attractive belt and hose displays, clean up your belt and hose 
stocks, and supply you with a complete set of Gates station-tested sales 
aids. He’ll also help you get your stock in shape for top profits without 
losing a penny on your present stock. 


The Gates Rubber Company, Denver, Colorado 


World's Largest Maker of V-Belts 


d\ Gates Vuleo V-Belts & Hose 
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By THOMAS J. FOUNTAIN, JR. 


Proprietor, Fountain Service Station 
Decatur, Ga. 


—— station operators — like 
many other American retailers 
—are on the threshold of a new era 
—the jet age of the fast 60’s. 

Trends in the trading patterns 
and needs of car owners and drivers 
clearly indicate the necessity for 
station operators to go back to 
school to keep up with new needs 
and methods. 

We must apply imagination and 
resourceful thinking if we are to 
successfully meet the challenge 
and continue to earn a good living 
in the service station business. 
Dealers and our major oil company 
suppliers will have to diversify to 
meet the growing challenge of serv- 
ice-free automobiles. 

As the recent SouTrHERN AUTOMO- 
TIVE JOURNAL jobber survey re- 
vealed, service stations are becom- 
ing a greater factor—in numbers 
and depth—in the purchase and in- 
stallation of parts and equipment 
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Depending upon their location, cap- 
ital and layouts, more service sta- 
tions will find this the route toward 
replacing diminishing sales of lub- 
rication jobs, oil changes and other 
conventional services. 

At my Standard service station 
we are handling more minor repair 
and service jobs now than in pre- 
vious years. We do brake adjust- 
ments and relinings, minor tune- 
ups, muffler installations and other 
minor repairs. But we have to be 
careful not to tie up our lube bays 
too long or attempt jobs that re- 
quire expensive shop equipment 
and tools. 

Service stations should do such 
repairs as they can do quickly and 
save their customers the time to go 
to a garage. To be sure we're pric- 
ing safely and fairly for such serv- 
ice, we subscribe to the auto man- 
uals and price guides published by 
trade-magazine companies. 


A service station operator today 
cannot attain profitable gasoline 
sales volume, except in some cases 
through cut prices, unless he regu- 
larly and pleasantly provides sani- 
tary rest rooms, convenient ice 
water, cleans windshields, checks 
tires and batteries—including those 
he did not sell. These services are 
as natural a part of our business 
now as free meals are on airline 
flights—or the supplying of road 
maps by oil companies is through 
service stations. 

More of us realize that our com- 
petition is getting greater not from 
other stations—branded or un- 
branded—but from other retail out- 
lets that sell motor oil, antifreeze, 
tires and other merchandise. Among 
these are supermarkets, department 
stores, chain drug and _ variety 
stores, discount houses and cooper- 
atives. 

We can’t wish away such com- 








The Author: A Leader in His Field 


Thomas J. Fountain, Jr., is a service station operator who’s the son of a station operator. He 
has progressed ‘‘through the chairs’’ from the presidency of the Georgia Association of Petro- 
leum Retailers, whose membership numbers in several thousand, to the point where he was 
elevated this year from first vice president to the presidency of the National Congress of Pe- 
troleum Retailers, with a membership estimated at 40,000. He has appeared on a number 
of automotive programs over the South, including last June before the Automotive Whole- 


salers Association of Tennessee. 
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There’s nothing shy about this Georgian; rather, he’s become known for his 
outspoken views on industry problems affecting his fellow service station 
operators. He relates here what stations can do to bolster their future. 


petition, which is mostly cash-and- 
carry business. We must justify our 
business by providing service with 
quality merchandise. If we stay on 
our toes and are cheerful and eager 
to help customers keep their cars 
in top condition, we can boost our 
sales and profits. 

This approach will help quality 
station operators to get their share 
of the business with top prices, 
without worrying and losing sleep 
over a dealer close by who cuts the 
gas price one or two cents a gal- 
lon. Usually price is about all he 
has to offer. I recall a situation sev- 
eral years ago in our neighborhood 
in Decatur. 

My station and one across the 
street had prime corner locations at 
the traffic light, so it was easy and 
natural for transients and local cus- 
tomers to pull into our stations. 
Two other brand stations across the 
street below us were giving trading 
stamps and holding some gallonage 
with this gimmick. But another 
brand station behind me wasn’t do- 
ing so well and about to fold, so he 
cut his price one cent. 

Naturally this attracted a few 
bargain hunters to his station, but 
it did not cut business for other 
stations much except for an occa- 
sional customer. However, it 
bothered my competitor across the 
street so much that he griped and 
talked about it all the time. I agreed 
to talk to the price-cutter and soon 
found he had a good explanation. 

“My one-cent cut is no more than 
the cost of the stamps given away 
with gas by the stations across the 
street,” he pointed out. “You and 
Bill flag customers from two streets 
each, but my station is sort of hid- 


52 


den. I’ve got to do something to 
keep my gallonage up to a minimum 
operating point.” This reasoning 
convinced me and I told the other 
operators that we should keep con- 
centrating on giving good service 
and selling more to our own 
patrons. 

When we see and understand why 
some dealers lower their price, we 
should be thankful for our bette 
location, greater service area and 
stock, better brand and personne! 
—and make the most of it. That 
other dealer and his supplier need 
business, too, and it’s finally a mat- 
ter of “live and let live.” 

The 27.5% annual turnover in 
service station leases is too great 
and costly. That was the estimate 
of the American Petroleum Insti- 
tute. Other industry surveys indi- 
cate a station turnover as high as 
37%! But either rate means that we 
need to advise newcomers better as 
to the qualifications and require- 
ments for successful station opera- 
tion. 

More capital is required now to 
put a modern service station on a 
profitable basis—or to expand a 
business—than many people realize 
Nobody should go into this business 
without enough capital in hand to 
start and stock the station, and also 
to cover his family’s living expenses 
for a whole year! 

The oil companies, our dealer as- 
sociations and those for other seg- 
ments of the industry and the trade 
press all have vital functions in 
training, inspiring and helping our 
station personnel to be efficient and 
successful. 

I try to attend all 
training and sales meetings held by 


personnel 


my oil supplying company. They get 
station operators better acquainted 
with new TBA merchandise and 
new sales and service methods. I 
learn something new at every com- 
pany meeting I attend. Oil com- 
panies have a bigger opportunity in 
this respect in the jet age. 

Our association magazines should 
carry more_ merchandising and 
technical information to keep deal- 
ers abreast of model and method 
changes. And we should see that 
our employes read them! 

We also should subscribe to and 
regularly read good trade maga- 
zines. We should take several be- 
cause some specialize in auto repair 
information, others in service sta- 
tion management and still others in 
TBA merchandising and service. 

Our dealer associations have ob- 
ligations and strong opportunities in 
the training of service station man- 
agers and attendants. The Michi- 
san Gasoline Dealers Association 
has done a fine job along this line 
with a distributive education pro- 
gram. We hope that other associa- 
tions will follow their example 


What Businessmen Owe 


Every businessman owes it to 
himself to be active in his trade as- 
sociation. We live in an organized 
economy. Every phase of modern 
life is organized on a professional 
industry or geographical basis so 
we can do something about the 
problem at hand—instead of just 
talk about it. It’s time now not to 
“let Joe do it,” because he may do 
it wrong. Each dealer should be- 
come active in his association and 
see that the job is done right and 
fairly for his industry. 

Station operators often overlook 
this point. Officials of the major 
supplying companies do not have 
the time or the funds to confer and 
plan with 200,000 gasoline retailers 
individually and_ separately. But 
the officers of the National Congress 
of Petroleum Retailers, Inc., can 
take their collective message and 
problem to these oil company ex- 
ecutives and groups. In this way 
mutual decisions and solutions to 
industry problems can be reached. 

Our NCPR and its affiliated area 
associations are democratically or- 
ganized. Through them we dealers 
can effectively screen our common 
and basic problems and take them 
up speedily and economically with 
the proper government or industry 
officials in an effort to solve them. 

One of our current NCPR pro- 
jects is to get Congress to enact 
legislation that will give retailers a 
one per cent federal gas tax re- 

(Continued on page 153) 
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‘62 Recipe for Smart Dealers 


N O CRYSTAL ball is needed to look 
ahead and visualize the auto- 
mobile dealer who will be profitably 
merchandising 1962 and subsequent 
models. 

Said dealer, on any given after- 
noon, will be found not on the golf 
course but in his office, on the sales 
floor or in the service department, 
listening patiently to complaints and 
helping to maintain customer con- 
fidence in both the make car he sells 
and in the service his plant renders. 

This dealer will see to it that re- 
sponsible management holds con- 
tinuous training classes for service 
personnel. He will stress and stress 
again the most important phase of 
repair service: checking out a job 
to insure that it is done right and 
will not come back, thus building 
toward Utopia—100°, absorption of 
fixed expenses. 

On the selling front this dealer, 
while fully aware of the value of an 
experienced, competent staff, will 
insist that veteran salesmen encour- 
age, rather than discourage, new 
salesmen, a problem that plagues 
us all. 

Our company firmly believes that 
a new-car prospect is more con- 
cerned in the long run about the 
care of his car after purchase than 
he is in shaving a few last dollars 
off the price. We heartily endorse 
the line, “A company is known by 
the people it keeps.” 

The successful dealer will be an 
active NADA member, enjoying the 
benefits of the national association’s 
program and in turn responding 


By L. E. “TOMMY’’ THOMAS 


President and General Manager 
Vulcan Lincoln-Mercury 
Birmingham, Ala. 


promptly with information and as- 
sistance the association requests. 

In short, the successful dealer will 
reaffirm what has been apparent all 
the time: there’s still a great fu- 
ture in the automobile business for 
the dealer who keeps his financial 
feet on the ground, insisting on a 
reasonable return on his invest- 
ment; who upholds the ethics of the 
industry; who instills confidence in 
his customers, and who makes a 
worthwhile contribution to commu- 
nity life. 

Most of the factory heroes of the 
1946-50 era are gone, and personally 
I hope they never return. Those of 
us still in business must outlive the 
bad name that some gave the retail 
automobile business. 

It’s obvious now that a broke 
dealer is of no value to anyone. He 
can’t help the factory, which doesn’t 
even want to be reminded of him, 
and he certainly is in no position 
to contribute to the industry as a 
whole or to his community. It be- 
hooves the rest of us to serve the 
public well, to operate our business- 
es on a high ethical plane and in a 
business-like manner. In this way 
we benefit the motoring public, our 
employes, our community and our 
families. 

The marginal dealers—those who 
have been just getting by and that’s 


all—now must square around and 
equip themselves to meet the fierce 
competition of stronger dealers or 
fall by the wayside. 

I have just finished reading the 
NADA Task Force Report, which 
lists 61 areas of dealer-factory re- 
lations in which the Task Force be- 
lieves there is room for improve- 
ment. This certainly should help 
impress on the factories how im- 
portant are our dealer problems. 

We have excellent leadership in 
the NADA and we must support it 
wholeheartedly if we hope to solve 
many of our problems. One dealer 
can’t get much of an audience, but 
our association can. 

For the individual dealer, much 
of today’s plight is due to mediocre 
help in sales and service. 

The increasing amount of repair 
work being lost to service stations 
can be regained in only one way: 
better service. Assuming that a 
dealer’s service personnel is compe- 
tent—here at Vulcan Lincoln-Mer- 
cury we are fortunate in that respect, 
the success key is in demon- 
strating to mechanics the value of 
checking out repairs. If the cus- 
tomer has to come back, he is in- 
convenienced, loses both patience 
and confidence, and next time may 
figure he’s just as well off having 
the work done at his corner service 
station. 

If then we were left with only 
major overhaul jobs, we would be 
out of luck, because they’re not suf- 
ficient to enable a dealer to get fixed 

(Continued on page 88) 





The Author: Leader and Go-Getter 


"Tommy" Thomas believes in setting the pace for his employes. He en- 


listed in the U. S. Marines on his 17th birthday and was a combat veteran 
first sergeant at 21. 

He entered the automobile business as a salesman and in his first full 
month led a force of 20 experienced salesmen. He reportedly is the first and 
only dealer in Alabama to receive financial assistance from the Ford Motor 
Co. in its dealer development program. 

He is a past president of the Birmingham Automobile Dealers Association, 
first vice president of the Automobile Dealers Association of Alabama, vice 
chairman of the board of stewards of Vestavia Methodist Church, a director 
of the Birmingham Sales Executives Club and was a 1960 nominee for one of 
Alabama's "Four Outstanding Young Men" awards. 

In his appearance on a panel discussion in June before the annual conven- 
tion of the Automotive Wholesalers Association of Alabama at Pensacola 
Beach, he impressed his listeners with his down-to-practical-things grasp of 
car retailing and servicing. 
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Reaping New-Garage Harvest 


Ts a great feeling working in a 

building you’ve planned and 
equipped. It’s better than I ever 
dreamed it would be. 

Your customers aren’t looking for 
parking space out on the street, and 
your mechanics are not relining 
brakes out in the driveway in sub- 
freezing temperatures. 

There’s much less chance of in- 
jury lying under a car repairing it; 
a transmission is now in the air 
where your mechanics can get at it 
comfortably. 

Equipment is easier to handle and 
work flows more efficiently without 
the old wheel jacks to slow up 
service. 

The new four-stall building came 
to an investment of $30,000. Com- 
pleted in December ’60, the first six 
months of 61 give promise of reach- 
ing a $90,000 volume by the end of 
the year—a gain of $800 approxi- 
mately per month. Volume for ’60 
in our old four-stall shop was $70,- 


000. 
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By CHARLES A. BROWN 


Owner, Brownie’s Garage 
Walkersville, Md. 


We are full-up, jammed with 
work, week after week. I am still 
putting in long, hard hours of work 
but enjoying facilities planned to 
handle today’s car. I am convinced 
that unless a shop is brought up to 
date, the lag between outmoded 
practices and modern technical re- 
quirements widens hopelessly and 
the shop is ultimately left behind. 

To our old 30’ by 75 garage with 
driveway 40’ by 110’ we added a 
long-sought three-quarters of an 
acre at a cost of $3,000. Aware that 
we would be able to get more fleet 
business if we had a building we 
could get trucks into, we construct- 
ed our 40’ by 90’ cinder block build- 
ing with a 14 ceiling and three 
doors, two of which are 14 wide, 
each controlled by an overhead 
door motor. Of the 3,600 square feet 
of garage floor area, a paint room- 
a unit in itself walled in and with a 
door of its own—takes up _ 600 
square feet. 

Two garage doors at right angles 
to each other lead straight into 
twin-post lifts, or to a front-end 
machine at the far end of the ga- 
rage. Overhead greasing equipment 
is now accessible when a car is up 
on a lift. 

We wanted our old building di- 
rectly connected with the new one 
for ready and easy communication 
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A corridor 15’ long and 18 wide 
accomplishes this, serving at the 
same time as a location for our 
boiler room, air compressor, cash 
register, desk and file for repair 
orders. 

The easing of congestion with the 
completion of the new building af- 
forded changes in the old shop. One 
stall was converted to a wash bay; 


Another Blueprint 
on Time-Tested 
Garages 


This is another in the latest se- 
ries of features giving details of 
buildings which have proven their 
worth for garage operators. Tear- 
sheets of earlier stories will be for- 
warded upon request, until the 
supply is exhausted. 

You may want to file away this 
material against that day when 
you may be planning a new or 
revamped building. 


a second stall has acquired a new 
frame single-post lift for small cars; 
a third stall is used exclusively for 
power mower repair; the fourth 
stall contains our machine shop 
One end of the old shop now houses 
inventory. 

Plenty of light with a series of 
windows along each wall and sup- 
plemented with continuous fluores- 
cent ceiling lights keeps detail work 
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visible to our four mechanics and 
me, even on dark, cloudy days. Re- 
cessed ceiling lights and explosion- 
proof switches and sidelights were 
necessities in the paint room. 

We believe there are few inde- 
pendent garages, or any garages, 
with radiant electrically heated 
floors. Distributing heat evenly and 
comfortably, radiant electric heat 
installed underneath the concrete 
floor eliminates the localized warm 
spots known to every garage alter- 
nating with corners too cold to work 
in. 

We take pride in our blacktop 
surfaced parking area for 100 cars 
where many of our working neigh- 
bors took refuge in the heavy snow- 
storms of last winter to park thei 
cars. 

The following breakdown will 
give the reader an idea of how our 
$30,000 investment in the remodel- 
ing and construction of our opera- 
tion and its equipment was spent: 

The ground cost $3,000. 

Blacktop surfacing of the parking 
area came to $4,000. 

Our complete heating plant, in- 
cluding radiant electric _ heat. 
amounted to $5,000 

We paid $2,200 for two twin-post 
lifts and $600 for a single-post lift. 

Covering the building’s floor with 
concrete cost $1,875. 

Our building contract called for 
$12,522. Items like two overhead 
door motors came to $500 and over- 
head greasing equipment $2,200. 

In the $30,000 outlay are included 
a new front-end machine and con- 
struction of a 12’ by 13’ pit 50” 
deep, a generator machine, carbu- 
retor machine, portable’ welder, 
battery chargers, drill presses, 
drills, valve refacing machine and 


The author works on engines, too. “It’s a great feeling 
working in a shop you've planned and equipped,” he said. 


This garage has radiant electrically heated floors, giving even heat distribu- 
tion. The entire heating plant's cost came to $5,000. 


new truck dolly. 

Last December when we opened 
the doors of the new shop we held 
our annual Christmas party for the 
community and our good customers 
in our new, comfortable surround- 
ings. Serving a wide variety of 
roasted and smoked meats and fish, 
soft drinks and sweets, we drew 
some 200 people from our trading 
area. 

Advertised by 


newspaper, the 
event cost us all-told about $700. 

The new shop with its excellent 
working facilities is the culmina- 
tion of 30 years of experience and 


hard work in automotive repair 
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gathered at a dealership, in the 
Army and then in partnership with 
co-owners. Along the road we also 
gathered a few good friends whose 
observation of our hard work and 
meticulous workmanship was basic 
to their trust in us. It was four such 
friends who vouched for our in- 
tegrity and sound credit with co- 
signed notes. 

The test of a reliable operation is 
the distance customers will travel 
to get to you, and all the garages 
they will pass up on the way to 
reach yours. We draw cars from 
40-mile-distant Baltimore and 60- 
mile-distant Alexandria. 


Volume, since moving into larger quarters, has been climb- 
ing in this shop this year at approximately $800 a month. 








Lancer and Valiant Rear Axle 


i MOST cases rear axle gear noise, 
as well as rapid gear wear, can 
be attributed to the incorrect set- 
ting of the ring and pinion gears. If 
these gears are not properly set, the 
correct tooth contact pattern cannot 
be maintained, and the result will 
be either excess noise or wear and, 
in some cases, both. 

The Lancer and Valiant rear axle 
housing shown in Fig. 1 is a one- 
piece assembly. The drive pinion and 


By E. M. LOWERY 
Technical Editor 


the differential case with drive gear 
are mounted directly to the center 
(carrier) section of the housing as- 
sembly. 

Access to the differential, drive 
gears and carrier bearings is ob- 
tained by removal of the carrier 
cover. Axle shafts and the pinion oil 
seal can be removed without re- 
moving the assembly from the car, 


Fig. 2—Removing axle shaft bearing and 
collar. 
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Fig. 1—Rear axle assembly (exploded view). 


but the unit should be removed for 
any additional operations. 

Gear ratio identification numbers 
are stamped on the front face of the 
pad at the bottom of the carrier. 

Servicing the rear axle: 

Should it become necessary to re- 
move the rear axle for overhaul or 
repair, refer to Fig. 1, then proceed 
as follows: 

Raise rear of vehicle until rear 
wheels clear the floor; support at 
front of rear springs. 

Block brake pedal up. 

Remove rear wheels. 

Disconnect hydraulic flex line. 

Disconnect parking brake cable 
support at transmission. 

Disconnect propeller shaft at dif- 
ferential yoke. 

Remove rear spring clips (U bolts) 
and shock absorbers. 

Remove axle assembly from ve- 
hicle. 

Axle shaft removal and disassem- 


Fig. 3—Removing pinion oil seal. 


bly: 

With wheel removed, remove 
clips holding brake drum on wheel 
studs and remove drum. 

Disconnect brake lines at wheel 
cylinders. 

Using access hole in axle flange, 
remove retainer nuts from end of 
housing. 

Attach axle shaft puller tool 
C-3725 to axle shaft flange and re- 
move axle shaft and brake assem- 
bly from housing. Remove brake 
assembly from axle shaft with care 
to avoid damaging the shaft in the 
seal contact area. 

Remove axle shaft oil seal from 
housing. 

Assemble the bearing remover 
and installer, tool C-3725 above the 
bearing, as shown in Fig. 2. Tighten 
the two tool screws evenly to push 
bearing from the shaft. Remove axle 
shaft bearings only when replace- 
ment is necessary. Removal of the 
bearings makes them unfit for fur- 
ther use. 

Differential 
sembly: 

Side play and runout checks taken 
during disassembly will be very 
useful in reassembly and will tend 
to reduce the time and effort nec- 
essary for top quality workmanship. 

Drain lubricant from housing and 
turn the unit to have the cover fac- 
ing up. 

Remove cover and clean the dif- 
ferential case and drive gear with 
kerosene, mineral spirits or other 
similar cleaning fluid. 

Check for differential side play. 
There should be no side play. 


removal and disas- 
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PUNCH MARKS 


Fig. 4—Bearing cap identification. 


To check drive gear runout on 
differential case (provided no side 
play was found), mount dial indi- 
cator tool C-3339 on pilot stud 
C-3288 and load the indicator slight- 
ly when the plunger is at right angle 
to the back face of the drive gear 
(Fig. 3). 

Check drive gear runout by read- 
ing dial indicator, while turning the 
drive gear several complete rota- 
tions. Mark the drive gear and the 
case at the point of maximum run- 
out for use later in checking the 
differential case. Total indicator 
reading should be no more than 
005”. 

If runout is over .005”, the differ- 
ential case may have been sprung. 
A test of the case will be described 
later. 

Remove pinion nut and yoke with 
puller tool C-452 and holding tool 
C-3281. 

Remove pinion oil seal with puller 
tool C-748. Remove pinion front 
bearing and preload space washer. 

Mark carrier and_ differential 
bearing caps for location in assem- 


Fig. 6—Removing differential carrier bearing. 


~\ 
LS” PUNCH MARKS 


bly (Fig. 4). 

Remove bearing caps and locate 
spreader tool C-3721 on carrier with 
tool dowels seated in locating holes 
in carrier. Turn tool screw only 
finger-tight at this time. 

Screw a pilot stud, tool C-3288 in 
one side of carrier, attach dial in- 
dicator and load indicator slightly 
against the opposite side of carrier 
(Fig. 5). 

The carrier must be spread suf- 
ficiently (.012-.015”) to permit re- 
moval of the differential, but not 
over .020”. 

Remove dial indicator and remove 
differential assembly from carrier. A 
light prying action can be used to 
unseat the differential from the car- 
rier. Identify bearing cups and pre- 
load washers for location in reas- 
sembly. Do not remove spreader 
tool. 

Remove pinion from carrier 

Remove pinion bearing caps with 
a flat end brass drift. 

Mount differential case assembly 
in a vise equipped with soft jaws. 

Remove drive gear bolts. Bolts 
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Fig. 5—Spreading rear axle housing. 


are left-hand thread. Remove drive 
gear. 

If drive gear runout exceeded 
.005” in step four in this part of this 
article, the differential case flange 
runout should be checked. Install 
gear side of the flange to take a 
reading as in steps three, four and 
five above. Total allowable runout 
should not exceed .003”. 

In the case of slight runout, it 
may be possible during assembly to 
locate the high runout section ef the 
drive gear, opposite (180° from) the 
runout section of the case to reduce 
the tolerance of the assembly. 

Drive differential pinion shaft 
lock pin out of case from ring gear 
end of case. 

Remove differential pinion shaft 
with a brass drift. 

Rotate axle side gear to remove 
pinion gears and washers. 

Remove axle side gears and 
washers. 

Remove differential bearings with 
puller tool C-293 and No. 39 plates 
(Fig. 6). 


Remove pinion rear bearing with 


Fig. 7—Removing pinion rear bearing. 
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Fig. 8—Tooth contact pattern. Pinion spacer changes affect the coast side 

contact faster than the drive side. Backlash adjustments affect the drive side 

contact much faster than the coast side. All backlash measurements should be 
made at the point of minimum backlash. 


puller tool C-293 and No. 40 plates 
(Fig. 7). 

Cleaning and inspection: 

Clean all parts except the ball 
bearings with kerosene, mineral 
spirits or other similar cleaning 
fluids. Clean housing tubes with a 
cleaning cloth by inserting a stiff 
wire from ends of tubes into car- 
rier section, and withdraw cleaning 
cloth from the center outward. Wipe 
ball bearings with a damp cloth. 

The two differential bearing cup 
contact areas in the carrier should 
be smooth and flat, without raised 
metal either in the contact areas or 
the edges of the machined surfaces. 
The bearing cups should also have 
undamaged machined surfaces and 
be free from raised metal edges 
along both sides and also around the 
bolt holes. 

In the drive pinion section of the 
carrier the bearing cup bores should 
be smooth and flat. Raised metal on 
shoulders of the bores incurred in 
removing the cups should be flat- 
tened by use of a flat nose punch. 

The axle driveshaft bearing and 
oil seal bores at both ends of the 
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housing should be smooth and free 
from rust or damage. 

Axle driveshaft splines should be 
straight and free from excessive 
wear. The shaft bearing and retainer 
area must be smooth and free from 
raised metal. When necessary to 
clean this portion, remove only the 
raised metal and use crocus cloth 


Fig. 9—4Installing dif- 
ferential bearing. 
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to polish the area without reducing 
the diameter of the shaft. 

If axle shaft bearings were re- 
moved from the shafts, install new 
bearings and retaining collars as 
these parts are unfit for further use 
after removal. 

Taper roller bearing cone assem- 
blies should have a smooth, un- 
broken surface on the cone and 
both shoulders. The rollers should 
also have smooth, unbroken sur- 
faces. The roller retainer should be 
free from damage and cracks. Bear- 
ing cups should have a smooth un- 
broken surface. 

Differential pinion gears and side 
gears should have smooth teeth with 
a uniform contact pattern, without 
excessive wear or broken surfaces. 
The hub surfaces of side gears 
should be smooth and the splines 
should be straight and without ex- 
cessive wear. The outer surface of 
the pinion gears should be smooth 
and bright. Thrust washers should 
be smooth and unbroken. 

Inside the differential case, the 
machined areas should be polished, 
without surface imperfections. The 
pinion shaft bore in the case should 
be round and smooth. Both ends of 
the pinion shaft should also be 
round and without excessive wear. 

Drive gear teeth should have a 
uniform contact pattern and have 
smooth, unbroken surfaces without 
excessive wear. The pinion teeth 
should have a similar appearance. 
The machined surfaces of the pinion 
shaft and back face of the head 
should be undamaged and without 
wear. (See Fig. 8). 

Use new gaskets and oil seals in 
assembly. 

Assembling the differential: 

If new differential side gears are 
to be installed, place a new thrust 
washer over the hub of each gear 
and install in position in the differ- 
ential case, then proceed as follows: 


Fig. 10—Measuring differential end play. 
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Above: Fig. 11—Pinion setting gauge tool. 


Right: Fig. 
ness. 


Lubricate all parts when assem- 
bling and adjusting. 

Install thrust washers on the dif- 
ferential side gears and mesh the 
pinion gears with the side gears, 
having the pinion gears exactly 180 
apart. 

Rotate the gears to align the pin- 
ion gears and washers with the shaft 
holes in the case. 

Install pinion gear shaft with care 
not to damage thrust washers and 
to have hole in shaft aligned with 
lock pin hole in case. 

Install lock pin from ring gear 
teeth side of case. 

Position the drive gear on the case 
to separate the points of maximum 
runout 180° and start all bolts 
through the case into the drive gear, 
finger-tight (left-hand thread). 

Tap drive gear against the flange. 
Tighten bolts to 55 foot-pounds. 

Install bearing cones with driver, 
tool C-3716, as shown in Fig. 9. 

Differential bearing preload: 

Differential bearing preload is de- 
termined before installing the drive 
pinion. Spacer washers are avail- 
able in .002” variations from .254” 
to .284”. 

Holding the bearing cups on the 
bearing cones, install the differen- 
tial assembly in the carrier 

Select and install spacer washers 
which, when installed between the 
cups and the housing, will leave a 
small amount of end play. (As an 
example, assume two .257” spacers 
would leave a little end play.) 


12—Checking housing for pinion spacer thick- 


Fig. 13—iInstalling axle 
shaft bearing and collar. 


To measure the end play, use two 
sets of feeler gauges. Push the dif- 
ferential to one side of the carrier. 
Insert a feeler gauge between the 
cup and the spacer on the opposite 
side above the centerline of the case 
(Fig. 10). Then insert the same 
thickness feeler blade of another set 
of blades between the same cup and 
spacer below the centerline of the 
case. 

When both blades have a hard 
drag feel, rotate the carrier several 
times in each direction to align the 
bearing rollers. When the rollers 
are aligned it may be possible to 
crowd in thicker feeler blades. (As 
an example, the .012” feeler gauges 
produced a heavy drag.) Then, two 
.263” spacers would produce zero 
end play. 








November: More on Engine Oil Control 
Following up an earlier article, Ed Lowery will pen 
a piece on piston ring service on Chrysler’s Slant 
Six engine, including conditioning the cylinder walls. 
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Proper preload is made with 
spacer washers which add .003”- 
.006” to zero end play position. (To 
complete the example, one .263” 
washer and one .266” washer would 
produce minimum preload while 
two .266” washers would produce 
maximum preload.) Remove the 
differential assembly from the hous- 
ing and tie the selected preload 
washers to the bearing cups to have 
them available for use in determi- 
ning gear back lash. 

Pinion bearing cup installation: 

Rear axle gauge tool C-3715 is 
used to install pinion bearing cups 
as well as to determine pinion depth 
of mesh. (See Fig. 11.) 

Start both bearing cups into the 
carrier. 

Place rear spacer SP 3244 on main 
tool. Seat the pinion rear bearing on 
the spacer and hold tool in housing. 

Place centralizing sleeve SP 3245 
on tool and place pinion front bear- 
ing cone on centralizing sleeve, then 
the tool compression sleeve, central- 
izing washer and nut. 

Draw the cups tightly against the 
housing shoulders by tightening the 
nut while holding the compression 

from turning with tool 
(Continued on page 90) 
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A compression test or other methods may be used to 
ascertain the efficiency of the ‘“‘pump.”’ 


FALL TUNE-UP 


By E. S. HARRIS 


Ost tune-up mechanics agree 

that a good tune-up is a tune- 
up that lasts out the season it was 
tailored to. 

True enough, the individual driver 
may require certain specialties in 
his tune-up, but across the board, 
the chief requirement is for an en- 
gine that performs well for the pe- 
riod of several months following the 
tune-up. 

With this fact in mind, the me- 
chanic moves toward building up the 
best performance possible into the 
engine, while at the same time an- 
ticipating the possible life expectancy 
of each component unit to assure 
that the job will live out the season. 
Since he gets no opportunity for 
“seeond guessing” then, he runs a 
series of tests in the order best suit- 
ed to approve or reject the units 
concerned. 

The more time spent on these 
tests before hitting a snag which 


If you’re doing a real fall tune-up, better pull the dis- 
tributor for inspection and testing. 


might possibly cause a cancellation 
of the remainder of the tune-up, or 
possible transfer of the job into an- 
other department for further needed 
work, such as valves and rings, is 
likely to be lost effort and time, so a 
sensible order of testing is important. 

The engine will not perform prop- 
erly throughout the season unless it 
is an efficient “pump,” that is, each 
cylinder must be adequately sealed 
by piston rings, gaskets and valves 
so it pumps up pressure to a given 
specification and within a small vari- 
ation from other cylinders in the 
engine. 

Several methods of ascertaining 
the efficiency of the “pump” have 
been used. Some mechanics swear 
by the vacuum gauge for this pre- 
liminary establishment of cylinder 
efficiency; others won’t move with- 
out first making an individual com- 
pression gauge reading on each cyl- 
inder. 


Visual inspection of the distributor cap and other parts 
can save instrument-testing time. 


Still others make use of a special 
secondary ignition harness or short- 
ing device to allow them to cut out 
certain cylinders or combination of 
cylinders, and then observe the com- 
parative tachometer readings to in- 
dicate weakness. 

Whichever method is used, the first 
logical step is to ascertain that you 
have an engine that will take a tune 
before wasting time on accessory 
systems. 

An eyeball inspection of the engine 
and its accessory systems is almost 
an automatic action, for there are 
many surface indications of trouble 
that can be noticed before the actual 
work is sta:ied. An engine is de- 
pendent on good cooling, fuel and 
electrical service for proper opera- 
tion, and the plan of action can be 
formulated by locating parts or units 
that must be replaced or repaired 
before further tune-up operations 
can be undertaken. 

There’s no use trying to sell a 
comeback customer that you gave 
him a good tune-up, except that the 
cooling system didn’t maintain the 
proper operating temperature to 
keep it from spitting, starving or 
possibly pinging. Neither will he buy 
an alibi to the effect that the tune- 
up was a howling success but for the 
fact that damp weather shorts out 


All mechanical and electrical parts of the distributor are 
checked for condition and operation. 
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porous insulation, or that the engine 
would start fine if only the battery 
didn’t have a couple of dead cells. 

He is also likely to feel that a 
good carburetor job should be 
backed up by the assurance that the 
fuel gets to it by means of an ade- 
quate fuel pump and lines, and is 
cleaned by good filters. In other 
words, “the tune-up was a success 
but the engine died in traffic” type 
of kick-back doesn’t win friends and 
influence customers. 

If the visual inspection of possi- 
ble trouble points can be backed up 
with a service record on the vehicle, 
so much the better. This is only pos- 
sible when the car belongs to a reg- 
ular customer, but when it is avail- 
able, a record of the service and 
replacements of wearing units helps 
to judge the possible life left in them. 

A fuel pump, radiator hoses, fuel 
and air filters and similar parts are 
hard to judge from external appear- 
ance, but become suspect around the 
two-year or 20,000-mile point. 

A “light” distributor checkout 
might pass at the 10,000-mile or 
one-year point, but it should get a 
complete going-over with electrical 
and mechanical inspection for the 
job following. 

Major carburetor service falls in 
this category, also. The bigger jobs 
on these units cost too much to du- 
plicate before they’re necessary, yet 
they can lead to comebacks if they 
are delayed until they fail to last 
out the season. 

While the battery and its cables 
are definitely a part of the visual 
inspection, they can be pinned down 
to present serviceability and the bat- 








Either manometer or vacuum gauge is used for vacuum advance distributor test. 


tery can be tested for life expectancy 
against the tough starting months 
ahead. 

Battery capacity test: 

Tune-up mechanics usually make 
the “last test first” as a time saver, 
for they figure that a battery that 
will pass the capacity test regardless 
of specific gravity and temperature 
is okay to proceed with for the tune- 
up. However, they don’t condemn 
the battery on the strength of the 


Some make the dial indicator point gap measurement in addition to cam angle 
setting. 
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capacity test until they have checked 
temperature and specific gravity for 
indications of undercharge limits. 

Using a typical AVR instrument, 
the ammeter lead is switched or con- 
nected to the appropriate six- or 12- 
volt position. The voltmeter selector 
switch is rotated to the 15-volt po- 
sition, and the negative ammeter 
cable is connected to the negative 
battery post and the positive am- 
meter cable to the positive post of 
the battery. 

The voltmeter positive and nega- 
tive leads are then connected to the 
appropriate positive or negative bat- 
tery post or clamp, but not to the 
instrument ammeter cable attaching 
clips. 

The tester resistance control knob 
is then turned slowly in the “bat- 
tery test” direction. Turn knob until 
test ammeter reads three times the 
ampere-hour rating of the battery 
(i.e., 115 ampere-hour rating= 
3115=345 amps). Hold load for 15 
seconds and check reading with fol- 
lowing spec: 

Six-volt battery reading 4.8 volts 
plus=Good; under 4.8=Unsatisfac- 
tory. 

12-volt battery reading 9.6 volts 
plus=Good; under 9.6=Unsatisfac- 
tory. 

Turn control knob to off. 

With a “Good” battery indication, 
the mechanic proceeds with his tune- 
up; if the reading is “Unsatisfac- 
tory,” he proceeds to make the 
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Make a positive vacuum line connection when distributor is returned to engine. 


specific gravity check with his hy- 
drometer. If under 1.225, the battery 
is probably undercharged or over- 
drawn, and any reading under this 
point is conducive to plate sulphation 
over a period of time. 

It is suggestive of overuse of the 
accessories, faulty starter, low regu- 
lator setting or faulty generator or 
drive belt, etc., and the cause is in- 
vestigated. 

If the specific gravity reading is 
high, overcharging or high external 
temperatures are indicated, with 
possibility of battery damage. 

A low battery is either fast- 
charged, replaced with a rental for 
a slow charge, or replaced with a 
new battery as indicated by the con- 
dition and the customer’s approval. 
Since battery failure is the greatest 


Ensure that the resistance parts are not 


secondary circuit. 





source of failure after a tune-up, the 
special attention is well spent. 

Starter system: 

Since almost any battery can take 
care of ignition draw until the bat- 
tery’s biggest customer—the starter 
motor—is cut in, then it is only 
logical to spend the few minutes 
necessary to check the starter cir- 
cuits to make certain that any hard- 
starting complaints do not stem from 
an oversight in this department. 

If the starter is not securely at- 
tached to the engine, the commuta- 
tor and brushes are worn or burned, 
or if the cables or starter switch can- 
not carry the load, effective instru- 
ment tests are not possible, so again 
the visual inspection of these parts 
comes first. 

Before making the amperage draw 


ganged up in the 


test on the operating starter, re- 
member that the slow-turning start- 
er may be drawing too little current. 

Poor brush contact, poor internal 
connections, etc., may result in this 
condition. 

When the starter draws more am- 
perage than specified, then a drag- 
ging armature, grounded field coil, 
worn bushing or bent shaft, etc., 
may be suspected. 

Starter test may be made with the 
same instrument used for the battery 
test in most sets. If so, the rheostat 
switch is first placed in the off posi- 
tion and is operated in the same 
direction for the test. The other set- 
tings and the ammeter and voltme- 
ter lead connection to the battery 
are the same as those used in the 
battery test. 

Cut in your auxiliary hand starter 
switch by clipping it to the starter 
solenoid switch. Clip one lead to the 
hot wire from the battery for power 
and attach the other to the small 
terminal from the starter or ignition- 
starter switch. 

To keep the engine from starting, 
use a jumper wire with two clips. 
Lift out secondary coil wire from 
center distributor cap tower and at- 
tach one end of jumper lead to cable 
clip, and ground the other jumper 
clip. 

Turn engine (with ignition switch 
off) with auxiliary hand starter 
switch and note the voltmeter read- 
ing. Release starter switch and turn 
the tester rheostat control knob 
(clockwise, if applicable) until the 
voltmeter reads the same value as 
it did in the draw test. 

Read the ammeter for starting mo- 
tor amperage draw. This amperage 
draw should be between 160 and 

(Continued on page 80) 


Ohmmeter tests of resistance secondary cables and some 


primary ignition cables are recommended. 
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New for '62 are the Lark Daytona hardtops and convertibles, offering bucket seats and four-speed floor-shift transmissions. 


Studebaker Lark Expands 13” 


U P TO 13” longer, the new Stude- 
baker Larks present trim, low 
and_ glamorized 


silhouette styling 


interiors for 1962. 

Leading the line is the new Lark 
Daytona, a sports-styled series of- 
fering bucket seats with a console, 
and optional four-speed floor-shift 
transmissions and Studebaker slid- 
ing Skytop Sunroof. Daytona hard- 


tops and convertibles, with their 
distinctive exterior and _ interior 
styling, are available with Skybolt 
Six OHV or V-8 engines. 

The Studebaker Lark Cruiser of- 
fers limousine luxury in a four-door 
sedan. The Cruiser displays a newly 
designed instrument panel and front 
and rear wrap-around bumper ex- 
tensions. Other features are door 
pockets, folding rear seat armrest, 
rear wing window vents, and ex- 
clusive interior and upholstery trim 

Lark hardtops and convertibles 
are offered with Regal styling 
which includes accessories that are 


Lark Cruiser has added custom interior appointments. 


usually optional. Four-door sedans 
and station wagons are available in 
either Regal or the more economi- 
cal De Luxe styling and trims. The 
two-door sedan is offered with De 
Luxe trim only, but most Regal fea- 
tures are optional. 

The four-door sedan and Lark 
Cruiser are 188” in length, an in- 
crease of 13” for the sedan and nine 
inches for the Cruiser. The two- 
door sedan, hardtop and convertible 
have been increased nine inches to 
an over-all length of 184”. The sta- 
tion wagon is 187” long, an addition 
of 2%”. 

Wheelbases of the two-door se- 
dan, hardtop and convertible are 
109”. The four-door sedan wheel- 
base has been lengthened 4%” to 
113”. The 113” wheelbases of the 
Cruiser and station wagon are un- 
changed. 

The Lark’s redesigned rear end 
has practical as well as aesthetic 
advantages. Improved visibility for 
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safety is made possible by a lower 
rear window set farther back in 
the body. The larger trunk and new 
spare wheel mounting provide al- 
most 17 cubic feet of luggage space. 
For ease in loading, the lower lip 
of the trunk is less than two feet 
from the ground. 

The trunk lid has been length- 
ened, lowered and restyled. It is 
equipped with a torsion rod hinge 
for easier lifting and an improved 
lock. The gasoline filler neck has 
been placed at the center of the 
rear on all Lark models except sta- 
tion wagons. 

Rear springs have been improved 
on all models with inserts at tip end 
of leaves replacing full length in- 
serts. To reduce road noises, a new 
spring insulator has been installed 
between the pad and spring. 

All 1962 six-cylinder Larks have 
a new front coil spring to improve 
loading capacity. Six-cylinder mod- 

(Continued on page 101) 


Over-all length is 188” and wheelbase is 113”. 





Plymouth and Valiant Refined 


HANGES in Plymouth and Valiant 
for 1962 cover a wide range. 
For example, the Plymouth: 

New center of balance for an all- 
new riding feel. 

Greater fuel economy, reportedly 
up to eight per cent better than 
1961. 

New stepped-up performance, up 
to ten per cent ahead of 1961. 

Full unit-construction, with sev- 
en-dip anti-corrosion protection. 

New self-adjusting brakes. 

New transmission parking lock 
on instrument panel. 

Sealed 32,000-mile chassis pre- 
lubrication. 

New steering gear system for 
easier, surer handling. 

New concentric gearshift 
manual transmission cars. 

Improved Torsion-Aire suspen- 
sien for smoother, quieter ride. 

New automatic transmission, with 
lower, smaller tunnel hump. 

New printed electrical circuits 
for instrument cluster. 

New-concept forced air heating 
and ventilating system. 

And the Valiant: 

An optional 225-cubic-inch six- 
cylinder engine with a new, die- 
cast aluminum cylinder block. 

New, long-lasting chassis lubri- 
cation with some parts sealed for 
life and others requiring no lubri- 
cant-attention for 32,000 miles. 

Extensive changes in the electri- 
cal system, including a_ printed 
electrical circuit for the instrument 
cluster, a new starting motor. 


for 


sharper-focus headlamps, a new 
lightweight battery and a new mul- 
ti-circuit connector. 

Improvements in anti-corrosion 
treatment of the full unit body and 
frame construction which further 
extends the car’s life expectancy 
through the use of galvanized steel 
body members. The addition of gal- 
vanized steel supplements the ex- 
tensive 13-stage dip-spray protec- 
tion process. 

Doubling the life of the exhaust 
system by using aluminized steel 
in muffler parts and by making tail- 
pipes 25% thicker. 

New tires, an easier operating 
steering gear, bonded brake linings 
a larger fuel tank combined with 
better fuel economy and _ several 
innovations which make the car op- 
erate quieter and smoother. 

The Plymouth reportedly has 
produced substantial gains in per- 
formance and handling qualities. 

A new three-speed automatic 
transmission for V-8 models, 60 
pounds lighter in weight, has ten 
per cent more torque capacity. 
Plymouth’s manual transmission for 
six-cylinder models features a new 
increased low gear ratio at 2.95 to 
1 for improved breakaway perform- 
ance and hill-climbing ability. 

An entirely new starter with 
built-in reduction gearing for posi- 
tive engagement is simpler, quieter 
and lighter and provides greater 
starting torque at low cranking 
speeds, with less current require- 
ments under heavy loads. 


Standard engines are the 
cubic-inch 30-D Economy Si 
8.2 to 1 compression ratio and the 
318-cubic-inch Fury V-800 with 
single two-barrel carburetor at 9 to 
1 ratio. Both use regular grade fuel. 
Also available as options are two 
high-performance V-8’s, the Super 
Fury V-800 at 318 cubic inches and 
the 361l-inch Golden Commando, 
both with single four-barrel car- 
buretor and dual exhausts, at 9 to 
1 compression ratio. 

Although Valiant continues its 
170-cubic-inch six as its stand- 
ard engine, the new Super 225 with 
an aluminum block is optional. This 
high-performance powerplant is 45 
pounds lighter than the standard 
engine with a cast iron block. The 
reduced engine weight increases 
the car’s acceleration ability beyond 
that due solely to the engine’s 
higher displacement. Engineers es- 
timated that a Valiant equipped 
with the new engine will accelerate 
from a standstill to 60mph in 30% 
less time than required by the 
standard engine. 

Chassis lubrication every 2,000 
miles will not be necessary with the 
1962 Valiant. Ten points which pre- 
viously required this periodic at- 
tention are now pre-lubricated and 
sealed at the factory. Chassis lub- 
rication fittings have been removed 
from all points on front suspension 
ball joints, steering linkage con- 
nections and clutch torque shaft 
bushings. Ball joints and tie rod 

(Continued on page 94) 
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The Plymouth Fury four-door hardtop is in foreground and the four-door Valiant sedan is in background. 
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Buick Special s 


BIG surprise to the industry 
A was the introduction last month 
of the Buick 90° V-6 engine which 
will be used in the Special 4000 
Series only. 

The 90° layout makes possible 
a lighter, more rigid and more 
compact engine than does the in- 
line 6. The light weight will result 
in greater gas economy and less 
steering effort on the road while 
parking. The rigid construction pro- 


This is a size comparison of an in- 
line 6 and the Buick 90° V-6. 


vides for a much smoother, quieter 
and a longer life engine. The short- 
ness of the crankshaft minimizes 
crank roughness and engine vibra- 
tion. In contrast, the in-line 6 de- 
sign is high, long and heavy. 

The short, symmetrical manifold- 
ing reportedly provides excellent 
fuel distribution, making possible 
carburetor calibrations for maximum 
miles per gallon. On the city sched- 
ule the improvement in fuel econ- 
omy, as compared with the three 
competitive cars, was said to be up 
to 11%. The highway schedule fuel 
economy reflects a like increase of 
18%. 

Every effort was reportedly made 
to keep the maintenance costs of 
the engine low. It requires only four 
quarts of oil per change and the 
air cleaner has a polyurethane ele- 
ment that is washable. Unnecessary 
covers and plugs have been elimi- 
nated where possible and functional 
components combined for added re- 
liability. An oil filter will be offered 
as an extra cost option on this en- 
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gine, Buick officials reported. 

The basic engine configuration is 
closely patterned after the compan- 
ion 215-cubic-inch Special engine. 
The bore has been increased to 
3.625” and the stroke upped to 3.2”, 
giving a displacement of 198 cubic 
inches with six cylinders. 

The modern, slanted-saucer type 
combustion chamber, similar to that 
of the Special 215 engine, permits 
operation at 8.8 to 1 compression 
ratio and uses regular-grade gaso- 
line. 

It was said that this engine is 
from 140 to 179 pounds lighter than 
current in-line sixes of comparable 
power output. 

All standard Special models will 
be equipped with the V-6, with the 
aluminum V-8 (introduced last 
year) as an option. The aluminum 
V-8 will be standard on de luxe 
models in the Special series. 

The V-6 has a displacement of 
198 cubic inches with an output of 
135hp. Compression ratio is 8.8 to 
1, permitting it to operate on regu- 
lar fuel. 

The V-8, incidentally, has been 
improved for 1962 and will be of- 
fered in a high-performance option 
with four-barrel carburetor and 11- 
to-1 compression ratio. 





Why ‘New-Model’ Tools Are Born 


By E. S. HARRIS 


ifaw American public has long 
cooperated with the automotive 
manufacturers in a little annual 
surprise party that is rivaled only 
by Christmas gift-giving and re- 
ceiving for the anticipation and de- 
light provided by the “new models.” 

We have heard a lot about the 
uneconomical aspects of this so- 
called planned obsolescence which 
denies the customer the opportuni- 
ty of buying a replacement vehicle 
identical to his last car, year after 
year, like some European motorists 
do. 

Strangely enough, some of the 
privileged Europeans who can in- 
dulge in this monotonous peas-in-a- 
pod vehicle replacement complain 
that they could do with a little more 
variety, and often, when they can 
afford it, they do buy the new 
American models since they find 
the novelty and variety well worth 
the money. 

Whether our new yearly models 
are an extravagance or a worth- 


the-money luxury can be a subject 
for debate for economists and mo- 
torists. For the service trade the 
final settlement would only mean 


one thing: the mechanic could 
service new cars with the identical 
tools and equipment he used on 
the previous models. 

At about this time each year the 
authorized dealership owners and 
their service managers can judge 
the extent of the mechanical 
changes in the new models in their 
line by the size of the assessment 
for their special tools. Sometimes 
the inevitability of this annual ex- 
pense, like that of taxes, arouses a 
little unfavorable comment from 
those who have to meet the bill. 

But in the long run it is usually 
finally considered to be a good in- 
vestment, for there are _ several 
interested parties in the proper 
servicing of these new automobiles 
—the manufacturer whose reputa- 
tion rides with them, the dealer- 
ship which hopes for repeat sales 
and service profits, and the owner, 
who wants dependability in his pur- 
chase. 

The train of events that leads to 
the required new tools and equip- 
ment for servicing new models be- 
gins in the same place the car de- 
sign begins—at the car factory. As 
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While all automatic transmission pressure tests could be made singly with one 
gauge, time could be saved by adding four more gauges to make all tests 
at once. 


each new unit is developed and ap- 
proved, tool engineers work along 
with the design engineers to dis- 
cover service tool requirements. 

By the time the service proced- 
ures for the new unit are developed, 
the tool engineers have decided if 
the operations can be accomplished 
with either general purpose tools 
found in every mechanic’s tool box 
or by use of any special tools pres- 
ently owned by the dealership. 

Failing to fit in either of these 
categories, it is next checked to see 
if possibly a small addition to an 
existing special tool can be em- 
ployed. Occasionally a commercial 
tool manufacturer will have the an- 
swer to the problem in some pa- 
tented tool, and if so, the tool will 
be contracted for to be placed in the 
kit. 

If the tool or jig required is not 
in existence, then it is designed on 
the spot by the factory tool engi- 
neer, possibly in collaboration with 


a special tool supplier, and the item 
is fabricated for use in the service 
manual, training schools for the fac- 
tory service men and as the pilot 
model for the dealer tools when 
production is begun 

Occasionally some 
vexing incident will occur due to 
the early design of service tools 
long before the vehicle design is 
frozen for production. The special 


amusing Oo! 


wrench, say for an automatic drive, 
may fit beautifully and work per- 
fectly at the bench and on the origi- 
nally planned vehicle. But an engi- 
neering change may throw in a new 
frame member in the vehicle, and 
they may have hundreds of these 
wrenches in the bins which can no 
longer function in their 
form. 

Incidents like these are the un- 
avoidable problems caused by the 
necessity of early design of service 
tools. As many dealer mechanics 
can attest, in years past the manu- 


present 
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ADAPTER DISCS 


Proper mesh of ring gear and pinion is assured by specially designed gauges for locating pinion gear. 


facturers couldn't seem to get their 
special tools and shop manuals into 
the field until several months after 
the cars were in the showrooms. 

When each mechanic has to cob- 
ble up his own tools and service 
procedures, there is a large loss of 
time and efficiency which does lit- 
tle to build customer confidence. 
Recognizing this, the factories now 
have the service plans and tools in 
the planning long before the unit 
to be serviced has reached the pro- 
duction stage! 

The special tool kit that is in the 
hands of dealership service depart- 
ments across the country by the 
time the first new models roll out 
onto the highways is the needed in- 
factory must have that 
cars will 


surance the 
the field service on these 
not be found wanting in case of 
trouble. 

The dealer who sold the car and 
the driver of that car also have a 
stake in not having the new car a 
service orphan because of its new- 
ness. And the dealer mechanic along 
the road who is faced with the 
problem of getting the new car roll- 
ing again after it developed trouble 
in his bailiwick is happy to be 
equipped to do so 

This 
tools is the 
on they are the 
factor through which the 
able to make efficient repairs within 
flat rate allowance. The service pro- 
shop manual and the 
flat rate time study were made 
through the use of the prototype of 
the special tool in the shop tool bin 

Some special tool kits for new 


emergency use of special 
factor; later 
and profit 


insurance 
prestige 
shop is 


cedures in the 


models are made up in different 
quantities. If the dealer has basic 
tools that were previously released 
to which the new application can be 
attached for certain operations, then 
he will choose the smaller quantity. 
This might involve a side hammer 
in the basic stock, which can be 
used with new puller heads to fit 
seals or bearing in the new unit. Or 
a basic dial indicator set may re- 
quire new attaching parts to fit the 
indicator to the new unit. 

Some new special tool kits may 
come in a complete unit for a new 
automatic transmission, a new air- 


conditioning unit, or some similar 
application, which will be the basic 
tools for a new service operation in 
the shop, or possibly a new depart- 
ment. 

In well-regulated dealer opera- 
tions the new tools may find their 
way into any one of several resting 
places, depending on the type of 
organization and the size of the 
operation. Some service operations 
store their tools in either an at- 
tended tool room or the parts de- 
partment where the mechanic can 
draw them as required and a rec- 
ord is kept of their location until 


Frequently special support rods and gauging tools are designed to be used 
with the dial indicator already in the shop inventory. 
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New carburetors require new adjustment tools and gauges to assure proper 
performance. 


returned to their bin or board. 

In departmentalized operations 
the tools may be distributed to the 
pertinent department where they 
are stored for use of the specialists. 

If requirements for certain tools 
or certain equipment tend to be- 
come in demand, independent tool 
manufacturers design and supply 
the market with their interpreta- 
tion of the equipment, and this may 
be designed for more than one job 
or more than one model or make of 
car or truck. Besides hand tools, 
this may include special lifts, align- 
ment equipment, tune-up equip- 
ment, brake tools and instruments, 
to name a few. 

The factory special tool supplier 
may supply more than one version 
of a special tool or piece of special 
equipment for field use of dealer- 
ships of various sizes. A large deal- 
ership will have a larger potential 
for certain service operations and 
will therefore desire a tool that 
costs more but will receive much 
more service than it would in a 
lower potential location, or if no 
such tool is made, he may order 
more than one of the tools so more 
than one job can be taken care of 
at a time. 

Occasionally some dealer service 
men will ask why they have to buy 
the service kit so early in the sea- 
son, or why they don’t let them 
simply order the tools they find 
they need later in the model year. 
Their question is partly answered 
in previous paragraphs of this ar- 
ticle dealing with the guaranteed 
service capability for the buyer of 
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the new car—and the necessity for 
standardized procedures for service 
operations. 

But there is also an economic rea- 
son. Special tools can be made much 
more economically when a produc- 
tion line can operate long enough to 
fill the full dealership requirements. 
If they fired up to fill spotty orders, 
they could not guarantee fast serv- 
ice and the cost of each tool would 
skyrocket. 

Every mechanic knows that suc- 
cess and profit in his trade lies in 
knowhow, available parts § and 
proper tools. Nothing adds to his 
satisfaction in his work like a tool 
that does the job in reasonable time. 
And anyway he looks at it, there is 
a time and a place for the special 
tool, just as there is for general 
purpose tools. With this working 
combination he can attack any job 
with confidence. 

With this beginning of the 1962- 
model run, the several changes and 
innovations which have been ru- 
mored and promised will either be 
found in the particular vehicle or 
not, depending on the efficacy of 
our favorite rumor mill. But for 
those new units and the new de- 
sign, there will be the necessity for 
the special tools designed for each 
new car. And with special tools the 
dealership mechanic has the neces- 
sary key to just about any service 
problem that will appear in the 
coming week, months or years. 


Try your hand for ten bucks. 
Others have succeeded. Turn to 
page 147 for details. 


Reviving Door Switches 
On 1961 Chevrolets 


HEVROLET Division has issued this 
bulletin on door jamb switches: 
On 1961 passenger cars, front 
door jamb light switches that are 
reported as being inoperative or as 
operating erratically can, in most 
cases, be restored to normal opera- 
tion in the following manner: 
1.—Apply a small amount of sili- 
cone lubricant to the side of the 


APPLY SILICONE LUBRICANT 


SPREAD RETAINERS 


switch plunger. Actuate the switch 
plunger several times to insure dis- 
tribution of the lubricant. 

2--If the switch plunger now 
operates satisfactorily but the lamp 
does not always light when the car 
door is opened (plunger released), 
proceed as follows: 

a. Remove the switch 
from the hinge pillar. 

b. Using a screwdriver as shown 
in the illustration, spread the switch 
retainer straps to provide a more 
positive ground connection for the 
switch. 

c. Re-install 
operation. 


assembly 


check 


switch and 


Lancer, Dart Alternator 
Has New Bracket 


opcE Division has announced 
that should it become neces- 
sary to replace the alternator 
mounting bracket on six-cylinder 
“R” series Lancer or Dart, a new 
cast iron bracket has been released. 
It is available as part No. 2299305. 
However, the factory suggested, 
check the cylinder head casting be- 


fore installing the new bracket to 
be sure that any casting flash is re- 
moved (area involved indicated by 
arrow in illustration). Failure to do 
so may prevent the bracket from 
seating properly and could also 
cause damage to the bracket. 
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No Room for Ulcers 


in This 


OT SO many years ago a parts 
N supplier came to Tyler, Texas, 
to woo a repair shop operator from 
his business. The Texan was George 
Shippey, who had done such an un- 


usual job of merchandising this 
company’s products that he seemed 
like a natural addition to their sales 
force. 

Shippey accepted the offer, tried 
it for a while, then decided to go 
back to the business he knows and 
likes best. 

“Not only do I make more money 
in my own shop,” says the tall, gray- 
ing Texan, “I get a whole lot more 
personal satisfaction from it! I guess 
my attitude on life and work fits 
right in with the auto repair busi- 
ness. You are dealing with two of 
man’s most prized possessions, his 
car and his money. Sometimes it’s 
quite a challenge to keep him hap- 
py.” 

Shippey’s philosophy is not at all 
complicated, but it has been the 
foundation of his success and has 
made him a credit to the automotive 
service industry. 

Basically it’s this: learn and put 
your knowledge to good use. As a 
lieutenant colonel in the Air Force 
Reserve, Shippey has developed the 
habit of constantly updating his 


Garage 


knowledge of aircraft. As a me- 
chanic, he spends a great deal of 
time reading up in trade journals 
and factory literature on new devel- 


opments and service techniques in 
the automobile business. 

“I've been in the business long 
enough to know you can’t ‘go it 
alone.’ I try to learn what my job- 
ber and his suppliers are doing to 
help me promote sales, and I’ve 
found I can’t go far wrong if I follow 
their advice. This probably goes back 
to my experience in the field with a 
supplier, when I told other garage- 
men to do the same thing.” 

Shippey cites a recent case in point 
when he read about Champion Spark 
Plug Co.’s “Trip of a Lifetime Con- 
test” promotion. “I got all the lit- 
erature, displays and entry blanks 
from my jobber,” he says, “and 
rubber-stamped my firm name and 
address on every ene of the blanks. 
Then I suggested a plug check to 
every one of my customers and saw 
to it that they entered the contest. 

“If one of my customers wins, I 
win a duplicate prize, so how could 
I go wrong? 

“The point is, Champion’s bro- 
chure explained how, if a shop own- 
er took advantage of this promotion, 
he would be bound to sell extra 
spark plugs. It figured—I sold an 
average of two extra sets a day, in- 
creasing my plug sales about 100% 
during that three-month period. 
That was one contest I couldn’t lose, 
thanks to the extra profits. 

“Having the hood up helped me to 
sell tune-ups, fan belts, mufflers— 
even brake jobs. It was a lot of busi- 
ness I probably would not have had 

(Continued on page 102) 


Garageman George Shippey, a former lieutenant colonel who found he 
preferred operating a garage to selling for a parts manufacturer, philoso- 
phizes here for you about the virtues of his business and how he gets so 
much pleasure out of it. His ideas aren't to be found in practice everywhere. 
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Ambassador Shortened 9” 


MERICAN Motors has shortened 

by nine inches—to 108”—its 
“luxury compact,” the 1962 Am- 
bassador V-8—the same size as the 
Rambler Classic Six. 

Roy Abernethy, executive vice 
president, said: 

“This change is in line with our 
marketing studies which show that 
the size of car pioneered by the 
Rambler Classic is the area of 


greatest sales gains in the future. 
Although shorter, the new Ambas- 


sador enjoys the same generous in- 
terior dimensions as before. In fact, 
rear seat leg-room on both the 
Ambassador and Classic has been 
increased.” 

A safety innovation on all Am- 
bassador and Classic models in the 
new Double-Safety brake system 
with a tandem master cylinder hav- 
ing a separate hydraulic system for 
front and rear brakes. It is standard 
on all 1962 Ramblers at no extra 
cost. Should either front or rear 
hydraulic systems fail through ac- 
cident, the remaining system will 
still operate, providing a double 
margin of safety. 

Also standard on all 1962 Ramb- 
lers are self-adjusting brakes which 
automatically maintain proper 
clearance as linings wear. Improved 
power brakes are optional. 

The Classic and Ambassador 
models require chassis lubrication 
only every 33,000 miles or three 
years, compared with the previous- 
ly recommended 1,000-mile servic- 
ing. This feature alone will save an 
owner an average of $48 by the 
time his first chassis lubrication be- 
comes necessary, Abernethy said. 
Oil bills will be cut in half, since 
the recommended engine oil change 
on 1962 models is at 4,000 miles 
normally, against 2,000 miles of past 
models. Oil filters are now standard 
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on all models. 

The automatic transmission needs 
to be drained only after 25,000 
miles, compared with 15,000 before, 
while the manual transmission 
never needs a fluid change. 

The generator, distributor, clutch 
linkage and steering column shaft 
are permanently lubricated. 

“Coupled with the Deep-Dip 
process, whereby each Ramble: 
body is thoroughly protected from 
rust, the lifetime-guaranteed ce- 
ramic-armored muffler and tailpipe. 
and the new _ galvanized rocket 
panel side sills, these new features 
will assure buyers of 1962 Ramblers 
that their car expenses will be kept 
at a low level never before possi- 
ble,” Abernethy said. 

Three model lines are available 
in 1962 in both the Ambassador and 
Classic series. They are the De 
Luxe, the lowest-priced models; 
the Custom line, which replaces the 
Super designation but retains many 
of the features of last year’s Custom 
at a lower price, and the 400, the 
top-of-the-line series on which 
bucket seats are offered as an op- 
tion. 

An addition to the Classic Six se- 
ries is a two-door sedan available 
in all three model lines. Classics 
formerly were available only in 
four-door mcdels. 

The Classic has a new automatic 
transmission which is more com- 
pact and better suited to the power 
and torque of the six-cylinder en- 
gine. The new torque converter has 
less hydraulic spin loss, resulting in 
increased fuel economy, Abernethy 
said. 

The die-cast aluminum block on 
the Classic Six engine will be 
standard on the 400 models and op- 
tional on the Custom and De Luxe 
models. The aluminum block is 80 


pounds lighter than the cast-iron 
block. 

The Classic Six overhead-valve 
engine continues to develop 127hp 
with a 138hp option available. The 
Ambassador V-8 is rated at 250hp, 
with a 270hp version offered op- 
tionally. 

“Front suspension and steering on 
both the Ambassador and Classic 
models have been redesigned for 
easier and smoother operation,’ 
Abernethy said 


Front suspension of Rambler Classic 
and Ambassador models has been 
redesigned to provide better control 
and stability in turns by minimizing 
body lean. The long coil springs are 
retained, but a single lower control 
arm with outer ball joints and a 
rear-facing radius rod have been in- 
corporated. Caster and camber ad- 
justment is provided on the upper 
control arm pivot bolts. An additional 
feature is a sway-stabilizer torsion 
bar to compensate for the weight of 
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American Has ‘Free’ Clutch 


NEW optional automatic clutch 
A transmission, called “E- 
Stick,” is among the changes ap- 
pearing on the 1962 Ramble: 
American. 

Also making its debut is a Dou- 
ble-Safety brake system. Self-ad- 
justing brakes are available as 
standard equipment on all models 
A new compact automatic transmis- 
mileage between 
changes and 


sion, increased 
lubrication and oil 
other improvements come with the 
new models 

The automatic clutch transmis- 
sion is a three-speed which com- 
pletely eliminates the clutch pedal 
It also is available with optional 
overdrive 

The “E-Stick’s” clutch has a con- 
ventional disc and pressure plate 
which are engaged by levers, with- 
out requiring thrust springs or cen- 
trifugal weights. Engine oil pressure 
and intake manifold vacuum are 
combined to perform the function 
of operating the automatic clutch 

The driver simply engages the 
gears as if he were driving a stand- 
ard transmission car, without em- 
ploying clutching 
action. 

The new Flash-O-Matic 


matic transmission, offered as op- 


any separate 
auto- 


tional equipment, is more compact 
and better suited for the power and 
torque output of Rambler's six- 
cylinder engines. The new torque 
converter with less hydraulic fluid 
capacity has a minimum of inertia 
loss and less spin loss, resulting in 
higher, all-around efficiency. It 
also provides better fuel economy 
and three-speed operation. 

In addition to the “E-Stick” and 
Flash-O-Matic, the American also 
offers standard synchromesh trans- 
mission and standard transmission 
with overdrive as optional equip- 
ment. 


The Double-Safety brake system 
features a tandem brake master 
cylinder. The hydraulic system for 
the front brakes is completely sep- 
arate from the rear brakes. In the 
event of hydraulic brake failure in 
the front, the rear hydraulic brakes 
still operate, and vice versa. 

Front suspension and _ steering 
linkage lubrication has been ex- 
tended from 1,000 to 2,000 miles 
Normal drain period for engine oil 
is changed from 2,000- to 4,000-mile 
intervals. 

A new larger cellulose-fiber car- 
buretor air cleaner element will re- 
quire cleaning every 4,000 miles in- 
stead of 2,000, and _ replacement 
every 25,000 miles instead of 10,000 
miles. Drain and refill mileage for 


automatic transmission fluid is 


The new 


changed to every 25,000 miles rather 
than 15,000 miles. 

The 12 months or 12,000-mile 
warranty will continue on _ all 
models. 

The engine cooling system is filled 
with a full-fill coolant as an extra- 
cost factory option on all models. 
It is guaranteed for 24 months or 
24,000 miles, and the cooling system 
drain period has been extended to 
once every 24 months. 

As a new standard feature on all 
American models, front seat belt at- 
taching plates, plus rear seat belt 


locating indentations, are provided 
at the factory. Seat belts are of- 
fered as a factory-installed or deal- 
er-installed option. 


Safety-padded panel 


and sun visors are standard. 


instrument 


“E-Stick’’ automatic-clutch transmission available on 1962 Rambler 


Americans, shown here on an American engine, provides much of the con- 

venience of an “‘automatic’’ at about a third of the cost, reportedly with 

the economy of a standard shift. The driver merely has to shift gears without 

using a clutch pedal. Engine oil pressure and intake manifold vacuum are 

combined to perform the function of operating the clutch. Overdrive is avail- 
able with ‘‘E-Stick’’ for even greater economy. 
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Here they’re lined up for the take-off on what Chevrolet 
officials have predicted will probably be the greatest sales 
year in their history, even topping 1955 (I. to r.): Cor- 


Widest Variety of 


—32— Comes from 


E XPECTING its sales to top a new 
record well above 2,000,000, 
Chevrolet Division is presenting for 
1962 a record variety of models— 
32, including the in-between Chevy 
II line detailed on the opposite 
page 

From a styling standpoint, the 
standard Chevrolet reflects the 
greatest change, although Corvair 
models and the Corvette will also 
feature a number of appearance 
changes as well as new exterior 
colors and interiors. 

The new standard Chevrolet 
models have completely new sheet 
metal, grille work, bumpers and 
ornamentation, as well as new ex- 
terior colors and restyled interiors. 
New roof lines for sedans and the 
Impala sport coupe also highlight 
the styling. 

A number of mechanical changes 
and modifications will improve per- 
formance, durability and economy 
of 1962 models. 

Among the major changes are a 
new 327-cubic-inch V-8, a new 
weight-saving Powerglide auto- 
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odels 
hevy 


matic transmission and tires with 
two-ply design. 

The new V-8 engine is rated at 
250hp. It replaces the 348-cubic- 
inch engine, except for use in heavy 
trucks, Its performance equals the 
348, but fuel economy and engine 


vette, Chevrolet Impala sport coupe, Chevy II Nova 400 
sport coupe and Corvair Monza 900 club coupe. Sales may 
range well above 2,000,000, Chevy executives have said. 


operating efficiency are both im- 
proved. 

The redesigned Powerglide will 
be used with the new V-8 engine 
and both the four- and six-cylinde 
engines of the Chevy II line. Exten- 
sive use of aluminum helps save 85 
pounds of weight. 

The new tires reportedly give im- 
proved fuel economy and ride qual- 
ity while retaining load-carrying 
abilities, strength and durability of 
four-ply tires. 

Heaters and built-in front seat 
belt anchors are standard equip- 
ment on all 1962 Chevrolet cars. A 

(Continued on page 153) 


The Powerglide automatic transmission has been rede- 
signed. Extensive use of aluminum helps save 85 pounds 
of weight. It will be used with the new V-8 engine and 
both the four- and six-cylinder engines of Chevy II. 
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Left to right: Four-cylinder engine installed, the 194-cubic-inch six-cylinder and Chevy II's front suspension. 


Chevy Offers In-Between Chevy Il 


T gresapesn either a four-cylinder 
or six-cylinder powerplant, the 
Chevy II has been introduced for 
1962 by Chevrolet to capture what 
market may be available between 
the smaller Corvair and the larger 
standard Chevrolets, And Chevro- 
let figures Chevy II will slice off a 
big piece of this market pie from 
its competitors, with Chevy II sales 
anticipated at approximately 400,- 
000, compared with around 1,300,000 
in the standards and perhaps 200,- 
000 to 300,000 of the Corvairs. 

The Chevy II line has available 
two new in-line engines designed 
for front mounting, both of which 
reportedly feature maximum econ- 
omy in operation. Larger of the two 
is a_ six-cylinder, 194-cubic-inch 
engine rated at 120hp. The other is 
a four-cylinder powerplant—the 
first offered by Chevrolet since 
1928. It has 153-cubic-inch displace- 
ment and develops 90hp. 

Chevy II will feature nine mod- 
els, including station wagons, a 
hardtop sport coupe and a converti- 
ble. 

Chevrolet General Manager E. N 
Cole said the new line 
“maximum functionalism with 
thrift.” 

He said “the Chevy II was de- 
signed to provide good basic trans- 
portation for the average American 
family and at the most reasonable 
includes not only the 

purchase price but also 
economical operating and 
maintenance expenses.” 

Styling features “refined simplic- 
ity.” This is accentuated by long, 
smooth-flowing lines. The front-end 
is distinguished by single headlamps 


features 


cost. This 
original 
more 


and a lattice-type grille. 

While the design of the Chevy I 
is generally along conventional 
lines, the car includes several out- 
standing mechanical features differ- 
ing from standard models: 

Tapered plate springs, exclusive 
to the U. S. automotive industry. 

New four-cylinder and six-cylin- 
der engines developed for the new 
line. 

Integral frame and body con- 
struction with bolt-on front end. 

The nine models are divided into 
three series. The standard, called 
the 100, will include two. and four- 
door sedans and a two-seat station 
wagon. The de luxe series, called 
the 300, will contain two- and four- 
door sedans and a three-seat station 
wagon. Top series of the line, the 
Nova 400, will contain a two-seat 
wagon, plus a_ two-door! 
sport coupe and a convertible. 

The Chevy II models are 183” 


station 


This is Chevy II's 153-cubic-inch 
four-cylinder powerplant. 
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long and have a 110” wheelbase. 
They are 70.8” wide and 55” high. 

While slightly larger than the 
Corvair all around in exterior di- 
mensions, Chevy II has passenger 
room and luggage space more near- 
ly equal to the standard car. In 
comparison with the Corvair, the 
Chevy II four-door sedans are al- 
most four inches wider, 3.5” higher 
and the wheelbase is two inches 
longer. They contain 13.3 cubic feet 
of usable trunk space. 

Introduction of the tapered plate 
spring climaxes years of research 
for rear axle cushioning which 
would cut the weight and assembly 
time of multi-leaf and coil suspen- 
sions and provide friction-free ride 
quality. 

On the Chevy II the tapered plate 
springs are mounted in heavy rub- 
ber insulators for maximum noise 
isolation. Coil springs are used in 
front. The new spring is a five- 
foot, shotpeened steel bar which 
varies in thickness and width to 
provide adequate and uniform stress 
distribution. 

The body-frame integral design 
used by Chevy II provides unusual 
strength and torsional rigidity along 
with weight savings. The design of, 
the entire car allows maximum con- 
version of exterior size to interior 
roominess 

Wide open on a straight, level 
stretch at General Motors proving 
grounds at Milford, north of De- 
troit, SAJ editors found the needle 
reaching 74mph when driving the 
four-cylinder job. This compared 
with 86mph at the exactly same 
spot two years ago when the Cor- 
vair (six-cylinder) came out 








BODY SHOP OPERATIONS 
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Above: Fig. 1—Seat adjusters assembled to front seat. 
Right: Fig. 2—Front seat back attachment. 


Adjusting the Corvair's Seat 


Squeeze hooked end of seat ad- 


ny shop man knows how irate 

the customer can become about 
problems having to do with seats 
and seat compartment trim. 

Let’s take up the Corvair. 

Servicing the front seat: 

Manually operated front seat ad- 
justers provide fore and aft move- 
ment of the seat. When the lever at 
the left seat adjuster is raised, the 
seat adjusters unlock, permitting 
horizontal travel of the seat. When 
the seat is in the desired position, 
the lever is released and the seat is 
locked. 

The front seat adjusters and the 
floorpan at the front support may 
be reworked to reposition the front 
seat assembly one inch rearward. 
The seat height may be increased 
or seat tilt adjusted forward or 
rearward by shimming. 

Front seat assembly: 

Removal and installation: 

Turn back floor carpeting where 
necessary to expose seat adjuster- 
to-seat support attaching bolts. 

Scribe location of rear end of ad- 
juster on front seat rear support 
and remove adjuster rear attach- 
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By E. M. LOWERY 


Technical Editor 


ing bolts. 

With aid of helper, tilt seat as- 
sembly forward, then slide seat as- 
sembly rearward to disengage front 
legs of adjusters from retainers. Re- 
move seat assembly with seat ad- 
justers attached from body. 

To install, reverse removal pro- 
cedure. Make certain front legs of 
adjusters are completely engaged 


under retainers and adjusters are 


aligned within scribe marks before 
installing attaching bolts. 

Seat adjusters: 

Removal and installation: 

Remove front seat assembly with 
adjusters attached from body and 
place it upside down on a clean, 
protected bench. 

Remove seat adjuster counter 
balance spring attached to seat ad- 
juster front support and seat bot- 
tom frame as shown in Fig. 1. 

Operate adjusters so that both 
front and rear attaching bolts are 
accessible. 


juster locking wire together and 
slide retaining spring back ove 
hump in locking wire. Remove lock- 
ing wire from adjuster. 

Remove adjuster-to-seat bottom 
frame front and rear attaching bolts 
(Fig. 1) and remove seat adjuste1 
from seat assembly. 

To install, reverse removal pro- 
cedure. Check seat assembly fo: 
proper operation prior to installing 
seat assembly. 

Note: The right and left seat ad- 
juster sliding mechanisms should be 
in the same relative position when 
attaching adjuster to the seat bot- 
tom frame. 

If right adjuster does not lock or 
unlock satisfactorily when the con- 
trol handle on the left adjuster is 
operated, disengage the locking 
wire retainer on the right side of 
the seat from the hole in the seat 
bottom frame and engage retainer 
in one of the adjacent holes to ob- 
tain proper tension in the wire. 

Front seat back: 

Removal and installation: 

Remove front seat assembly from 
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SCREWS 


PROTECTOR 
COVER 


Above: Fig. 3—Ffront seat side protector cover. 
Right: Fig. 4—Relocating holes for front seat repositioning. 


body and place it upside down on 
a clean, protected bench. 
Remove hog rings securing cen- 


tral portion of lower rear edge of 


seat back trim from front seat cush- 
ion spring assembly (see Fig. 1). 

Raise trim and remove cardboard 
breakover foundation to expose seat 
cushion spring attachment to seat 
back frame along rear of seat and 
hog rings securing ends of seat back 
trim to seat bottom frame. 

At each end of seat remove hog 
rings securing lower edge of seat 
back trim from seat bottom frame 
Then raise seat back trim to ex- 
pose bolts securing seat back re- 
inforcement to seat bottom frame 
(Fig. 2). 

Bend 
cushion | spring 
back frame and carefully disengage 
springs from tabs. 

Place seat assembly in upright 
position. Then with a helper hold- 
ing seat back assembly, remove seat 
back reinforcement-to-seat bottom 
frame attaching bolts on each side 
and remove seat back assembly 
(Fig. 2). 

To install, reverse removal pro- 
cedure. 

Note: Make certain rear edge of 
seat cushion spring assembly is 
properly engaged to seat back frame 
and cardboard break-over founda- 
tion is properly positioned prior to 
hog ringing central portion of trim 
in place. 

Front seat side protector cover: 

Removal and installation: 

Turn back floor covering along 
outboard side of front seat adjuster 
sufficiently to expose protector 
cover. 

Remove screws securing cover to 


open tabs securing seat 


assembly to seat 


VIEW DIRECTION 
ARROW A 


floor pan (Fig. 3) and remove 
cover. 

To install, reverse removal pro- 
cedure. 

Repositioning front seat assem- 
bly: 

Rearward adjustment of seat: 

To reposition the front seat as- 
sembly one inch rearward, proceed 
as follows: 

Remove front seat assembly from 
body and place it upside down on 
a clean, protected bench. 

Inside body remove seat adjuster 
retainers from front seat front sup- 
port 

Locate and drill two °s” holes in 
front seat front support 1” rearward 
of previous retainer attaching holes 
(Fig. 4). Install retainers in new 
location, using 5/16”-24 bolts, nuts 
and lock washers. 

Enlarge 1s” pilot holes in seat ad- 
juster located 1” forward of at- 
taching holes at rear of each seat 
adjuster to 34” diameter (Fig. 4). 

Install front seat assembly in 
body, using 5/16”-24 x 14 bolts at 
rear of seat adjuster and check for 
proper operation. 

Seat height adjustment: 

The entire seat can be raised by 
placing %” reworked as 
shown in insert Fig. 4 under each 
seat adjuster front retainer and rear 


spacers 
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mounting, using 5/16”-24 x 1% 
bolts to secure the seat in the raised 
position. Raising the seat will de- 
crease the steering wheel-to-seat 
clearance from 5.5” to 4.98”, or ap- 
proximately 1%”. 

Seat tilt: 

The entire seat may be tilted for- 
ward or rearward by using %” 
spacers under either seat adjuster 
front retainers or adjuster rear 
mounting locations. 

Spacers used at the rear will do 
the following: 

Raise driver approximately 1%”. 

Tilt seat back forward. 

Leave clearance between steering 
wheel and seat cushion unchanged. 

Reduce steering wheel to seat 
back clearance by 34”. 

Spacers used at the front will do 
the following: 

Lower driver. 

Tilt seat back rearward. 

Reduce steering wheel-to-cush- 
ion clearance %”. 

Increase steering 
back clearance 34”. 

Increase distance to foot pedals. 

Servicing the station sedan fold- 
ing rear seat: 

The optional “station sedan” rear 
folding seat back assembly is se- 
cured in the up position by means 
of a locking pin at each wheelhouse 


wheel-to-seat 








November: Olds F-85 Body Alignment 


Aligning the body of Oldsmobile’s F-85 will be handled 
by Ed Lowery, explaining where and how to check for 
and correct misalignment occurring from a collision. 
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FINISHING MOULDINGS 
AND ESCUTCHEONS 


y | 


Fig. 5—Station sedan folding rear 


panel engaging a catch in the rear 
folding seat back panel. The fold- 
ing seat back assembly is secured 
in the down position by a combi- 
nation of spring tension between 
the seat cushion and seat back 
springs and a spring-loaded filler 
and hinge panel assembly. 

The rear seat back trim finishing 
moldings consist of an upper finish- 
ing molding, a right- and left-side 
finishing molding, and a right- and 
left-corner escutcheon. 

To raise the folding seat back as- 
sembly, press down on the forward 
edge of the seat back to relieve the 
tension on the filler panel assem- 
bly, and raise the rear edge of the 
filler panel. Then raise the seat 
back assembly. To lower the fold- 
ing seat back assembly, first disen- 
gage the seat back assembly from 
the locking pins. Then lower the 
seat back assembly and compress it 
against the seat cushion until the 
filler panel assembly becomes flush 
with the seat back panel. Release 
the seat back assembly. 

Station sedan folding rear seat 
back panel catch plate: 

Removal and installation: 

Remove screws securing catch 
plate to seat back panel (Fig. 5) 
and remove catch plate and catch. 

To install, position catch in open- 
ing in seat back panel and install 
catch plate. 

Station sedan folding rear seat 
back finishing moldings: 

Removal and installation: 

Remove screws securing corner 
escutcheons and upper and side 
finishing moldings and remove 
escutcheons and moldings (Fig. 5) 
Corner escutcheons must be re- 
moved prior to removing side and 
upper moldings. 

To install, reverse removal pro- 
cedure. 

Rear floor filler panel and hinge 
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SUPPORT 
LINK 
ASSEMBLY 


seat back. 


folding seat: 

Removal and installation: 

Lower rear folding seat back as- 
sembly. 

Slightly raise rear edge of filler 
panel assembly to remove bind be- 
tween rear edge of assembly and 
rear seat compartment floor reat 
insulator retainer. 

Remove screws (Fig. 5) securing 
assembly to rear seat back frame 
and remove assembly. 

To install, reverse removal pro- 
cedure. 

Adjustments: 

To insure proper contact between 
rear edge of the filler panel assem- 
bly and rear floor insulator retain- 
er, the filler panel assembly may be 
adjusted forward or rearward by 
adjusting the rear folding seat back 
mounting support link assembly at 
the link assembly-to-floorpan at- 
taching screw locations. 

Station sedan folding rear seat 
back panel locking pin: 

Removal and installation: 

Lower folding rear seat back as- 
sembly. 

Unscrew locking pin from lock- 
ing pin mounting plate and remove 
pin. 

To install, reverse removal pro- 
cedure. 

Station sedan rear folding seat 
back mounting support link: 

Removal and installation: 

Lower rear folding seat back as- 
sembly. 

Scribe location of link assembly 
on floorpan. Then remove screws 
(Fig. 6) securing support link as- 
sembly to seat back assembly and 
floorpan and remove support link 
assembly. 

Note: Exercise care when remov- 
ing support link assembly to avoid 
damage to seat trim. 

To install, align link assembly 
within scribe lines on floorpan and 


Fig. 6—Station sedan folding rear seat back support link. 


reverse removal procedure. The 
screw attaching holes in the base 
of the support link assembly are 
elongated fore and aft to insure 
proper contact between the rear 
edge of the filler panel assembly 
and the rear seat compartment rear 
insulator retainer. 

Station sedan folding rear seat 
back assembly: 

Removal and installation: 

Lower rear folding seat back as- 
sembly and raise rear floor filler 
and hinge panel assembly. 

At each side of seat, remove 
screws securing rear folding seat 
back mounting support link assem- 
bly to folding seat back assembly 
(see Fig. 6). 

With aid of helper, carefully re- 
move seat back assembly and at- 
tach rear floor filler and hinge 
panel assembly from body and place 
it on a clean, protected bench. 

Note: Rear floor filler and hinge 
panel assembly is_ spring-loaded 
and must be held against the seat 
back panel while removing seat as- 
sembly from body. 

To install, reverse removal pro- 
cedure. Exercise care to avoid dam- 
age to seat trim. 

Rear seat compartment trim: 

The rear seat compartment trim 
consists of several pieces of trim 
secured in position by cement 
and/or finishing screws. If original 
trim is to be reinstalled, care should 
be exercised in detaching trim at 
cemented locations to prevent dam- 
age to trim. 

Rear seat compartment side trim 
replacement: 

The rear seat compartment side 
trim is cemented to body panels 
and is also secured by four finish- 
ing screws across the top of the 
trim. 

To remove trim from_ bodies 
equipped with stationary rear seat, 
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“From start to finish... 
a plan that fits all our needs” 


says H.W. PEARCE, Sr., 


Ford dealer, Jackson, Ala. 


“I’ve been using the Commercial Credit Plan for 
ten years. From start to finish, it’s a plan that fits 
all our needs. From faster acceptance of the paper 
to better collection experience, it’s a plan that 
really covers time sales. We have almost complete 
control over the deal, and the control lasts because 
of collision and comprehensive insurance. We get 
a nice volume of repair work that might other- 
wise be lost. All in all, the plan’s greater flexi- 
bility helps us obtain greater market penetration. 
That’s why we're happy to offer bonuses to sales- 
men who sell the Commercial Credit Plan with 


the car.” 





Commercial Credit 


serves successful dealers 





For complete information on how our 
service can help promote your success, 
call or write the Commercial Credit 
Corporation office nearest you. 
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“Miss Poole, how did these fenders get scratched?”’ 


remove rear seat cushion and back: 
on bodies equipped with folding 
rear seat, lower seat back, then fold 
seat back filler panel forward and 
secure in this position. 

Carefully break cement bond be- 
tween trim and door opening pinch- 
weld finishing strip. Remove four 
screws securing top edge of trim, 
then carefully detach trim from 
body panels at cemented locations 
and remove trim from body. 

To install, reverse removal pro- 
cedure, using an approved trim ce- 
ment. 

Rear seat compartment rear trim 
and insulation replacement: 

The rear seat compartment rear 
trim and insulation assembly is se- 
cured by five screws and a retaine1 
across the front of the trim. 

To remove rear trim from bodies 
equipped with stationary rear seat, 
remove rear seat back; on bodies 
equipped with folding seat, lowe1 
rear seat back, then fold seat back 
filler panel forward and secure in 
this position. Remove trim attach- 
ing screws and loosen retainer; then 
remove trim from body. 

To install, reverse removal pro- 
cedure. 

Rear seat compartment front trim 
and insulation replacement (with 
folding seats): 

The rear seat compartment front 
trim and insulation on _ bodies 
equipped with folding rear seat are 
secured across the top by a retainer. 

To remove front trim, lower rear 
seat back, then fold seat back filler 
panel forward and secure in this 
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position. Remove retainer and 
screws from face of trim, then lift 
trim upward and remove from 
body. 

To install, reverse removal pro- 
cedure. 

Rear seat compartment division 
panel trim and insulation replace- 
ment: 

The rear seat compartment divi- 
sion panel trim and insulation are 
secured under the rear trim and 
the upper end is retained by the 
upper flange of the division panel. 

To remove the rear seat compart- 
ment division panel trim and in- 
sulation, remove the rear trim and 
insulation. Disengage trim from un- 
der flange of division panel and re- 
move trim from body. 

To install, reverse removal pro- 
cedure. 

Rear seat compartment 
house trim replacement: 

The rear seat compartment 
wheelhouse trim is cemented to the 
wheelhouse panel. 

To remove wheelhouse trim on 
styles equipped with stationary seat 
back, remove rear seat back and 
support and rear trim and insula- 
tion, then detach upper portion of 
side trim and remove division panel 
trim and insulation. 

On styles equipped with folding 
seat back, remove front and rea 
trim and insulation assemblies and 
folding seat back locking pin, then 
detach upper portion of side trim 
and remove division panel trim and 
insulation. Carefully detach the 
wheelhouse trim from cemented 


wheel- 


areas of the wheelhouse panel and 
remove trim from body. 

To install, reverse removal pro- 
cedure, using an approved trim ce- 
ment applied to the contacting 
surfaces of both the trim and wheel- 
house panel. 


Survey by Comet Shows 
No “‘Typical’’ Buyer 
— by Lincoln-Mercury Di- 


vision among Comet buyers 


during the 1961-model year indi- 
cate there is no “typical” compact 
buyer. 

They also shed some light on the 
types of consumers who are doing 


the compact buying, with big-ca 
styling indicated as an important 
consideration 

“Handling ranked first 
(52%) and “gas mileage and econ- 
omy” (48%) ran a close second 
“Size and height” tied with styling 
as the third best-liked aspect of the 
Comet. 

Every age 
tion group was well represented in 
the survey. At least one-third of 
those interviewed had replaced a 
used car with the new-car pur- 


ease 


income and occupa- 


chase. 

The survey 
definitely are popular among two- 
car families, with about one out of 
every three Comet buyers owning 


disclosed compacts 


at least one other car. 
Among extras favored by 
pact owners were automatic trans- 
mission, radio, white sidewall tires 
and tinted windows, with more than 
half the owners passing up the 
standard horsepower engine for the 
optional higher horsepower. 
Within the last year, a second 
trend has been noticeably material- 
izing with the rising popularity of 
compact cars—the upgrading o1 
preference for luxury’ models 
Bucket seats, de luxe trim and an 
increasing variety of options and 


com- 


accessories characterize these new 
additions. 


Tennessee Dealers Elect 
Mack Smith President 


M ACK Smith of Nashville was 
elected president of the Ten- 
nessee Independent Automobile 
Dealers Association at the recent 
annual meeting in Nashville. 

Other officers are Eugene Fox of 
Clinton, vice president; Robert Mc- 
Bride of Nashville, treasurer, and 
Robert Lippner of Knoxville, sec- 
retary. Former Governor Frank 
Clement was principal speaker at 
the banquet. 

Scores of dealers attended. 
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“Our sales increased by 170,000 gallons last year, giving us 
a total of 1,536,000,” says Melvin Moritz, National Petro- 
leum Products Co., Wentsville and Troy, Missouri. “In 


20 years’ association with Texaco we've enjoyed steady 
growth. And Texaco is really jobber-minded—helps us in 
many ways. We know it pays to sell the best... TEXACO.” 


6 reasons why you can grow with Texaco 


1. The best retailer policy — 
Texaco helps its Dealers. 22,502 
Dealers have been with us for 
more than 10 years. 
2. Texaco is jobber-minded. 
Proof: 842 Consignees and Dis- 
tributors have been with us over 
20 years, some over 45 years. 
3. The best opportunity to cash 
in on “touring” business—because 
when Texaco customers are tour- 
ing they stop at Texaco stations. 
4. The best customer credit card 
in fact, the only petroleum 
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credit card honored under one 
sign in all 50 states, and in 
Canada, too. 

5. The best national advertising 
program, year after year...con- 
stantly selling Texaco Products 
and Dealer service. The best sales 
promotional material to help 
build customers. 

6. The best petroleum products, 
known and accepted nation-wide. 
Continuous research and develop- 
ment insure that Texaco will al- 
ways have outstanding products. 


Want more facts? Use Reader Service Card Page 119 
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You see here a comparison of the 


'62 lower-horsepowered Chevrolet 


engines (I. to r.): Chevrolet six-cylinder, Chevy I! six-cylinder and Chevy Il 
four-cylinder. The V-8's aren't shown here, of course. 


Fall Tune-Up 


(Continued from page 62) 


200 amperes for a 12-volt battery 
and between 175 and 225 amperes 


for a six-volt battery. Readings be- 
low these values indicate the starter 
is drawing too little, and above these 
values that it is drawing too much 
current. 

Distributor tests: 

The mechanical and the electrical 
combine in the distributor to assure 
proper timing of the ignition spark, 
so the mechanic assures himself that 
the mechanical and electrical com- 
ponents are in top condition, for the 
most mysterious types of engine 
misbehavior stem from distributor 
malfunction in either area. 

Although distributors vary in de- 
sign between various makes and 
models, there are certain mechanical 
checks and inspections that are 
standard to assure that the electrical 
behavior is within standards, and 
therefore should be accomplished 
before the distributor is checked on 
the distributor testing machine. 

Check the following and repair or 
replace as necessary to assure prop- 
er performance: 

1.—Distributor shaft for wear and 
excessive play, side or end. 

2.—Shaft bearings for wear, loose- 
ness, roughness and proper lubrica- 
tion. 

3.—Cam lobes for excessive or un- 
even wear, smoothness and proper 
lubrication. 

4.—Distributor breaker plate bear- 
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ings for smooth operation and wear. 

5.—Advance plate or 
weight springs for proper tension 
and wear. 

6.—Electrical leads and insulators 
for wear, breakage and aging. 

7.—All advance linkage and mech- 
anism for wear and operation. 

8.—Breaker points for wear, burn- 
ing, alignment, spring tension, rub- 
bing block condition and lubrication. 

9.—Distributor cap and rotor for 
cracks, wear and carbon paths. 

Position and clamp distributor in 
distributor test machine to check 
advance units and cam angle. 

Some car manufacturers insist on 
an exact point gap measurement 
with a dial indicator, even though 
the cam angle indication on the dis- 
tributor tester is correct. Many me- 
chanics run a second cam angle test 
with a portable instrument after the 


counter 


distributor has been removed from 
the bench tester and is installed on 
the engine. These “second checks” 
are based on kickbacks in isolated 
cases, but take so little extra time 
that they are worth the trouble for 
the satisfaction insurance. 

With the distributor back on the 
engine and timed, there are two 
cable conditions which must be con- 
sidered—the primary cable to the 
coil and the secondary cables on the 
distributor. 

The old block-ballast resistor is 
giving way to a resistance cable in 
the majority of newer models. 
Whereas the ballast presented little 
resistance when cold, to aid start- 
ing, then increased the resistance 
when hot to reduce current flow 
across the points, it is now super- 
seded by a resistance cable that 
doesn’t change temperature, and is 
cut out of the primary system dur- 
ing starting. 

Testing this cable varies with the 
several makes and models on which 
it is used. Some recommend a test 
with the ohmmeter to take the re- 
sistance reading over the length of 
the cable, which will, of course, vary 
with its length. 

Others recommend a_ voltmeter 
test for a voltage drop test across 
the circuit or voltage available to 
the coil terminal. 

The manufacturers’ recommenda- 
tions should be followed in checking 
this circuit. Then, of course, we have 
the secondary cables to the spark 
plugs which are for the most part a 
resistance type on modern cars 

Check that additional resistances 
are not added to the adequate re- 
sistance secondary cables by resist- 
ance-type rotors, resistance-type 
spark plugs or suppressors. 

The objectives of the engine tune- 
up have changed very little in the 
history of the operation, but the im- 
provements in engine design have 
made the test requirements more 
precise. 


The 1962 Imperial line emphasizes ‘‘styling continuity, reliability and passen- 
ger comfort.”’ It retains its 129” wheelbase to provide full-size luxury and 
comfort in motoring. The engine for 1962 is a 413-cubic inch 340hp V-8. 
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[ of especial interest to New Car Dealers...or prospective ones | 


You sense a new spirit of accomplishment 
everywhere in the Studebaker Organization. In the pride with which 
the factory people paint up and spruce up their work areas. 
In the extra effort of production workers to maintain the highest quality 
standards. In the enthusiasm with which Studebaker 
Dealers from coast to coastare daily establishing sales records. Source of this 

new stimulating spirit is the new Studebaker Management Team 
that in a few short months completely redesigned the 

Lark and Hawk, glamourizing them to the public’s taste, creating 
exciting new acceptance for these outstanding cars. 

THIS IS STUDEBAKER TODAY— 


successful, expanding. on the move! 


Some excellent territories are still open 
Jor successful businessmen iwho would like to join 
successful Studebaker as Lark, Hawk and Studebaker Truck 
Dealers. For full information, write, wire or telephone 
Mr. Frank Suslavich, V-P, Studebaker, 


South Bend 26, Indiana 
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Readers are invited to contribute to— 





DOUBLE THE PAIN? 


Two automobiles of the same 
make, model and color collided 
head-on in Sundsvall (Sweden). 

The two drivers were of the same 
height, weight and looks, and were 
wearing identical outfits. 

At the hospital it was discovered 


that they had the same injuries, and 
why not? They are 25-year-old 
twins, Finn and Dag Gagner. 


RADAR REQUEST 


Bradenton, Fla. 


Dear Sir: 





— TESTED STARTERS 
/EN FOR PERFORMANCE 














Arrow Factory Rebuilt Starters are proven for performance by 
Arrow’s own specially developed “Torque Test.” This is a mul- 
tiple testing procedure which includes: 1-A free-running test, 


2-A load test, 3-A lock test. 


These tests are calibrated in foot pounds of torque. They meas- 
ure amperage and voltage draw under conditions more rugged 
than actual service and match OEM specifications. 


Every Arrow Starter must pass the “Torque Test” before leaving 
the plant. Any that fails is rejected and reprocessed. This is the 
every Starter (and every Generator) 
must be proven fit for service before it is shipped. 


Arrow Standard of quality... 


For more information, write... 


Cus ARROW ARMATURES COMPANY 


Boston 34, Mass. « Spartanburg, S. C. 


Want more facts? Use Reader Service Card Page 119 











SOUTHERN 


HOP TALK _ 


A column of informal 

comments about the 

automotive trade and 
its problems. 





news section of your Au- 
page 13, I noted an arti- 
cle concerning the development of 
a radar warning device. Could you 
please furnish me with the address 
of the manufacturing firm stated to 
be “Mortronic Radar Detection De- 
vices of Chicago?” 
JOHN R. Kocu, 
Chief Mechanic, 
Board of Public 
Manatee County 
You're not the 
party. Many other 
asked for the manufacturer’s name 
and address. 


In the 
gust issue, 


Instruction, 
only interested 


readers have 


MORE ABOUT RADAR DEVICE 
Lubbock, Texas 
Gentlemen: 

We are just wondering if 
could give us the address of the 
Mortronic Radar Detection Devices 
of Chicago, referred to in your ar- 
ticle “Alarm Warns Motorists of 
Radar Traps” on page 13 of the Au- 
gust issue. 

If you have this 
please send it to us 

RAyMonp H. Rem, 
Auto Supply Co., Inc 


you 


information 


Ferguson 


AND MORE 


Wichita, Kan 


Gentlemen: 


Address any comments to: Southern 
Automotive Journal, 1760 Peach- 
free Road, N.W., Atlanta 9, Ga. 
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For any engine (including aluminum) 


Allied gives you the right insert! 


@ No matter what the original equipment N EW! 
ia is al ——— e Allied also has 
material in valve seat inserts, Allied has a o tdindans Gah ett 


match. That includes the brand-new chrome inserts to give you an alterna- 

' . , tive on economical replace- 
nickel inserts, developed for aluminum en- ment jobs. Like the alloy in- 
serts, these are individually 
cast to produce perfect grain 
molybdenum and molybdenum alloy. structure, which pays a divi- 
dend of better fit and longer, 
better service. 


gines ...as well as chrome cobalt, chrome 


Equally important, Allied spells out the 


recommended insert for you, engine by en- 
ALLIED AUTOMOTIVE PARTS COMPANY 


gine, in the industry’s simplest... yet most 
INDIANAPOLIS 7, INDIANA 


complete catalog. And alternate materials 
are shown as well. 

For your additional convenience, Allied 
color codes each insert to indicate the mate- 
rial...as well as marking each individual 


insert package with the proper part number. ENGINE & CHASSIS PARTS 


the complete cove rage 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 Want more facts? Use Reader Service Card Page 119 





Would you please send me more 
information, as well as the complete 
address for the “Radar-Gard” man- 
ufactured by the Mortronic Radar 
Detection Devices of Chicago, as 
written on page 13 of the August 
JOURNAL. 

Rurus N. Stinnett, 
The Whitlock Co., Inc. 


NOTHING TO FROWN ABOUT 


A frown on the face of one 
Charles Wesley Gallant, grandson 


of George W. Kinnie, president of 
McNutt & Burks, Inc., Knoxville, 
Tenn., was attributed to his possi- 
bly having just learned “who his 
grandparents are” at the time a col- 
ored photograph was made of him 
at nine days in his home in Madrid, 
Spain. 

Or maybe it was the sun, his 
grandfather said. 

Definitely the sun, we would say! 

His illustrious grandfather is a 
past president of the Automotive 
Wholesalers Association of Tennes- 
see and nobody to frown about 





AIRLINE 
GAUGES 


IWKLATES 
GAUGES 


SINCE 1915 


+h ® REPLACEABLE CARTRIDGE 
Wil" te REPLACEABLE VALVE 


for specifications and hose assemblies. 


y ACME, 


READINGS 
ALWAYS * 
LEGIBLE { 


Triangular Retractable 


White Nylon Bar — 
Black Numerals. 


* No Lens to fog up. 


Request free catalog sheet 








Star contain ? 





How many triangles does this 


Circle the answer below: 


20 S58 97 


Attach the solution to your business card or letterhead avd mail 
to ACME. If you'te right, we'll send you a "Genus Award” for your accomplishment ! 


102 





Relax each month with the ACME ‘Problem Corner’ 
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That goes for his grandmother, too 
Young Mr. Gallant just ain't 
talking! 


HOW BIG IS A PLUG? 


How big is a spark plug? Ordi- 
narily one is about 234” high and 
weighs about two ounces. However 
the world’s largest spark plug is 
ten stories high. 

The gargantuan plug is actually 
a sign containing 12 miles of wire, 
built at the northwest corner ol 
Woodward Ave. and Eight Mile 
Road in Ferndale, Mich., and ignited 
last month by officials of AC Spark 
Plug Division of General Motors. 
Ringed with neon “flames” 24’ high 
it is designed to attract the atten- 
tion of an estimated 20,000,000 mo- 
torists a year. 

The spark plug is supported by 
47 tons of steel, including two up- 
rights 58’ long and three feet across. 
It is 100’ high from base to top and 
includes, in addition to the 60’ plug, 
an electric word changer that flash- 
es by means of 1,085 spotlights and 
50 high-voltage transformers. 

The sign contains 1,519 of neon 
tubing plus 900’ of fluorescent 
lamps. Tons of other material also 
went into its preparation. The 
structure has 150,000 pounds of 
concrete, 1,000 pounds of welding 
rods, 450 square feet of porcelain 
enamel steel and 1,510 square feet 
of plastic sheeting 


CARE FOR HIS CADILLAC 


Aberdeen, Miss. 
Gentlemen: 

I have long been a subscriber to 
SOUTHERN AUTOMOTIVE JOURNAL and 
always enjoy it. 

I have been interested in old cars 
for a long time and finally got a 
good one. I have a 1930 Cadillac 
Fleetwood that was shipped from 
England in 1948. This car has only 
46,000 miles. 

I need any and all the informa- 
tion on servicing this car. I have 
the original owner’s manual, but it 
does not give any engine internal 
information. What I need most is 
information on carb float setting, ad- 
justments, etc. 

I would appreciate it very much 
if you could go to the trouble and 
look back for information on this 
car. 

A. A. PRESTON, JR., 
Preston Auto Parts 


making a stab toward 
with this interesting 


We are 
helping you 
possession. 
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L\ GET 
y NEW 
\ ¥\ PROFITS 
| ) FLOWING! 
a 











WITH EVERY CAR YOU WINTERIZE! 


ae et « 
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an With just one can and just one easy application you can 


~ ® give your customers complete cooling ® prevent rust and hard-water scale CVE 
: system protection from forming * o 
- ai: e stop leaks in water jackets, engine e lubricate the water pump and protect 
- “mig and water seepage around all moving metal parts from wear with a ii@agte) 
steel head gaskets exclusive Wynn's Friction Proofing 
® prevent loss of costly anti-freeze or New homogenized formula leaves no PROOFING 
the latest year-round coolants oily film or scum around radiator ‘ ‘ 
e scour foreign deposits which prevent fill pipe—completely compatible with 
heat transfer all types of anti-freezes and coolants. 






Recognized hy new car manufacturers and the makers of anti-freeze and modern year-'round coolants 


' Order today from your 
BACKED BY THE BIGGEST ADVERTISING EVER NB bl 


1961's exciting TV & Radio Sports Spectaculars or write: WYNN OIL COMPANY 

paid off in spectacular sales. And there’s more 1151 West Fifth Street, Azusa, California 
advertising to come! Top nighttime TV, network INTERNATIONAL AFFILIATES 

radio, magazines, newspapers. It's your biggest Toronto, Canada « St. Nicholas-Waes, Belgium 
profit package yet! Keep those racks filled up! Caracas, Venezuela 
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THE Dito hi udol 


) Wr 
Dear Bill, 


I know what you mean, Doc. 
Some of the instructions on the 
new models make some of us old 
timers feel we’re having one of 
those situations where you have 
the distinct feeling “I’ve been 
through this before,” only some- 
times in these instructions we know 
we have. 

But we still have to learn and 
review, because there are just 
enough differences in the old pro- 
cedures that we have to be certain 
we apply the information where it 
belongs. 

The advent of air-cooled engines, 
compacts and aluminum engine 
parts is actually a partial repeat of 


past experience, but with each there Mm ONE 
are just enough differences to make ALL FRO 

learning necessary to keep straight I 

on the procedures. Of course, the SOURCE . 


“once burned, twice shy” concept 
probably makes some of us doubly URRA 
careful to avoid bad experiences we Mu! RAY 
had in the past, and I guess that is COMPANY 
about as good a purpose as experi- 
ence can serve. 

The gasketing, sealing and corro- 
sion-sticking of aluminum cylinder RADIATOR CAPS 
NEW Exclusive Green Push Button 
Safety Caps—also standard pressure 
caps. Open stock or 12 per display 
ass't. 

















heads problems we have experi- 
enced—as far back as the 1920’s and 
upwards—make us doubly alert to 


any procedures that will help avoid = wl GASOLINE CAPS 


or simplify the repair of such trou- 
bles. For instance, the ham-handed 
use of steel carbon scrapers to re- 


A complete line of fenderwell caps. 

Also, outside caps and locking caps 
ket ] tk in gleaming chrome. 

move gasket or sealer or other goop 

from aluminum surfaces can scratch OIL FILLER CAPS 

All sizes and styles to fit American 


and gouge the mechanic right into 
° and foreign cars—trucks and tractors. 


trouble. 
Now, as then, the old reliable Cc AMPS 
putty knife is about as heavy a L 
scraper as you can safely employ. QUIK-SEAL 
The head gaskets for some of the 7 The NEW quick-attach worm gear 
aluminum engines in GM are pre- ie clamp with SAF-T-LOCK feature. 
treated with a special coating which: GOLD-SEAL 
seals the mating surfaces from en- The popular Murray worm-drive clamp 
gine heat, like the gaskets used on for all radiator and heater hose in- 
some of the larger models in the stallations. Available with collared or 
line, and thus require no other non-collared screw. In open stock or 
sealer. Most of the other head gas- attractive merchandisers. 
kets require the use of some special BATTERY SERVICE PRODUCTS 
non-hardening sealer, which is rec- CLAMP-A-RAMA BATTERY HOLD DOWNS — NEW 
ommended by the manufacturer. Displays and holds 100 HD-12 Profit-Pak contains 12 steel- 
With the high-compression seal- clamps in 4 popular reinforced plastic battery — 
ing now necessary, we don’t have sizes. Display is FREE. ~ _- mest popular siaes, Duprey 
much tolerance for irregularities in Also a complete line of Battery 
mating surfaces that used to be Your single source for: Service Products. 


Sees eee eee ticket | CLAMPS, RADIATOR, GAS AND OIL CAPS 
gh aol : BATTERY SERVICE PRODUCTS 


around edges and stud holes can be 
touched off with a file, usually, but See Your Murray Jobber. or Write for Details to: 

anything over .003” to .005” irregu- TOWSON 4, MD. Phone, VA. 3-9100 
larity over the mating surfaces re- 
quires machining. Few of the jobs 
these days will take over a .010” 
cleanup without use of a shim to 
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hold the compression ratio in rea- 
son. 
It’s a pretty good idea to recheck 
with the factory recommendation 
when installing gaskets on an un- 
familiar engine. They may recom- 
mend a special sealer, oil, grease 
or graphite for various applica- 
tions. Also not a bad idea to check 
cleaning fluid specs before dumping 
aluminum parts in the vat. Some of 
the mixtures can dissolve an alumi- 
num part in less time than it takes 
to clean an iron or steel one. 
Almost any way you look at it. 


experience tends to make you more 
cautious, and this isn’t bad, I’d say. 
Far better to overshoot flat rate a 
little while learning than to louse 
up the job and catch a comeback 
which requires a complete re-do 
plus possibility of a ruined part. 
Yrs, 
Ed. 


’62 Recipe for Dealers 
(Continued from page 53) 


coverage. And he must get at least 
65% of such coverage to operate. 





Valves at your 
fingertips... 


¢ Tremendous initial sale of this Dispenser- 
Pak enables us to reduce the price from 
$20.50. 

e Contains 50 Snap-In Valves which means 
a dealer gross from $37.50 up. 


Puts valves where you want ’em, when 
you want them. Just reach a few inches 
from your tire changer and you have the 
two standard sizes of snap-in valves at 
your fingertips. An easy pull and you 
make up to 69¢ net profit. 

The Dill Dispenser-Pak includes 50 
valves, 30 T-151-R for 15’’ wheels and 
20 T-13-R for 13’ and 14” wheels. All 
valves packed in translucent tubes (10 
to a tube) for visible inventory control. 


Order No. 5254 from 
your supplier. 


Free 5-color mobile and 
safety gage included. 








Manufacturing Company 
700 E. 82nd St. - Cleveland 3, Ohio 
Offices in Los Angeles, Akron, and Toronto 


Subsidiary of The Eaton Manufacturing Co. 
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Fortunately, we are doing better 
than 80% at present and moving 
rapidly, we hope, toward 100. An 
important factor for us is in hav- 
ing the entire Mercury market in 
the Birmingham area since recent 
purchase of the only other franchise 
in the county. Frankly, if we hadn’t 
had a large percentage of service 
absorption in the last three years 
we would have been out of business. 
I’m not about to forget what and 
who saved my skin now. 

In our service training meetings 
we emphasize the great need for 
customer confidence in building re- 
peat trade in both sales and service. 
Our mechanics are _ encouraged, 
after checking out repair jobs, to 
point out to customers any other 
areas needing attention. It has been 
our experience that customers are 
not half so concerned with cost as 
they are in getting a job done right 
the first time in. 


A Sign for Customers 


To this end we had this sign 
painted on the wall in our service 
department: 

“To our transient friends: If you 
were courteously and satisfactorily 
served, please tell your dealer. If 
not, please tell me—Tommy Thom- 
as.” 

As a result we have had many 
customers referred to us by dealers 
elsewhere and later have had pleas- 
ant letters from such customers. But 
there’s an obvious between-the- 
lines message for our Birmingham 
area customers, also: if we are that 
eager to give the transient a good 
job, won’t we be even more deter- 
mined to serve the homefolks to 
win repeat trade? 

Turnover in our service depart- 
ment is low; hence, we have a 
strong nucleus of veteran mechan- 
ics. However, we do not get the 
young mechanics as we should, and 
I’m sure the problem is industry- 
wide. Apparently young men are 
being attracted to so-called glamor 
jobs and aren’t being made aware 
of the good pay of automobile me- 
chanics. The remedy I believe must 
be worked out by the industry as a 
whole, and I understand the NADA 
is working on it now. 

I am genuinely optimistic about 
the future of the automobile dealer, 
sufficiently so that—although I 
won't insist on it—I hope that my 
15-year-old son will come into this 
business when he finishes school. 
For in the years to come there 
probably will be even fewer deal- 
ers, but they will be selling and 
servicing more cars—and at a rea- 
sonable profit. 
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Treat yourself to the best... 


O®@000G0,)o» 


install Toledo Steel automatic transmission parts 


Quality parts that assure trouble-free performance ... new 
polyethylene packaging that permits you to select the right 
seals and gaskets without breaking the factory-fresh seal . . . 
and realistic parts number listings that assure maximum in- 
ventory turnover. These are the major advantages you enjoy 
when you install Toledo Steel’s complete line of automatic 


transmission parts. 


TOLEDO STEEL PRODUCTS 


Division of Thompson Ramo Wooldridge Inc. 


6402 CEDAR AVENUE - CLEVELAND 3, OHIO 


WORLOD’S FINEST AUTOMOTIVE PARTS 
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Lancer and Valiant Axle 
(Continued from page 59) 


C-3281. Permit the tool to turn to 
several locations during the tight- 
ening operation in order to avoid 
brinneling the bearings. Leave tool 
in the carrier for determining depth 
of mesh. 

Drive pinion depth of mesh (using 
tool C-3715): 

With this tool, selection of the 
correct pinion bearing spacer wash- 
er can be made quickly and accur- 
ately. 


With main tool left in the carrie: 
after installing pinion bearing cups, 
loosen tool nut and retighten to pro- 
duce 15-25 inch pounds of turning 
torque. Attach gauge block to the 
main tool. 

Place the cross bore arbor in the 
carrier and install the caps. Tighten 
cap bolts lightly. 

Select a bearing spacer washer 
which will fit between the arbor and 
the gauge block when the washer is 
flat on the block. The fit should have 
a definite drag, similar to the pull of 
a feeler gauge. Should a washer 








*1 OOO 


EXTRA SALES i 


Alert Operator 
Installs Thermostat 


with 50% of 


Anti-Freeze Jobs —— 
=e 


Explain how faulty thermostats can cause radiators to 


overheat and boil over . 


. show motorists an old ’stat to 


point up need for inspection. You’ll get a quick okay, time 


after time. 


You’ll wind up with sales you never had before. . . Te- 
placing broken, corroded or worn-out ’stats with new high- 


temp Winterstat by Autostat. 


Give customers smoother-running cars . 
peaks in your profit picture. . 


Power-Pill® performance. 


LESS INVENTORY! 


Four models handle 95% of 
all cars on the road today. 


Robertshaw-Fulton Controls Company... 
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. and put new 


. with Autostat, for balanced 


HUTOSTAT. 


@ ° 
i FULTON 


,  SYLPHON 
wn conmmors DIVISION 


Knoxville 1, Tennessee 





J. C. Harvey (left), president of the 
independent Garage Owners Associ- 
ation of Shreveport, greets Bryan 
Blalock, vice president of The Bor- 
den Co., who was speaker at the 
group's summer meeting. Ralph 
James (right) of Tulsa, Okla., execu- 
tive director of the Independent Ga- 
rage Owners of America, reported on 
industry conditions throughout the 
nation and indicated that by the end 
of the year a number of new state 
and local units would be organized. 
Other officers of the IGO Northwest 
Louisiana Unit are E. E. Bland, vice 
president, and Herbert J. Brown, 
secretary-treasurer. Heber E. Long is 
executive director. 


have a little drag and the next 
thicker washer’ will not 
through, select the thinner washer, 
as shown in Fig. 12. 

The selected washer is the proper 
one for this carrier. It would be the 
proper one for installation with a 
pinion marked —0. If the pinion has 
a +2 marking, select a washer that 
many thousandths thinner for in- 
stallation. If the pinion has a —2, 
select a washer that many thou- 
sandths thicker for installation 
Treat other pinion markings in a 
similar manner. Spacer washers are 
available in .001” variations from 
.084” to .100”. 

Remove tools from carrier. 

Pinion installation and _ bearing 
preload: 

Pinion spacer washers are cham- 
fered on one side and must be in- 
stalled with the chamfered side to- 
ward the pinion head. 

Place the selected spacer and the 
bearing on the pinion. Use install- 
ing sleeve tool C-3717 to press bear- 
ing on pinion. 

Hold pinion in carrier and install 
the original preload washer (cham- 
fered side toward shoulder), front 
bearing, yoke and nut on the pin- 
ion. 

Turn the 


pass 


housing to bring the 
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an DIAL 


Yow WOLARS 


with LEV-L-LITE Headlamp Aiming Equipment 


Ihe modern Service Station Manager has a lamp installation and aiming was a hit-or-miss 
keen eye for new developments and techniques operation. 
in the automotive industry—the dollar-produc Now with a simple, compact, and easy-to 
ing equipment and skills that are the differ use LEV-L-LITE, you can add another income- 
ence between profit and loss. producing department to your service area. 
LLEV-L-LITE is inexpensive, compact and du- 


And... LEV-L-LITE provides the means ; 
rable, and easily displayed and demonstrated. 


for bringing those new dollars flowing into 
your cash register. Until LEV-L-LITE, head Write today for complete information. 


LEV-L-LITE Repair Stations 
Tool Exchange Warehouse, |522 Fairmount Avenue, Philadelphia 30, Pennsylvania 
Pittsburgh Auto Equip. Co., 5808-5810 Baum Boulevard, Pittsburgh 6, Pennsylvania 
Equipment Service of Miami, Inc., 6235 N. E. Second Avenue, Miami 38, Florida 
Auto Care Services, Clinton & Emblie Streets, Buffalo 10, New York 
Herbert |. Holland, 30 Beachmont Avenue, Cranston 5, Rhode Island 
Woody's Auto Supply, 1502 Pierre Avenue, Shreveport, Louisiana 
Automotive Equipment Service, 172 South Kalamath Street, Denver 23, Colorado 
Merwin and Son, 137 South Lincoln, Manteca, California 


ne Mii A 
HOPKINS MANMUZACTUYNG } 


EMPORIA, KANSAS A KANSBGAS CORPORATION 


SE ES ik RM BS EP Sm RIE — 
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nose of the carrier up. Tighten the 
nut to 240 foot-pounds (minimum), 
with torque wrench C-485, using 
holding tool C-3281 on the yoke to 
hold the assembly several positions 
to make a complete revolution while 
tightening. Remove holding tool and 
rotate the assembly several turns in 
both directions to align the bear- 
ing rollers. 

Use inch-pound torque wrench 
C-685 to test preload. Accurate 
readings can be obtained only with 
the nose of the carrier up. With 
the handle of the wrench floating, 


take reading when wrench is mov- 
ing through several full turns. Cor- 
rect preload is 15-25 inch pounds. 

A reading which varies during 
rotation indicates a binding condi- 
tion which should be corrected. Use 
thinner washer to increase preload 
and thicker washer to decrease pre- 
load. Always perform steps as just 
mentioned in exactly the same 
manner each time to obtain accur- 
ate preload readings. Preload wash- 
ers are available in .001” from .074” 
> 106”. 


When preload is correct, remove 





SPO UII o YP Oo CA 


PREFERRED 


by speralors everywhere. / 


Model D-11A Dynomaster 
ENGINE RUN-IN AND TEST STAND 


——_— 
DYNOMASTER 


CRANE 
OPTIONAL 


Exclusive Features Available Only in Storm-Vulcan Model D-11A 
Dynomaster: Variable speed range from 350 RPM to 750 RPM; 
Equipped with Morse Twin Disc Clutch; All engines drive from fly- 
wheel flange; Unique drive design permits quick, accurate coupling; 
Increase profits by eliminating “costly comebacks.” 


Write for Free Literature on all S-V Equipment 


STORM-YVYULCAN, Inc. 


MANUFACTURERS OF AUTOMOTIVE ENGINE REBUILDING EQUIPMENT 


2225 Burbank Street ° 


Wont more facts? Use Reader Service Card Page 119 


Fleetwood 1-3735 ° 


Dallas 35, Texas 





the nut and yoke. 

Apply a thin film of sealing com- 
pound to the inner bore of the car- 
rier in the area of the pinion seal. 

Install pinion oil seal (lip toward 
the pinion head) with driver tool 
C-3656 to space the seal flange the 
proper distance from the carrier. 

Install the yoke, using yoke in- 
stalling tool C-3718 and holding tool 
C-3281. 

Remove tools and install washer 
(cupped side toward pinion head) 
and nut. Tighten nut to 240 foot- 
pounds. 

Drive gear and pinion backlash: 

After the pinion has been in- 
stalled and the correct differential 
preload spacer washers have been 
selected and installed with the dif- 
ferential assembly, correct backlash 
is obtained by moving the drive 
gear toward or away from the pin- 
ion. 

Attach spreader tool C-3721 to 
the housing but do not spread the 
housing at this time. 

Attach Dial Indicator 

Attach dial indicator C-3339 to 
one side of the housing, as near the 
centerline of the housing tubes as 
possible, with the indicator plunge: 
in contact with the opposite side 
of the carrier opening (Fig. 5). 

Read the dial indicator 
tightening the spreader tool to 
spread the carrier enough to in- 
stall the differential assembly 
Usually a spread of .010”-.015” is 
sutncient. Never spread the carrie: 
more than .020”. 

Remove the dial indicator. 

Hold the bearing cups and the 
selected preload spacers on the 
bearing cones and carefully guide 
the differential assembly into posi- 
tion in the carrier. 

Release the tension on _ the 
spreader tool. 

Install bearing caps and tighten 
the bolts to 40 foot-pounds. 

Attach dial indicator to the car- 
rier, bringing the indicator parallel 
with ring gear rotation and_ into 
contact with one tooth. 

Determine the amount of back- 
lash and mark this tooth. 

To find the position of least back- 
lash, take readings on three other 
teeth approximately 90° apart. 

When the minimum backlash po- 
sition is located, use the dial indi- 
cator at that position only. The 
proper backlash at this position 
must be .004”-.007”. If not, obtain 
proper backlash by using different 
thickness spacers on both sides. It 
is essential that a change in one 
spacer be compensated for by a 
similar change in the opposite 


while 
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Will he stop in time? 


Did you know that, although it takes ONE 
MINUTE for a 100 horsepower engine to accel- 
erate from 0 to 60 mph, brakes must be capable 
of decelerating from 60 to 0 mph in SIX 
SECONDS— equivalent to 1000 horsepower. 

American Brakeblok—producer of Amer- 
ica’s safest, quality brake lining—has been 
working closely with highly skilled engineers 
of the automobile industry who are constantly 
seeking a brake lining that will stop acar faster 
and with greater safety, for thousands of miles 
longer. 


Its research center, staffed with heat, wear 


and friction specialists and equipped with the 
most modern development facilities, is con- 
stantly developing a wide range of materials 
that give automotive designers greater freedom 
in drawing specifications. 

These materials, thoroughly tested and 
proven, are available to meet the most rigid 
braking requirements of modern automobiles 
and trucks. Do your customers a real service— 
by making their driving far safer—install 
American Brakeblok, America’s Sarety brake 
lining. Riveted and bonded exchange—from 


your NAPA Jobber. Call him now! 


AMERICAN BRAKEBLOK 


P.O. BOX 21 @ 
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spacer. The total thickness of both 
spacers must be the same after 
backlash adjustment as before in 
order to maintain correct preload. 
When adjustments have been prop- 
erly made the tooth contact pat- 
tern will be very similar to the 
upper pattern as shown in Fig. 8. 

Make gear tooth pattern test, us- 
ing red lead. 

Install cover with a new gasket 
and tighten the bolts to 20 foot- 
pounds. 

Axle shaft installation: 

The axle shaft bearing and bear- 


ing collar must fit tightly on the 
axle shaft. 

Place axle shaft retainer plate, 
bearing and bearing collar on the 
axle shaft. 

Assemble the bearing remover 
and installer, tool C-3725 above the 
bearing collar (Fig. 13). Tighten the 
two tool screws evenly to pull 
bearing and collar firmly against 
shoulders on the shaft. 

Remove tool, apply grease on 
bearing O.D. for prevention of rust. 

Install new oil seal in housing 
with C-3656. 





Something's missin 


from this picture. . but not this picture 


Photo shows the old way of buying 
motor mounts—without the fittings. 


Photo shows the new way of buying motor mounts 
with all the fittings for time saving installations 


NEW! improved plan combines 


MOTOR MOUNTS 


with Assembly Kits 


Next time you buy motor mounts—play it cool. 

Buy the matching Assembly Kits. Doan now offers all the 
necessary fittings—bolts, nuts, washers, everything to install 
motor mounts. Don’t buy one without the other. The cost is 
small compared to the savings in time. 


DOAN MANUFACTURING 


A DIVISION OF ANCHOR INDUSTRIES, INC. 
1725 LONDON ROAD — CLEVELAND 12, OHIO 
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Place brake assembly on axle 
shaft and carefully slide the axle 
through the oil seal, into the side 
gear splines. 

Position the brake support plate 
on the axle shaft bearing and at- 
tach retainer plate to the housing. 
Tighten nuts to a total of 35 foot- 
pounds. 

Axle assembly— installation: 

With body supported at front of 
rear springs, position the rear axle 
housing spring seats over the spring 
center bolts. 

Install spring clips (U bolts) and 
shock absorbers. Tighten U bolt 
nuts to 60 foot-pounds. 

Connect hand brake cable sup- 
port at transmission. 

Connect propeller shaft and tight- 
en nuts to 15 foot-pounds. 

Connect brake lines to wheel cyl- 
inders and connect the hydraulic 
flex lines. 

Install brake drums and retainet 
clips. 

Install wheels and tighten nuts to 
55 foot-pounds. 

Remove pedal block and bleed the 
brake system. 

Remove support stands. 

Fill with two pints (134 Imperial 
pints) of lubricant designated fo: 
API Service GL-4 as defined by 
MIL-L-2105A: SAE 90 for temper- 
atures above —10°F: SAE 80 from 

10°F to 30°F: SAE 75 below 

30°F 


Plymouth, Valiant Refined 


(Continued from page 64) 


ends are fitted with special balloon- 
type seals which retain the lubri- 
cant and exclude dirt or water 

Ball joints have plugs which can 
be removed for replenishing the 
lubricant at 32,000-mile intervals 
Tie rod ends are sealed by the fac- 
tory for life. 

Valiant’s suspension has been im- 
proved. Front shock absorbers have 
softer rubber upper bushings to 
help absorb road noise, and the 
front lower control arms have been 
redesigned to permit use of a new 
torsion bar adjusting bolt which is 
easier to adjust or replace. 


GMC Promotes Marek 


Promotion of J. C. Marek to gen- 
eral parts and service manager of 
GMC Truck & Coach Division has 
been announced by Calvin J. Wer- 
ner, vice president of General Mo- 
tors and general manager of the 
division. Marek’s career with GMC 
began in 1935 when he joined the 
division as head of the plant pro- 
tection department. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 








LN mac... 


a real business proposition 
featuring automatic stock control. 
A merchandising program that is 


planned to increase your profits! 
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‘ECHL (> UNITED 2. 


UNITED PARTS DIVISION + CHICAGO, ILL 


THE ECHLIN MANUFACTURING COMPANY ~- BRANFORD, CONN 
ECHLIN - UNITED OF CANADA, LTD., TORONT 


IGNITION & ELECTRICAL PARTS - HYDRAULIC & POWER BRAKE PARTS - BRAKE CABLES - BRAKE FLUID - SPEEDOMETER CABLES 








UNITED DELCO? WHAT'S IN IT FOR ME? 


simply say Delco 


AND YOUR SERVICE BUSINESS IS BET- 
TER ORGANIZED, EASIER TO PERFORM, 
MORE PROFITABLE! There’s money for you... 
BIG money . . . in batteries, tune-up and light repair, and 
United Delco can show you the way. @ UNITED DELCO 
cabinets for stocking parts, for one thing. There's one to 
exactly fit your needs ... with shelves and drawers 
organized and clearly marked for efficient parts storage. 
They pack broad-coverage, fast-moving parts for most 
tune-up and light repair services—stats, bearings, ignition 
carburetor parts, shocks, and dozens of others. 
INVENTORY CONTROL ... handled through 

trol Cards that come with your cabinet. At a 


earts 
@ DELC 
ntory 
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glance you know exactly what parts you have in stock. And 
your United Delco supplier checks all these cards periodi- 
cally to relieve you of inventory problems. ® DELCO 
CATALOG INFORMATION helps you do a better job, 
easier and more efficiently. No more guesswork... you 
always have the latest application information at your finger 
tips. @ DELCO SERVICE TRAINING is free, through your 
United Delco supplier. You and your employees can receive 
practical, scientific schooling at a nearby GM Training 
Center. @ DELCO PACKAGING has a bright look... 
brilliant and color-keyed to simplify your displays, sales and 
inventory. B® DELCO ADVERTISING is everywhere—net- 
work TV, radio, magazines, outdoor boards... all pounding 
home the Delco action phrase ‘‘Simply Say Delco” to car 
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owners in your area, reminding them that you're the quality 
headquarters for skilled tune-up and light repair service. 
@ DELCO LINES are well-known products, manufactured 
for years by many General Motors Divisions. All these lines 
are distributed through United Delco: Delco Remy, Deico 
Batteries, Delco Rochester, Delco Packard, Delco Products, 
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Delco Harrison, Delco Hyatt, Delco New Departure, Delco 
Guide, Delco Moraine, Delco Appliance, Delco Radio, AC 
Service Parts, and Hydra-Matic. @ Your United Delco 
Supplier will be happy to explain in full the answer to your 
question, ‘‘What's in it for me?” Call him right now . . . it's 
sure worth checking into. Wmited Delco 


UNITED MOTORS SERVICE, Division of General Motors 
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1931988 
CONTACT SET 


simply say Delco 


You save time when you install preassembled Delco Remy contact sets—save even more time on 
factory-adjusted units. They're available to fit most popular American cars and light trucks. And 
original-equipment quality gives you maximum protection against ‘‘comebacks.” Of course, this 
keeps your customers happy, too. They may never know about our sealed moisture-proof package 
that keeps contact sets factory-fresh. Or about our special fatigue-resisting spring, high-speed lever, 
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long-wearing points and rubbing block. Most likely, they'll just notice that their cars are performing 
better than they expected. And you'll get all the credit—which is all right with us. Delco Remy 
automotive parts are distributed nationally through Omitted Delco. 


DELCO-REMY « Division of General Motors Corporation * Anderson, Indiana 
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NOW-—BIGGER, BETTER ADVERTISING 
TO SEND BATTERY SALES BOOMING! 


simply say Delco 


. . . because again this year the new Delco Battery advertising program gives you the most 
powerful sales support in the battery business. Just look it over! 


TELEVISION—NFL “Pro Football Game of the Week," on CBS Saturdays, 4:30-5:30 p.m. 
Plus telecasts of eight major bowl games. 
RADIO—NBC “News on the Hour,” ‘‘Monitor,” ‘News of the World" and “Emphasis”... 


42 commercials each week. 
1) 3 LC 0 OUTDOOR BILLBOARDS—Colorful, hard-selling battery advertising in key markets from 
DRY CHARGE coast to coast. 


BATTERY MAGAZINES—The Saturday Evening Post, Look and Reader's Digest—convincing full page 


battery sales messages in full color. 
POINT-OF-SALE MATERIAL—To tie you in with the selling power of Delco advertising. 
Be sure you cash in on this bigger-than-ever program... call your Delco Battery Wholesaler now. 


Delco Batteries are distributed nationally through Umited Delco 


UNITED MOTORS SERVICE, Division of General Motors 
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Charles C. Gates, Jr., 40, has been 
elected president of the Gates Rub- 
ber Co. of Denver, Colo., succeeding 
his father, who died recently after a 
lengthy illness. The new president 
joined the company in 1946 after 
three years in New Orleans with the 
Copolymer Corp., a synthetic rubber 
manufacturer, where he was assist- 
ant chief engineer. He became a 
vice president in 1949 and executive 
vice president in 1958. 


Lark Expands 13” 


(Continued from page 63) 


els have a linkless stabilizer bar 
and V-8 models now have the link 
type. 

The all-new mufflers and muffler 
outlet pipes are constructed of 
aluminized steel for longer life 
Muffler outlet pipes have been 
lengthened 

Rear axle been 
changed to improve performance. 

On Lark six-cylinder models, the 
radiator inlet hose has been en- 
larged to 114” diameter. 

The Skybolt OHV develops 112hp 
at 4,500rpm, with a torque rating 
of 154 at 2,000rpm. The standard 
compression ratio is 8.25 to 1, with 
a ratio of 8.5 to 1 optional. The ratio 
permits efficient use of regular 
gasoline. 

Other changes in the Skybolt for 

1962 include: 
* A new clutch housing for an 81” 
diameter clutch, with enlarged re- 
lease shaft boss. The clutch release 
shaft is identical to those used with 
eight-cylinder engines. 

A new engine rear support insu- 
lator and bracket on standard and 
overdrive transmissions. This 
change will reduce noise travel from 
the propeller shaft. 

A new inlet manifold for bette: 
alignment and faster warm-up. 

The 259-cubic-inch V-8 is stand- 
ard on eight-cylinder Studebaker 
Lark models. Several changes have 
been made in this powerplant for 
1962. 


ratios have 
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An 8.5-to-l-ratio cylinder head is 
now standard, with optional com- 
pression ratios of 8.8 to 1 and 7.5 to 
1 (with heavier cylinder head 
gasket). The standard ratio permits 
efficient operation on regular gaso- 
line. 

Lengthened service life is a fea- 
ture of the new water pump as- 
sembly. Other developments in the 
1962 engine include a new clutch 
release shaft and new carburetor 
with a new type air cleaner and 
silencer mounting. Several im- 
provements have been made in the 


electrical system. 

With standard two-barrel carbu- 
retion, the 259 V-8 develops 180hp 
at 4,500rpm, with a torque rating 
of 260 at 2,800rpm. 

For those desiring more power, 
dual exhausts and four-barrel car- 
buretors are available optionally. 
This powerplant is capable of de- 
veloping 195hp at 4,500rpm, with 
a torque rating of 265 at 3,000rpm. 

A 28$-cubic-inch powerplant is 
optional on all V-8 Larks. Devel- 
oping 210hp at 4,500rpm, it has a 
torque rating of 300 to 2,800rpm. 








No. 1 Line 


SCHOFIELD 


MANUFACTURING COMPANY 


Euclid 17, Ohio 


OUR SECOND DECADE AS THE WORLD'S LEADING 
MANUFACTURER OF BODY REPLACEMENT PANELS 


SCHOFIELD MANUFACTURING CO. 
1182 E. 222nd St. @ Euclid 17, Ohio 


Please send me the lotest Schofield Catalog 


My Nome 

Company 

Address 

City Zone Stote 


A-3333-A 
oe 8 8 oe Ue UG. UL Ue. UG UL UR UR UR 
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Thunderbird for 1962 offers a new 
landay hardtop (left) and a special 
sports roadster (right) in addition to 


the standard hardtop and convertible 

models. The roadster features a 

| ammeee | molded fiberglass tonneau cover with 

AION padded headrests which transform 





the four-seat convertible into a two- 
seat unit, The standard 390-cubic- 
inch engine (300hp at 4,600rpm) re- 


A PERMANENT STOCK ORGANIZER mains unchanged. 


No Room for Ulcers 
(Continued from page 69) 


otherwise.” 

George Shippey opened his mind 
to a new promotional idea, put his 
knowledge to use and then profited 
by it. 

“In this business you’re working 
with people as well as with cars,” 
Shippey comments. “I find the best 
manuals on this subject are among 
the works of some of the real ‘pro’s’ 
—Aristotle, Wm. James, Francis 
Bacon and others. 

“T don’t say everyone would read 
Plato to improve himself, but I’m 
convinced that there’s more to run- 
ning a good shop than the nuts-and- 
bolts phase. 

“As Oliver Wendell Holmes once 
wrote, ‘A man’s mind stretched by 


BELONGS NEAR a new idea can never go back to its 
aie original dimensions’!” 


YOUR HOSE RAC J Having built his small, one-man 

kK! % business in an old frame garage 
, into a prosperous five-man opera, 
tion, George Shippey can safely say 
his philosophy works. 


Ford Names Dencker 


Can be mounted on wall, shelf or bench— 
keeps clamps orderly, clean, accessible. .. . 
Yours free with a fast moving assortment 
of Hy-Gear or Snaplock hose clamps. 


Ask your jobber for your CLAMP-RACK now! ; -". 

. C. Dencker has been namec 

IDEAL CORPORATION, 435 Liberty Avenue =e yy ed po ge gy wn 

, ct s office, succeed- 

eee Snaplock ing Donald C. Burdette, who be- 

came manager of the company’s 

; J Philadelphia sales district. Dencker, 

eo 6 ee ‘- j 44, joined Ford Motor Co. in 1946. 

: ; ; ’ For the past 15 months he was a 

staff executive at the division’s 

Midwest sales office situated in Chi- 
cago. 


ON EVERY CAR EVERY YEAR . . . AT INDIANAPOLIS 
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SEE YOUR NEAREST 


BUILDING DEALER 


ALABAMA 

Anniston 

Concrete Products Co 

520 W. 21st St. 

Birmingham 

Atlantic Steel Co 

Steel Bldg. Div 

4230—I1st Ave., S. 

Dothan 

Hollis & Spann 

203 Montezuma 

Huntsville 

Putnam Const. Co. 

3024 University Dr 

Montgomery 

American All-Steel 
Bidgs. Co., Inc 

Flack Road 

Piedmont 

Ellis Allen Tractor Co. 

104 N. Main St. 

Tuscaloosa 

Chas. Temerson & Sons 

2104—4th St 

DELAWARE 

Wilmington 

O'Neill, Inc 

108 N. Madison St 

FLORIDA 

Gainesville 

H. A. Lee Steel Co 

1800 NE 23rd Blvd 

Jacksonville 

Clyde Knowles, Contr 

5301 Old St. Augustine 
Road 

Largo 

Bailey Builders, Inc 

Ormond Beach 

Tom Daugherty Steel 

dgs 

666 Buena Vista Ave 

Panama City 

Brayshaw Assocs 

1904 Lisenby Ave 

Riviera Beach 

Wambaugh Steel Bldgs 

333 Linda Lane 

Sarasota 

Atlas Const., Inc 

5858 Midnight Pass Rd 

Tallahassee 

J.H. Dowling & Son 

705 W. Madison 

Tampa 

Atlantic Steel Co 

4126 N. Armenia Ave 

Winter Park 

R&W Const. Co. 

666 Clay St 

GEORGIA 

Albany 

Dixie Const. Co 

216 S. Mock Rd 

Athens 

Evans & Mitchell 

1930 W. Broad St 

Atlanta 

Atlantic Stee] Co 

1300 Mecaslin St.. NW 

Augusta 

M. H. McKnight & Son 

1490 Wrightsboro Rd 

Brunswick 

F&H, Inc 

P.O. Box 960 

Buchanan 

Buchanan Const. Co 

Carrollton 

Harrison Engr. Co 

Longview & South Sts 

Columbus 

C&B Const. Co 

4386 Macon Rd 

Dalton 

Smith & Wrinkle 

902 Hamilton St. 

Macon 

Dixie Metal Co 

2014 Riverside Dr 

Savannah 

Savannah Iron & Fence 

E. President St. Ext 

Thomasville 

H&H Const. & Supply 

P.O. Box 576 

Waycross 

Robt. A. Sasser 

1708 Marshall Dr 

ILLINOIS 


Indianapolis 

A. C. Brown Steel 
Bidgs. 

1017 W. 23rd St 

KENTUCKY 

Louisville 

Louisville Bridge & 


Iron 
1101 W. Oak St 
Sturgis 
M&W Co. 
MARYLAND 
Hagerstown 
Callas Contrs, Inc. 
P.O Box 1065 
NORTH CAROLINA 
Asheville 
S. D. Fortson Co 
184 Macon Ave. 
Charlotte 
Roebuck Bldgs. Co 
2400 Wilkinson Blvd. 
Winston-Salem 
True Wall Steel Co 
738 E. 28th St 
OHTO 
Cincinnati 
Atlantic Steel Co 
Steel Bldg. Div 


Suite 405, 704 Race St. 


Cleveland 


J. M. Peters Const. Co. 


5339 Canal Rd 

Norwood 

Fab-Weld, Inc 

2119 Madison Ave 

Powell 

Werner Const. Co 

OKLAHOMA 

Tulsa 

Braden Steel Corp 

1007 E. Admiral 

PENNSYLVANIA 

Pittsburgh 

Minnotte Bros. Co 

Riverton & Baldwin 

SOUTH CAROLINA 

Charleston 

Cc. C. Rhodes Lmbr. Co 

441 Maybank Hgwy 

Columbia 

Roebuck Bldgs. Co 

726 S. Edisto Ave 

Roebuck 

Roebuck Bldgs. Co 

TENNESSEE 

Chattanooga 

Southern Sales & Expt 

627 Shallowford Rd 

Clarksville 

Thomason & Reece 

College at 2nd 

Columbia 

L. S. White & Co 

1118 S. Garden 

Dyer 

Stockton Iron Works 

Highway 45W, North 

Greenville 

Hamlin-Allman Iron 
Works 

Humboldt 

Lashlee-Rich Lmbr. Co 

1100 W. Main St 

Knoxville 

Pin’s Iron Works 

6002 Kingston Pike 

Memphis 

J. Cassidy Const. Co 

801 Roland St 

Nashville 

Thomason & Reece 

416 Brewer Dr 

TEXAS 

Austin 

Steel Prod. Sales of 
Texas 

311 W. 7th St 

Houston 

Crown Metal Bldgs 

7251 Edna 

VIRGINIA 

Portsmouth 

J. T. Copley, Inc 

2618 New Suffolk Hwy 

WEST VIRGINIA 

Beckley 

Meadows Lmbr. Co 

701 S. Eisenhower Dr 

Charleston 

W. S. Bolden Co. 

3416 McCorkle Ave 


BEFORE YOU BUILD...BUY... > 


=e 
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now with DixiRib Perma-Color Panels 


If you need new or additional space, 
large or small, one of the 1200 
standard units in the Dixisteel 
Building line is sure to fit your 
requirements. 

These all-steel rigid-frame build- 
ings are pre-engineered and pre- 
cision-fabricated to provide low- 
cost structures in a matter of days 
— not months. 

Six beautiful, modern colors are 
now available in DixiRib Perma- 
Color panels. Baked enamel vinyl 
finish assures longer life with mini- 
mum maintenance. 

Get the facts about Dixisteel 
Buildings from your nearest dealer 
or write us direct for descriptive 
catalog. 

















¢ Over 1200 standard units in the 
Dixisteel Building line 
Standard 4:12 or 11%4:12 
pitch 
Beautiful DixiRib Perma-Color 
Panels in six factory-applied 
colors 


roof 


Rigid Frame, clear-span con- 
struction — no posts or trusses — 
maximum usable interior space 


CHEAPER THAN RENT—LOW COST FINANCING AVAILABLE 
FREE ESTIMATES—NO OBLIGATION 


tae 





STEEL BUILDING DIVISION 


Princeton 

Snidow Steel Bldg. Co 
106 N. 5th St. 
Williamson 
Williamson Supply Co 
P.O. Box 1230 


Metropolis 
Oakes Const. Co. 
INDIANA 
Beech Grove 
Southway Bldrs 
418 Main St. 


LA UNOS BARFACTRRERS ASSOCANON 


Atlantic Steel Company 


: 





P. O. Box 1714 + Atlanta 1, Ga. » TR 5-3441 
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Don't Expect Fewer Models Ahead, 
Chrysler President Says of Future 


i dppee whistling through your 
teeth if you think there are 
going to be fewer new-car models 
and options in the future. 

That’s the belief of Chrysler 
Corp.’s new 43-year-old president, 
Lynn A. Townsend, who asserted at 
the corporation’s annual press con- 
ference last month: 


“There’s no doubt about it: in 
the days when the choices of mod- 
els and options were limited, there 
were fewer headaches, whether you 
were in the manufacturing or 
marketing end of the business. The 
limited range of choice simplified 
design, production, advertising and 
selling. And it was much easier to 


President Townsend 





stock vehicles and parts. 

“For these reasons it is natural 
for some automobile men to hope 
that the wide range of car models 
and options that they are now 
building and selling will be drasti- 
cally restricted. But in my opinion 
there is very little chance that this 
will occur. 

“What we have today is an al- 
most continuous scale of sizes 
types and prices of cars ranging 
from the most basic of basic ve- 
hicles in the smallest imports right 
up to the most elegant luxury 
models. Car buyers seem to like 
this variety and it just isn’t very 
realistic to expect that they will 
want to go back to anything like 
the restrictions in choice of a 
former period. 

“The problem for the industry,” 
he said, “is to supply the strong de- 
mand for variety—and at the same 
time to preserve for the motorist 
the great economies and other bene- 
fits of mass production and mass 
distribution. No one, to my knowl- 
edge, has suggested a clear and 
complete solution to this problem. 
But it is one that cannot be ignored 
and one that will require the 
thoughtful attention of everyone in 
the automobile industry from now 
on out. 

“Certainly we must all face the 
_ , fact that the continued elaboration 
a“ of car types, sizes and models that 

A has been going on at such a fast 
pace in the last few years would be 
self-defeating at some point. The 
drive for diversity could run head- 
on into another strong force in the 
present market—the drive for econ- 
omy—and something would have to 
give. Every company in the busi- 
ness will have its own way of ad- 
justing to this conflict of demands 
We at Chrysler have an approach 
which is reflected in our 1962 line 
of cars. 

“We believe the right way to sat- 
isfy the demand for diversity in 


NEW DISPLAY PUTS STOCK WHERE CUSTOMERS CAN SEEIT! 


we 


Here's a way to take 21 popular truck items off the shelf and display them where your 
customers can see and buy them. It’s the colorful new YM-1 Merchandiser, and it’s all 
assembled, ready for displaying the mounted lamps, reflectors, mirrors and signal switches 
on floor or wall. The painted items all have a rock-hard, baked enamel finish that wards 
off scratches. All chromed products are quadruple plated for three times more resistance 
to corrosion and pitting at no extra cost. The YM-1 will help you create new business and 


more profits. Order it today from your Yankee distributor, or write today for more details. 
YANKEE METAL PRODUCTS CORPORATION NORWALK, CONNECTICUT » TORONTO, CANADA 
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1911 CASE. 
Originally manufactured 
in Muncie, Indiana 


JAP COURTESY RAND MCNALLY & COMPANY 
@ RAND MENALLY @ COMPANY 196) 


New car or antique, the fastest way to turn out top-notch two-tone or overall paint jobs is 
with ‘‘SCOTCH”’ Brand Masking Tape. It goes on easier and sticks at a touch. Excellent 
adhesive qualities prevent paint from creeping under, give a sharp, clean pee every 
time. And you can depend on ‘“‘SCOTCH”’ Brand Masking Tape to strip 

off clean and leave no jagged edge or messy adhesive residue. Order a 

stock now from your 3M supplier for better painting results. 


3M AUTOMOTIVE PRODUCTS GIVE THE 


— gt, ee —a an: 
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automobiles and at the same time 
maintain order and efficiency in our 
business and value for our custom- 
ers is to preserve the integrity— 
the meaning for the public—the 
identity of the individual car lines 
—and at the same time to offer a 
wide range of choice within the 
individual lines. 

“For us, this basic policy is the 
right one, we think, to fit the reali- 
ties of the present automobile 
market. And it is upon this policy 
that we are basing our planning of 
products for the future. We think 


people like to feel that a Chrysler 
is a Chrysler—that a Dodge is a 
Dodge—and that a Plymouth is a 
Plymouth. 

“We are fairly certain that they 
feel slightly confused and faintly 
unhappy when a car they have 
owned and liked and valued for 
years suddenly gets itself a baby 
brother. And we are going to see to 
it that they don’t have to make any 
explanations about the identity of 
the cars they buy from us.” 

Townsend became _ Chrysler’s 
president earlier this year. 





LUCAS gives you “on the spot” service, 


coast to coast! 


Every Dot’s a LUCAS Dealer or Distributor, 
Every Star’s a LUCAS Factory Branch! 


ELECTRICAL SERVICES, INC. 
501-509 West 42nd St., New York 36, N. Y. 


LAMPS + DISTRIBUTORS 
GENERATORS * COILS 

HORNS * REGULATORS 

STARTERS * WINDSHIELD WIPERS 
GIRLING BRAKES * BATTERIES 
GIRLING SHOCK ABSORBERS 
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United States Factory Branches 


ENGLEWOOD, N. J., 30 Van Nostrand Ave. 
LOS ANGELES 146, Calif., 

5025-5029 W. Jefferson Blvd. 
S. SAN FRANCISCO, Calif., 171 Beacon St. 
CHICAGO 41, Ill., 5001 W. Belmont Ave. 
HOUSTON 20, Tex., 6055-6057 Armour Dr. 
JACKSONVILLE 5, Fla., 400 S. Edgewood Ave. 
SEATTLE 8, Wash., 5516 First Ave. South 
BOSTON, Mass., Southwest Pk., 

Rt. 1 at Rt. 128, Westwood 
DENVER 7, Colo., 6001 E. 38th Ave. 
BALTIMORE 6, Md., 7114 Commercial Ave. 





SHAVE AND A HAIRCUT 


Now customers. stopping at 
Berkey-Lee Volkswagen in Albany, 
Calif., can have their hair cut, eat a 
restaurant meal and relax on a com- 
fortable patio-lounge while their 
cars are being serviced. 

John Lee and Mervin Berkey, 
owners of the firm—one of the oldest 
authorized Volkswagen dealerships 
in the U. S., believe the proper care 
and feeding of customers is almost 
as important as the proper care and 
maintenance of Volkswagens they 
buy. 

That accounts for their decision to 
include a two-chair barber shop, a 
restaurant seating more than 30 per- 
sons and a patio-lounge for their 
customers when they planned ex- 
tensive remodeling and expansion of 
their facilities. 

With the program completed re- 
cently, Berkey and Lee are finding 
that their service customers appre- 
ciate the new conveniences. Many 
now are scheduling lubrication or 
other service for their cars and 
haircuts and luncheons for them- 
selves at the same time this work 
goes on. 

The dealership is no slouch where 
the cars are concerned, either. Nine 
mechanics are on full-time duty 
there in a service department that 
includes three special lubrication 
racks and 22 work stalls, many of 
them equipped with hydraulic 
hoists. Also on tap is a three-month 
inventory of replacement parts 
valued at about $20,000. Total in- 
vestment in the dealership is esti- 
mated at more than a quarter of a 
million dollars. 

In business since 1946, Berkey-Lee 
has been an authorized Volkswagen 
dealership since 1953 and now rates 
as one of the oldest of the more than 
600 selling and servicing Volks- 
wagens in all 50 states, the factory 
reported. 


Wade Dies in Atlanta 


Robert Leonard Wade, 63, presi- 
dent and owner of Wade Motor Co 
(Ford), Atlanta, Ga. died last 
month. A former president of the 
Atlanta Automobile Association, 
Wade was general sales manager 
for C. E. Freeman, an Atlanta Ford 
dealer, from 1926 until 1935, when 
he founded his company. 


McCollum Dies in Sumter 


Roland Allen McCollum, 72, vet- 
eran Sumter, S. C., automobile 
dealer, died recently after an ill- 
ness of several months. 
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The 1962 Studebaker ‘“‘Gran Turismo" Hawk is powered by 
a 289-cubic-inch V-8 which develops 210hp at 4,500rpm, 
has a torque rating of 300 at 2,800rpm and standard com- 
pression ratio of 8.5 to 1. Note some Thunderbird styling 


Appointment of O. Fred Yando 
(shown here), formerly Southeastern 
regional sales manager, Ford Divi- 
sion, Ford Motor Co., to the newly- 
created position of assistant general 
sales manager—field operations for 
Ford Division has been announced by 
Matthew S$. Mclaughlin, division gen- 
eral sales manager. A 25-year vet- 
eran with the company, Yando will 
have direct responsibility for all its 
regional and district sales offices in 
the United States. 


Associates Will Install 
$1,250,000 Computer 


_ MAKE possible faster and more 
efficient service to its custom- 
ers throughout the nation, Associates 
Investment Co., South Bend, Ind., 
plans to establish a $1,250,000 elec- 
tronic data processing facility utiliz- 
ing a new type of electronic memory 
device called “CRAM.” 

O. C. Carmichael, Jr., chairman of 
the board, said the equipment, be- 
sides supplying faster customer serv- 
ice, will, at the same time, supply 
management with valuable operating 
information which formerly was too 
time-consuming or too costly to ob- 
tain. 


Frank H. Roberts, president of Rob- 
erts Motor Sales, Rambler dealer- 
ship in Owensboro, Ky., proudly dis- 
plays a 700-pound bive marlin 
brought to gaff in two hours and ten 
minutes during a vacation in Ha- 
waii. Roberts and his son, Bill, have 
had a Rambler franchise since 1958 
and have recently expanded their 
building. 


Oklahomans Will Hear 
Galles and Draper 


wo top names in the retail in- 
dustry are slated to head up 
the convention program of the Ok- 
lahoma Automobile Dealers Associ- 
ation when that group meets at the 
Mayo Hotel in Tulsa Nov. 5-6. 
Those speakers will be Herbert L 
Galles, Oldsmobile-Chevrolet dealer 
of Albuquerque, N.M., past presi- 
dent of the National Automobile 
Dealers Association and currently 
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which Studebaker-Packard officials said was first used on 
the Packard. New body style was rushed through to pro- 
duction this year after Sherwood H. Egbert became presi- 
dent. SAJ editors found the unit a road-hugger at 115mph. 


S. A. “Syd” Skillman has been ap- 
pointed manager of the Southeast- 
ern regional sales office of Ford 
Division of Ford Motor Co., which 
supervises the activities of company 
district sales offices situated in At- 
lanta, Charlotte, Philadelphia, Jack- 
sonville, Richmond and Washington, 
D. C., from Philadelphia headquar- 
ters. Before joining Ford in May of 
this year, Skillman was vice presi- 
dent—dealer relations for Stude- 
baker-Packard Corp. He joined 
Studebaker in 1927 and had held 
executive positions in virtually every 
phase of the company's sales or- 
ganization. 


head of the NADA Task Force 
Committee, and Harold Draper, re- 
tired Chevrolet dealer of Saginaw, 
Mich. Draper, who now heads the 
NADA Business Management Serv- 
ice, was for 22 years a lecturer at 
Chevrolet Dealers’ Sons School. 


Rambo Dies in Tennessee 


Frank Rambo of Fayetteville, 
Tenn., one of the state’s pioneer au- 
tomobile dealers, died recently after 
a short illness. He had owned and 
operated Rambo Motor Co. of Fay- 
etteville since 1911. 





12- VOLT IGNITION SYSTEM (se 


GUIDE afm yt 
a 


INDER 
aes TYPICAL 8 CYL 























; 
; 
‘ 
H 
i= 
; 
i 
5 


I Keep this Guide Card posted RIGHT at my > 
Filko IGNITION SERVICE CENTER 


This full-color, handy Filko Guide gives me the 

circuitry for both standard 12-volt ignition and the 

voltage regulator to generator circuits. It shows the 

circuits in different colors so it’s easy for car owners 

to follow and understand. It explains, too, the many 

Crown Jewel quality features of Filko ignition com- 

7 </ 5a ponents. You can get a FREE Guide at your Filko 
HERE’S ii 7 Jobber ...or write F. & B. Mfg. Co., 4248 West 


Chicago Avenue, Chicago, Illinois. 
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IGNITION COMPONENTS fee —~ - 

SO IMPORTANT TO 

ENGINE POWER . . al ; 4 f 


AND ECONOMY? 


for cars « trucks « tractors (fnarine ¢ small engifles 


Copyright 1961 
F. & B. Mfg. Co. 
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Carroll G. Oakes (shown here), Mor- 
ristown, Tenn., has been elected to 
represent his state on the board of 
directors of the National Automobile 
Dealers Association, succeeding John 
M. Walker of Covington, who did not 
seek reelection. Oakes entered the 
automobile business in Knoxville after 
attending the University of Oregon, 
and subsequently acquired his own 
franchised dealership in Morristown 
in 1947. He has been a director of 
the Tennessee Automotive Association 
since 1948 and served two terms as 
president. In 1955 he was appointed 
chairman of the Motor Vehicle Com- 
mission for a four-year term by Gov- 
ernor Frank Clement. 


Removing Glycol Stains 
From Oiling System 


N AID to removing congealed 
A glycol contamination from an 
engine oiling system, where glycol- 
base antifreeze solution has leaked 
into the oil supply, has been de- 
scribed in a bulletin issued by Dodge 
Division. 

The congealed glycol usually can 
be removed satisfactorily, but this 
procedure is only recommended in 
cases where the engine still can be 
operated at idle speeds. 

Cause for the coolant leak into 
the oiling system must be definitely 
located and eliminated, otherwise 
the condition is likely to recur. 

After presence of glycol contami- 
nation has been determined, removal 
can be accomplished as follows: 

1—Drain engine oil completely. 
Fill crankcase with three quarts of 
SAE No. 10 W engine oil and two 
quarts of Butyl Cellosolve. 

2.—Run engine at approximately 
1,200rpm for 30 minutes, watching 
the oil pressure very closely, and 
then drain crankcase immediately. 

3.—A flushing solution of approxi- 
mately three quarts of SAE No. 10 
W engine oil and two quarts of kero- 
sene should be added to the crank- 
case and circulated through the en- 


Robert K. Robinson (shown here) 
has been appointed assistant gen- 
eral sales ger of Studebaker- 
Packard Corp., according to Frank J. 
Suslavich, vice president and general 
sales manager of the automotive di- 
vision. Robinson will be responsible 
for the direction of zone and dealer 
field activities. He has held various 
service, parts and sales positions, in- 
cluding assistant manager in the 
Kansas City marketing zone for the 
former Packard organization. Later 
he joined Chrysler Corp. and became 
regional manager for the Dodge Di- 
vision in Atlanta, Ga. Prior to re- 
joining Studebaker, Robinson was 
vice president of Fred Walters Olds- 
mobile and Southern Car Distributors, 
Inc., in Atlanta. 





gine at idling speeds for approxi- 
mately five minutes, then complete- 
ly drained. 

4—The engine should then be 
serviced with a new oil filter ele- 
ment and fresh engine oil of proper 
grade and classification required. 

Butyl Cellosolve can be obtained 
from Carbide and Carbon Chemicals 
Co., a division of Union Carbide and 
Carbon Corp., or other chemical 
companies in one’s locality. 


William E. Black (above) of Albu- 
querque has been elected to repre- 
sent New Mexico on the board of 
directors of the National Automobile 
Dealers Association, succeeding Her- 
bert L. Galles, Jr., also of Albuquerque 
and a former NADA president, who 
did not seek reelection. Black, active 
in the industry for more than 15 years, 
is a graduate of the University of 
New Mexico. Following his discharge 
from the armed forces in 1945, Black 
became a partner in a Kaiser-Frazer 
dealership, resigning four years later 
to become president and general man- 
ager of the Chevrolet dealership 
which now bears his name. He is a 
past president of both his state and 
local dealer associations. 


Eis Acquires Flexonics Hose 


Eis Automotive Corp., Middle- 
town, Conn., has purchased the au- 
tomotive brake hose section of Flex- 
onics Corp., Memphis, Tenn. All the 
Flexonics equipment has been set up 
in the Middletown main plant and 
the department is in full production. 

Outlets supplied by the firm will 
now receive their orders from Mid- 
dletown, company officials said in 
the announcement. 


This is the Gran Turismo, a new addition to Dodge's compact Lancer line for 

1962. it features bucket seats with all-vinyl upholstery. Engine options are a 

101thp six-cylinder with cast iron cylinder block or a 145hp six with an alumi- 
num block. 
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Chevy Sticks to 1,000-Mile Lubes 


There has been a noticeable lack 
of comment about extended oil 
change intervals and lubrication. 
What is the lubrication or oil 
change schedule with regard to the 
new models? 

We have not changed our lubri- 
cation change schedule because we 
believe the lubrication and inspec- 
tion of a car is something very im- 


Excerpts from the annual press 
conference held by Edward N. 
Cole, general manager of Chev- 
rolet Motor Division, at Detroit 
recently. 


portant to the protection and safe 
operation of the car. I sincerely be- 





CLEANS THE CARBURETOR WHILE DRIVING 

Acts fast to clean all inside working parts of the carburetor, without removing 
it from the engine. No work, no bother. Just add 1-Qt. of HI-REV (half the 
amount in compacts) to a full tank of gas. Dissolves gum and varnish; elimi- 


nates moisture from fuel system. 


CLEANS THE CRANKCASE WHILE DRIVING 

Dissolves and removes harmful internal motor deposits; restores valves and 
valve lifters to full operating efficiency. Renews lost horsepower, improves 
mileage. Add 1-Qt. of HI-REV to crankcase (do not fill above oil level). Car 
should be driven at least 200 miles to clean engine. Then change oil while 
engine is hot. To keep the engine clean, add a quart of Marvel Mystery Oil 


first. 


5 BIG ADVANTAGES 
FOR YOUR CUSTOMERS 


e Renews lost power 

e Faster Pick-Up 

e Increased Gas Mileage 
© No More Stalling 

© Smoother Driving 


HI-REV is available in Quart cans. Gal. Can with Spout; 
5 Gal. Drum with Spout, and 15, 30 and 55 Gallon 
Drums with Faucets. 

Order from your Jobber; if yours can’t supply you, write 
us for information and prices. 


MARVEL OIL COMPANY, INC. 
Port Chester, New York 
Makers of Marvel Oil Products For More Than 40 Years. 
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lieve that periodically an owner 
should have his car put on a hoist 
and checked for any underneath 
damage that might have been in- 
curred from any unusual driving 
conditions. 

He should also inspect his tires 
for objects that might be projecting 
into the tire, and causing a leak or 
more extensive damage. To give the 
customer the most miles of trouble- 
free and low-cost operation, we feel 
sincerely that the customer should 
have periodic chassis inspections and 
also periodic lubrication checks. 

It is a very admirable attempt to 
eliminate need for lubrication. We 
have many points on our cars that 
do not require lubrication—some 
lubricated-for-life type of joints- 
such as our rear springs. 

But there are other areas that are 
exposed to all the elements. Up to 
this time, we have not seen sealed 
combinations which will exclude the 
various elements over a_ sufficient 
period of time to insure making 
these very broad claims of being 
lubricated for life or even over an 
extended period. When we feel that 
such a satisfactory design is avail- 
able to us, it will be made available 
on the Chevrolet. 

What are your present change in- 
tervals? 

We recommend 
changes, including the 
change. 

We believe our schedule of oil 
change and other inspections on our 
chassis assure the customer the 
greatest number of miles of trou- 
ble-free service. I might add that 
the antifreeze we use in our cooling 
system is good for two years of op- 
eration. 

What type of antifreeze is it? 

It is a_ specification-type anti- 
freeze. 

What is the lubrication change 
schedule? 

Every thousand miles. We are 
talking about 1,000 miles on lubri- 
cation and 4,000 miles on oil change 

Does this tapered spring have 
anything to do with Rockwell 
Standard’s single-leaf suspension? 

No, it does not. This development 
has been going on in our advance 
product study group for a number 
of years as well as at some of the 
other car divisions. This type of 
spring has always been desirable, 
but steel rolling technology hadn’t 
reached the state of development 
where we could get consistently 
good bars until recently. 


4,000-mile oil 
initial 
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COMPLETE SELECTION 
FOR RIDE PROTECTION 


STANDARD 
Regular Duty 


IMPERIAL ADJUSTABLE 
Heavy Duty 


ADJUSTABLE BRIGADIER 
Extra Heavy Duty 


With any of these 3 famous 
types of shocks you can offer 
every motorist the one he 
specifically needs for a 
perfect ride in any car or 
light truck, on any road! 


You need never miss 
a single sale with 


nib 


SHOCK ABSORBERS 


were 
The Briggs Shock Absorber Co. et 
Cleveland, Ohio 
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Now with their modern processes 
at the rolling mills—they will roll 
the thickness of steel you want from 
an IBM card. The steel people can 
now supply us with a quality spring 
of varying thickness, and now we 
are in a position to capitalize on 
that ability. 

You must have done some re- 
search with regard to Chevy II. How 
extensive is this segment of the 
market? 

Naturally, we have done some re- 
search in this area and we have 
some competitors that did some real 


good research for us in that area, 
too. 

We feel that this market could 
represent possibly between 40 and 
50% of the total passenger-car 
market—that is, the market below 
our standard-size car. 

Now, that includes other cars that 
are already in that category, but 
the total market could be 40 to 
50% below our standard models— 
depending on what we do on the 


other side of the fence, too. 


Chevrolet is going to be cogni- 
zant of the changing needs of the 





Door-to-Door Car Mat 


by MONKEY GRIP 


SEVEN BEAUTIFUL COLORS 
Individuaily packed in strong 
corrugated boxes, printed for 
attractive display. 


eModern Styling... Harmonizing 


Colors. .. New Live Rubber 
QUALITY... STYLE... ECONOMY PRICED! 


Everything to boost your car mat sales to 
new heights! Rich and appealing in full 
molded design — colors that sparkle and 
stay new looking — engineered to fit the 
most popular cars on the road. All this in 
the “economy" price field! Every dealer 
needs "AIR-FLITE"’ Car Mats to attract 
more customers — make higher profits. 


Cover the big, profitable Car Mat Market 
with the complete Monkey Grip Line 


Write fete, new 
catalog of Monkey Grip 
Car Mats! 


Want more facts? Use Reader Service Card Page 119 


P.O.BOX 6170 ° 


MONKEY GRIP SALES CO. 


DALLAS, TEXAS 





motoring public. If they should 
want a little smaller car with all of 
the luxury and everything that goes 
into our big cars, that can be ac- 
complished, too. 

So, with what I see in 1962, this 
particular segment of the market 
could represent 40 to 50% of the 
total. 

In round numbers, could you 
break down your anticipated 1,900,- 
000 sales of Chevrolets, Chevy II’s 
and Corvairs? 

This is, of course, subject to 
market demand, but we believe we 
can sell 1,300,000 full-size cars, 
200,000 Corvairs and 400,000 Chevy 
II models. 

When we told our wholesale or- 
ganization yesterday of our estimate 
that sales would drop from around 
300,000 for 1961 to 200,000 for 1962, 
they groaned because they can sell 
300,000. And I am also of the opin- 
ion we will sell 300,000 Corvairs in 
1962 


Biggest Ad Program Is Ahead 


To achieve this big volume you 
spoke about, what kind of adver- 
tising program do you have to sup- 
port it? 

That is a very interesting ques- 
tion. This is the biggest and the 
most vigorous program that we have 
ever had in history of Chevrolet. 

Can you give us an idea what 
your total advertising expenditure 
is going to be? 

I am not in a position to answe1 
that question at the moment, but it 
is a very substantial figure. 

Since you now have diesel en- 
gines in your truck series, have you 
done any work in the adaptation of 
diesel engines with regard to pas- 
senger cars? 

Frankly, no. We have not done 
any work along those lines for many 
obvious reasons. I am talking about 
the size and weight of diesels as 
well as the number of miles of op- 
eration normally secured. This, 
along with the added cost of the 
diesel, would not make it a good 
deal for the owner. 

While the Perkins diesels used by 
some of the taxicab people are re- 
ported to be satisfactory installa- 
tions, their performance is actually 
very much below standard. We do 
not think you can get standard per- 
formance out of diesels without 
handicapping the handling charac- 
teristics, car size, brakes and every- 
thing else on the car. Not only that, 
but there is very little to be gained 
as far as compression ratios are con- 
cerned between the 11-to-1 ratios 
we are getting on piston engines 
and the 17-to-1 of diesels. 

So, right at the moment, we have 
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NEW 


C/R MODULAR CABINET 


A stock merchandising oil seal cabinet with utility, 
strength, attractiveness, compactness (19° x 13° x 5°) 
—provides easy access to seals—aids in selecting 
right numbers, installs in minutes. Available 
free, along with installation tools, with 
several C/R service stocks in which 
you select the stock. 


FAMOUS 


C/R LIDING DOOR CABINET 


F 
é r é at 


oil seals. Perfect for arge wheel service departments 

and shops doing considerable wheel service vol 
ume. A real reminder on oil seal replacement, 

oil seal stocks, installation tools and appli 

cation information. Sliding doors . . . 

rigid construction . . . holes for 
hanging. Free in several C/R 
oil seal assortments. 


A COMPLETE OIL SEAL DEPARTMENT WIT 
THE STOCK AND CABINET OF YOUR CHOICE 


What a combination for good profits on wheel services—and again it's from Chicago 
Rawhide. Alone or as twins, C/R merchandising cabinets, tailor-ordered stocks and 
C/R installation tools make the finest service combinations in the field. And, to help 
you sell wheel services C/R has an unmatched promotion package for you. Ask your 
C/R supplier for all the details—especially about the new C/R modular cabinet that 
also interlocks side by side or stacks top to bottom to give you the most complete 
stock in your vicinity! 
CHICAGO RAWHIDE MANUFACTURING COMPANY 
Service Saies Division Chicago 22, Illinois 


In Canada: Chicago Rawhide Products Canada Limited, Brantford, Ontario 
Export: Geon International Corp., Great Neck, New York 





Seal of Proved Performance 








no concern for the diesel as a pas- 
senger-car powerplant. 

Will you have a Corvair converti- 
ble? 

I think it is pretty well general 
knowledge that we are going to 
have a Corvair convertible, but it 
won't be available for the beginning 
of 1962. We expect to announce it in 
March. 

What is the difference in weight 
between the Chevy II and the stand- 
ard Corvair? 

You have to consider them with 
comparable equipment and every- 


thing, but I will give you some 
round numbers. The Chevy II is 
roughly about 275 pounds heavier 
than the Corvair, and it is about 
1,000 pounds lighter than the regu- 
lar car. 

Is it your opinion that the en- 
gine still belongs in the rear of the 
Corvair? 

I have stated many times that 
you must take into consideration 
the configuration of the Corvair, 
the side view, the height, the 
interior package and _ everything 
that goes with it. No one can dupli- 

















Right now is the best time to stock up 
on Mac’s Cooling System Cleanser, the heavy 
duty radiator clean-out, and Mac’s Fast 
Flush, the ten-minute cleanser that cleans 
your customers’ cooling systems while they 
drive. Before you put in anti-freeze, give 
em a winning flush with Mac’s. And get set 
for bigger and better sales. It’s your deal! 
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WINNING FLUSH! 





MAC’S SUPER GLOSS CO., INC. 


LOS ANGELES 42 e CINCINNATI 26 












cate the roominess and comfort we 
have with the Corvair in any other 
way with the engine in the front. 
One reason for this is that we don’t 
have a separation of the components 
with the drive line. 

With a large share of your mass 
confined at one location, the unique 
rear suspension used on the Corvair 
helps to give the car a very rigid 
feel, It feels very light on its feet, it 
offers the equivalent of power 
steering effort without the price of 
power steering. 

Chevrolet is very sold—all our 
engineers and our field department 
are very sold on this concept—and 
we plan to push it and do every- 
thing necessary to make the Cor- 
vair one of the most outstanding 
little cars in the business. And we 
think this is going to cause a great 
big headache to one of our princi- 
pal competitors before we go too 
far down the road. 


Attitude Toward Safety Brake 


Have you anything to say on the 
safety brake? What is your feeling 
on the safety brake? 

We have taken a look at the so- 
called safety brakes. In fact, we 
have it available on some of our 
trucks. At the moment, we are not 
in a position to have a satisfactory 
system for passenger-car use. Per- 
haps one of these days we will have 
a system that we feel is satisfactory 
and we will offer it. However, we 
feel that our experience with our 
regular braking system is_ highly 
satisfactory. 

We also believe that we have a 
highly satisfactory so-called park- 
ing brake or emergency brake, 
which can skid the rear wheels at 
any time you want. And you don’t 
need too much more than that 
There are many things that you do 
on certain cars that you don’t need 
to, and this seems to be in that cate- 
gory. 

What lines of cars will have the 
two-ply tires? 

We have been using two-ply tires 
on the Corvair for some time, and 
we will continue to use two-ply 
tires on the Corvair for 1962. The 
Chevy II will have two-ply tires on 
the entire line. On all cars we make, 
the 7.50 x 14 tires will be two-ply. 
The only models which will use 
four-ply tires will be the station 
wagons, which will be 8.00 x 14 
size. We expect to switch over to 
the two-ply for these models, too, 
as soon as the tire people are in a 
position. 

I would like to say a couple of 
words on the two-ply tire. Just be- 
cause they are two-ply doesn’t mean 
we have sacrificed anything in the 
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Two Yankees were ‘‘converted"’ into 
Southerners last month in a ceremony 
during the annual convention of the 
independent Garage Owners of South 
Carolina at Greenville. Shown here 
with the Confederate flags handed to 
them are (I. to r.): Mel Turner of 
Chicago and Harold Grindle of Toledo, 
Ohio. The former has addressed many 
wholesaler and garagemen's meetings 
and the latter is executive director of 
the 1GO of Ohio. 


way of strength or durability or 
any other of the tire requirements 

Actually what we have attained 
in this tire is a much softer ride. It 
puts added quality in the car, which 
we can’t get any other way. It 
soaks up the bumps more, because 
you don’t have the hard core of 
fabric to flex; you have more rub- 
ber to flex. The tires are cooler- 
running tires. The economy is im- 
proved by these tires, because the 
rolling resistance of the car on 
two-ply tires is less than on four- 
ply tires. 

With the improved tread lines 
lower rolling resistance, softer rid- 
ing characteristics, we feel that the 
public will certainly appreciate this 
improvement in tire technology 
which the tire industry developed 
and brought to us as an improve- 
ment. 

This was made possible through 
the development of cooler molding 
techniques for precision tires and 
other new advances. 

Incidentally, you can make moré 
highly precisioned tires in two-ply 
construction than in four-ply be- 
cause you have two less things t 
go wrong. 

What is the gas mileage of the 
Chevy II? 

I think that will be pretty well 
covered today in connection with 
the driving demonstrations of the 
Chevy II. The mileage will fall very 
much in the area of the Corvair and 
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other competitive makes of the same 
size and with the same engine dis- 
placement. 

When you drive the Chevy IJ 
194-cu.-in. engine, I want you to 
notice particularly the car’s smooth- 
ness and agility. This car actually 
outperforms our regular six-cylin- 
der car. This is something people 
are going to appreciate. 

Why have you put that automatic 
choke back on the Corvair? 

We started with the automatic 
choke when we first introduced the 
Corvair. There were some of us, 


and I was one, who felt we would 
be better off to go with the manual 
choke because a lot of our com- 
petition in this size car also had it. 

But we found that the type of 
people buying the Corvair were 
buying the austere competitive 
makes. The people buying the Cor- 
vair were people who had big Cad- 
illacs and Buicks and Olds. They 
would get out of these bigger cars 
and into a Corvair, only to have to 
fuss around with the extra control 
and we heard quite a lot of com- 
plaints from customers, So this is a 











CHECKMATE your bearing 


problems with our complete line! 


Your move will be effective when you replace with L & S 
Bearings. You'll have the satisfaction of knowing there is 
a bearing designed for every automotive need... plus the 


assurance of championship performance. Plan your strat- 
egy ahead ...stock and sell L & S Bearings... the com- 


plete line . . . the profit line! 


L&S BEARINGS 


L&S BEARING CO. 


OKLAHOMA CITY, OKLAHOMA 
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case where the customers pretty 
much forced us to go back to the 
automatic choke, because they seem 
to want this kind of luxury on the 
Corvair. 

What induced you to use the 
four-cylinder engine in the larger 
car, as opposed to the six-cylinder 
in the Corvair, the smaller car? 

The six-cylinder engine in the 
Corvair, naturally, is an entirely 
different configuration from the new 
four. It is an opposed air-cooled 
engine and we felt the flat six offer- 
ed the best combination of cylinder 


size, balance and power for the 
kind of engine we needed for the 
Corvair. We had the option to go 
to a flat four like the Volkswagen 
uses but preferred the flat six. 

On the Chevy II we felt that the 
four-cylinder engine would provide 
the basic austere powerplant we 
wanted for this particular line of 
cars. We felt that it would be a 
very satisfactory powerplant which 
would be easy to service, give ex- 
cellent fuel economy and satisfac- 
tory performance. 

One further reason is that we 





“ermal 


DEPENDABILITY 


skilled hands + experienced engineering + quality material 


Since 1920 the Kem formula of skilled hands, 


experienced engineering and quality materials 


has produced .. . Fuel Pumps 


and Ignition Parts — unequalled in 


performance the world over. 


Kem Fuel Pumps with the 


“Bonalon® Diaphragm” are recognized 


as a symbol of dependability 
and quality performance. 


rat 


SINCE 1920 


FAIR LAWN, NEW JERSEY, U. S. A. 


Cable Address: Kemsoles, Fairlawnnewyersey 


Want more facts? Use Reader Service Card Page 119 





found a way to highly integrate this 
four-cylinder with our six-cylinder 
line. 

In what areas, if any, will your 
experience with smaller cars affect 
the larger cars? 

We can safely say that the single 
plate spring would have a _ good 
chance of coming into the picture 
as we go down the road, because it 
does everything that a coil spring 
can be asked to do and even more. 
I think, too, that you may see some 
more interest in different forms of 
construction of the unitized variety. 
particularly like you see on the 
Chevy II and the application of this 
type design to full-size cars. 

We haven’t put together such a 
configuration to know whether we 
can get the quietness in the full- 
sized car with some of the features 
now available in unitized bodies on 
smaller cars. That is in the work 
currently. 

When are you going to stop the 
invasion of foreign cars? 

In 1962, we are talking about 
foreign imports of something around 
400,000, which is a substantial re- 
duction from a high of 614,000 in 
1959. 

Do you think there is a market 
for cars of less than 100” wheelbase? 

The only answer is: if you get 
the cost down. And that is one of 
our real problems in this country 
When you make these smaller units, 
you take out quality so much faster 
than you take out cost. Another 
thing that is going to change our 
picture a little bit is the availability 
of some of these new smaller cars 
in the used-car markets, and we are 
going to have to wait a little bit to 
see if some of these people that have 
gone to the austere foreign type of 
car are not going to step up to a 
little larger, more comfortable car 

Actually, the cost of operation 
difference is so insignificant, I think 
they would be willing to up their 
standards of transportation. So it is 
going to be very interesting to 
watch and see what happens. But I 
predict there isn’t going to be any 
sizable market for anything much 
smaller than a Corvair. 


Dodge Trucks Names Crandall 


Appointment of David R. Cran- 
dall as director of truck marketing 
has been announced by Philip N. 
Buckminster, Dodge assistant gen- 
eral manager. A native of St. Louis, 
Crandall entered the automobile 
business in Oklahoma City with 
Ford Motor Co. as zone manager 
Most recently he was national di- 
rector of Simca sales for Chrysler 
Corp. 
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Wheel Alignment of the Future -here Today! 


Jon BEAN [JF T-A-MATIG 


no other aligner can match these features! 


LOW SPACE REQUIREMENT: Rack is only 15'% feet from tip to tail, yet puts full-scale wheel alignment 
service in a single service bay. Eliminates runway approaches, keeps driveways clear, handles the largest 
standard American passenger car. Handles up to 6000 lbs. weight at 150 Ibs. air pressure. 


REMOTE CONTROL AIR LIFT: Push-button automation: Just drive the car on the rack, reach out and push 
the button and air cylinders lift car into aligning position. Fast, positive, safe. 

VARIABLE-TREAD RUNWAYS: Variable 40 to 68 inches on giant, non-binding rollers. Handles conventionals, 
wide-tracks, compacts, sports, imports . . . you'll never turn a car away! 

MECHANIC’S DREAM: Roller-bearing mounted runways glide at fingertip touch. Clear-center construction 
is 41!” wide, runway height just 20”—perfect for working from creeper. 

EXCLUSIVE “SHAKE-OUT”: No need to turn swing-axle cars around to align rear wheels. A couple of “‘bounces”’ 
on the easy-moving runways, and wheels assume normal road position for fast, accurate aligning. 

NO PIT PROBLEMS: Lift-A-Matic installs anywhere (even on the second floor). No need for expensive 
pits. Can even be relocated if necessary. 

AUTOMATIC SAFETY: Safety leg supports runway if air supply should fail. Safety runway guards auto- 
matically hold until released by push-button. 

AS YOU LIKE IT: Lift-A-Matic is available with Visualiner optical heads, mechanical or magnetic gauges, 
as a rack only or as a modernizer or conversion kit to up-date your present equipment. 


DIVISION OF 





PUSH BUTTON 
AIR LIFT CONTROL 


Operator drives on Lift-A- 
Matic Rack, presses button 
while still in driver's seat. 
Air lift puts car in aligning 
position automatically! 


FREE CATALOG: 

You've never seen anything 
like Lift-A-Matic, because 
there is nothing like it! 
Remedy that situation by 
calling your John Bean 
jobber or writing us for a 


free catalog. 


FOOD MACHINERY AND CHEMICAL CORPORATION 


LANSING, MICHIGAN 
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HELPFUL 
BOOKLETS 


On this and the following pages is an excellent selection of free Auto- 
motive literature. List numbers of those desired on the coupon and mail 
to SOUTHERN AUTOMOTIVE JOURNAL. 




















COMPLETE CURE FOR 
TyNE-yP-PHOB/A: 


With Pacco’s precise instruction sheet in hand and this Pacco 
Tune-Up Center on the wall, you can face any carburetor and 
make money. 


The cabinet contains 30 Pacco Tune-Up Kits for the most popular 
applications, and doubles as a work-shelf. Each Kit contains step- 
by-step disassembly and assembly instructions, 

plus a clear diagram of every part. 


We'll give you two 4-barrel kits free with each 
Tune-Up Center. Two tune-ups with these kits 
will pay for your cabinet! Good deal? Then get 
yours at your supplier’s today. 


PRECISION AUTOMOTIVE COMPONENTS COMPANY, Manchester, Missouri 





102 MODEL NUMBER INTERCHANGE— 
Handy reference sheet with complete 
listing of all passenger cars 1946 through 
1960 by model number interchangeably— 
with model name. Saves look-up time by 
including car model data not found else- 
where. Useful as a supplement to every 
automotive parts catalog. Kem Mfg. Co., 
20-21 Wagaraw Rd., Fair Lawn, N. J. 


10 rs, BOOKLETS, AND CATA- 

SHEETS—Describing the DL 
Handi- oll available on request. DL 
Products, Inc., Banite Bldg., Buffalo, N. Y. 


105 WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLE- 
TIN—Discusses in detail straight air and 
air-over-hydraulic air braking systems. Con- 
tains an explanation of the operation of 
the Wagner Rotary Air Compressor com- 
plete with diagrams, cross section drawings, 
and photographs. Lists by catalog numbers 
component parts as well as field installation 
kits. Write for Catalog KU-202. Wagner 
Electric Corporation, 6362 Plymouth Ave- 
nue, St. Louis 14, Missouri. 


108 ELECTRICAL EQUIPMENT FOR 1960 
PASSENGER CARS—New booklet, 
fully illustrated covers description of units 
as well as servicing and adjustments of 
charging circuit, starting circuit and igni- 
tion circuit. Also covers D.C. and A.C. Gen- 
erators. Delco-Remy Div., Technical Litera- 
ture Section, Anderson, Ind 


109 AMMCO BRAKE SERVICE, ENGINE 
REPAIR, AND HONING TOOLS 
AND EQUIPMENT—Catalogs, describing the 
Ammeo line of brake drum lathes, brake 
shoe grinders, brake drum _ micrometers, 
brake shoe setting gages, brake hones, 
brake bleeders, brake safety checking in- 
struments, pin fitting honing machines, 
small bore hones, cylinder hones, cylinder 
surfacing hones, ridge reamers and torque 
wrenches. Ammco Tools, Inc., 2110 Com- 
monwealth Ave., North Chicago, Ill 


| 12 SOUND SLIDE FILM—Entitled ‘Au- 

tomotive Wheel Bearings” is the first 
in a series of audio-visual aids designed to 
provide bearing salesmen, servicemen and 
replacement parts men with practical and 
useful information on various applications 
for ball, roller and engine bearings and on 
oil seals. Federal-Mogu! Service, 11031 Shoe- 
maker Ave., Detroit 13, Mich 


| 16 REMANUFACTURED ENGINE BRO- 
CHURE—New 6 page folder helps 
sell vehicle owners on the many advantages 
of remanufactured engines. The back pro- 
vides space for the installer, the jobber, or 
the rebuilder to imprint his name. It pro- 
vides an excellent sales aid piece for en- 
gine rebuilders and their jobbers to supply 
to service outlets installing engines. Mus- 
kegon Piston Ring Co., Muskegon, Mich 


| | BRAKE SERVICE GUIDE—Complete 

instructions for inspecting, flushing 
and bleeding the brake system. Handy trou- 
ble check chart. Write for Bulletin HU-411 
Wagner Electric Corp., 6362 Plymouth Ave., 
St. Louis 33, Mo 


| 25 STANDARD DUTY GENERATOR 

REGULATORS—-A_ 16-page 8! 2x11 
inch booklet covering the operation and 
maintenance of Delco-Remy regulators. (62 
pictures) Contains llustrations showing 
various steps of adjustment. Will help au- 
tomotive electricians understand and service 
regulators. Deico-Remy Service Department, 
Anderson, Indiana 


133 CATALOG NO. 56—Features more 
than 300 Champ-Items automotive 
replacement parts for all makes of cars. A 
handy service book. Champ-Items, Inc 
6190 Maple Ave., St. Louis 14, Mo 


134 MOOG RINGLINER—Illustrated pis- 
ton ring catalog carries listings and 
product information on complete line of 
Moog cast iron, partial chrome and Chrome 
Plus lines. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo 


| 38 PLUG CHEK—A colorful wall banner 
showing condition of spark plugs un- 
der various driving conditions. This service 
tool is designed to assist service men in 
diagnosing spark plug heat range problems 
The Electric Autolite Co., Toledo 1, Ohio 


14] MOOG STREAMLINER CATALOG— 
Carries exploded views, detail illus- 
trations and listings of leaf springs, main 
leaves, spring parts, shackles, shock links, 
tie rod ends, drag links, king bolts, coil 
springs and other coil action parts for cars 
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INFORMATION CENTER 


BOOKLETS @ NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accesso- 
ries or services, just insert the appropriate key numbers of the 
New Product or Booklet listings in which you are interested. 
For more information on advertisements, just indicate the page 
number on which it appears. 

Be sure to print or write legibly your name and address— 
drop it in the nearest mail box and 


SAJ pays the postage! 
{Cards not valid after 90 days) 
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' Send me these FREE Catalogs and Bulletins . . . Fill in numbers 


OOOOOOOO00O0 
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and trucks. Moog Industries, Inc., 6650 Eas- 
ton Ave., St. Louis 14, Mo 


146 HAND CRIMPING TOOL—Descrip- 
tive circular. Strips and also crimps 
Rajah terminals to ignition cable. The Ra- 
jah Co., 35 Verona Ave., Newark, N 


164 AIRTEX FUEL PUMPS—New and 
rebuilt fuel pumps. Catalog AX-70 


Airtex Automotive Div., Inc., Fairfield, Il 


167 1960 LAMP & FLASHER SERVICING 
GUIDE—Includes following informa- 
tion: Vision-aid headlamp information, aim- 
ing instructions, installation instructions for 
sealed beams and miniatures, complete auto 
lighting service, servicing directional sig- 
nals, and specifications for 1946-60 Ameri- 
can and European cars. Tung-Sol Electric, 
Inc., 95 8th Avenue, Newark, N. J 


| 73 HYDRAULIC PARTS—Complete mas- 

ter catalog of the complete line of 
Eis hydraulic parts. Lists and illustrates the 
complete line of repair kits, hoses, stop- 
light switches, brake-master and wheel as- 
semblies. Information complete up to 1961 
Eis Automotive Corp., Middletown, Conn 


174 OIL SEAL POSTER—Second in a 
series to help you better understand 
the value of oil seals and the need for re- 
placing with new seals. The colorful 9” by 
25” posters are done in cartoon strips for 
easier reading and have severa! illustrations 
showing importance of tight seals to good 
vehicle braking. Chicago Rawhide Mfg. Co 
Service Sales Div., Elgin, Ill 


182 DIESEL SHOP MANUAL—76 pages, 
includes 275 illustrations, 56 engine 
reference tables and 26 parts lists. Bacha- 
rach Industrial Instrument Co., 200 N. Brad- 
dock Ave., Pittsburgh, Pa 


PRESCRIPTION FOR BETTER EN- 
185 GINE OVERHAULS—16 page booklet 
contains information on how to diagnose a 
case of excessive oil consumption and how 
to make the necessary corrections. Perfect 
Circle Corp., Hagerstown, Ind 


STEAM CLEANING—Descriptive lit- 
190 erature gives details on applications 
and specifications for series 750, 1250, 1800 
and 3500 steam cleaners. Homestead Valve 
Mfg. Co., Coraopolis, Pa 


BATTERY TESTING PROCEDURE-- 
197 Fully illustrated booklet gives step 
by step outline of fast, simple and accurate 
battery testing procedure. Also gives list of 
recommended testing equipment to have on 
hand. Delco-Remy Div Technical Litera- 
ture Section, Anderson, Inc 


HOW YOUR CAR CAN SAVE YOU 
205 MONEY—8 page booklet explains op- 
eration and importance of oil, air and gaso- 
line filters. Also includes 7 tips on driving 
and car care that can save motorist money 
Fram Corp., Providence 16, R. I 


09 MULTI-JOB WASHER—Catalog page 
2 shows various applications of this 
self contained portable model. Homestead 


Valve Mfg. Co., Coraopolis, Pa 


211 SERVICE TOOI CATALOG —Illus- 
trates and describes more than 70 
tools designed to solve specific problems for 
the repairman. Each helps to speed up jobs, 
make operations easier, cut shop costs 
Hastings Mfg. Co., Hastings, Mich 


2 14 THE WHYS AND HOWS OF VOLT- 

AGE REGULATORS—Explains in 
simple language, every detail of Voltage 
Regulators—how they work, why they are 
important, how to adjust and service them 
In 16-page handy pocket size edition, with 
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many working drawings to clarify and il- 
lustrate the text. Standard Motor Products, 
Inc., 37-18 Northern Blvd., Long Island City 
oo ee 


222 “WHAT PRICE QUALITY”—Read 
how ignition parts should be made 
and why. “WHAT PRICE QUALITY” tells 
the story of the making of quality ignition 
parts. Jritten in non-technical language 
Standard Motor Products, Inc., 37-18 North- 
ern Blvd., Long Island City 1, N 


225 THE “CAMEL COOLIE” VENTI- 
LATED SPRING CUSHION four 
color catalog page is now available. This 
newest product is hailed by the industry as 
a welcome addition to the Camel line. H. B 
Egan Mfg. Co., Muskogee, Okla 


226 OIL LEAK DETECTOR—Bulletin 
shows how hooking up the bearing 
oil leak detector reveals internal engine 


—— ppeevere main, rod or cam bear- 
ing wear, plugged oilways, starved bearings, 
before tearing down the engine. Also de- 
scribes how the detector checks the com- 
pleted overhaul and pre-lubricates moving 
parts before turning over the engine. Il- 
lustrates two sizes with maintained oil pres- 
sure—one for cars, one for larger truck 
engines. Federal-Mogul Service, 11031 Shoe- 
maker, Detroit 13, Mich. 


228 ENVELOPE STUFFER—Describes in 
. detail the starting fluid, fire extin- 
guisher, spot remover and penetrating oil 
now available from Spray Products Corp., 
P. O. Box 584, Camden 1, N. J. 


235 METHODS OF TUBELESS TIRE RE- 
2 PAIRING—An authoritative brochure 
with illustrated steps on the permanent re- 
pair of tubeless tires, using either the hot 
or cold vulcanizing methods is available 
from H. B. Egan Mfg. Co., P. O. Box 1406, 
Muskogee, Okla. 








BLACK VELVET 


THE CLING/ING LUBRICANT 


A NEW AND POSITIVE ANSWER 
to the problems of ball joint and torsion bar 


SQUEAKS - RATTLES 
AMALIE 


cal and Refining Corporatior 


CHATTER - WEAR 


DIVISION 


Franklin, Pennsylvania 
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2 | 3 SHOCK ABSORBER CATALOG NO. 

320-T-A—A 16-page listing by num- 
bers or by makes—shock absorbers for ev- 
ery automotive need—passenger cars, and 
some trucks. Monroe Auto Equipment Co., 
Monroe, Mich. 


236 INSTALLATION OF SHOCK AB- 
SORBERS—Detailed instructions for 
the removal and installation of direct ac- 
tion shock absorbers. Stem and loop end 
types for both leaf and coil spring installa- 


tions. Monroe Auto Equipment Co., Monroe, 
Mich. 


AUTOMOTIVE LINES—4-page book- 
242 let lists all of the Solder Seal chemi- 
giving part numbers, size, case 
contents, list and dealer prices. Radiator 
Specialty Co., 1400 W. Independence Blvd., 


Charlotte 8, N. C 
INSPECTION 


SPARK PLUG 
244 CHART—Form No. M-1433—A _ full 


color chart that can be tacked or taped up 
onto walls showing both normal and ab- 
normal appearance of spark plugs plus tips 
on how to get top performance from spark 
plugs. The Electric Autolite Co., Toledo, 
Ohio. 


cal tools, 


255 TOOL CATALOG ‘“X”—128 pages 
gives pictures, descriptions and speci- 
fications of the complete line of Snap-On 
Tools and shoe equipment, including the 
latest electrical and electronic engine test- 





with EXCLUSIVE 
O]1 Ee el inge),. 


Prevents costly ‘down time” 
guards your equipment against 
losses by automatically discon- 
necting the compressor when the 
oil level drops below normal op- 
del ilale Magetile [= 


Champion Air Compressors are 
available in single and two stage 
models ranging from 4 to 20 Hp. 


Representatives in 
Principal Cities 


HAM PION 


PNEUMATIC 
MACHINERY CO. 


PRINCETON 3, ILLINOIS 


.- 
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ing instruments, whee! aligning and balanc- 
ing equipment, etc. Snap-On Tools Corp., 
Kenosha, Wis 


264 TIRE VALVES, EQUIPMENT AND 
TOOLS—Complete jobber catalog de- 
scribes the entire line; giving numbers, de- 
scription, packaging and weight of each 
item. Acme Air Appliance Co., Inc., 205 
Newman St., Hackensack, N. J 


26 TIRE VALVE WALL CHART—Com- 
parison chart shows application of 
tubeless tire valves by car name. Also shows 
the interchange stock numbers of other 
manufacturers. Acme Air Appliance Co., 
Inc., 205 Newman St., Hackensack, N. J. 


266 NEW COMPRESSOR CATALOG—16 
pages includes specifications on two 
Stage and single stage compressors plus 
specifications on compressor pump and Hi- 
Pressure Washers. Catalog has several pages 
on accessory items and a section devoted 
to helping you choose the correct compres- 
sor for you. Champion Pneumatic Machin- 
ery Co., 825 N. Pleasant St., Princeton, II 


268 HI-PRESSURE WASHERS — 4-page 
brochure gives specifications, de- 
scription and uses of the washers offered 
by Champion Pneumatic Machinery Co., 825 
N. Pleasant St., Princeton, 


270 1960 TUBELESS TIRE VAL VE WALL 
CHART—Measuring 19” x 25”, the 
models of 18 major 
American cars, with their corresponding 
wheel size; tire size; manufacturers’ rec- 
ommended tire pressures, both front and 
rear; plus complete recommended valve in- 
formation both for 1960 models as well as 
earlier model cars. It also gives compara- 
ble information for 28 models of 12 popu- 
lar foreign make cars. The Dill Mfg. Co., 
700 E. 82nd St., Cleveland 3, Ohio 


271 AUTOMOTIVE CHEMICALS—4 page 
catalog gives description of each 
item in the Permatex line giving uses, parts 
numbers and sizes. Permatex Co., Inc., 300 
Broadway, Huntington Station, New York, 
N. Y 


free chart lists 67 


273 “HOW TO EARN BIG PROFITS IN 
BRAKE SERVICE”—Booklet tells how 
to spot and sell brake service prospects 
Shows how a small investment in brake 
equipment will yield annual return of over 
267%. Includes a check list of equipment 
and accessories necessary for a profitable 
shop. Ammco Tools, Inc., 2100 Common- 
wealth Ave., North Chicago, Ill 


275 PISTON RING—16-page booklet con- 
tains a description of the Modern 
Power features of Ramco Piston Rings com- 
plete with illustrations. Ramsey Corp., P.O 
Box 513, St. Louis 66, Mo 


283 CARBURETOR WALL CHART— 
Three color 17” x 22” trouble shooter 
chart locates the sources of seven common 
types of carburetor trouble and gives spe- 
cific causes and remedies. Hygrade Prod- 
ucts Div., Standard Motor Products, Inc., 
37-18 Northern Blvd., Long Island City 1 
N. Y 


285 | ‘INSTALL RATHER THAN OVER- 
HAUL”—A booklet designed to show 
dealers, independent repair shops and in- 
stalling shops the many benefits resulting 
from the installation of rebuilt engines 
Write Muskegon Piston Ring Co., Muske- 
gon, Mich 


293 MUFFLER INSTALLATION GUIDE— 
New 1959 Muffler Installation Guide 
includes photos and easy-to-read instruc- 
tions for removing and replacing mufflers 
Special suggestions and short cuts are given 
for particular car makes and models to 
provide a thorough guide for all tyves of 
installations. Walker Mfg. Co. of Wiscon- 
sin, Racine, Wis 


SCREW DRIVER CATALOG NO 
297 SD 56—Colorful catalog showing over 
400 different sizes and styles of hand tools 
Screw Drivers, Nut Drivers, Pliers and 
Wood Chisels, are presented in clear pic- 
tures and tables showing complete di- 
mensions. Merchandising Displays, helpful 
Screw Charts and standardization tables are 
also shown. Vaco Products Co., 317 E. On- 
tario St., Chicago 11, Ill 


SOLDERLESS TERMINAL CATALOG 
298 NO. T 70—Over 60 different sizes and 
styles of Solderless Terminals are illustrated 
in a beautiful 4 color catalog. Actual size 
illustrations plus blue print type of draw- 
ings, with all dimensions clearly marked 
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SPECIAL FROM WESTINGHOUSE! 


cngamns 


Vf all purpose metal 
, = cone case 


/ PROPANE 


TORCH KIT 





i 
Sve: 








$9.95 VALUE! TX-25 Kit complete with: Ali brass fittings « 


Propane cylinder e« Pencil burner head « Utility burner head 
e Soldering head « Flame spreader « Flint sparklighter « 
Metal carrying case (Replacement parts available everywhere). 


GET THIS BERNZ-0-MATIC TORCH KIT FOR ONLY $42 
WHEN YOU BUY ANY 12 WESTINGHOUSE SAFE-T-BEAM°HEADLAMPS 





HERE’S HOW TO ORDER: 


12 Westinghouse 6006, 6012 
or 6013 Headlamps and 
Torch Kit—$24.76* 


12 Westinghouse 4001 or 4002 
Headlamps and Torch Kit— 
$22.24* 


LIMITED TIME OFFER! 


Don't delay—order today from 
your nearest Westinghouse 
Lamp Division Sales Office or 
your Westinghouse headlamp 
supplier. (*Sugg. Dealer Cost) 
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Now—while you make money with high-profit Westing- 
house Safe-T-Beam headlamps... you can save money 
on a terrific Bernz-O-Matic Torch Kit. Worth $9.95, it’s 
yours for only $4.60 during the Westinghouse Safe-T- 
Beam headlamp offer. You'll use it for dozens of jobs 
around the home or at the shop—paint removal, 
sweating copper tubing, tile setting, soldering. Get 
yours today! You can be sure...if it’s Westinghouse. 


Westinghouse 


Westinghouse Lamp Division, westingnouse electric Corporation. Bloomfield 2.4. 
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make for easy selection of the proper Ter- 
minal, for every need. Regular, Quick Con- 
nect and the new Insulated type of Solder- 
less Terminals are shown. A _ Quick 
Reference Card with actual samples 
mounted, is also available. Vaco Products 
Co., 317 E. Ontario St., Chicago 11, Ill. 


299 SELLING RING JOBS—8 page folder 
entitled “The Sealed Power 4-Way 
Check Plan” shows you the essential points 
necessary for successful ring jobs. Will 


reatly assist you in doing a better selling 
ob with customers. Sealed Power Corp., 
500 Sanford Ave., Muskegon, Mich. 


ges of alphabetical valve listings, 
© includes interchange list 
numerical list. Manley Valve Corp., 
Fairmount Ave., Philadelphia 30, Pa. 


300 VALVE CATALOG—No. 59 gives 29 
and 


and 
1523 


305 DUAL-PURPOSE TIRE REPAIR 
PATCHES—Illustrated catalog de- 
scribing new Self-Vulcanizing Dual-Purpose 
Patches. Metal dispenser cabinet for shop 
use—patches packed in handy dispenser 
cartons. Monkey Grip Saies Co., P.O. Box 
6170, Dallas 22, Texas. 


306 NEW FRICTION TAPE DISPLAY— 
Illustrated catalog covering entire 
line of Monkey Grip Friction Tape and 
Plastic Electrical Tape, features new mer- 
chandising rack for carded Friction Tape 
Also, counter display containers for boxed 





Sfure “QUICK-SERVICE” 


Shure 


MANUFACTURING CORPORATION 1601 $. HANLEY RO. + ST. LOUIS 17, MO. 


Want more facts? Use Reader Service Card Page 119 


MERCHANDISER 


Sell more quick service with this new Shure 
Merchandiser designed to make quick 
service easier...quicker... more profitable! 
Model 20140 shown is 7 feet high and 
7 feet long. 


THE SYMBOL 
OF BETTER 
MERCHANDISING 





tape. Monkey Grip Sales Co., 
6170, Dallas 22, Texas. 


307 TIRE REPAIR MATERIALS, AUTO 
MATS, AND AUTOMOTIVE RUB- 
BER PRODUCTS—New complete 24 page 
catalog covering Monkey Grip Products for 
the Automotive Trade. Colorful, illustrated 
and informative. Monkey Grip Sales Co., 
P.O. Box 6170, Dallas 22, Texas. 


308 TUBELESS TIRE REPAIR PLUGS— 
Molded rubber plugs for on-the- 
wheel puncture repairs in Tubeless Tires 
are described in new catalog. Plugs are 
available in complete shop assortment kit, 
consumer kit, and packages according to 
size. Monkey Grip Sales Co., P.O. Box 6170, 
Dallas 22, Texas. 


30 ACILLOSCOPE AND TUNE UP 

MANUAL—A new manual explaining 
operation of AC’s new ACilloscope spark 
plug tester and giving instructions for easy 
and accurate engine tune-up work. The 44 
page manual contains more than 100 il- 
lustrations and is divided into five sections 
for easy reference. Advertising Dept., AC 
Spark Plug Div., 1300 N. Dort Highway 
Flint 2, Mich. 


311 TUNE UP SPECS—8-page booklet 
containing latest 1961 ignition tune 
up specifications for trucks, small engines 
and tractors is being offered free by Stand- 
ard Motor Products, Inc., 37-18 Northern 
Blvd., Long Island City 1, N 


3 | WAGNER BRAKE PARTS CATALOG 

—A handy ONE-POINT reference to 
fast-moving brake parts and lining, cover- 
ing popular models of cars and trucks 
Catalog also lists complete stock of shoe 
exchange sets, as well as CoMaX bonded 
lining segments available to those inter- 
ested in bonding lining in their own shops 
Wagner Electric Corporation, 6362 Plym- 


outh Avenue, St. Louis 14, Missouri 
3] BETTER IGNITION by Delco-Rem» 
16-page, 8'2xll-inch booklet cov- 
cring theory, operation and maintenance of 
Delco-Remy ignition equipment. Contains 71 
illustrations. Will help automotive electri- 
cians understand and service ignition equip- 
ment. Delco-Remy Service Department, Ar 
derson, Ind 


P.O. Box 


3 | 6 20,000 VOLTS UNDER THE HOOD— 

Covers the basic operation of the 
electrical units in the ignition circuit. It 
shows how battery voltage is built up to 
20,000 volts at the spark plug. Delco-Remy 
Division, Anderson, Ind 


3 | THE CRANKING CIRCUIT — This 

shows the units in the cranking cir- 
cuit and how they operate together as 
team to crank the modern automobile 
Written in simple non-technica] terms s¢ 
it can be easily understood. Delco-Remy 
Division, Anderson, Ind 


3] BRAKE AND SHOCK CATALOG— 
20 page catalog and price list of 
Girling brakes and shock absorbers for im- 
ported cars. Covers popular models fron 
1948-1959. Includes brake and clutch sup- 
ply tanks, lined brake shoes, brake parts 
service kits, disc brakes and shock absorb- 
ers. Lucas Electrical Services, Inc., 501 W 
42nd St., New York 36, N. Y 


NEW DEALER CATALOG OF MO- 
320 TOR REBUILDING EQUIPMENT— 
Features the complete Storm-Vulcan jobber 
line of engine rebuilding machines. At- 
tractively printed in two colors, punched 
and slotted for inclusion in jobber sales- 
man’s catalogs. Storm-Vulcan, Inc 2225 
Burbank St., Dallas 35, Texas 


TRI-CON HOSE NOZZLE—Descrip- 
32 | tive literature and price list on fam- 
ous Tri-Con Hose Nozzle. Product has been 
used by industry, car wash, and home own- 
ers for over a quarter of a century. Molded 
Specialties, Inc., 19801 St. Clair Ave., Cleve- 
land 19, Ohio. 


TOOL CHESTS & CABINETS—Folde: 
326 gives prices, descriptions, dimensions 
etc. of the complete line of quality built 
tool chests, cabinets, porta-cabs and tul- 
dexs. Huot Mfg. Co., 550 N. Wheeler Ave., 
St. Pau] 4, Minn. 


SHOP INFORMATION CHART—Co!- 
327 orful 9 x 6 chart includes easy-to- 
read information necessary for machine 
shops, such as decimal equivalents, genera! 
tap information, tap drills for pipe taps 
American standard machine screws. Huot 
Mfg. Co., 550 N. Wheeler Ave., St. Paul 4, 
Minn. 
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803—Boring Machine 


“Model FW” cylinder boring machine 
announced by Cedar Rapids Engi- 
neering Co,, 902 17th St., N. E., Cedar 
Rapids, Iowa, replaces the company’s 


“Model FR” and reportedly offers im- 
proved feed and speed ratios plus a 


new type positive internal lubrication 


Machine has a capacity of 2.2” to 
AND CATALOGS 4%”, an 11%” stroke and automatic 


800—Positioning Tool 


“Tilt-A-Bar” positioning tool an- 
nounced by Ideal Mfg. Co., Oskaloosa, 
Iowa, reportedly makes easy the job 
of removing or fitting the engine into 
place under the firewall in a one-man 
operation. 

Tool reportedly eliminates shoving 
and jamming with crowbars, prevent- 


lal 


ng damage to engine parts. Standard 
1%” ratchet or power wrench fits into 
tool end for lowering or raising en- 
gine 
Want more info? Use coupon on 
page 119 and you will get it! 


801—Starting Fluid, De-icer 


“Parko Power” starting fluid and 
“Parko” windshield de-icer have been 
announced by Park Chemical Co., 8074 
Military Ave., Detroit 4, Mich. 

Starting fluid reportedly starts gaso- 
line and diesel engines instantly and 
safely at lowest temperatures. A safety 
tip positively seals the container after 
each use, it was claimed. Two sizes are 
available—12 ozs. and 16 ozs. De-icer, 
available in 16-oz. cans, is said to melt 
ice and snow from windshields in the 
coldest weather. It will also free frozen 
doors and trunk locks. 

Want more info? Use coupon on 
page 119 and you will get it! 


802——Floor Mats 


Made to fit all standard automobiles, 
compacts, station wagons, Universals 
and trucks, rubber floor mats an- 
nounced by Farber Brothers, Inc., 821 
Linden Ave., Memphis, Tenn., are pre- 
cision-tailored, contour-molded and 


retraction. The 2 speeds—620 and 
380rpm—are instantly changeable, it 
was claimed. Downward travel is 244” 
and 1%” per minute. “Model FW” is 
rug-textured, with felt backing for equipped with top suction chip re- 
longer wear. moval with “Kwik-Way” vertex. 
Want more info? Use coupon on Want more info? Use coupon on 
page 119 and you will get it! page 119 and you will get it! 








DL not only cleans hands CLEANER, FASTER 
... but also cleans hands 


“HEALTHY CLEAN” 


because: 

1. DL’s exclusive deep-down cleansing action 
dissolves oil, grease and grime, “‘lifts it out 
preventing formation of ingrained grime 

” al . DL keeps hands in good “working condition 
wirn ow WiThO® because DL contains both Lanolin and Hexca 
chlorophene. Lanolin conditions skin, keeps it 
soft, prevents roughness and chapping. Hex 
achlorophene guards against dermatitis, pro 

tects nicks and cuts from infection 
DL is equally effective used with or with 


out water! 


Available in Original Cream Type or New Liquid 


Low cost DL Dispenser for use with 5 lb. can insures 
economy. More than 600 hand washes in 5 Ib. Di Ca 


HANDI-CLEANER For full details write us... Dept. SAJ-10-24 


-, Buffalo 4, N.Y. : 
— ee Canadian Offices; 236 Norseman St., Toronto 18, Ontario i 
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804—Portable Winch 


For lifting engines, pumps and mo- 
tors, moving cars, bending metal and 
pulling wrecked cars apart or from a 
ditch, “Mighty Muscle” portable winch 
introduced by Gra-Tite Mfg. Division, 
Gray Properties, Inc., 421 S. W. 6th 
Ave., Portland 4, Ore., is a spring- 
actuated pawl and ratchet system 
which reportedly provides safety, yet 
gives an instant, completely free re- 
lease when desired. 

Equipped with 15’ of strong 3/16” 
diameter aircraft cable and a long- 
wearing molybdenum-filled nylon 
bearing, the device incorporates forged 
steel hooks with free-swivel action. 
Longer cables are available, if desired. 


Housing is of aluminum alloy, and steel 
handle fits into 8 handle position 
holes. 
Want more info? Use coupon on 
page 119 and you will get it! 


805—Remote Switch Control 


“Model 26-12” universal starter and 
ignition switch control introduced by 
Allen Electric and Equipment Co., 2101 
North Pitcher St., Kalamazoo, Mich.. 
features a 3-way switch that will start, 
stop or crank the engine, reportedly 
enabling mechanic to control easily the 
starting of motor while working out- 
side the car. 

Want more info? Use coupon on 
page 119 and you will get it! 





_~ * EHEMBOND PaTeges l 


Es 
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ee 


FOR Tupeiess TIRES AND TUBES 


WITH CHEMICAL REPAIR ASSORTMENT 


Ideal workbench dispensing cabinet filled with complete needs to 
make “life of the tire” repairs. Conveniently compact, prevents waste 
and keeps all contents clean and immediately available. Fully stocked: 
200 assorted patches, 2 pt. CHEMBOND Cement, one buffer-stitcher. 


CHEMBOND PATCHES ACTUALLY 


@,! 


The live rubber flows naturally into the 
injured area (above), sealing out dirt and 
moisture to protect the cord fabric. Perma- 


Lo eitrhnnnisgdacnsagtael 


hg were BN 4 cae 
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FLOW INTO THE INJURY! 


AREA OF 
CORD FABRIC 
Dy CROSS SECTION 
e’; SHOWING 
PaTcH FLOW 
7 AFTER ACTUAL 


ey WHEEL ON CAR 
a TEST @UN 


nent bond when applied either hot or cold 
to tubeless tires or tubes. Patch edges are 


extremely feathered. CAMEL 


an a 
f S 
f 4° a. 
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806—Cooling System Cleaner 


Radiator, block, heaters and trans- 
mission oil cooler reportedly are 
cleaned in one operation with a cool- 
ing system cleaner introduced by Mon- 
teath Cycle-Flo Corp., P. O. Box 891, 
Asheville, N. C., which, in most cases, 
connects at the top of the radiator and 
motor block, with removal of upper 
hose and thermostat being the only 
preparation necessary. 

Connection usually takes from 5 to 
10 minutes, it was claimed. An auto- 


matic safety switch monitors pumping 
pressure, turning the machine off if 
there is a sudden drop in pumping 
pressure. The timer switch controls the 
duration of the initial rinse, cleansing 
and final rinse cycles. A back pressure 
indicator and valve, air pressure indi- 
cator and solution temperature gauge 
provide a visual check on the progress 
of the operation at all times. Automatic 
relief valves and safety switches mon- 
itor all operations, reportedly assuring 
complete safety to the cooling system 
and the machine regardless of manual 
dial settings. Machine rolls easily to 
the job and works wherever 210-volt 
current and compressed air are avail- 
able. Fuel and cleaning solution are 
self-contained. 
Want more info? Use coupon on 
page 119 and you will get it! 


807—Mufflers 


Ceramic-coated mufflers introduced 
by Cyclone Sales Co., 2801 San Fer- 
nando Road, Los Angeles 65, Calif., are 
made for all standard American cars, 
compacts and foreign makes. 

Muffler’s ceramic insulation coating 
process, which protects all internal 
surfaces, including the seams, report- 
edly guarantees freedom from the cor- 
rosive effects of exhaust gases. 

Want more info? Use coupon on 
page 119 and you will get it! 


808—Sidewall Cleaner 


A fast-acting, easy-to-use white 
sidewall tire cleaner introduced by Mo- 
par Division of Chrysler Motors Corp., 
P.O. Box 1718, Detroit 31, Mich., comes 
in a plastic container with a built-in 
plunger-type spray unit. 

No scrubbing is necessary, it was 
claimed. Spray cleaner on whitewalls, 
let set for 30 seconds and then hose 
off. 

Want more info? Use coupon on 
page 119 and you will get it! 
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USE OUR 
TRAINING FILMS 
TO BUILD 
TIME-SALES 
REVENUE 


An Extra Service from The Associates 


Our new 1962 training films, starring Jonathan Winters, are 
just out—and a representative from our branch office is ready 

av : - THE 
to show them to you! We eall the new series ‘‘The Associates 


Profit Pointers for Automobile Salesmen,” and they should ASSOCIATES 


prove to be excellent sales aids. They cover all the angles of 
a sale in some detail, but they pay particular attention to the INVESTMENT COMPANY 
financing part of it. So if time sales are important to vour \ tes D t( 
income, and you'd like to boost them both, use these films 

To get them, just call your local Associates representative. 


He’llshow them to you and your salesmen whenever convenient. 
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The TOOL CHESTS 
mechanics ask for... 


ROLLING 
CABINET 


age 


THE FULL HUOT LINE eee 

includes chests of every style. 
Drawers are all of extra heavy-duty 
construction to give long, jam-free 
service. Many have cork linings to 
protect your precision instruments. 


809—Hose, Fittings 


“Line Maker” flexible hose and 
“Quik-Tite” fittings for replacing low- 
pressure gas or oil lines have been 
announced by E. Edelmann & Co., 2332 
West Logan Blvd., Chicago 47, Il. 

Hose duplicates standard lines on 
1957 and later-model cars, as well as 


replaces custom lines on automotive, 
inboard marine, outboard or stationary 
industrial engines. Brass fittings are 
individually identified and _ factory- 
sealed in clear plastic bags, 5 fittings 
and clamps in each bag. Clamps, 
packed 10 to the bag, are also avail- 
able. 

Want more info? Use coupon on 

page 119 and you will get it! 


810——Power Steering Kits 


Leaks which occur in power steering 
units reportedly can be stopped by 
power steering cylinder seals intro- 
duced by Accurate Products, Inc., 135 
North Spring St., Indianapolis, Ind., 
which are designed to fit units in 
1957-58 and 1960 Ford, Mercury and 
Thunderbird cars, and 1961 Ford and 
Mercury automobiles. 

The permanent, easy-to-install seals 
are available in kit form. Kit consists 
of 6 pieces, including a concave metal 
cup, rubber O-ring, steel washer, rub- 
ber spacer, nylon bushing and a plastic 
bushing. The assembly fits into the 
collar of the power steering cylinder 
itself and is secured by the cofar’s 
end plug plus 3 set screws that lock 
the plug into place. Each seal is com- 
prised of the O-ring, metal cup and 
nylon wiper bushing that wipes the 
power output shaft clean every time 
the shaft moves in or out of the power 
steering cylinder to activate the front 
wheels. Kit can be installed without 
removing the original seal, the manu- 
facturer said. 

Want more info? Use coupon on 


tensile strength is 18 lbs. per inch 
width and it has an elongation of 12 to 
14%. 
Want more info? Use coupon on 
page 119 and you will get it! 


812—Brake Cable 


Parking brake cable introduced by 
Raybestos Division of Raybestos-Man- 
hattan, Inc., 75 E. Main St., Stratford, 
Conn., reportedly is stretch-tested at 
1,500 lbs.—7% times maximum pul] 
ever encountered in actual operation. 

Product is pre-lubricated to insure 
maximum life and sealed in a poly- 
ethylene tube which retains lubricant, 
prevents corrosion, rust and oxidation 
and assures smooth operation, it was 
claimed. All fittings are copper-plated 
to prevent rust. 

Want more info? Use coupon on 
page 119 and you will get it! 


813——Tire Repair Plugs 


Easy, on-the-wheel repair of tube- 
less tires reportedly can be effected 
with compression plugs announced by 
H. B. Egan Mfg. Co., P. O. Box 1406, 
Muskogee, Okla., which are molded of 
100% natural rubber with a “mush- 
room” head to seal the injury. 

“No. TP-36” is a convenient kit of 
25 5/16” plugs, 8-oz. can of Lube-Seal 
Cement and a guide, a probe and 
plunger. The easy-grip handles on the 
tools help make plug repair easier, ac- 
cording to the manufacturer. 

Want more info? Use coupon on 
page 119 and you will get it! 








* FLEET 


AIR-POWERED 


END LIFT 


Easiest 
, to move. 
Big 10” Semi- 
pneumatic 
rubber wheels 


Quick, 
easy, 
safe 
lifting 





All cabinets have a smooth baked 
on enamel surface that takes 
rugged use with a minimum of 
marking and is easy to wipe clean, 


page 119 and you will get it! 


811—Masking Tape 


A high-temperature, creped-paper 
masking tape introduced by Arno Ad- 
hesive Tapes, Inc., Michigan City, Ind., 
is said to meet the needs of customers 
requiring masking tapes which will 
strip off cleanly after exposure to heats 
up to 350°F., and which lessen finger 
irritation in repeated use. 

Available in a natural color with a 
natural rubber - based adhesive, 
“C-767” is non-staining in industrial 
paint finishes, it was claimed, and can 
be used safely on white, ivory and 
light-colored pastels as well as on 
darker colors. Tape has a thickness of 
0075” and a 25 oz. per inch width. Its 


Use shop 

air supply 

to speed up 

lifting. Easy one-hand 
operation. 





High lift 
attachment 
available for 
tight under- 
chassis work. 
One-hand “> 
controls. 


Men who depend on their tools 
for a living, have to keep them 
right and ready . . . that’s why so 
many of them ask for Huot tool 
chests. You’ll like Huot, too! 


WRITE FOR BULLETIN 
Huot rhymes with "Do It’’ 
HUOT MANUFACTURING CO, 


587 N. Wheeler St. * St. Paul 4, Minn, 


Your NAPA 

Jobber is a 

good man 

to know. He 

stocks the complete line 

of Fleet lifting equipment 


EDGEWATER AUTOMOTIVE DIV. 
St. Joseph, Michigan 
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WHEN MOTOR OIL 
FLOWS THROUGH 
THIS NEW FRAM 
“WEAR-GUARD” 
On FILTER 


UP TO 407, MORE 
ENGINE-KILLING 
SLUDGE IS TRAPPED! 


Tests using radioactive tracer techniques proved it! An exclusive scientific break- 
through in the construction of new Fram ‘‘Wear-Guard”’ Oil Filters traps up to 
40% more sludge than any other filter tested. Give your customers the finest 


filtration developed by modern tech- 
nology: stock and sell famous Fram zr? AWM 
‘‘Wear-Guard”’ oil and air Filters. 
Fram Corporation, Providence 16, R.1. “WEAR-GUARD’ FILTERS 
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814——Primer-Sealer 


An all-purpose clear resin intro- 
duced by The Arco Co., 7301 Besse- 
mer Ave., Cleveland 27, O., reportedly 
serves as a primer for all metals, as a 
sealer coat and as an enamel addi- 
tive. 

As a flash primer, “Rezall” is said 
to have excellent adhesion to all met- 
als and to provide a fine bond be- 
tween plastic body fillers and the fin- 
ish coat. It stops rust, prevents peeling 
and chipping, it was claimed, and re- 
quires no sandings. When used as a 
clear sealer coat, product reportedly 
has filling properties comparable to 
those of many pigmented sealers and 
may be used over all paints, lacquers, 
enamels and undercoats. Used as an 
enamel additive, it gives enamel added 
flow and improves all its working 
properties, the manufacturer said. 

Want more info? Use coupon on 
page 119 and you will get it! 


815——Wheel Cylinder Kit 


Pitted front wheel cylinders in 1957- 
61 Chrysler Corp. cars reportedly can 
be made leak-proof without replacing 
the cylinder and without impairing 
brake performance by means of a 
service kit introduced by Otto-Items, 
Inc., 1200 Reco Ave., St. Louis 26, Mo., 
which provides a spacer cup and pis- 
ton assembly that moves the cup 3/16” 
out and away from previous pits, en- 
abling cylinder to be serviced clear of 
the pits. 

Want more info? Use coupon on 
page 119 and you will get it! 


816—Carburetor Gauge 


A universal gauge for most adjust- 
ments, covering every make of auto- 
mobile carburetor, announced by Car- 
ter Carburetor Division of ACF In- 
dustries, Inc., 2840 No. Spring Ave., St. 
Louis 7, Mo., reportedly replaces most 
of the numerous gauges formerly re- 
quired for individual adjustments of 


float levels, unloaders, pump travel, 
starter switches and others. 
Described as compact and sturdy, 

the all-in-one gauge is said to be sim- 
ple to learn to use and to provide a 
handy measuring device for servicemen 
to use for many other tasks around the 
shop. 

Want more info? Use coupon on 

page 119 and you will get it! 


817—Catalogs 


Catalogs showing its radiator and 
heater hose clamps, radiator, gasoline 
and oil filler caps and battery service 
products and published by the Murray 
Co., Towson 4, Md., feature a black 
and yellow diamond design on the 
right-hand edge of each page, which 
acts as a color index when flipping 
through a thick catalog. Each catalog 
shows a complete line of products, in- 
cluding illustrations, descriptions and 
specifications by car and model from 
1938 through 1961, according to the 
manufacturer. 

Want more info? Use coupon on 
page 119 and you will get it! 


818—Brake Shoe Chart 


Two-color brake shoe application 
chart announced by B-B-C, 2525 South 
California St., Indianapolis, Ind., is 
17” x 22” and gives complete, easy-to- 
read brake shoe listings on all Ameri- 
can cars, trucks and tractors through 
1961. 

Want more info? Use coupon on 
page 119 and you will get it! 


819—Starter Drive Chart 


A 1961 starter drive identification 
chart announced by Motor Car Parts 
Co., Kokomo, Ind., pictures practically 
all types of starter drives with appli- 
cation and cross-reference informa- 
tion. 

Want more info? Use coupon on 
page 119 and you will get it! 

(More New Products on page 134) 





NOW! NEW! 


ARBER- WN 


Large warehouse stock 
carried in Memphis and at 
our mill. Direct, prompt 
delivery to any city or port in 
the U.S.A. on a Prepaid 
Freight-Shipment Basis 


Made in the newest, most modern plant in the U.S.A. 


For all Standards, 


Exclusively From Farber Brothers 


these mats are made of the 
highest-quality rubber on the 
market: They are precision-tai 
lored, contour-moulded and rug 
textured with felt backing for 
longer wear 


821-41 Linden Ave 
Memphis, Tenn 
JA 5-7481 


Compacts, Station Wagons, Universals and Trucks 


Distributors, Jobbers and Dealers 


. don't delay! Ask for your 
quotation on this large-volume, 
high-profit item . and also 
quotations on our complete lines 
of auto interior accessories . 
today! 


Nashville, Tenn 


FARBER “":: 
Little Rock, Ark 


BROTHERS, INC. 
manufacturers of famous: 


AIR COOL / 
CUSHIONS 
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SEAT Fs 
COVERS 


GENUINE 
CARPETS 








FLEET 


HYDRAULIC 


END LIFT 


Large 10” 
semi-pneu- 
matic 
rubber 
wheels. 


Lifts both 
front or both 
rear wheels 

of all cars and 
light trucks, 
quickly, easily. 


Transmission 
adapter and 
high lift 
attachment 
available. 


Your NAPA 

Jobber is a 

good man to know. 

See him for 

the complete line 

of Fleet lifting equipment. 


EDGEWATER AUTOMOTIVE DIV. 
St. Joseph, Michigan 
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YOU CAN’T BUY A BETTER 


KATCMLT 
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HAND TOOLS 
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what do you mean—Just as good as Walker?” 


EVERY MILE 
HE DRIVES 

HE FEEDS 

HIS “MUFFLER 











THIS EXCLUSIVE DYNAMOMETER 
“PROVING GROUND” MAKES 
CERTAIN WALKER SILENCERS 
NEVER EXCEED PERMITTED 
BACK PRESSURES. 


This Walker designed outside chassis 
dynamometer permits actual on-the- 
car tests under actual accelerated 
Fe driving conditions. 
0 a 


* 


Sat ee ae LS 
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Walker “precision tuned” silencers 
remove power-robbing back pressure 
...give engines full built-in perform- 
ance...save gasoline 


When a muffler is not accurately and scientifically designed . . . 
“Precision Tuned” . . . for the particular engine on which it is installed, 
excessive back pressure can cost the car owner money. Every mile he 
drives, he contributes to his “muffler kitty.” “Back pressure drag”’ 
can result in a loss of up to 45 horsepower... reduce acceleration 
time as much as 60% .. . cause sluggish performance . . . increase gas 
consumption one gallon in ten. That’s quite an extra price to pay for 
a muffler that is supposed to be “‘just as good as Walker’’—but isn’t. 


Walker ‘“‘Precision Tuned” Silencers demand no “‘continuing time pay- 
ments.”’ Every Walker “Precision Tuned” Silencer is scientifically engi- 
neered to meet the exact requirements of each individual engine .. . 
in back pressure . . . in sound control . . . in long-lived rust protection 
inside where it counts. Walker ‘Precision Tuned” Silencers never rob 
engines of full built-in power . . . never steal gasoline . . . never make a 
car owner “pay through the nose” for months and months to come. 





Being “‘just as good as Walker” is a fine ambition for anyone to have. 
It’s easy to claim . . . but a bit hard to come by . . . because Walker 
leadership results from years of designing and building exhaust systems 
as original equipment for most of America’s leading automobiles . . 

from “compacts” to “luxuries.”’ It results from the finest research 
laboratory in the industry . . . and the knowledge of “‘what-to-do” and 
“‘thow-to-do-it”’ that comes only with years of pioneering experience. 


Don’t ask your customers to “‘pay extra’”’ for a muffler that is supposed 
to be “‘just as good as Walker’’—but never is. Install the “‘original’’—a 
Walker ‘‘Precision Tuned” Silencer—that keeps engines at peak power 
and performance ... always .. . that saves money at the gas pump... 
and is engineered to last as long or longer than any other muffler made. 


WALKER “PRECISION TUNED” SILENCERS 


America’s most PERFORMANCE PROVED mufflers 


LAST LONGER...RUN QUIETER... GIVE ENGINES NEW PERFORMANCE AND GAS ECONOMY 


WALKER MARKETING CORPORATION, RACINE, WISCONSIN 
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_ FLEET 


Y ton — 
¥% ton 
1 ton — 
2 ton 

capacities 


Save time, 

money and 

backaches in lifting 

and moving heavy 
machinery, motors, crates 
and boxes, 

Rugged all steel 
construction for 

years of service. 


Your NAPA 
Jobber is a 

good man to 
know. 


EDGEWATER AUTOMOTIVE Div. 
St. Joseph, Michigan 





SHOP 
CRANES 


Make heavy work easier, faster, safer. 


Move these 

handy cranes 
anywhere in 
the shop 


Truck mounted 
cranes, Y2 and 
1 ton hydraulic 
and 

\ electric 
hydraulic 














\) 


mark 


SPRAY PRODUCTS 
CORPORATION 


Starts diesel and gasoline engines 
(from the smallest to the largest 
down to 65° F. below zero e Starts 
in seconds e Excellent for humid 
weather starting too e Millions of 
cans solde Publication advertising 
free displays and literature help 
presell Spray Starting Fluid for you 
*The inventors of spray starting 
fluid. Patent No. 2,948,595 


Sell the can with the 
“balky donkey” trade- 





New Products 
(Continued from page 130) 





820—Air Wrenches 


Designed for heavy-duty application, 
two air wrenches—the “CP-793CH 
Wheel-Rite” and the “CP-793SH Tork- 
Rite” (illustrated) introduced by Chi- 
cago Pneumatic Tool Co., 6 East 44th 
St. New York 17, N.Y., both are 
equipped with protective rubber nose 
and housing guards for longer life. 

“Wheel-Rite” is a 1” square-drive air 
wrench rated at 1%4”-bolt capacity 


said to be ideally designed for heavy 
tire work. It features ‘“Select-Aire” 
switch which permits operator to ob- 
tain 2 different power outputs, a pre-set 
torque rating or full power, at the 
touch of a finger without resetting the 
built-in power regulator. Other fea- 
tures include a movable side handle 
and a closed-type handle. Six-inch 
extended shank provides reach into 
even deepest Budd-type wheels, it was 
claimed. 

The “Tork-Rite,” a 1” square-drive 
air wrench, is designed for heavy-duty 
spring, fleet, tire and farm equipment 
shops and features the “Dyna-Pact” 
hammer, a built-in power regulator 
and movable side handle. Available 
with standard shank or 6” extended 
shank, it is rated at 1%4”-bolt size 
capacity. 

Want more info? Use coupon on 
page 119 and you will get it! 


821—Muffler Catalog 


Illustrating and describing the latest 
exhaust system information for domes- 
tic passenger cars, imports and trucks 
through 1961, 76-page dealer muffler 
and pipe catalog “No. 22” published 
by McCord Corp., East Grand Blvd. 
at Riopelle, Detroit 11, Mich., is ar- 
ranged in alphabetical order, by car 
line, and illustrates each exhaust sys- 
tem completely and clearly by line 
drawings, showing descriptions by 
year at the beginning of each new 
listing. 

Want more info? Use coupon on 
page 119 and you wi!’ get it! 


822—Rocker Arm Oiler Kit 


To end rocker arm oil starvation on 
Ford and Mercury engines, “No. 830” 
rocker arm oiler kit announced by 
Houser Engineering & Mfg., Inc., Bluff- 
ton, Ind., reportedly eliminates the 
need for control valves and uses the 
original overflow pipes, according to the 
manufacturer. 

The simple exterior system requires 
no drilling or tapping, can easily be 





Patent Pending 


installed in minutes, it was claimed, 
gives absolute lubrication and allows 
for removal of covers without disturb- 
ing the oiler installation. Oil flow re- 
portedly is properly metered to supply 
the correct amount of oil at all times 
without creating the possibility of ex- 
cess oil in the rocker arm chamber. 
Unit is designed for Ford V-8 1954-61 
and the small Mercury engines for 
1954-57. 

Want more info? Use coupon on 

page 119 and you will get it! 





MANUFACTURERS REPRESENTATIVES 

CARL WALDEN—2522 Country Club Lane 
Charlotte, N. C 

THE MINNICH C©CO.—1035 
Atlanta, Ga 

STANLEY BOWLES CoO 910 South Lamar St 
Dallas, Texas 

BAIE-BUSHEE CO 
Louisville, Ky 

ED PLOSS—1511 Fairmount Avenue, 
Philadelphia, Pa 

THE FRANK LIBBY CO., Inc.—2525 Tomahawk 
Rd., Prairie Village, Kansas 


Grant St. S. E 


24 South Sherrin, 


© CAMPING 
* FIELD WORK 

© PICNIC TABLE 

* DISPLAY TABLE 

* SEDAN DELIVERY 
® STATION WAGON 


EASY TO INSTALL— 
FITS ALL CARS— 
MAY BE REMOVED IN SECONDS 


P.O. Box. 1988 e Camden 1, NJ 


BLUE HERON CRANE CO.—Manufacturer 
8435 Baldwin St.—Oakland, California 
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Get this 


G-E 


CTRic 


Limberlite 


FREE* 


LIGHTS UP PLACES YOU COULDN’T LIGHT 
BEFORE. It hangs onto braces and cables—leaves 
both hands free to work on flex hoses, filter 
bowls, exhaust dampers... to check wiring, tim- 
ing marks, fuses ...to look into carburetors, 
door panels, radiators. 

The G-E Limberlite is built to last. It has an insu- 
lated G-E thermoplastic 16 gauge, 10” cable. It 
won’t short and is acid, grease and oil resistant. 
Its sturdy steel case holds two D cells. And you 
can’t buy one anywhere. 


*The G-E Limberlite is really free! You get it free 


when you order the special carton of G-E head- 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 


v ; lamps—fifteen 4002’s and seven 4001's. 
oe en it’s packed (without batteries) right in 

the carton. You don’t pay extra for the 
lamps and you pay nothing for the Limberlite. 
Ask your G-E lamp supplier for the Limberlite 
deal. Call him today because this offer is good 
only as long as the supply lasts. General Electric 
Co., Miniature Lamp Dept. M-137, Nela Park, 
Cleveland 12, Ohio. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 


Want more facts? Use Reader Service Card Page 119 135 





oy HAVE. ST 
HEAT RISER VALVES 


822A—Sander 


To reduce heat and stop loading of 
abrasives, sanding pad on “Model 
DA-6” dual-action sander introduced 
by National-Detroit, Inc., Rockford, 
Ill., is off-center and revolves free and 
independently of the drive head. 

Sander uses a 6” abrasive disc at- 
tached by pressure sensitive adhesive 


and is said to be especially effective 
where large surface contact is the pri- 
mary requirement. It is also suitable 
for sanding down plastic and fiberglass 
patching materials, according to the 
company. 

Want more info? Use coupon on 

page 119 and you will get it! 


823A—Chemicals 


Cooling system chemicals announced 
by Hastings Mfg. Co., Hastings, Mich., 
include “Casite Leak-Stop” and “Casite 
Rust-Stop,” both of which reportedly 
are effective in neutralizing acids and 
lubricating the water pump to prevent 
squeals. 

“Leak-Stop” is a combination sealer- 
inhibitor that plugs leaks in the radia- 
tor, engine block and gaskets, and is 
also a rust preventive. “Rust-Stop” 
inhibits and prevents rust and aids in 
the full, free circulation of water, it 
was claimed. Both chemicals are com- 
patible with all antifreeze solutions 
and are harmless to hoses, metal and 
paint, the manufacturer said. 

Want more info? Use coupon on 
page 119 and you will get it! 


824A—Oil Filters 


Five “screw-on” oil filters, together 
with filter cup wrench, announced by 
Purolator Products, Inc., Rahway, NWJ., 
reportedly solve the problem of install- 
ing and removing oil filters on “hard- 
to-get-at” later-model automobiles. 

The “PER” series is said to replace 
all “screw-on” type filters. Gasket is 


seated in a new “Tension LOK Plate” 
that flexes on tightening and locks fil- 
ter firmly to car housing. Additional 
features include a gasket six times as 
thick, with tightness made less critical 
to provide less leaks and to make re- 
moval easier. An improved anti-drain- 
back valve reportedly assures instant 
lubrications to bearings even in full- 
flow systems, or when car is idle for 
long periods of time. A new casing 
design with double-lock seams is said 
to prevent leaks under most severe 
pressure conditions 

Want more info? Use coupon on 

page 119 and you will get it! 


825A—Rocker Arm Oiler Kit 


To end rocker arm oil problems in 
1960-61 Comets and Falcons, a rocker 
arm oiler kit introduced by Houser 
Engineering & Mfg., Inc., Bluffton 
Ind., reportedly stops rocker arm noise 
and squeak due to oil starvation—yet 
does not over-lubricate arm chambers 

Kit has all fittings and lines needed 
plus easy-to-follow instructions, to 


make complete installation in a few 
minutes. Attached externally to the 
engine, kit utilizes the original oil sys- 
tem’s overflow pipes. Biggest benefit tc 
servicemen is its fast, work-saving in- 
stallation without need for drilling 
tapping or special control valves, the 
manufacturer said. 

Want more info? Use coupon on 

page 119 and you will get it! 


Want ten bucks? You can get 
it if you'll do like others did for 
us on page 147. 











IBMA APPROVED 


DIESEL 
MARINE 
INDUSTRIAL 
AIRCRAFT 
MOTORCYCLE 
COMMERCIAL 


FREES MANIFOLD | 
MEAT Conran VALVES *, |) 
AND RUSTED — ! | 


AUTOMOTIVE 


) =F. We oe  >3 - oO >5— | 


YOCAM BATTERIES, INC. 


TAMPA - MIAMI - JACKSONVILLE 
PENSACOLA - ORLANDO, FLA. 
MOBILE, ALA. - COLUMBUS, GA. 
COLUMBIA, S. C. 


ASK YOUR DEALER OR JOBBER 
WE OUTSELL... BECAUSE 
WE OUT SERVE 
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AN UNBEATABLE 


HEIN-WERNER JACKS and STANDS 


— help use al! vour space to produce income 
—relieve tie-ups of fixed lifting equipment 


—speeds muffler, shock, filter, and brake replacement 


HEIN-WERNER SAFETY STANDS 


. a must for every shop or station. Instantly adjust to 
desired height and lock in place automatically. Offer stable, 
proper support for safer undercar work. Relieve jacks for 
use on other jobs—no tie-up of equipment. All H-W 
SAFETY STANDS factory tested to support 50% overload. 
At your H-W Jobber now at these economical suggested 


HEIN-WERNER “K” 2-ton 
HYDRAULIC SERVICE JACK 


... lifts full 24 inches for fast, safe, quick 
access even’ in close quarters. Safety 
valve prevents overloading; ram travel 
controlled by positive stop. Compact 
and easy to maneuver; — easy to oper- 
ate. Jack features roller bearings in 
front wheels and ball bearing casters. 
White swivel saddle speeds proper spot- 
ting under load; makes secure contact 
until SAFETY STANDS are positioned. 
At your H-W Jobber now at this sug- 
gested price: 
Model K (standard service) 2-ton cap. 
$153.60 





prices: 
Model CS-211, 


HEIN-WERNER “55” PACER 


. with Bi-Level Swivel Saddles pro- 
perly lifts all cars; raises either end to 
permit fre’er access to under-chassis. 
Offers more lift, span, and reach to cor- 
rectly raise loads up to 33 inches. Every 
“55” PACER powered by a 3 ton jack 
with safety setting at 11 tons for long- 
er, safer performance. Buy the best 
Hydraulic Twin Saddle Jack and always 
work safe with SAFETY STANDS. At 
your H-W Jobber now at this suggested 
price: 

Model “55” Hydraulic, 1%2-ton cap., $124.50 


2-ton cap., 
Model CS-5.15, 5-ton cap., 
Model! CS-7.20, 7-ton cap., 





(per pair): $17.50 
(per pair): $24.50 
(per pair): $35.60 


HEIN-WERNER 
PORTABLE AIR LIFT 


... Smooth cantilever action raises loads 
to a high of 52 inches. Ideal for tire and 
brake service, muffler and tail-pipe re- 
placement. When used with H-W CS- 
5.17 Pivot-Head SAFETY STANDS all 
four wheels of the vehicle are cleared 
in a jiffy. Especially suited for outside 
service on aprons and drives; fully air- 
operated and completely portable. Posi- 
tive automatic safety lock prevents 
accidental lowering. At your H-W 
Jobber now at these suggested prices: 
Model AL-35.1, 1¥2-ton cap. Air Lift: $385.00 


Model CS-5.17, 5-ton cap. Safety-Stands 
(per pair): $25.95 


Keep your shop up-to-date with Hein-Werner’s SAFETY COMBINATIONS . . . dependable, 
safe jacks best suited for your service needs plus the proper capacity of SAFETY STANDS. 
Get full facts now from your H-W Jobber, or write, wire, or call us for details. 
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55’ PACER FLOOR JACKS STANDS UNDER AXLE JACKS AIRLIFTS 


PUSHMASTER and 
“PUSH & PULL" 


= 


BIPOD JACKS TRANSMISSION JACKS 
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823—Protection Device 


“Polarity Lite,” an alternator pro- 
tection device introduced by Associ- 
ated Equipment Corp., 5170 San Fran- 
cisco Ave., St. Louis 15, Mo., will be 
supplied as standard equipment on all 
the company’s “Record-A-Charg” bat- 
tery charging units to protect all 6- 
and 12-volt cars against reverse charg- 
ing and to prevent damage to cars 
with alternator systems and transistor 
radios without disconnection of bat- 
tery cables. 

The “Polarity Lite” is situated on 
the positive safety clamp. It only lights 
when the positive clamp has been at- 
tached to the positive battery post. 


Operator attaches clamp to post in the 
usual manner, then touches a “battery 





wert CHEVROLET 
AL >) WITH 1962 
ao eel phlp anny ROMAN RED 





MIM ff 


TL 


With the EXTRAS that 
give you the selling edge 
on competitive brands! 


@ The No. 1 choice of those who buy and 
expect a dependable, accurate color match 
for their car. 

@ Beautifully packaged in full color litho 
cans — means an always clean, fresh and 
attractive stock. 

@ Handsomely displayed in all types of 
merchandisers to fit your exact needs — 
UNSURPASSED point-of-sale promotion 
to ring up more impulse, self-service sales. 


@ The ONLY positively tamperproof cap 
seal—and the ONLY cap that relocks after 
use. SPRA-LOK prevents accidental or in- 
tentional spraying at point of sale. 


YOU GET A FULL MARK-UP! |< ~\ 
RETAIL FAIR <4 (3 


$449 a 


PER CAN 


AUTO SPRAY’ 


AEROSOL DIVISION @ DUPLI-COLOR PRODUCTS CO., INC., 2440 S. MICHIGAN AVE., CHICAGO 16, ILL. 


** ALSO MANY OTHER USES AROUND THE HOME, SHOP OR OFFICE. 


138 Want more facts? Use Reader Service Card Page 119 





probe” to the opposite battery post. If 
there is no light, the connection is in- 
correct. Clamp is then switched to the 
other post and the “probe” touched to 
the remaining post. Light indicates cor- 
rect connection. Negative clamp is then 
attached to the negative battery post 
and the “Record-A-Charg” unit is 
ready to charge. 

Want more info? Use coupon on 

page 119 and you will get it! 


824—Transmission Jack 


For removing and replacing auto- 
matic transmissions, portable “Trans- 
Jack” introduced by Ideal Mfg. Co., 
Oskaloosa, Iowa, is a one-man jack 
designed to handle all automatic trans- 
missions faster and safer. 

Mounted on ball bearing steel caster 
wheels, jack has a 450-lb. lifting ca- 


pacity. A 14” ratchet or power wrench 
are all that is needed to raise or lower 
jack, it was claimed. Minimum height 
is 7”; extended height, 24”; length 
1734”; width, 18%”. 
Want more info? Use coupon on 
page 119 and you will get it! 


825—Piston Spring Tool 


For compressing piston’ return 
springs on all automatic transmissions, 
an easy-to-operate tool introduced by 
Malray Products, Inc., P. O. Box 47- 
885, Miami, Fla., is said to adjust 
quickly and easily to fit all automatic 
transmission clutch drums. 

A unit complete within itself, tool 
eliminates the need for special tools 
for each make of transmission and 
there are no extra pieces to misplace 
Simple-to-operate adjustment screw 
adapts the arms to diameter of spring 
retainer. A short pull on the handle 
compresses spring and holds pressure 
constant, without use of hands, while 
snap ring is being removed or re- 
placed. 

Want more info? Use coupon on 


page 119 and you will get it! 


To the Shop-Minded: 


Ten bucks await every original and 
unpublished Time Saver you may 
know. See page 147 for details. 
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10 Seconds 
TO LIVE! 





KEEP WASTE THINNER (naueeNs BRUSHES, PADDLES, 
ETC) IN A METAL WASTE CAN WITH SELF-CLOSING TOP. 


DON'T USE THINNER FOR CLEANING OF ANY KIND. 
KEEP PAINT AREA CLEAN AND WELL VENTILATED. 


STORE SUPPLY OF THINNER OUTSIDE MAIN BUILDING —IF THIS 
WAPRACTICAL, STORE IN COOL PLACE AWAY FROM ACTIVITY. 


KEEP DAILY SUPPLY OF THINNER IN CLOSED METAL CONTAINER. 
DON'T POUR WASTE THINNER DOWN THE DRAIN. 








This poster is just one of the -~ Ay 11! items which your 

Universal Underwriters representat repared to furnish 

you at no charge. His “Safety Kit" is rationally designed 

2 — the safety needs of the Automobile Dealer. Ask him 
ou 











VIVID POSTERS...LIKE THIS ONE 


Bring Home the Message... 


Most 


And help prevent fires, accidents and loss of important — Universal Underwriters’ 


life for Universal policyholders. 

This FREE Safety Poster Service is part of 
a complete, continuous safety engineering pro 
gram provided for all Universal Underwriters 
policyholders. Along with the poster, Uni- 


versal provides monthly Safety Letters, free 


Safety Engineers inspect your property for 


fire and liability hazards . . . at no extra cost 
to you. This Safety Program pays off for you 
two ways: 1. Chances of fire or accident are 
reduced. 2. Your insurance costs are kept at 
a minimum—because the Safety Program re- 
duces losses among Universal Underwriters 
policyholders. It will pay you to find out more 
about money-saving Universal Underwriters 


“No Smoking” signs, etc. protection. 


giNER INSUR A, 


eo! . « Universal Underwriters 


AS 


° 
LE L 
Alt tue WO* 





cc 


E. M. Loum, President 
Home Office: Kansas City 12, Missouri 
REGIONAL OFFICES 


/ 


Dallas, Texas 

Detroit, Michigan 
Houston, Texas 
Jacksonville, Florida 
Los Angeles, California 


Portland, Oregon 
Richmond. Virginia 

Salt Lake City, Utah 

San Francisco, California 
Westfield, New Jersey 


Boston, Massachusetts 
Chicago, Illinois 
Columbus, Ohio 
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826—Rebuilt Generators 


Factory-rebuilt generators for 1961 
Cadillacs, Pontiacs and Chevrolets an- 
nounced by Arrow Armatures Co., 15 
Fordham Road, Boston 34, Mass., and 
175 Saratoga Ave., Spartanburg, S. C., 
are said to be exact duplicates of the 
original equipment, including size of 
wire and full number of voltage turns 
in the armature and field coils. 

Generators have been stripped to 
bare metal and completely rebuilt. Be- 
fore shipment, each is individually 
tested on equipment designed and built 
by Arrow to predetermine its fitness 
for service. 

Want more info? Use coupon on 
page 119 and you will get it! 


827——Exchange Cylinder Heads 


A complete line of exchange cylin- 
der heads for many popular model 
cars and trucks announced by Mustang 
Division of Rebuilders, Inc., Garland, 
Texas, comes (1) stripped and com- 
pletely equipped with new valve 
guides when component parts are not 
necessary, or (2) ready to install and 
fully equipped with new valve guides 
of seasoned metal, new standard-size 
valves, new valve springs and new 
valve stem seals. 

Head is magnafluxed for positive 
detection of possible cracks or flaws 
and the block and manifold sides of 
the head are precision-resurfaced in 
keeping with the Mustang policy of 





NEW SUPER-POWERED 
“190” HYPRESSURE JENNY 


100 GALLONS 
PER HOUR 
PUMP 


CAPACITY 


SAME LOW, LOW PRICE 

plus the features that make Jenny 
the world’s most practical steam 
cleaner 


This is it! Greatest buy in steam clean- 
ers—Homestead’s new super-powered 
7250” Jenny with 100 gallon-per-hour 
positive displacement pump! Also, its 
new-design angle cleaning gun blasts 
away grease and dirt, with less 
operator fatigue. 

Among the great options offered for 
the new ‘750”’ Jenny are convenient, 
cost-cutting nozzle control for remote 
operation; cooling system cleaning 
attachment; and a choice of oil- or gas- 
fired, portable or stationary models. 


Feature for feature, the new super- 
powered ‘'750”’ Jenny offers MORE for 
your steam cleaner dollar; and every 
part or accessory is backed by Home- 
stead’s quality workmanship and repu- 
tation. Call your Authorized Jenny 
Distributor today; or mail the coupon 
for more information. 


e New swivel, angle grip cleaning gun. 

e New high impact nozzle. 

e Choice from full line of optional fea- 
tures. 


HOMESTEAD VALVE MANUFACTURING COMPANY 


Hypressure Jenny Division, Coraopolis, Pa. 





In Canada: Hypressure Jenny Sales & Service, Ltd. 
517 Jarvis St., Toronto 5, Ontario. (C.S.A. approved.) 


Please rush me full information about Homestead’s new super- 
powered ‘‘750”” Hypressure Jenny Steam Cleaner. 
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quality control. Valve seats are also 
reground and replaced when neces- 
sary and the entire head is cleaned 
and painted for protection and appear- 
ance. 
Want more info? Use coupon on 
page 119 and you will get it! 


828—Control Arm Assembly 


An upper inner control arm assem- 
bly with special design to provide 
extra camber adjustment for late- 
model Chevrolets has been announced 
by McQuay-Norris Mfg. Co., 2320 
Marconi Ave., St. Louis 10, Mo. 

Using special right and left forgings 
with %” offset, the assemblies com- 
pensate for cross-member sag by pro- 
viding an extra %4° camber adjustment 

Want more info? Use coupon on 
page 119 and you will get it! 


829—Fabric Finish 


Permanent, built-in weather protec- 
tion for convertible tops reportedly 
may be effected with a rot-proof fin- 
ish, “Arigal C,” introduced by CIBA 
Co., Inc., Chemical Specialties Divi- 
sion, Fair Lawn, N. J., which is said to 
prolong top life without affecting the 
appearance, strength or “breathing” 
ability of the treated product. 

The finish is recommended for tire 
chafer cloths and for any production 
involving cotton or rayon. 

Want more info? Use coupon on 
page 119 and you will get it! 


830—Tune-Up Handbook 


Containing 60 pages of facts, figures 
and illustrations, a “Tune-Up Hand- 
book” published by Sun Electric Corp. 
6323 No. Avondale Ave. Chicago 31 
Ill., is designed to clearly and easily 
guide the reader through all engine 
tune-up operations, using modern 
testing equipment 

Want more info? Use coupon on 
page 119 and you will get it! 


831—Refinish Catalog 


A 32-page catalog of automotive re- 
finishing materials published by the 
Ditzler Color Division of Pittsburgh 
Plate Glass Co., 8000 W. Chicago Ave.. 
Detroit 4, Mich., describes in detail 
with many illustrations—products for 
refinishing passenger cars, trucks 
trailers, buses and other motor ve- 
hicles in lacquer, enamel and acrylic 

Included are sections on_ surface 
preparation, undercoats, thinners, re- 
ducers, color mixing and polishing 
compounds. 

Want more info? Use coupon on 

page 119 and you will get it! 

(More New Products on page 145 
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Got a shipment going hundreds of miles? Get it out 
by 9A.M....it arrives the same day ! Got a shipment 


going about 50 miles? Ship it out around 9 A.M.... CALL YOUR LOCAL GREYHOUND 
it’s there by noon! 

Whatever the destination of your shipment, chances BUS TERMINAL TODAY...OR MAIL 
are, a Greyhound is going there anyway... right to THIS CONVENIENT COUPON TO: 
the center of town. Greyhound travels over a million GREYHOUND PACKAGE EXPRESS 


miles a day! No other public transportation goes to Dept.K-39, 140 S. Dearborn St., Chicago 3, Illinois 


so many places—so often. Gentlemen: Please send us complete information on Greyhound 
ri Package Express service including rates and routes. We 

You can ship anytime. Your packages go on regular understand that our company assumes no cost or obligation 

Greyhound passenger buses. Greyhound Package NAME TITLE — 

Express operates twenty-four hours a day...seven COMPANY 

days a week...including weekends and holidays. ADDRESS PHONE 

What’s more, you can send C.O.D., Collect, Prepaid 


...or open a charge account. 


IT’S THERE IN HOURS...AND COSTS YOU LESS! 
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Nation’s largest manufacturer of 
heavy-duty and specialized engine parts— 


NeW GOULD-NATIONAL 
ENGINE PARTS DIVISION 





SOUTHERN 


In creating its new Engine Parts Divi- 
sion, Gould-National combined under 
one corporate roof the brands, products, 
services and facilities of these wholly- 
owned subsidiaries: 


Wilkening Manufacturing Co., Philadelphia, 
manufacturers of Pedrick® piston rings 
and castings. 

White Machine Works, Eau Claire, Wisconsin, 
manufacturers of Superior-Arrowhead 
cylinder sleeves, sleeve assemblies, pis- 
tons, piston pins, Burd piston rings, valves 
and valve train parts, foreign car engine 
parts and filters. 


Gillett & Eaton, Lake City, Minnesota, piston 
and casting specialists of cast iron, alu- 
minum alloy, Vanasil® aluminum alloy 
pistons and specialized engine parts. 


Arrow Head Steel Products, Howell, Michigan, 
manufacturers of aluminum pistons, con- 
necting rods and other castings. 


Now, Gould-National, the nation’s largest 
producer of automotive replacement bat- 
teries, is also the nation’s largest basic 
manufacturer of heavy-duty and spe- 
cialized engine parts. The Division is 
the largest one stop source for the most 
complete line of engine parts available 
from one manufacturer. It is the only 
engine parts manufacturer with both iron 


and aluminum casting and machining 
facilities. 

By utilizing the efforts of one combined 
sales force, the customer will benefit from 
greater sales-service efficiency, more con- 
centrated field coverage. 


Product improvement will result from the 
formation of a special team in the Gould- 
National Engineering and Research staff. 
It is the Gould-National way of assuring 
continuing top quality and improved 
product performance. 


New engineering developments, manu- 
facturing and production techniques from 
all areas within the Division will benefit 
all customers, no matter what the prod- 
uct may be. 


This is the Gould-National Engine Parts 
Division—the nation’s newest parts 
manufacturing group with over two cen- 
turies of combined experience. 


Need heavy-duty engine parts? Automo- 
tive engine parts? Foreign car engine 
Parts for such specialized ap- 
plications as air and refrigeration com- 
pressors? Need complete and modern 
facilities for aluminum and iron castings? 
If your specifications call for the best of 
these, if you need them fast and need 
them right... turn to... 


parts? 


Superior-Arrowhead and Burd are trademarks of Gould-National Batteries, Inc. 


ENGINE PARTS DIVISION 
GOULD-NATIONAL eatteries, inc. 


St. Paul 1, Minnesota 
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THE COMPLETE AUTOMOTIVE GUIDE 


the NADA A NEW 
OFFICIAL SERVICE 


USED CAR GUIDE 


—— THE 
RECOGNIZED AUTHORITY 
IN THE USED CAR FIELD 


ae A NEW 15 DAY 
. REFERENCE BOOK 


® Average Loan (in most areas) 


® Insurance Symbols WHOLESALE 


@ Easy to identify scale drawings of both 


domestic and imported passenger cars VA LU ES 


® New Edition every 30 days 
The NADA 15 Day Wholesale 


® Imported Car Section 
. ’ . Book is furnished to subscrib- 
@ Simplified and Expanded Truck Section sis tink: ia ia, ei “initia 


@ Published in 8 Regional Editions to of each month. The Edition 


reflect conditions in your own market is published for each of the 8 
regions from prices determined 


from all wholesale sources 


MAKE SURE YOUR KEY PERSONNEL which in turn reflects the true 
HAVE THIS trading value of the car. 


VALUABLE GUIDE ON HAND 24 ISSUES FOR 


as cae. ONLY 15 
S 
ONLY *Q9 FOR PER YEAR 


12 ISSUES PER YEAR 
QUANTITY RATES 
QUANTITY RATES ON REQUEST ON REQUEST 
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New Products 
(Continued from page 140) 





832—tTire Inflater 


Made of high-grade rubber hose 
with brass tire pump fittings on both 
ends, “Air Syphon” introduced by Ace 
Rubber Co., P. O. Box 6147, Dallas 22, 
Texas, is 20’ long to allow air to be 


transferred from an inflated tire to 
any low tire on any car. 

Accessory reportedly provides suf- 
ficient pressure to a slow leaking tire 
to eliminate tire changing on busy 
streets, turnpikes or in a home garage 
while protecting the tire from use 
when below safe inflation level. 

Want more info? Use coupon on 
page 119 and you will get it! 


833—Ignition Cable 


To reduce the radiation noise gen- 
erated by spark plugs when they fire, 
“IRS” cable introduced by Belden Mfg. 
Co., 415 S. Kilpatrick Ave., Chicago 
44, Ill, has a Duoprene G Elastomer 
Conductor and reportedly dampens the 
noise pulse instead of radiating it as 
metallic wire does. 

Results claimed are the elimination 
of ignition noise on broadcast receiving 
sets, elimination of roll or white spots 
on nearby TV picture screens and in- 
creased range on two-way radio com- 
munication systems. 

Want more info? Use coupon on 
page 119 and yeu will get it! 


834—Seal Puller 


Pulling action of the “No. 600” trans- 
mission seal puller introduced by Cam 
Tool Co., Inc., 1038 Larkin St., San 
Francisco 9, Calif., is accomplished 
with a reversible slide hammer mount- 
ed on a shaft. 

A special hardened drill screw se- 
cured to the shaft with a threaded 
locking nut is tapped into the heart of 
the seal. A few turns of the grip- 
handle seats the screw into the seal. 
Reverse tapping action of the hammer 
eases out the most firmly mounted 
seals (without dismantling deep hous- 
ing and without gouging shafts), it was 
claimed. Puller is said to remove easily 
95% of all transmission seals. 

Want more info? Use coupon on 
page 119 and you will get it! 


835—Oil Changer 


For use in service stations, garages 
and fleet maintenance shops, an air- 
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operated, lightweight, vacuum-type, 
quick-oil changer unit announced by 
The Aro Equipment Corp., Automotive 
Division, Bryan, O., drains oil from cars, 
trucks and other vehicles in the short- 
est possible time without putting the 
vehicle on a hoist. 

To drain oil from the crankcase, the 
serviceman needs only to remove the 
dipstick and place a flexible tube, ex- 
tending from the “Quick Oil Changer,” 
into the dipstick opening. Then, when 
the air valve is turned on, all of the 
used oil is drawn out of the crankcase 
and into the 12-quart reservoir of the 
changer, The vehicle is then ready for 
fresh oil, The wand is made of semi- 
rigid translucent nylon and is 3’ long. 
Container is 18 7/16” high, 9 13/32” 


wide and is painted safety island black 
and yellow. 
Want more info? Use coupon on 
page 119 and you will get it! 








HANSON 


Give You More 


5 UNITS 
INCLUDING 


TESTERS 


for Your. Money! | 


145° 


Metal C 


DWELL-TACH TESTER 

Mechanic's Price less battery 552.50 
EXHAUST GAS TESTER 

Mechanic's Price less — 46: 95 


1ON-COIL-CONDENSE 
TESTER. Mechanic's ee... 


. 57.50 


AMP-VOLT-OHM TESTER 

Mechanic's Price less battery 4l 55 
Complete Motor Analyseron mobile stand. 
All four units easily removed for portable 


testing. 
v 


Never 
Cae ee erice™ $252.95 





HARVEY E. 


HANSON 


COMPANY 


| FREE! FREE! FREE 
| HARVEY E. HANSON CO. 
| Send me free literature. 





| Nome 





| Address 


City 





17| Commercial St. * Paw Paw, Mich. L. 
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TIME SAVERS 














SHAFT CHUCKED AND p CENTER GUIDE 
Effecting Fast Repair CENTERED IN LATHE. 
To Broken Shafts 


Ws repairing broken and truck 
shafts, and especially tractor 
shafts, this is our fast, practical and 
effective method of electric welding 
them together: 
We center the broken halves in 
the lathe (as shown), supporting the 
longer piece in a center guide and 
chucking the shorter piece in the 
lathe. This method centers the shaft 
perfectly and we use 5/32” rods and WELD SITE 
an amperage of 125 with 27 volts 
on our welding unit. Result is a 
wonderful finish. Do not remove the 
shaft from lathe until it is well cooled.—Henry Mullen, 3274 Fulton Road, Cleveland 9, Ohio. 








mE a complete tront-end 


TAS : 
parts 1M Rom cHamp.rTEMs: 


For Every Car — For Every Shop — For Over 30 Years CHAMP-ITEMS 
has produced reliable, easy-to-install problem-solver parts. 


NOW 


That same proven reliability and high-profit poten- 
tial is yours in a complete line of outstanding FRONT- 
END PARTS by CHAMP-ITEMS, INC., 6191 Maple 
Avenue, St. Louis 30, Mo. 


All jobbers are ready to supply your requirements of 
Champ Front-End parts. Write us for your copy of Sup- 
plement No. 5. 


CHAMP-ITEMS, INC. 


6191 MAPLE AVENUE, ST. LOUIS 30, MO. 
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A GOOD 
IDEA? 


GOT 
$ will be paid for 
every time-saver 
or shop short-cut 
accepted for publication in this 
section. A photo or rough sketch 
will make your idea more valu- 
able. Only original items, not 
previously published, offered for 
our exclusive use, can be con- 
sidered. Send them to: Southern 
Automotive Journal, 1760 
Peachtree Road, N.W., Atlanta 
9, Ga. Rejections cannot be re- 
turned unless postage is sent. 











Removing Broken Bolts 
Not Hard To Turn 


ye anigemmnone shows a tool I made 
for removing broken bolts that 
are not difficult to turn. 

Grind the end of a screwdriver to 
a V and sharpen the sides opposite 
of drill bit so tool will bite in when 


GRIND 
OF VE 


\ 


SIDES = 
E XY 
" 

) A as 


- 


SCREWDRIVER 


turned counterclockwise. Insert tool 
against the broken bolt and turn 
free of the threads, then lift bolt 
out with a small magnet.—Car!/ 
Brockhoff. c’o Leman Motor Serv- 
ice, 208 N. Ist Street, Hiawatha, 
Kansas. 


Replacing Wiper Drive 
On 1959-60 Mercurys 


More of the electric windshield 
4YEwiper on 1959-60 Mercurys is 
situated in the engine compartment 
and operates what is termed an 
“auxiliary drive,’ or the drum to 
which the cables are attached, and 
this drive protrudes through the 
firewall underneath the cowl. 

A common method of replacing 
the drive is to remove glove box 
and radio and work from inside the 
car. The job, however, can be done 
much quicker this way: 

Remove wiper motor and set it to 
one side. Remove the two screws 


from old drive and threaded on the 

new one. It is then an easy matter 

to trip the tension triggers on the 

drive and reinstall it and the motor. 
Lynn F. Snoddy, 1622 Vivian 

Street, Shreveport, Louisiana. 

Eliminating Squeaks 

In Chevy Steering 

W: HAVE had several complaints 


of squeaks in the steering col- 
umn on ’61 Chevys, and, in most 
cases, the squeak is traced to the 
horn contact rubbing on the horn. 


To eliminate the trouble, remove 
the horn ring and horn contact. Dis- 
assemble the contact unit and cut 
%” off the contact spring.—Robert 
Worley, Route No. 3, Box 40, Flor- 
ence, Alabama. 


Making Quick Repair 
To Signal Light 


W: HAvE had _ considerable 
trouble with the directional 
lights on 1960 and 1961 Corvairs, 
most of which is due to bad ground 
in the socket to lamp assembly base. 





























BBlows 


SS 


Keep that satisfied sparkle in 
your customers’ smile—install 


Naniey 


airchrome valves 


and springs 


Manley Valve Corporation, 1 5th St. & Fairmount Ave., 
Philadelphia 30, Pa. Supplier to leading original 
equipment manufacturers. District Sales Representa- 
tive J. S. Connell Co., Dallas. 


holding drive flange to firewall and 
remove drive, being careful not to 
stretch or otherwise damage the 
cables which can then be removed 
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_— LAMP ASSEMBLY 


To remedy this, we remove the 
lamp assembly at the edge of the 
socket, then insert a small flat- 
headed metal screw to ground 
socket to lamp base.—Robert Wor- 
ley, Route No. 3, Box 40, Flor- 
ence, Alabama. 


Fixing Glove Box Door 
On 1960-61 Valiants 


rs making adjustments on 
glove compartment door of 
1960-61 Valiants—even when prop- 
latch 
been made—the 
door will not drop down when the 


er alignment of door and 
adjustments has 


pushbutton is pressed. 


To give the door spring a loaded 
effect, I cut off the steel spring 
from an old set of ignition points 
and fasten it under latch screw on 
Vincent, 655 No 


dash.— Melvin 





*These are the same torque wrenches 
used and recommended by leading 
engine and equipment builders. 


Guaranteed accurate forever within 2% of 
maximum scale reading. 

The only wrench that permits accurate use 
of adapter & extensions. Patented pivoted 
handle permits concentrated load position— 
the only way to obtain accuracy with adapt- 
ers and extensions. 

Rugged construction. Can be stored in a tool 
box with other tools. 

Easy to use as any socket wrench. 
Signalling models and direct reading styles 
to choose from. 

A complete range to choose from to meet 
every service application. 


Valve and f 
Clutch Spring 
Tester 


Torque Specification Book for over 130 
makes and more than 1200 models of 
automobiles, (U.S. and foreign) trucks, 
tractors, outboards, motorcycles, diesel, 
aircraft, marine and small air cooled 
engines. Spark plug, wheel bearing, valve 
spring data and many helpful torque tips 


sent free upon request, write Dept. 608 


Test new as 
well as used 
springs. Match sets of valve 
springs for top engine per- 
formance. Check clutch 
springs to prolong clutch life. 
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Merton Street, Memphis 12, Ten- 


nessee. 


Using Vise Grips 
As Hose Nozzle 


' =e good vise grips find an- 
other place to be useful in the 
shop: 

When a water hose is 
around the shop and the nozzle is 
broken or missing, use a pair of vise 
grip pliers as an emergency nozzle. 
Clamp the pliers on the end of the 
hose and use the adjustment on the 
pliers to regulate the flow of water 
and to get the desired spray. This 
method is quick, simple and easy 
and saves on the amount of water 
used.—R. M. Carr, Route 1, Box 94, 
Check, Virginia. 


needed 


Repairing Brake Knob 
On 1961 Mercury 


“-—~r brake release knobs on 
the 1961 Mercurys sometimes 
pull off and cannot be replaced 
properly without using an entire as- 
sembly. 

A satisfactory repair can be made 
by using a windshield wiper knob 
for the same car. It is necessary, 
however, to notch the _ parking 
brake release rod with a small file 
so that the Allen set screw on the 
wiper knob can be tightened into 
it—R. D. Hudgens, 2814 Lillian 


Street, Shreveport, Louisiana 


Perfect Circle Occupies 
New Rushville Foundry 


P ERFECT Circle Corp. has occupied 
a new $3,000,000 piston ring 
foundry in Rushville, Ind., which 
replaces an older one in Rushville 
in which the company began op- 
erations in 1955. 

The company has another piston 
ring foundry in New Castle, Ind., 
and, although ring castings will be 
made at both foundries, it expects 
to move a considerable amount of 
that production to the new foundry 
to make room for increased pro- 
duction of small precision castings 
at the New Castle plant. 

The Rushville foundry 
90,000 square feet of floor space, 
80,000 of which is in the manufac- 
turing area. The remainder is office, 
reception, shower room and lunch 
room space. Pushbuttons and pull 
chains control automatic devices 
and systems which perform many 
tasks in the plant. 


contains 


If others can get $10 for their Time 
Saver ideas, why can't you? Try 
SAJ's editors and see! 
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CABLE ROUTED 
THRU RETAINER 
IN EARLY PRODUCTION 


POSSIBLE INTERFERENCE 


WITH DASH BRACE 


\ 
LATE PRODUCTION 


IN CABLE ROUTING 


Above is Fig. 1 and, at right, Fig. 2. 


Chevrolet Suggests Tips 
On Speedometer Noise 


| hg Division has 
4 this service bulletin: 


The speedometer cable routing 
utilized on early 1961 passenger cars 
can cause cable bind, resulting in 
speedometer drive noise and needle 
oscillation. This is due to a heavy 
interference condition that some- 
times exists between the speedom- 
eter cable and the instrument panel 
to dash brace. 

On early production 
transmission-equipped vehicles, this 
condition would be aggravated by 
the critical bend introduced in the 
cable as the result of its routing 
through a plastic retainer on the 
top of the dash brace (Fig. 1). 

To reduce cable interference at 
the dash brace and minimize drive 
shaft bind, a revised 
cable routing (Fig. 1) is being used 
in late production vehicles. To in- 
sure a free routing of the speed- 
ometer cable in early production 
vehicles, perform the following: 

1.—On all vehicles, remove plastic 
retainer 


issued 


manual- 


speedometer 


securing the speedometer 


Frank S. Edelen (below) of Frank 

Edelen Buick Co., Miami, Fla., has been 

named to succeed William H. ‘‘Bill’’ 

Terry of Jacksonville as National Au- 

tomobile Dealers Association director 
for the state. 
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SUPPORT ROD-LEFT 


cable to the dash brace. 

Note: The plastic retainer was 
intended for use on manual-trans- 
mission-equipped vehicles only 
However, it also may be found on 
some automatic transmission ve- 
hicles. 

2.—On manual transmission ve- 
hicles, route the cable over the top 
of the clutch pedal shaft housing 
(located between the pedal arm 
and dash brace) (see Fig. 1). 


BOLT- 
TO SUPPORT 


SUPPORT ROD 
—RIGHT 


JAM NUT 
ADJUSTING NUT 


BRACE 


a. Loosen the bolt attaching the 
dash brace to the instrument panel 
support (Fig. 2). 

b. Loosen both nuts holding the 
left support rod to the dash brace; 
also loosen jam nut holding the 
right support rod to the brace. 

c. Move brace by tightening the 
adjusting nut on right support rod. 

Caution: Do not tighten the ad- 
justing nut excessively or objec- 
tionable misalignment of mast 


jacket to instrument cluster will re- 
sult. 

d. Retighten dash brace bolt, left 
support rod nuts and right support 
rod jam nut. 


3.—If heavy interference exists 
between the speedometer cable and 
dash brace, the brace may be re- 
aligned to minimize this interfer- 
ence, as follows: 


“NE 


from BOWERS of course! 


There is something new under 
the hood —the Dry Charged 
Nic-l-lyte Battery by Bowers, 
for over 40 years a leader in 
the field of battery manufac- 
turing. Nic-l-lyte is a PREMIUM 
QUALITY battery selling at 
less than ordinary battery 
prices.* Performance-wise and 
profit-wise Nic-l-lyte will quick- 
ly prove its worth to you. 
Big 30 month guarantee—first 
6 months FREE REPLACEMENT 

. next 24 months pro-rated 
over length of guarantee. May 
we furnish you with all the 
good news about Nic-l-lyte? 
Write: 


BOWERS 


BATTERY & SPARK PLUG CO., READING, PA. 


Div. of General Battery and Ceramic Corp 





! 
I 
I 
| 
I 
I 
I 
I 
| 


nr rr 5 


*Special Retail Price—$14.95, exchange (6 volt 





ee eee ee 
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HOLD IT! 


Lift, lowerorhold 
the load right where 
youwantitwitha 


THERN HOIST 


Rugged, safe, easy handling THERN 
Differential Hoists are available in |/, 
and | ton models. Tested at 200% 
of rated capacity! Automatically sup- 
port the load at any point. Light- 


weight aluminum alloy yokes. 


Write for FREE catalog 

and prices on Thern 

hoists, winches, shop 
cranes. 


MACHINE COMPANY 


3774 West Fourth St. 
Winona Minnesota 





NOTE—Simplicity of this Tool. 
It cuts and strips the cable. Also 
crimps Rajah Terminals to cable. 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark 4, N. J. 





nuts, screws, “frozen” parts! 


LIQUID 
WRENCH 


SUPER-PENETRANT 


“The mechanic’s friend 
+ « « Works in seconds” 


YOUR JOBBER HAS IT! 
= anaes: SPECIALTY CO. 


CHARLOTTE, N. C. 
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Ignition Manufacturers 
Ready Tune-up Manual 


A TUNE-UP manual, said to be the best illustrated 
and most comprehensive of its kind ever pro- 
duced, is being readied for distribution early this fall 
by members of the Ignition Manufacturers Institute, 
according to Ira Saks, executive director. 

Prime distribution will be from the member manu- 
facturers to IMI automotive jobbers. They, in turn, will 
make the manual available to service stations, vehicle 
dealers, independent repair shops, car and truck fleets, 
ignition specialty shops and similar retail outlets. 

Purpose of the manual is twofold: first, it contains 
valuable technical and upgrading information for the 
working mechanic, and, second, it will encourage more 
able young men to seek careers in the automotive serv- 
ice industry by helping to make the trade more pro- 
fessional and lucrative, according to the Institute’s an- 
nouncement. 

A board comprised of IMI members, industry service 
experts appointed by IMI and a number of editors of 
leading automotive trade journals scrutinized every 
facet of the information contained in the manual. The 
careful study and assistance by the board’s experts 
from original concept through final script and artwork 
—reportedly have enabled IMI to produce a highly ac- 
curate, precisely-worded, yet easy-to-read-and-under- 
stand tune-up manual. 

It covers thoroughly, in a step-by-step manner, visual 
inspection and pre-tune-up checks of all parts of the 
engine electrical system (including alternators, gener- 
ators and voltage regulators), carburetors, fuel pumps 
and fuel systems. It also includes in detail the use of 
testing equipment and a complete, well-illustrated 
tune-up procedure. 

The ten members sponsoring the IMI Tune-Up Man- 
ual, from whom it may be obtained, are: C. E. Niehoff 
& Co., Chicago; Guaranteed Parts Co., Inc., Seneca 
Falls, N. Y.; Kem Mfg. Co., Inc., Fair Lawn, N. J.; P. & 
D. Mfg. Co., Inc., Long Island, N. Y.; Shurhit Products, 
Inc., Waukegan, II].; P. Sorenson Mfg. Co., Inc., Glas- 
gow, Ky.; Standard Motor Products, Inc., Long Island 
City, N. Y.; Tungsten Contact Mfg., Inc., North Bergen 
N. J.; Wells Mfg. Corp., Fond du Lac, Wis., and Valley 
Forge Products, Inc., Brooklyn, N. Y. 


Tarheel City Inspection Shows 
Third of Cars Are Faulty 


A THIRD OF 893 cars inspected in Whiteville, N. C., 


recently were found to have driving deficien- 


cies. 

The safe-driving testing was staged as a public serv- 
ice by the Whiteville Lions Club with the assistance of 
Quality Motor Co., Inc., Avant and Sholar, Inc., G. & 
C. Motor Co., Inc., and Wells Oldsmobile, Inc., all deal- 
ers of Whiteville. 

An editorial in the Whiteville News-Reporter pointed 
out that “the inspection service points up the urgent 
need for a vehicle inspection law. 

“No one wants to be guilty of driving a car with 
faulty brakes, for example, but who or what do we 
have to prevent such an occurrence if the driver him- 
self declines to make the proper correction? Some peo- 
ple will not do until they have been made to do. A law 
to this effect, we are convinced, would help reduce 
highway accidents.” 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 





South's Motor Fatalities 
Total 133,849 in ‘50's 


De MOWED down 133,849 persons in motor-vehicle 
accidents on Southern highways during the 1950's, 
according to the Atlanta (Ga.) field office of the U.S 
Department of Commerce. 

The destruction of life during the ten-year period 
of 1950 through 1959 in Alabama, Florida, Georgia, 
Mississippi, Tennessee, the Carolinas and Virginias, 
Kentucky, Arkansas, Louisiana, Oklahoma, Texas, 
Maryland, Delaware and the District of Columbia aver- 
aged three persons every two hours during the period, 
the Commerce Department said. 

At the end of the period, 25,483 persons had lost their 
lives on Texas highways—the nation’s second largest 
number, 11,744 in North Carolina, ninth from the top; 
10,475 in Florida, tenth; 10,300 in Georgia, 12th; 9,122 
in Virginia, 13th; 8,704 in Alabama, 15th; 8,387 in Ten- 
nessee, 16th; 8,275 in Kentucky, 17th; 7,354 in Louisi- 
ana, 19th; 6,795 in South Carolina, 20th; 5,971 in Okla- 
homa, 24th; 5,515 in Mississippi, 25th; 5,197 in Maryland, 
28th; 4,491 in Arkansas, 30th; 4,172 in West Virginia, 
32nd; 956 in Delaware, 46th, and 908 in the District of 
Columbia, 47th largest number. 

The regional loss of life through motor-vehicle acci- 
dents in the South was the nation’s largest, Merrill C 
Lofton, Commerce Department field manager, said 
surpassing by a “comfortable margin” the 113,147 
deaths recorded in the North Central section of the 
country, the 68,092 in the West, where California led 
all states throughout the vears, and the 59,619 persons 
who died in the Northeast. 

In the South, only Virginia and the District of Co- 
lumbia reflected decreases in fatalities in 1959 com- 
pared with 1950, as the region registered a nine per 
cent increase. Louisiana stood fifth in the nation in rate 
of gain in deaths in 1959 over 1950. Florida was sixth; 
Arkansas, eighth, and Oklahoma, ninth. 

Florida moved up in rank among all states from 13th 
to ninth in fatalities in 1959 compared with 1950. Ten- 
nessee moved up from 16th to 14th; Louisiana, 21st to 
17th, and Oklahoma, 26th to 23rd. A number of the 
Southern states, including Alabama, Kentucky, South 
Carolina and West Virginia, however, declined one ot 
more places in rank in the ten-year period, while North 
Carolina, Georgia, Mississippi, Maryland and Arkansas 
did not change position. 

The lives lost in the South during the period consti- 
tuted about 36% of the nation’s loss of 375,372, which 
was the equivalent of the destruction of more than the 
entire population of Wyoming and just fell short of the 
total deaths in battle during World Wars I and II and 
the Korean conflict combined. 


Willys Appoints Frank M. Lukacs 


Frank M. Lukacs has been appointed assistant gen- 
eral sales manager of Willys Motor, Inc., James Beattie, 
Jr., vice president and general sales manager, an- 
nounced. Luckacs, who joined Willys in 1954, will be 
responsible for all field sales operations in the market- 
ing of the complete line of Jeep vehicles, parts and 
accessories and special equipment. 


Hunter Dies in Asheville 


T. D. Hunter, Sr., Chevrolet dealer in Asheville, N. C., 
for 20 years, died there recently of a heart attack. He 
was a former zone manager for Chevrolet. 
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NOW... .You Can Own the 


BEST Tire Changer 
for about 850% per day 


Bishan FULL 


POWER, Air-Electric 
TIRE CHANGER 


AIR POWER double bead 

breaker breaks both beads 

and drops them into the 

center well with one stroke. 

ELECTRIC POWER mount-de- 

mount tool lifts the tightest 

beads off and slips them on 

with a touch of the foot con- 

trol pedal. 

PORTABLE. No permanent air 

or electric connections re- 

quired. Built-on wheels let you roll 

. any place. Handles all wheels AND rims from 
‘ through 17 !»". BISHMAN #880-61, Full Power Tire Changer. 


a in your old tire changer — NO CASH needed in most 
cases. See Your Jobber. 
Other Bishman Tire Changers are available in practically any 


combination of manual, air and electric operation 
with prices STARTING AT $109.50. 


ishman MANUFACTURING CO. ROUTE 2, OSSEO, MINNESOTA 














your distributor 
and | SAVE! 


Need some 
new drivers? 
Doesn’t everyone? 


W ell right f 


and genuine VACO drivers at that! These 


ow is the time to get them 


} 


are the drivers with the world’s most com 


fortable handles 


1 with rugged blades 
of chrome vanadium steel 

All uncon 
Now availabl 


eal 
special prices! 
x 


Genuine Phillips Drivers 


ruaranteed 





ee 


Only $ .69 


ea. net 
--——a— 


Reversible Screw Drivers Only $ 1.19 


ea. net 
— . J 


Popular Size Round Blades Only $ .69 


ea. net 
s—a Only $ 75 


Hollow Shaft Nut Drivers ea. net 


hap ged rcatog~ctngp COMPANY 
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HOW THE SUCCESS OF 


High-Type Asphalt pavement 
can mean new tax savings for 
your highway program: 


The number one choice of America’s state highway engi- 
neers for the past two decades has been modern high-type 
Asphalt pavement. Advances in engineering know-how, in 
Asphalt technology and in development of the mechanical 
paver, in 1958 alone, increased the use of high-type Asphalt 
pavement by 618% over the year 1940. ; 

Millions of your tax dollars have already been saved due 
to the more economical construction and low maintenance 
costs of modern Asphalt pavement. Recent engineering ad- 
vances have developed new DEEP STRENGTH Asphalt 
pavement which will provide even better performance and pave- 
ment economy in the future. These savings can mean more 
and better local and interstate roads for you. 

Get all the facts now. Write today for free copy of THE 
BETTER WAY TO BETTER ROADS. 


DEEP STRENGTH 


ASPHALT PAVEMENT Ribbons of velvet smoothness . . . 


ASPHALT-paved Interstate Highways 
THE ASPHALT INSTITUTE 


Atlantic-Gulf Division 
1901 Pennsylvania Ave 
Washington, D.C. 





ompression Testers 


76 Pages—275 Illustrations 
56 Engine Reference Tables 
26 Parts Lists 


BACHARACH INDUSTRIAL INSBRUMENT CO., 200 N. BRADDOCK AVE., PITTSBURGH 8, PA. 
Send us FREE copy of your Diesel Shop Manual AD54 


[] Fleet Operators [_] Injection Service Shop 
(] Diesel Manufacturers [[] Parts and Engine Distributors 


We are: 


NAME__ 
COMPANY_ ee 
CO 
CITY and STATE 
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GM Power Steering Views 
Ten Years of Progress 


_ THE beginning of public showings of the auto- 
mobile industry’s 1962 models last month, the 
Saginaw Steering Gear Division of General Motors 
Corp., Saginaw, Mich., looked back on ten years of 
phenomenal public acceptance of its power steering 
systems. 

Introduced on the 1952 Cadillac, Oldsmobile and 
Buick, power steering was used on only 6.8% of GM’s 
production that year. Ten years later the percentage 
had soared to 60.8% of the 1961 GM conventional-sized 
cars, and 20.8% of the GM small cars on which power 
steering is offered. 

Today’s power steering, a far more efficient system 
than it was a decade ago, is offered to the GM car buyer: 
for an average of $92 less than it was in 1952. Com- 
pared with the first power steering gear, the 1962 
model is 42% lighter, occupies less than half as much 
space under the hood and contains 62% fewer external 
seals—thus minimizing chances of hydraulic fluid leak- 
age. 

Steering effort on the part of the driver has been re- 
duced to as low as two pounds, even when parking the 
car. Response of the gear today is almost instantaneous 
Turning the steering wheel one-fourth of one degree 
now puts the 1,000psi hydraulic steering pressure int 
action. 

The use of hydraulic power steering has spread be- 
yond the passenger car. Today it is available on high- 
way trucks, industrial trucks, farm tractors, earth- 
moving equipment, road graders and other vehicles 


Dealers Furnish Over 50% 
Of Driver-Training Cars 


| ai THE 14th consecutive year, more than 50% of the 
automobiles used for student practice driving were 
contributed through the cooperation of interested deal- 
ers. according to the Auto Industries Highway Safety 
Committee. 

A total of 12,246 cars were used for practice driving 
instruction during the 1960-61 school year in the na- 
tion’s high school driver education courses, the commit- 
tee reported. Of this total, 6,711 were provided on a 
free loan basis by new-car dealers. Valuation of the 
6,711 cars was estimated at $17,072,784 by the National 
Automobile Dealers Association. 

In commending new-car dealers for their public sup- 
port of high school driver education, J. B. Wagstaff 
board chairman of the committee. said: “Actual behind- 
the-wheel practice, under the supervision of trained in- 
structors, gives our young people an opportunity to 
develop personal pride in the attainment of top stand- 
ard driving performance, and provides the key to as- 
suming personal responsibility for their actions while 
behind the wheel. 

“This outstanding automobile dealer contribution,” 
he said, “supplements high school and community-wide 
traffic safety education efforts. From this will come the 
assurance of more skillful driving on our nation’s streets 
and highways, and the hope for reductions in our traffic 
accident deaths and injuries” 

To facilitate greater dealer participation in the years 
ahead, automobile manufacturers now provide a $250 
special allowance to their dealers supplying cars to high 
schools in their communities for use in approved driver 
education courses. 
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Service Station Outlook 
(Continued from page 52) 


fund for station evaporation and 
shrinkage. Many states provide this 
relief on state gasoline taxes. In 
Georgia, for example, retailers get 
a two per cent refund of this type, 
thanks to the efforts of the Georgia 
Association of Petroleum Retailers, 
Inc., several years ago. 

To stay abreast of industry prob- 
lems, trends and efforts, more deal- 
er members of the state and area 
associations should join the NCPR 
Advisory Board. By paying $10 a 
year extra to NCPR, besides the 
regular dues covered by their local 
association membership, dealers 
may receive copies of all bulletins 
mailed to NCPR board of director 
members. Such DAB members are 
included in frequent dealer opinion 
polls made by NCPR on various in- 
dustry problems. 

Association participation brings 
closer bonds between contemporary 
and competing dealers. It increases 
friendships and understanding for 
peace of mind that is a proven lub- 
ricant of the business machine. All 
this is more important in the jet 
age than at any previous time in 
our American economy. 


Chevy: Widest Variety 


(Continued from page 72) 


limited slip differential and air con- 
ditioning are also available 
throughout the line of 32 passen- 
ger-car models. 

Corvair will have new twin orna- 
mental grilles in front plus restyled 
emblems, taillights and engine ex- 
haust grille. As a result of the pop- 
ularity of the sporty Monza models 
the Corvair 500 station wagon will 
be replaced by a “luxurious” Monza 
station wagon with optional bucket 
seats 

Corvette for 1962 will display a 
different look through a new body 
side cove treatment, as well as new 
radiator grille and emblems. The 
higher-powered 327-cubic-inch V-8 
will replace the 283-cubic-inch en- 
gine in this sports car. 

Under the hood of the 1962 Cor- 
vette will be a brand-new 327- 
cubic-inch V-8. 

Serving as the basis for all powe1 
teams, this engine, coupled with 
optional fuel injection, is rated at 
360hp, “giving promise of added 
excitement for those wishing the 
ultimate in performance.” 

In addition to the standard 250hp 
version with a four-barrel carbu- 
retor and hydraulic valve lifters, a 
300hp engine with hydraulic valve 


lifters and a 340hp engine with a The cockpit for the Corvette is 
single large four-barrel carburetor offered in four upholstery colors, 
and special camshaft are available while black, light beige, red, white, 
in the optional equipment lineup. silver, maroon and medium beige 
A lighter-weight Powerglide unit are the seven colors available. 
with aluminum case is used for the 
automatic transmission option. Marylanders Move Offices 
The Corvette retains much of its 
sports car identification. Exterior The Automobile Trade Associa- 
refinements include a _windsplit tion of Maryland will move its of- 
around the cove, replacing bright fices iato new and larger quarters 
metal molding. Grille configuration at 8 W. Hamilton St., Baltimore, on 
replaces three horizontal bars in the Nov. 1. The facilities will provide a 
cove. The front grille is finished in meeting room for dealer business, 
black. as well as several parking spaces. 








Tau -TORQUE 


SPACER CUP 
and 
PISTON ASSEMBLIES 


for 


1957-58-59-60-61 PLYMOUTH and DODGE 
1956-57-58-59-60-61 CHRYSLER and DESOTO 
Center-Plane BRAKE ASSEMBLIES 


aded area shows posi- 
tion of conventional cup. 


SPACER CUP storts 3/16” 
from original cup, work- 
Ing in @ new surface crea. 


This surface of cylinder 
becomes PITTED so that 
conventional cups will 
not properly seal. 


STEP TYPE PISTON and CUP makes SPRING and EXPANDER 


possible the re-positioning of cup. —. os 11-095 


{Same as Famous TT-O95 TRU-TORQUE) TRU-TORQUE) 


@ SAVES substantial time lost in changing 
cylinders NO. T1-099 ® 


ders, 
@ SAVES cost of new cylinder Includes Pistons: Cups, Expo" 
@ GIVES TRU-TORQUE PROTECTION against Springs and 9 0 
leaks sy 
@ SMOOTH ACTION and complete release List re ae 


without sticking or dragging brakes pie! 


@ MOST ECONOMICAL-—saves replacing 


cylinders and costly comebacks Order from your 
Local Jobber 


OTTO.ITEMS, INC. “IN CRESTWOOD” 


@ u-TorR QUE 1200 r&c0 Ave. « st. Louis 26, MO. 
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SOUTHERN JOBBERS 
and FACTORY MEN 














“Al” Hines (left) checks on a special item in the blending machine in the rear-store paint department. 


Promoting Paint Profitably 


AINT sales and service are on 

the upswing at Hines Auto 
Parts Co., Inc., Hollywood, Fila., 
following a blending of inventory 
and mixing and delivery at the rear 
of the store. 

According to Owner-Manager A. 
H. “Al” Hines, the paint business is 
better than 15% of the total sales 
volume. 

Since establishment of the com- 
plete refinishing materials depart- 
ment by Hines last winter, the com- 
pany’s pickup business in paint 
products has jumped from ten to 
50% of total sales. 

Concentration of the paint inven- 
tory and operations in the 20’ by 30’ 
concrete-block rear room also has 
cut the firm’s insurance costs 20% 
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By DONALD L. MOORE 


by reducing the fire hazard from 
these products by localizing. 

Although Hines had wanted his 
present paint line since he opened 
his parts business in Hollywood in 
1949, he could not rate the dis- 
tributorship until 1955. He had sold 
the line and come to appreciate the 
profitableness of such service while 
breaking into the parts industry 
with Triangle Machine Works in 
Chicago. 

Hines formerly kept his paint 
stock on shelves at the right front 
of his store. With the mixer and 
blending machines at rear, this took 
costly extra time working an order. 


It also called for a higher fire in- 
surance rate. By consolidating paint 
in the special rear room, Hines cut 
his handling costs and speeded de- 
liveries. 

Now customers telephone 01 
bring in their orders, driving 
through an alley to the rear door 
Here they are greeted and _ the 
order is immediately started by 
Tim Pauley, inside paint salesman. 
or another employe. Hines has all 
sales and delivery personnel (four 
in all) trained to mix formulas and 
handle paint sales. 

The Floridian stocks and sells a 
full line of refinishing materials, in- 
cluding lacquer, enamel and acrylic 
lacquer topcoats, undercoats, prim- 
ers, reducers, sealers, thinners and 
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Spray cans of touch-up car colors are dispensed from handy rack in front 
area of store. Here Assistant Manager Warren McCorkle (left) helps a me- 
chanic select the proper color. Note how all available wall space is utilized 
for displaying. The Coke machine offers refreshment—and at Hines’ expense. 


special-purpose items. 

The paint department keeps 24- 
can lacquer and enamel gang 
blenders busy churning topcoating 
for paint customers—garages, serv- 
ice stations, institution and individ- 
uals. Plans for the purchase and 
installation of a 24-can blender for 
acrylic lacquer were set for early 
fall. 

Thanks to leadership and advice 
by “Al” Hines, one training shop 
for paint and body automotive 
workers and two training shops for 
auto mechanics were started in 
Broward County public schools in 
September. Vocational school train- 
ing for automotive mechanics is one 
of the major 1961 projects for the 
Florida Automotive Wholesalers 
Association, of which he is immedi- 
ate past president 

Last spring Hines was appointed 


an advisor on the Broward County 
School Board’s advisory commit- 
tees on automotive mechanics and 
automotive repair and _ refinishing 
and from this activity are expected 
to come trained mechanics for local 
garages and shops. 


Virginian Offers His Idea 
On Ending Give-Aways 


i ge - idea for ending “deals,” 
“sive-aways’ and “premiums” 
by manufacturers was suggested 
last month by W. M. “Bill” Good- 
sell, vice president and sales man- 
ager of Simmons Parts Co., Staun- 
ton, Va.: 

“Possibly this suggestion has 
some value: many manufacturers 
of the same product have their own 
small associations. It should not be 
too difficult for each small group to 


Paint accounts for more than 15% of the total sales volume here. 


. 
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agree to stop all premiums, deals 
and give-aways. This approach is a 
much more realistic one than to 
daydream that several thousand 
jobbers would take the same ac- 
tion.” 

The veteran jobber asserted that 
“there must be over 100 of these 
plagues running wild in our catalog 
pages today. Even if you wanted to 
take advantage of them, how can 
you possibly keep track of all of 
them? How many do you miss re- 
porting? How much of your time 
does it take to try to keep the rec- 
ords? 

“Seldom does a_ representative 
call on you but that he has one or 
more deals up his sleeve. The whole 
situation is absolutely out of con- 
trol. 

“We as jobbers could stop it by 
refusing to buy any deal, but we 
are too weak to do so for fear our 
competitors will buy it and give 
them an advantage over us, and by 
the same token manufacturers of 
competing lines feel the same way.” 


Moore Bros. Electric 
Becomes a W. D. 


oorE Brothers Electric Co. of 

Houston, a pioneer in the 
aftermarket in Texas, has divorced 
itself from the dealer market and 
will henceforth operate exclusively 
as a warehouse distributor. 

This information reached the 
trade in the form of a letter dated 
Aug. 21 and signed by E. A. Wag- 
ner, president of Moore Brothers 
The changeover was effective Sept 
1. 

Moore Brothers Electric has been 
a prominent name in the automo- 
tive jobbing business in Texas since 
early in the 20th century. The com- 
pany started handling automotive 
electric parts and rewinding arma- 
tures in Dallas and moved to Hous- 
ton in the early 1920’s. While op- 
erating in Dallas the firm’s salesmen 
covered the north half of Texas and 
from Houston the sales force trav- 
eled the south half of the state. 

In recent years the company has 
placed more and more emphasis on 
redistribution, so the changeover is 
no great surprise to the Texas 
trade. 


see ALL THAT'S NEW IN ‘oz, 
FEBRUARY 28-MARCH 1, 2.3 


WAVY PIER-CHICAGO 


1962 1.A.S.1. SHO 
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Carlyle Fraser Dies 


esse Fraser, 66, founder and 
chairman of the board of the 
mammoth Genuine Parts Co., At- 
lanta, died in an Atlanta hospital 
Sept. 12 of a heart attack. He had 
been in the hospital for ten days 
and had been believed to be im- 
proving until a final attack proved 
fatal. 

The Georgian was chairman of 
the board of Echlin Mfg. Co. and 
was at one time a vice president of 
the U. S. Chamber of Commerce. 


His civic interests had been broad 
and at the time of his death he was 
chairman of the Fulton County 
(Atlanta) Commission. 

Genuine Parts Co. is the biggest 
independent parts distributing firm 
in the world, with sales volume ex- 
pected easily to exceed $80,000,000 
this fiscal year. 

Fraser was a past president of 
National Automotive Parts Associa- 
tion and was the recipient last Feb- 
ruary of Saturday Evening Post’s 
first annual award as the nation’s 
outstanding wholesaler, based on 
his “contribution to industry, lead- 
ership in his community and con- 
sideration of his fellow men.” He 
was an honorary trustee of the 
Committee for Economic Develop- 
ment and a director of the Trust 
Co. of Georgia and Atlanta Gas 
Light Co. 

A native of Cornwall-on-the- 
Hudson, N.Y., he began his busi- 
ness career in 1919 when he became 
sales manager of Superior Motor 
Parts in Pittsburgh, Pa. In 1925 he 
became president of Genuine Parts 
Co. in Wheeling, W. Va. He was the 
first president of Genuine Parts Co. 
in Atlanta and became chairman of 
the board in 1947. The firm’s ware- 
houses and jobbing operations ex- 
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tend into 32 states. 

Said The Atlanta 
editorially: 

“He was, in every sense, both a 
distinguished gentleman and hum- 
ble friend to every honest man he 
met. Surely goodness followed him 
to the end of a life ennobled by the 
respect he found for his fellow 
man.” 

The survivors include his widow; 
two sons, Jack C. Fraser of Genuine 
Parts, Atlanta, and Richard M. 
Fraser of Weston, Mass.; two broth- 
ers, Malcolm Fraser of Standard 
Parts, Memphis, and Russell Fraser 
of Los Angeles; two daughters and 
a sister. 


Constitution 


Factories Draw Space 
For IASI Show 


PPLICATIONS for booth space for 

the 1962 International Auto- 
motive Service Industries Show 
have been pouring in at an unpre- 
cedented rate at the offices of Hall- 
Erickson, Inc., show managers, ac- 
cording to Bill Raftery of Signal- 
Stat Corp., chairman of the Joint 
Operating Committee’s space con- 
tract committee. 

Approved applications totaled 450 
on August 25, compared with 431 
applications on a similar date for 
the 1960 IASI Show held at the 
Coliseum in New York City. 

“Exhibit space has long since 
overflowed the estimated space we 
had planned to use at Navy Pier,” 
Raftery said. “It now appears that 
nearly all available space in the 
two piers will be filled, and there 


is yet time for many more applica- 
tions to come in.” 

Victor B. Day of Bear Mfg. Co., 
JOC chairman, announced that the 
committee’s drawing for exhibitor 
positions based on show seniority 
was held Sept. 1 at the Sheraton- 
Chicago Hotel. 

The show begins on Wednesday, 
Feb. 28, with attendance restricted 
on that day to MEMA-ASIA mem- 
bers and their personnel, plus over- 
seas guests. 

Beginning Thursday, March 1, 
guest wholesalers, car factory ex- 
ecutives, national accounts and 
other special guests will be admit- 
ted. Friday, March 2, will be Fleet 
Day for fleet personnel from all 
over the country operating their 
own service shops. From 4 p.m. to 
10 p.m. on Friday, the show will 
also be opened to trades people. 

Peak attendance is expected on 
Saturday, March 3, from 10 a.m. to 
4 p.m., which will be Automotive 
Service Trades Day. 


Dowgard Names Rogers 
As Brand Manager 


pwarRD W. Rogers is the new 

branch manager of Dowgard 
automotive products line for The 
Dow Chemical Co., succeeding Gar- 
land G. Fritts, who joined a man- 
agement consultant firm. 

Formerly merchandising manager 
for Dow’s building products sales 
group, Rogers will be responsible 
for marketing the company’s cool- 
ant, antifreeze and a new cooling 
system cleaner. 

Motorcraft transmission parts and 
Wagner brake lining have been 
added by Motor Supply Co., Sa- 
vannah, Ga., Sales Manager Vin- 
cent R. Crocco announced. 


Drawings for the 1962 International Automotive Service Industries Show exhibi- 

tor positions were held at the Sheraton-Chicago Hotel on Sept. 1. Representing 

the Joint Operating Committee were (I. to r.): H. H. Erickson, Jr., of Hall- 

Erickson, Inc., show managers; Jack B. Dempsey of Thor Power Tool Co.; Joe 

Fischer of Chicago, chairman of JOC publicity committee; Charles A. Klaus of 
MarPro, Inc., and Ruth Hall of Hall-Erickson, Inc. 
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‘When Good Fellows Get Together” 


ber of American-made cars since the 
industry began. Howard Waters, di- 
rector of the vocational education 
program in the Albany public schools, 
won with 148 names. 


A speech couldn't be heard for 
miles around, but solid fellowship re- 
sounded around Arrowhead Farm out 
from Albany, Ga., last month when 
Keenan's Old Timers gathered in an- 
nual session. 

The Saturday-long affair, as in past 
years, saw assembled some of the 
best-known names of the Southern— 
and national—aftermarket as Presi- 
dent Paul A. Keenan of Keenan Auto 
Parts Co., his executives and manag- 
ers of the 18 branches were hosts. 

Mechanics, garage owners, fran- 
chised and used car dealers, jobbers, 
fleet and factory men talked of the 
older days, ate barbecue, fished in 
one of two lakes, plain sunbathed or 
loafed around in attire that gave no 
inkling of who was who. All have done 
business in some fashion with Keenan's 
for at least 20 years. 

Great, spreading oaks and their 
parasitic moss canopied those who 
preferred the shade, and later the 
same trees umbrellaed the scores who 
played Bingo. A once-cultivated, level 
field supplied ample parking space for 
the guests, who had been guided into 


the secluded area by highway signs 
and Keenan personnel who acted as 
outposts. 

The barbecue lovers appear in the 
first two top photos and, at far right 
at the top, George Faller of United 
Motors Service puts across a point to 
W. H. "Bill" Slack of Slack Auto Parts, 
Gainesville, Ga. 

In photo at left on second row, 
Executive Vice President Howard 
Hout (at right) chats with a visitor. In 
the next photo (I. to r.) Clarence Bab- 
bitt, a jobber at Tallahassee, Fia., 
watches as Rod Brim of John Rogers 
Co. talks with Steven S. Gordon, pres- 
ident of Republic Gear Co., and Ed 
H. Britton of Republic Gear. 

In photo at lower right appear a 
quartet who easily exceed a total of 
150 years in the industry (I. to r.): 
John Rogers of John Rogers Co., W. 
H. “Bill'’ Slack, Paul A. Keenan and 
John E. Colley of Atlanta. The latter 
for years was Southeastern manager 
of Perfect Circle Corp. prior to re- 
tirement. 

A contest enjoyed by many called 
for writing down the greatest num- 
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Ford Appoints Price 
For Autolite Post 


Price has been appointed 

e product merchandising man- 
ager for the Autolite Division of 
Ford Motor Co., J. S. French, di- 
vision general manager, announced. 
Price joined The Electric Auto- 
lite Co. as battery sales representa- 
tive for metropolitan New York in 
1949. He became assistant sales di- 
rector for ali the company’s prod- 
ucts in 1960. Following Ford’s 
purchase of certain assets of The 
tlectric Autolite Co., including the 
Autolite spark plug and battery 
plants in April of this year, Price 
joined Ford’s new marketing divi- 
sion. He will be responsible for de- 
veloping national merchandising 
programs for a variety of Ford- 
manufactured automotive replace- 


ment parts. 





This vast new home of the Southwest Wheel and Mfg. Co., 
with a warehouse that covers more than the area of a 
city block, is situated in the Dallas industrial district and 
provides 15,000 square feet of space for parts and serv- 
ice and approximately that amount of space for air-condi- 
tioned offices. A large, modern shop can service truck and 
trailer equipment of all types. Southwest Wheel distributes 


Arkansas Group Holds 
First Convention 


IRST convention of the Automo- 
tive Wholesalers of Arkansas 
was set for Oct. 8 and 9 in Hot 
Springs, according to Ed Smither- 
man, general manager of Auto Parts 
& Bearings, Inc., Hot Springs. 
Activities scheduled included a 


get-together breakfast on Oct. 9 
followed by “outstanding speakers” 
during the day. A banquet and en- 
tertainment were to take place in 
the evening. 


Brennan Joins Federal-Mogul 


John E. Brennan has joined Fed- 
eral-Mogul-Bower 


Bearings, Inc., 





DISPLAY and SELL 


>) VAN GUARD nits 


DOOR-TO-DOOR FLOOR PROTECTORS 
Featuring Brilliant Gold Mylar Emblems 


Colors: Black, red, 
blue, white, turquoise, 
gray, eotoven. 


Sell the Ace mats which are so popular 


because they are so beautiful and fit so well. 
Made of quality “live” rubber, with deep rib 
design. Skid-proof backs. 


SELF-SELLING ACE DISPLAY 


Get higher profit from sales space. Show Ace 
mats and show profits from your sales. 


At Better Jobbers Everywhere 


= ACE RUBBER PRODUCTS, INC. 


100 Beech St. 
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Akron 8, Ohio 





nationally-known lines of truck, trailer and wagon equip- 
ment, plus fuel tanks, tools and related items for truck 
fleets, transportation firms, etc. Founded 42 years ago, the 
company got its start as Southwest Wheel and Rim Co. 
when Fred Prior, founder, decided to go into business in 
Dallas when he stopped off there on his way from lowa to 
California. Branches include Houston, San Antonio, Lubbock. 


as a vice president of the cor- 
poration and general manager of 
the international division, President 
G. S. Peppiatt announced. Brennan, 
a former vice president of Chrysler 
Corp., will be responsible for Fed- 
eral-Mogul-Bower’s present manu- 
facturing operations outside the 
United States. 


Malsbary Adds Territory 


Malsbary Mfg. Co., Oakland, 
Calif., has added Louisiana and 
Texas to the territory covered by 
Asa T. Bearse, Jr., of Atlanta, Ga., 
Southeastern regional manager 
Bearse’s duties include supervision 
of district sales managers and deal- 
er relations. 


Dallas Company Moves 


Diamond Precision Brake and 
Clutch, Inc., has occupied a new 
building situated at 2335 Valdina in 
Dallas, which affords approximately 
7,500 square feet of space—all air 
conditioned, plus ample parking 
space all around. Ben Hoffpauer is 
president and managet 


Dallas Firm Names McCalmon 


Frontier Mfg. Co. of Dallas, Texas, 
has appointed G. L. McCalmon sales 
manager of the steel equipment di- 
vision, McCalmon succeeds Harold 
Vertel, who has become a manufac- 
turers’ representative. 

Medart Auto Electric, St. Louis, 
Mo., has become central warehouse 
for Puritan hydraulic brake parts 
and fluid and Motorcraft transmis- 
sion parts, J. Speed Medart, vice 
president, announced. 


SOUTHERN AUTOMOTIVE JOURNAL for October 1961 





Walter Marlow has been elected vice 

president and general manager of 

Allied Automotive Parts Co., with 

responsibility for sales and adver- 

tising direction in addition to cor- 

porate administration. He joined the 
company in 1959. 


Norton-Russ Buys 
Greensboro Firm 


B. Norton of Norton-Russ 

e Automotive Co., Burlington, 

N. C., and T. B. Brooks, owner of 

Tom’s Auto Supply in Roxboro and 

Oxford, N. C., have purchased 

Motor Supply Co., Inc., in Greens- 
boro. 


In addition, Norton-Russ has : AMERICA’S 
ned a brancl eration in Gra- 
ham, N. C., with William L. Craw- S FASTER GROWING LINES 
ton, as manager | g ... OIL FILTER ELEMENTS 
Neal M. Jones, formerly associ- ~ AIR FILTER ELEMENTS 
ated with Service Auto Parts and a wa * 
Jones Automotive Co, both of . IN LINE GAS FILTERS 


Greensboro, has been named man- Salem has quality...exclusive features...A com- 


plete line with complete literature, racks and premiums 


ager of the 25-year-old Motor Sup- oc8tee en “ean Game aime, 


ply Co., Norton announced. The 
former owners, H. R. Collson and 
R. S. Irving, remain as employes. 





Purolator Promotes Fort 


John L. Fort has been appointed 
sales manager of the warehouse 
distributor division of Purolatoi 
Products, Inc., Rahway, N. J., suc- 
ceeding John Bury, who was 
named assistant general sales man- 
ager. A graduate of the University 
of Tennessee, Fort has been in the 
automotive field for 24 years and when you buy 


with Purolator since 1949. He was 24 Salem oil filters. 
formerly Midwestern zone manager 





Double Bed size 


See your Supplying Jobber today. ; . : ; . Charmer Blanket, 6 ft. 


An Imperial-Eastman machine to wide, 7 ft. long. 8 in. bind- 
ing. 100% piece dyed. Guar- 


make : meats vlwe > . te ” * ; 

make up high pressure hydraulic Ask him about our 61-B promotion. anteed washable. Comes in latest 

hose in any length, using nearly a 
Vv e . 


every kind of fitting, has been add- 


Griffin, Ga, Russell Alien’ an. || SALEM FILTER DIVISION Wearfetcm:'tsese”""° 


nounced. 
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Well-Known Industry Figures 
Will Spark Virginia Meeting 


Soe well-known industry speak- 
ers will highlight the first an- 
nual convention program of the 
Virginia Automotive Wholesalers 
Association at the Hotel Roanoke 
in Roanoke Oct. 29-31. 


Harding of Washington, N.C. will 
speak. 

On Tuesday, Charles H. “Chuck” 
Davis, executive editor of Jobber 
Product News, will 
group on “Why Belong to the State 
Association of Your Industry?” A 


address the 


tary of Virginia Gasoline Retailers 
Association and a director of the 
National Congress of Petroleum 
Retailers, will speak on “You Can 
Do Business with Service Stations.” 
Recognition of new officers and di- 
rectors will follow. 

Booth display shows and trade 
conferences are also scheduled for 
Monday and Tuesday. 

Interesting and entertaining 
events will be scheduled each day 
for ladies attending the convention 


Attendance may reach approxi- 
mately 400. 

Following registration on Sunday, 
Oct. 29, a booth display show and 
trade conferences will be held in 
the hotel’s ballroom. A board of 
directors’ meeting is scheduled for 
2 p.m. 

B. W. “Whit” Ruark of Automo- 
tive Service Industry Association 


A golf tournament on opening day 
place at the Colonial 


luncheon will follow at which 
James W. Heizer, executive secre- will take 








THE WHOLE STEERING 
AND SUSPENSION 
BUSINESS. ..in a nutshell! 


7 out of 10 cars on the road need under- 
car work. Be ready to solve every steer- 

and suspension problem that comes 
ens by carrying the complete line 
of quality-engineered MOOG parts. 





B. W. “Whit” Ruark 


Ph specially-designed parts get tothe 

‘heart of the trouble and provide a perm- 

" ‘anent-type cure ... not just a patch job. 

“That's why MOOG is the choice of the 
wheel alignment specialist! 


and a native of Southport, N. C., 
will address guests at the Sunday 
night get-acquainted dinner on 
“The Dream—True or False?” Wil- 
liam C. “Bill” Herbert, editor of 
SOUTHERN AUTOMOTIVE JOURNAL, 
will preside. 

Monday’s general assembly (la- 
dies included) will be led in a sa- 
lute to the flag and pledge of 
allegiance by Walker H. Walters, 
“Mr. Booster of 1960” and past 
president of the Old Dominion 
Automotive Booster Club B-35. Fol- 
lowing the welcoming address by 
President John F. Midyette of 
Richmond, an address on “Local, 
State and National Associations” 
will be made by J. A. “Jack” Bryant 
of Bowling Green, Ky., president 
of ASIA. 

Speaker for that day’s luncheon 
will be Bill Gove of Coral Gables, 
Fla., “The Salesman’s Salesman,” 
one of eight salesmen to win the 
National Salesman of the Year 
Award. A social and cocktail hour 
at 6:30 p.m will precede the ban- 
quet, at which Humorist Edmund 


| Over 40 years of specialized experience 

_ and customer satisfaction let you install 

_ MOOG parts with complete confidence 

and protect you against costly come- 
backs! Contact your MOOG jobber or 
distributor today. Moog Industries, Inc., 
St. Louis 33, Mo. 


MOOG MEANS MORE UNDER-CAR BUSINESS! 





Patented | ADJUSTABLE | Ball-Joints * ‘‘Gusher-Bearing’’ Ball-Joints * Steering 
Stabilizers (Ball-Bearing Idler Arm Kits) * “‘“Gusher-Bearing”’ Tie Rod Ends ° “‘Fluid- 
on-the-Frame’’ Shock Absorbers * Car-Buoy Coil Type Overload Springs * Hollow 
Rubber Helper Springs * Power Steering Hose Assemblies * Power Steering Seal 
Kits * U-Bolts * Center Bolts * Leaf Springs and Main Leaves * Passenger Helper 








160 Want more facts? Use Reader Service Card Page 119 SOUTHERN AUTOMOTIVE JOURNAL for October 1961 





Country Club, at which prizes will 
be given. 

C. Mason Phillips of Waynesboro, 
a former jobber, is VAWA’s execu- 
tive secretary. 


Crocco Joins Savannah Firm 


Vincent R. Crocco, former part- 
ner-owner of Ware Parts, Inc.. 
Waycross, Ga., is the new sales 
manager for Motor Supply Co., Sa- 
vannah, Ga. He is also a former 
territory representative for Patten 
Sales Co., Jacksonville, Fla. 


Sales Climb Higher for 69%: 
Last Quarter Appears Bright 


per volume increases aren't 
setting any big forests afire, but 
more than two thirds of the report- 
ing wholesalers in SAJ’s monthly 
survey last month said they were 
running ahead of the same period 
of last year. 

Replies to a questionnaire mailed 
to 350 over the South and South- 





Overload Springs * Multi-Leaf Overload Springs for Light and Heavy Trucks * Build-Up 
Overload Kits for Heavy Trucks * Shackles (Tryon & Silent U, Harris & Silent-Bloc) 
* King Bolt Kits * Coil Springs * Upper-Inner and Lower-Inner Shaft Kits * Upper and 
Lower Conrol Arms « Intermediate Steering Arm Kits ¢ ‘‘Sta-Tite’”’ Pivot Shaft Kit « Idler 
Arm Bracket « Idler Arm Support Kits * Coil Spring Spacers ¢ Coil Spring Compensators 
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west revealed: 

Sixty-nine per cent listed higher 
sales, 

Twenty per cent reported volume 
down. 

Eleven per cent found business 
the same. 

But even some respondents in the 
“down” column weren’t wringing 
tears from towels. For example: 

St. Louis, Mo.—“We’re down nine 
per cent. We expect the last four 


A Reader Su 


months of 1961 to pick up our sales 
loss and keep us even or ahead of 
1960.” 

Knoxville. Tenn.—“We’re down. 
Sales are. improving and we feel 
that we'll equal or exceed 1960. The 
first five months of 1961 were 
rough.” 

Columbia, S. C.—“Off three per 
cent. We’re hoping to pick this up 
in the next quarter.” 

Western part of Virginia—“Last 
spring we opened another store. 
Disregarding sales from this store, 
we are 445% behind. By including 
the sales from the new store, we 
are 14% ahead.” 

An Atlantic Coast Georgian re- 
ported sales up two per cent “and 
business is getting better.” 

There were a few scattered re- 
ports of sales increase around 20% 
—including two in small Virginia 
cities and a 15% rise for a Balti- 
more, Md., house, but generally the 
edging-upward was only a few 
percentage points. The declines also 
were only slight. 

A veteran Richmond, Va., whole- 
saler attributed his climb of ten 
per cent to “work, work, work.” 

A small-city Georgian complained 
of “too many warehouses trying to 
sell the same lines.” 


Bendix Ups ‘‘Dave’’ Smith 


D. S. “Dave” Smith has been 
named manager of Bendix Auto- 
motive Service’s Southwestern dis- 
trict, with headquarters in Dallas, 
Texas. Smith has been associated 
with the company for a number of 
years—most recently on special as- 
signment on the staff of the east 
central district manager. 
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Hydraulic 


HAND 
JACKS 


LEET 


Fully guar- 
anteed — 
tested at 
1% times 





rated 


1%, 3, 5, 8, 
1Z,. 26, 3& 
50,100 TONS 
Regular and 
Tall models. 


Operate in 
horizontal or 





vertical position. For car, 
truck and heavy 

equipment service, industrial 
and construction uses. 


Straight line 
oil flow thru 
valves 
Safety oil 
vent 

Gravity seat- 
ing valve — 
no springs 
Large diam- 
eter exten- 
sion screws 


See them at 
your NAPA 
Jobber 


EDGEWATER AUTOMOTIVE DIV. 
St. Joseph, Michigan 











Clover 
ABRASIVES 
DINCS, BELTS, 
ROLLS and SHEETS 


whatever 


Body work—or engine 
the grinding job, the abrasives 
must be good for best results. 
That is why so many leading 
manufacturers use Clover Coated 
Abrasives. That is why mechanics 
and craftsmen ask for Clover 
by name. 

There is more than luck in... 

Abrasives by Clover 


Regional warehouses assure quick deliveries 


® 


Order from your distributor or write to: 


Clover Mfg. Co. 


Norwalk, Connecticut «+ Since 1903 


Makers of the famous 
CLOVER Valve-Grinding COMPOUND 
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MASTER-VAC 
POWER BRAKE UNIT 
(OPTIONAL) 


BRAKE PEDAL 
LINKAGE 





TANDEM MASTER CYLINDER 
HYDRAULIC RESERVOIRS 
FRONT .. . REAR 


FRONT .. . REAR 
HYDRAULIC BRAKE 
PRESSURE CHAMBERS 


CHECK VALVE AND 
ENGINE INTAKE-MANIFOLD 
VACUUM CONNECTION 


The Double-Safety brake system, standard equipment on all 1962 Ramblers, 
has a tandem master cylinder and separate hydraulic systems for front and 
rear brakes. Should either the front or rear brakes develop a hydraulic 
failure, the other set would permit the driver to stop the car safely. The 
system is similar to those found on high-priced Rolls-Royce and Jaguar cars. 
The unit, mounted in the engine compartment, provides a double margin of 
safety. Also standard on 1962 Ramblers are self-adjusting brakes, a further 
safety feature. Improved power brakes are optional. 


57% of Private Cars 
Are Five Years Old 


IFTY-SEVEN per cent of the pri- 

vately-owned passenger cars in 
this country are five years old or 
older. 

That fact was brought out in the 
1961 National Automobile and Tire 
Survey sponsored by Look maga- 
zine. By contrast, the 1959 survey 
showed 53% of all cars in use were 
five years old or older; the 1958 
survey showed 50% and the survey 
of 1957 showed only 47% were in 
the older category. 

Two clear-cut trends disclosed in 
the survey point to a growing back- 
log of older cars in use that, under 
normally prosperous economic con- 
ditions, could raise the demand for 
new cars to a record high in 1962: 

First, owners have tended in the 
past five or six years to drive their 
automobiles longer before replacing 
them. 

The second trend, equally 
marked, shows up in the growing 
proportion of older cars on the road 
today. 

The survey, recently completed 
for Look by Alfred Politz Research, 
Inc., indicates that total sales for 
1962 may reach an estimated 7,150,- 
000 to 7,600,000 new cars bought 
for private, public or commercial 
use. Excluding sales of passenger 
cars for public and commercial use, 
sales of passenger cars for private 
use alone may come to 6,450,000 to 
6,600,000—the highest sales potential 
since the peak year of 1955. 

Other important highlights in the 
survey are: 

Car-owning households have in- 


SOUTHERN 


creased by mcre than 4,000,000 dur- 
ing the past four years—from 36,- 
450,000 in 1957, to 40,700,000 in 
1961. In the past year, 1,200,000 ad- 
ditional households have joined the 
ranks of car-owning families. 

Multi-car households, which grew 
rapidly in number during the mid- 
50’s, seem to be leveling off pro- 
portionately in recent years. Nu- 
merically, however, they have 
increased considerably — from 
6,150,000 in 1957 to 7,400,000 in 1961. 

Owner loyalty for a_ particular 
make has remained relatively stable 
since the 1958 and 1959 surveys, if 
compacts within the make are in- 
cluded. 

The middle-income 
purchased more than 50° 
new cars sold in 1960-61. 

Households with children pur- 
chased the largest proportion of 
new cars in 1960-61, accounting for 
57% of all new cars bought for 
private passenger use. 

There are 79,540,000 drivers hav- 
ing licenses in the U. S. today—up 
8.5% over the number in 1958. 


households 
of the 


Bee Line Appoints Reid 


C. A. “Charlie” Reid of 2719 Som- 
me Ave., Norfolk, Va., has been ap- 
pointed district sales representative 
for Bee Line Co., Davenport, Iowa, 
in Maryland, Delaware and the Vir- 
ginias. Reid has had over 20 years’ 
experience in the automotive service 
industry in a variety of capacities. 


Windshields and flat glass have 
been added by Slack Auto Parts 
Co., Gainesville, Ga., and its other 
stores, W. H. Slack announced. 
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Petrol Group Commends 
ASIA Premium Attack 


HE National Congress of Pe- 

troleum Retailers, representing 
over 40,000 service stations, unani- 
mously adopted a resolution at its 
recent Denver convention “com- 
mending the stand taken by ASIA 
in opposing the use of premiums.” 

Echoing the position pursued by 
the Automotive Service Industry 
Association in urging manufacturers 
to discontinue the use of premiums, 
the resolution urged a return to 
basic product training and selling. 

The resolution further urged that 
the tremendous expenditures for 
premiums be used to give purchas- 
ers the benefit in lower cost and 
price levels. 

ASIA President J. A. “Jack” 
Bryant of Bowling Green, Ky., said, 
“Although premium-type merchan- 
dising is a deeply entrenched prac- 
tice in the industry, there is evi- 
dence that manufacturers are 
becoming disillusioned and unhappy 
about it as are their wholesaler cus- 
tomers and the retail trade. We 
hope that this stand by the service 
station operators—coupled with the 
tremendous'_ dissatisfaction _evi- 
denced by wholesalers—will war- 
rant a discontinuance of this prac- 
tice by manufacturers in their 1962 
promotion programs.” 


SKF Industries Forms 
Automotive Division 


ORMATION of an Automotive 
Product Division which will 
market a complete line of ball bear- 
ings, tapered roller bearings, clutch 
throwout bearings, cylindrical roller 
bearings and seals for the automo- 
tive aftermarket has been an- 
nounced by SKF Industries, Inc. 
Edward C. McGinley has joined 
the company as manager of the di- 
vision. He was formerly associated 
with Wilkening Mfg. Co., Philadel- 
phia, Pa., as automotive replace- 
ment sales manager. 


Jack P, Hennessy Names 
Gerald, John Timoney 


ERALD R. Timoney has been ap- 
¥ pointed eastern division sales 
manager for Jack P. Hennessy Co., 
Inc., and Three Star Sales Corp., 
and John L. Timoney has _ been 
named national new products man- 
ager for both firms, according to 
Jack P. Hennessy, Sr. 

New _ district managers are 
Charles T. Heimbach of 1556 Wads- 
worth Way, Baltimore, Md., who 
will head the middle Atlantic states, 
including Maryland, Delaware, 
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Washington, D. C., northern Vir- 
ginia and West Virginia, and Joseph 
W. Bloodworth, Jr., 514 Greenridge 
Circle, Route 3, Stone Mountain, 
Ga., whose territory includes the 
Carolinas, Georgia, southern Vir- 
ginia, Alabama and Florida. 


Sealed Power Will Build 
Muskegon Facility 


LANS of Sealed Power Corp. to 
begin construction this fall on 
a casting and machining plant in 
Muskegon have been announced by 


President Paul C. Johnson of the 
company. 

The building will contain about 
50,000 square feet of floor space, 
with the structure planned to ac- 
commodate most effectively the 
company’s new manufacturing pro- 
cesses and techniques. The initial 
investment in plant and facilities 
will amount to approximately 
$1,500,000, Johnson said. Between 
80 and 90 people will be employed 
at the outset, he said, with future 
employment expected to go sub- 
stantially beyond that figure. 








In 2 to 3 minutes 


replace the most 
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NOT OVER 
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you can remove and 


stubborn axle bearing 
with 


HAWKINS 
Axle Bearing Press 


Here is a simple, inexpensive, time-saving tool for re- 
moving and replacing pressed on type rear axle bearings 

. even on axles where the outer race and balls have 
been broken away. 


Hawkins AXLE BEARING PRESS can be used on al 
American-built cars and trucks (through 3%4-ton) and on 
many foreign cars. 

This is a mechanic's dream. The bearing is completely 
enclosed during the service operation by the pulling 
adaptors and thus assures absolute safety for the 
operator. 

Every repair shop needs the Hawkins AXLE BEARING 
PRESS . . . widely acclaimed . . . approved by Auto 
Garage Association of Florida. Sales now over 200 units 
a month. 


“Backed up by full 5 year Guarantee" 


@ "SMALL INNER LARGE INNER 
£ ® 


é INSIDE View © Rac 


Complete kit forged from 
high grade tool steel. 
Liberal Discounts to jobbers. 


INSIDE VIEW 


$7 850 


Write for full details 


Manufactured by 


RED ARROW TOW BAR MFC. Inc. 


P.O. Box 741 Panama City, Florida 
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Tire Growth in South 
Cited as Astounding 


ROWTH rate of the tire industry in the South has 

been described as astounding by D. A. Reneau, 
Memphis district sales manager for United Carbon Co., 
Inc. 

Speaking before the fall meeting of the Division of 
Rubber Chemistry, American Chemical Society, in Chi- 
cago, Reneau pointed out that in 1935 the Southern 
tire industry consisted of one tire plant employing 700 
people to produce approximately 5,000 tires a day. 
Twenty-five years and nine plants later, daily capacity 
reached 132,500 tires a day, he said, which means that 
annual rated production for the South went from 2.5% 
of all tires produced in 1935 to 21.5% of all the tires 
produced in 1960. 

Tire growth during the 1935-1950 period was basically 


wartime expansion, he said. Three of the five plants 
built during that time were sponsored by government 
money, he added. 

It was during the next ten years, 1950-1960, Reneau 
said, that the Southern rubber tire industry entered 
its “true growth period.” Existing facilities were ex- 
panded and private money added four new tire plants 
to the Southern rubber industry, he said. 

“Wartime shortages of natural rubber,’ Reneau said, 
“resulted in a ‘shotgun wedding’ between the rubber 
and oil industries. Once this step was taken, the rubber 
industry had only one place to go—south. In the best 
tradition of American free enterprise, the manufacturer 
relocated near his source of supply. 

“There are other reasons as well, such as cheaper 
utilities in the South, a ready supply of available skilled 
and unskilled labor, and even Southern weather—an at- 
tractive inducement to Northerners who followed the 
rubber industry south.” 





Economic Outlook ‘‘A-OK,’’ 
Goodrich Official Says 


HE economic outlook for the next 

12 to 18 months is “strictly A- 
OK,” according to A. J. Ashe, di- 
rector of business research for The 
B. F. Goodrich Co. 

Ashe predicted that “employment 
will reach new record highs and un- 
employment, though still above pre- 
recession levels, will be well below 
recent levels. 

“All this will occur without a sub- 
stantial rise in prices,” he added. 

He said the 1960-61 recession was 
the mildest of four downturns since 
World War II and recovery has been 
“the quickest on record.” 

“Previously we thought the 1958 
recovery was sharp, but during that 
period it took ten months to reach 
a new peak from the recession low. 


This year we went from the Feb- 
ruary low to an all-time high in just 
five months.” 

Ashe said the gross national prod- 
uct is now far above any previous 
level in history. He said this as well 
as record high personal income and 
substantial gains in housing starts 
and other economic indicators show 
the rapid recovery from the reces- 
sion. 


Ingersoll Succeeds Father 
At Borg-Warner Helm 


gd C. Ingersoll, 76, has retired 
as chairman of the board of 
Borg-Warner Corp. and is suc- 
ceeded in that capacity by his son, 
Robert S. Ingersoll, who is also 
chief executive officer. 

Lester G. Porter, formerly execu- 
tive vice president, was named 


president to succeed the younger 
Ingersoil, who had held that post 
since 1956. The senior Ingersoll, a 
Borg-Warner official for almost as 
long as the company has existed, 
was named to the newly-created 
position of honorary chairman. He 
will continue as a director. 


Accumulators May Furnish 
“‘Power’’ for Future Cars 


| remy hydraulic accumula- 
tors may soon replace electrical 
power equipment on automobiles, 
with one small accumulator “power- 
ing” steering, brakes, convertible 
tops and seats. 

Ideal Roller and Mfg. Co., Inc., 
Chicago, producer of the separator 
bladder that is the “heart” of each 
accumulator, said the units are wide- 
ly used now. 
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STH Th 


SHOCK 
ABSORBERS 


e line that insures your 
profit dollars with 


guaranteed performance 


| PRECISION ENGINEERED 


AUTOMOTIVE PRODUCTS 
e Fuel Pumps and Repair Parts 
e Shock Absorbers 

e Voltage Regulators 

e Oil Pouring Spouts 

e Compasses 


REGULATORS 


4630 W. HARRISON ST, 
ILLINOIS 


® CHICAGO 44, 








Get this free 
CLUTCH CATALOG 


LUMBIA featuring 
clutches, 
facings and 
components 
for all 
imported cars 
from A.C, 


to Volve. 


a 


ee 


; Po’ 
ee 


Columbia, the oldest and largest com- 
pany specializing in foreign car parts of- 
fers this new catalog. In addition to 
clutches, brake parts, mufflers, tools and 
accessories for all European cars are 
stocked in great quantities by Columbia 
Make Columbia your one source for for- 
eign car parts. Competitive prices. Im- 
mediate delivery 


COLUMBIA MOTOR CORP. 
419 East 110 St., New York 29, N. Y. 
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These men helped keystone the an- 
nual convention of the Independent 
Garage Owners of Georgia last month 
(1. to r.): Bruce Bobb of Savannah, 
newly-elected first vice president; 
B. B. Blackburn of Atlanta, treasurer; 
Floyd Hagan of Gainesville, second 
vice president; Hulett Williamson of 
LaGrange, the new president; C. L. 
“Red” Salyer of Atlanta, immediate 
past president, and George Millikin of 
Youngstown, Ohio, president of the 
1GO of America, who was a principal 
speaker. Ellison Moseley of Savannah, 
secretary, was absent when photo 
was made. 


South Carolinian Talks 
To Georgia Garagemen 


ATHELL Yon of Charleston, 

© immediate past president of 

the Independent Garage Owners of 

South Carolina, told the annual con- 

vention of the IGO of Georgia at 

Ida Cason Callaway Gardens, Pine 
Mountain, last month: 

“We have to be careful that the 
men we select and elect on all levels 
should be capable, intelligent men 
whose reputations are beyond re- 
proach, whose integrity is impecca- 
ble, whose business ethics could be 
guides and who are respected and 
admired by all in the business world, 
whether in our industry or not.” 

He urged that nominating com- 
mittees on “all levels of IGO” screen 
all prospective officers “in all ways.” 

Attendance approximated 125. 

Speakers included George Milli- 
kin of Youngstown, Ohio, president 
of the IGO of America, who called 
for greater cooperation and under- 
standing between all segments of the 
industry, especially jobbers, manu- 
facturers and garagemen. He in- 
stalled the new officers—Hulett Wil- 
liamson of LaGrange, president; 
Bruce Bobb of Savannah and Floyd 
Hagan of Gainesville, vice presi- 
dents; Ellison Moseley of Savannah, 
secretary, and B. B. Blackburn of 
Atlanta, treasurer. 

Other speakers included Bryan 
Davis of Raleigh, past president of 
the IGO of North Carolina and now 
secretary-treasurer of IGOA; H. F. 
“Red” Reagin of Atlanta, past presi- 
dent of both the IGOG and IGOA; 
Henry S. Clark of Unit Service Ex- 
change, Atlanta, a national allied 
member, and William C. “Bill” Her- 
bert of Atlanta, editor of SOUTHERN 
AUTOMOTIVE JOURNAL. 

The delegates adopted a resolu- 
tion endorsing the Celler bill before 
Congress, which would require Gen- 
eral Motors to separate itself from 
the car-financing business it does 
through its GMAC division. 
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Everything You Need 
For Automatic Transmission Repairs 


Parts 
Parts Kits 
Service Information 


(Wall Charts, Manuals, Catalogs, Field Clinics) 


See Your NeAsPeA Jobber 


@ For complete parts service for automatic transmis- 
sions on cars of all makes, models and ages .. . for 
the latest approved techniques of adjustment, repairs, 
or complete overhauls . . . contact your N-A-P-A 


Jobber, a good man to know. 


"Sales & Service by Allied Automotive 
Indianapolis 7, indiana : 
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Ford Plans Purchase 
Of Philco Assets 


- by Ford Motor Co. to pur- 
| chase the assets of Philco Corp.., 
Philadelphia, have been announced 
by Henry Ford II, chairman of the 
board of Ford Motor Co., and James 
M. Skinner, Jr., president of Philco. 

The directors of each company 
met last month and agreed in prin- 
ciple to a plan, which is subject, 
among other conditions, to approval 
by holders of Philco preferred and 
common stock, to the receipt of 
satisfactory tax rulings to the ef- 
fect, among other things, that no 
federal income tax gain or loss will 
be recognized to Philco or its pre- 
ferred and common stockholders 
from their receipt of Ford shares, 
and to the fulfillment of the condi- 
tions in the agreement. 

The agreement provides that Ford 
shall issue and deliver to Philco 
shares of Ford common stock in 
exchange for the assets of Philco, 
and the assumption by Ford of 
Philco’s liabilities. Under the agree- 
ment, holders of Philco common 
stock will receive one share of Ford 
common stock for each four and a 
half shares of Philco common stock. 
Holders of shares of Philco pre- 
ferred stock will receive in ex- 


Jack D. Bryan, well known as a 
speaker to automotive groups and 
an author of numerous service en- 
gineering articles, has been named 
general manager of the newly-cre- 
ated Speedostat Division of Perfect 
Circle Corp., according to President 
W. B. Prosser. Bryan has been gen- 
eral service manager for the firm's 
engineering division for the past six 
years. He joined Perfect Circle in 
1940. 


change for each share of their stock, 
shares of Ford common stock ap- 
proximately equal in value _ to 
$101.50, plus cash equal to accrued 
and unpaid dividends. As of Sept. 
1, 1961, there were outstanding 


4,104,033 shares of Philco common 
stock and 100,000 shares of its pre- 
ferred stock. 

The Philco organization, includ- 
ing its personnel and facilities, will 
become a wholly-owned subsidiary 
of Ford Motor Co., which plans to 
continue the business activities of 
Philco without interruption. 


ASIA Urges Aid 
To Carla Victims 


PLEA to all industry manufac- 

turers to render disaster aid to 
wholesaler victims of the Hurricane 
Carla has been issued by J. L. “Jack” 
Wiggins, executive vice president of 
Automotive Service Industry Asso- 
ciation. 

Also, in a bulletin to wholesalers 
in Louisiana and Texas, Wiggins an- 
nounced that ASIA “stands ready 
and willing to help” in any way it 
can. Firms that escaped damage 
were urged to get in touch with fel- 
low wholesalers who had been hurt 
and offer them aid. 

Manufacturers were asked to help 
by finding out what was needed by 
victims in the way of packing and 
shipping materials and to give this 
material top priority, to be prepared 
to send additional factory represen- 
tatives into the area to assist. 


MANUFACTURERS’ AGENTS 


REPRESENTING OUR ADVERTISERS 


The (AAR) and/or (8B) following many listings indicate membership in the Auto- 
motive Affiliated Representatives and/or the Automotive Booster Clubs International. 


ALABAMA 


Alan Sales Co.—Birmingham (B) 
Acme Air Appliance Co., Inc. 
Felt Products Mfg. Co. 


Herman J. Downey—Birmingham 
Blackstone Mfg. Co. 


ARKANSAS 


Doyle Moore—Little Rock 
F & B Manufacturing Co 


FLORIDA 


Murray Ferber & Associates—Coral Gables 
Everhot Products Company 
Precision Automotive Components Co 


R. L. Bridges & Associates—Gainesville 
(B) (AAR) 
L & S Bearing Co. 
Vaco Products Co. 


Alemite Co. of Florida—Jacksonville 
Alemite Div. 


Hirsig-Brantley Co.—Jacksonville (B) 
H. B. Egan Mfg. Co. 
Fram Corporation 


J. H. Jones—Jacksonville (B) 
Bishman Mfg. Co. 
Homestead Valve Mfg. Co. 
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Floyd Ware—Jacksonville (B) 
Yankee Metal] Prod. Corp 
Milton E. Cadden—Miami (B) 
Marson Corp. 

Maxim Hershey—Miami (AAR) 
Doan Mfg. Co 

H. M. Rogers—Orange Park (B) 
Huot Mfg. Co. 

Hal R. Daniel—Orlando (B) 
John Bean Div 


GEORGIA 

Aaron & Bell, Atlanta (AAR) (B) 
Dupli-Color Products Co 
Monroe Auto Equipment Co 

Phil Boehm—Atlanta (AAR) (B) 
Molded Specialties, Inc 
Murray Co. 

Clark-Richards Co.—Atlanta (AAR) (B) 
American Grease Stick Co 

Carl Clifton—Atlanta (B) 
Chicago Rawhide Mfg. Co. 

I. C. Dimmick—Atlanta (B) 
Champion Pneumatic Machinery Co 

Clarence Ethier—Atlanta (B) 
Homestead Valve Mfg. Co 


Gene Fike—Atlanta (AAR) (B) 
Storm-Vulcan, Inc 


SOUTHERN 


Ray Gandy—Atlanta (B) 
Ideal Corp 

Orville Harpole—Atlanta 
Harvey E. Hanson Co 

J. L. Mattie—Atlanta (B) 
Otto-Items, Inc 

W. L. Morris—Atlanta (B) 
Spray Products Corp 

Ray M. Smith—Atlanta (AAR) (B) 
John Bean Div 

Art Styron—Atlanta (AAR) (B) 
F & B Manufacturing Co 

F. H. Williams Co.—Covington (AAR) (B) 
Acme Air Appliance Co., Inc 
Monkey Grip Sales Co 

W. M. Carlton—St. Simons Island (B) 
DL Products, Inc 


KANSAS 
H. E. Russell—Iola (AAR) (B) 
Hein-Werner Corp 
Yankee Meta] Products Corp 


Charles L. Sparks—Mission (B) 
Champion Pneumatic Machinery Co 


E. T. Leahy—Prairie Village (AAR) (B) 
Homestead Valve Mfg. Co 


Harvey Wise—Shawnee-Mission (AAR) 


(B) 
Harvey E. Hanson Co 
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KENTUCKY 
J. Paul Saunders—Bowling Green (AAR) 
(B) 

Bishman Mfg. Co 
Molded Specialties, Inc 
Monkey Grip Sales Co. 
Murray Co 

Lee B. Hughes—Louisville (B) 
Acme Air Appliance Corp 
Storm-Vulcan, Inc 

M. C. Poindexter—Louisville 
John Bean Div 


LOUISIANA 
Arch Evans—Baton Rouge 
Coats Co 
Elwood Watson—Bossier City 
Otto-Items, Inc 


MARYLAND 

H. S. Lindsay—Baltimore 
Kem Mfg. Co 

Merv Neal—Baltimore (B) 
F & B Mfg. Co 

W. A. Snyder—Baltimore 
John Bean Div 

Tom Wilmer—Baltimore (B) 
Storm-Vulcan, Inc 


Walter L. Breeding—Towson 
Champion Pneumatic Machinery Co 


MISSISSIPPI 


J. O. Park—Jackson 
DL Products, Inc 


Guy M. Parker—Jackson 
F & B Mfg. Co 

Southern Sales Co.—Jackson (AAR) 
Champion Pneumatic Machinery Co 
Huot Mfg. So 

C. Guy Keen—Meridian (AAR) 
Ideal Corp 
Kem Mfg. Co 

Herman A. Shields—Meridian (AAR) (B) 
Muskegon Piston Ring Co 
Precision Automotive Components Co 


MISSOURI 
C. N. Buettner—Kansas City (B) 
Acme Air Appliance Co., Inc 
American Grease Stick Co 
Ideal Corporation 
L & S Bearing Co 
Monkey Grip Sales Co 
Precision Automotive Components Co 
Herb Calkins, Inc.—Kansas City (B) 
Blackstone Mfg. Co 
Collins Carlyle—Kansas City (B) 
Ace Rubber Products, Inc 
Doring & Eyer—Kansas City (AAR) (B) 
Everhot Products Co 
Wayne S. Frey Co —Kansas City (B) 
F & B Mfg. Co 
G. D. Heath Co.—Kansas City (AAR) (B) 
Spray Products 
John D. How Assoc.—Kansas City 
Dupli-Color Prod. Co 
Charles H. Koslowsky—Kansas City 
(AAR) (B) 
Bishman Mfg. Co 
Everett Lewis—Kansas City 
John Bean Div 
Frank Libby Co.—Kansas City (AAR) (B) 
Muskegon Piston Ring Co 
Mosher-Williams, Inc.—Kansas City 
(AAR) (B) 
DL Products, Inc 
Fulton Sylphon Div 
M. H. Swanman, Inc.—Kansas City (AAR) 
Champ-Items Inc 
Paul K. Wilcox Co.—Kansas City (AAR) 
(B) 
Molded Specialties, Inc 
Murray Co 


Walter Scott—Kirkwood (AAR) 
John Bean Div 


Don Ayd—St. Louis (AAR) (B) 
Bishman Mfg. Co. 

George M. Gille—St. Louis (AAR) 
Champion Pneumatic Machinery Co 

Russ Nixon—St. Louis (AAR) (B) 
Felt Prod. Co. 
Vaco Products Co 

Walter G. Punt—St. Louis (AAR) (B) 
Otto-Items, Inc 


NORTH CAROLINA 


Sidney Butz—Charlotte (AAR) 
Ace Rubber Products, Inc 
Fulton Sylphon Div 

John Cain—Charlotte (B) 
Spray Products Corp 

C. C. Case—Charlotte (AAR) 
DL Products, Inc 


canes Sane Sales Co.—Charlotte (AAR) 
) 


Muskegon Piston Ring Co 

Walter F. Pope—Charlotte (B) 
DL Products, Inc 

The Walden Co.—Charlotte (AAR) (B) 
Blue Heron Crane Co 

Ben T. Ward—Charlotte (B) 
Otto-Items, Inc 

P. L. Wimberly & Assoc.—Durham 

(AAR) (B) 

Ideal Corp 
Yankee Metal Products 

J. S. Longdon—Greensboro 
Champion Pneumatic Machinery Co 
Huot Mfg. Co 

A. W. Mansfield—Greensboro 
Storm Vulcan, Inc 

Ruark & Co.—High Point (B) 
Precision Automotive Components Co 


OHIO 
A. W. Hoffman Sales Co.—Cleveland 
DL Products. Inc 


0. T. Hillshafer—Newark 
Storm-Vulcan, Inc 


OKLAHOMA 


Liew Keller Co.—Oklahoma City (B) 
Coats Co 

B. A. Kline—Oklahoma City (B) 
Bishman Mfg. Co 
Harvey E. Hanson Co 


Henry Lees & Associates—Oklahoma City 
(B) 


L & S Bearing Co 
Jim Permenter—Tulsa 
Spray Products 
L. T. Solomon—Tulsa 
Champion Pneumatic Machinery Co 


PENNSYLVANIA 
Ted Dinger—Pittsburgh 
Murray Co 


SOUTH CAROLINA 


Sam Gendil—Columbia 
Felt Products Co 


TENNESSEE 


H. R. Robbins—Memphis (B) 
John Bean Div 
J. B. Skinner—Memphis 
Homestead Valve Mfg. Co 
P. Stublefield—Memphis (B) 
Champion Pneumatic Machinery Co 
J. R. Sullivan—Memphis (AAR) (B) 
Chicago Rawhide Mfg. Co 
McEwen Cherry Co.—Nashville (AAR) (B) 
Champ-Items, Inc 
Yankee Metal Prod. Corp 
General Sales Assoc.—Nashville (AAR) 
(B) 
Fulton Sylphon Div 
Harvey E. Hanson Co 
Spray Products Corp 
J. R. Tate—Nashville (AAR) (B) 
Precision Automotive Components Co 
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TEXAS 
Battle & Davis Sales Co.—Dallas (B) 
H. B. Egan Mfg. Co. 
Stanley D. Bowles Co.—Dallas (AAR) (B) 
Blue Heron Crane Co 
Huot Mfg. Co 
F. J. Brogan—Dallas (AAR) (B) 
Felt Products Co. 
Monkey Grip Sales Company 
B. B. Burk—Dallas (AAR) (B) 
Monroe Auto Equipment Co 
Caphton & McEvoy Co—Dallas (AAR) (B) 
Hein-Werner Corp 
Kem Mfg. Co 
Precision Automotive Components Co. 
S. J Cole—Dallas 
Southern Friction Materials Co. 
H. M. Cree Co.—Dallas (AAR) (B) 
Chicago Rawhide Mfg. Co 
Fulton Sylphon Div 
Crockett-Jordan-Duncan Co.—Dallas (B) 
Spray Prod. Corp 
Gee Cee Sales Co.—Dallas (B) 
Dupli-Color Prod. Co 
Sam Giller Sales Co.—Dallas 
Ace Rubber Products, Inc 
John D. Harvey Co.—Dallas (AAR) (B) 
Muskegon Piston Ring Co. 
Hirsig-Frazier Co.—Dallas (AAR) (B) 
American Grease Stick Co 
W. F. Janowski—Dallas 
Storm-Vulcan, Inc. 


Lynn & Hemphill—Dallas (AAR) (B) 
Clover Mfg. Co. 


McClintock Sales Corp.—Dallas (AAR) 
(B) 


Acme Air Appliance Co., Inc 


Philip T. Miner—Dallas 
Homestead Valve Mfg. Co. 
J. J. O'Connell, Jr.—Dallas (B) 
Otto-Items, Inc 
W. Frank Russell Co.—Dallas (AAR) (B) 
Blackstone Mfg. Co 
Murray Co 
Shipp & Payne—Dallas (AAR) (B) 
Doan Mfg. Co 
Yankee Metal Products Corp 
Vogel-Swygard Associates—Dallas (B) 
Bishman Mfg. Co 
Champion Pneumatic Machinery Co 
Wilkinson-Rey Assoc.—Dallas (B) 
Vaco Products Co 
O. C. Zell, Dallas (B) 
Storm-Vulcan, Inc. 
Automotive Sales Co.—Ft. Worth (B) 
F & B Mfg. Co 
Keller-Hyden, Inc.—Ft. Worth (AAR) (B) 
John Bean Div 
Champ-Items, Inc 
DL Products. Inc. 
Molded Specialties, Inc 
Jack Anderson Sales Co.—Houston 
Homestead Valve Mfg. Co 
William Spence—Houston (B) 
Marson Corp 


Sanders-Willis Co.—Waco (AAR) 
Ideal Corp 


VIRGINIA 

T. S. Armistead—Richmond (B) 
Homestead Valve Mfg. Co 

Chaney & Co.—Richmond (AAR) (B) 
Bishman Mfg. Co 
Molded Specialties, Inc 
Murray Co 

Taylor Brothers—Richmond 
Hein-Werner Corp 


WEST VIRGINIA 
George M. Scott—Charleston 
Bishman Mfg. Co. 


Charles Jackson—Vienna 
John Bean Div 





ADVERTISER’S INDEX 


AC Spark Plug Div 

Accurate Products, Inc. ....... 

Ace Rubber Co. 

Ace Rubber Products, Inc. 

Acme Air Appliance Corp. .... 84 

Airtex Products, Inc. ......... 

Albertson & Co., Inc. ......... 
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Allied Automotive 


Alondra, Inc. 
Aluminum Ind. Inc. 
Amalie Div., L. Sonneborn 
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American Hammered Division. 
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duPont deNemours & Co. 
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Lucas Electrical Services, Inc 
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HASTINGS — 


Flex-Vent Oil Ring 


with stainless steel expanding spacer 


Easiest to install... can’t go in wrong 
Greatest oil drainage... can't clog 


Now you can get a conformatic oil ring that’s easy to 


rUTY 


install—and won’t plug up. 


bf 


It’s Hastings Flex-Vent—the world’s easiest ring to 


A 


install. Spacer and rails spiral-on in no time flat . . . and 


you can’t install them incorrectly, even if you tried. 


as ant 


Hastings Flex-Vent has the greatest drainage of all 


oil rings. You can see the ample ventilation that assures 


od 


JRA 


efficient drain-back—prevents clogging—gives long- 





lasting oil control. 

The stainless steel spacer resists corrosion and pre- 
vents build-up of sludge and carbon deposits. Built-in 
tension makes this ring conform to cylinder walls in 


straight, tapered or out-of-round bores. Side sealing is 





A 


built-in, too—for positive oil control. 
Hastings Flex-Vent assures the same remarkable oil 


control you’ve always enjoyed in Hastings Steel-Vent 


y\\6 


. assures the same freedom from come-backs ... 


better profits . . . satisfied customers from the start. 





TOUGH 


on oil pumping 


GENTLE 
on cylinder walls 








HASTINGS MANUFACTURING COMPANY + HASTINGS, MICHIGAN 
Piston Rings, Oil Filters, Casite Additives, Spark Plugs Pe yy. 





RAMCO"C*?BACKBONE 
gives. you much more flushing space,to _stop oil clogging 


Re, Mise 








eae 


BE pt 


fl 











_ eylinder heat, either—.ney 
away, where it’s cool. ) 
The backbone makes this d ence. Next Good ld fiadhindin tii ieranibiicuni Gl danter dill 
time you install a C-9 oil rimgystudy it; feel it. ences the Ramco backbone brings you. They are all 
Note the extra big flushing amber. And when described in our folder; “BACKBONE FACTS.” 


it’s installed, note the effec ve ess. It works. See your Ramco Jobber or write for your free copy: 
Fae. RAMSEY CORPORATION, ST.LOUIS8, MISSOURI, 
a subsidiary of Thompson Ramo Wooldridge Inc. 


RAMCO WLOO IBIS 526) 3 = 
PISTON RINGS 


Copyright4%61 Ramsey Corporation GO-1901-1-R 








